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WISCONSIN FIELD MEN 
HOLD ANNUAL SESSION 





Gather at Green Lake Where Blue 
Goose Made First Flight 
Ten Years Ago 





DISCUSS AUDIT BUREAU 





Fireworks Mark Proceedings of Meet- 
ing of Union and Bureau Organiza- 
tions Wednesday Morning 





WISCONSIN FIELDMEN’S CLUB 
President—Robe Bird, New York Under- 


writers. 
Vice-President—E. G. Frasier, Spring- 
eld. 


Secretary-Treasurer—Paul E. Rudd, 
Aetna. 


Assistant Secretary—Miss Gertrude M. 
Pieldizg. 

Executive Committee—Three years: W. 
B. Calhoun, North America; rd P. Scor- 
rup, Fidelity-Phenix. One year: C. P. 
Helliwell. 


Green ‘Lake, Wis., June 28—(Special) 
—Passages at arms, sometimes deep 
with feeling, again almost acrimonious, 
but later showing good feeling and 
good fellowship, marked the close of 
the joint session of the Wisconsin 
Fieldmen’s Club and the Wisconsin In- 
surance Club at the Oakwood, better 
than ever this year at historic old 
Green Lake. 

Wednesday morning, leaving the elec- 
tion of officers and some minor de- 
tails for attention, each organization 
was supposed to have threshed out its 
internal difficulties before coming into 
joint session, but nevertheless there 
were some very snappy incidents which 
afterward were held to have cleared the 
atmosphere and to be for the good of 
the order. 


Crosley Presents Report 


M. A. Freedy, Phoenix of Hartford, 
president of the Fieldmen’s, and J. H. 
Harbeck, Dubuque Fire & Marine, 
president of the Insurance Club, pre- 
sided jointly when the session opened. 
Mr. Freedy spoke seriously. Union 
Chairman George S. Crosley, Western 
and British America, was called upon 
to present the report on Mr. Freedy’s 
address, of the previous day, which had 
been specially referred. The committees 
felt the time might come when it would 
be necessary to provide some sort of 
discipline for members, but counseled 
peaceful methods first and called for 


(CONTINUED ON PAGE 27) 
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HARTFORD, CONN., U. S. A. 


The Aetna Insurance Company, in response to a general demand for 
unquestioned indemnity of the Aetna quality, offers the protection of 
its policies to the public through the further medium of the AETNA 
FIRE UNDERWRITERS DEPARTMENT. For agencies apply to 


Western Branch, 175 W. Jackson Blvd. 
Chicago, IIl. 
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German American 


Insurance Company 
New York 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1916 


$ 2,000,000 
10, 146, 941 
10,217,685 
22,364,626 


Western Department, Chicago 


WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager 


Reserve for all other liabilities. . 


Net Surplus 


Assets 


Coe eer rere errr ee eeeeeeeee 


ILLINOIS FIELD MEN 
HAVE SUMMER RALLY 


Large Attendance at State Board 
and Field Club Meetings 
at Waukazoo 








J. W. COCHRAN’S ADDRESS 





O. B. Ryon Praises Fire Prevention 
Work—Figures on Bank Agencies 
in State 





NEW OFFICERS 
ILLINOIS STATE BOARD 
President—Robert C. Hosmer, Phoenix 
of Hartford. 
Vice-President—Raymond Waldron, Ro- 
chester German Underwriters. 
Secretary—Miss E. E. Edwards. 
Executive Committee—New members: 
T. C. Little, Fire Association; C. G. 
Northern of England; Rollin I. Re 
H. M. Zimmer, Home. Hold-over mem- 
bers: C. BR. McCabe, Scottish Union; R. T. 
Tanner, New York Underwriters. 


ILLINOIS FIELD CLUB 

President—G. A. Brown, A. D. Baker 
& Co. General Agency. 

Vice-President—Fred D. Hess, American. 

Second Vice-President—Milo Marik, Con- 
cordia. 

Secretary one Treasurer—A. BR. Marks, 
Williamsburg C 

Executive Cominittee— ew members: 
G. W. Stuck, American; R. C. Sherman, 
Eliel & Loeb General Agency; Tt M. 
Hogan, Dubuque; Dan T. Smith, Milwau- 
kee Mechanics. Hold-over members: C. 
C. Nicholason, Germania; Fay Morrissey, 
Starkweather & Shepley, Inc.; Milo Marik, 
Concordia; C. W. Davis, Ohio Farmers. 


(FROM A STAPF CORRESPONDENT) 


Waukazoo Inn, Holland, Mich.’ June 
28—The annual meeting and outing of 

















EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, Sec 


THOMAS C, TEMPLE, "Sec — e LONG, JR., Secretary 
THEODORE F. , Ass’t Sec’y 
EDWARD ¥. CHAPLIN, Ass’t Sec’y 


Surplus to Policy-holders . ‘ - $ 9,056,106.30 
Total Losses Paid . “ 81,617,129.19 


Cash Capital - Three Million Dollars 


Reinsurance Reserve ‘ - $5,628,337.29 
Reserve for Outstanding Losses . P 410,921.57 


PHOENIX 





Reserve for all other Claims ° ° 250,000.00 
NET SURPLUS. ° ° - 6,056,106.30 
Total Assets - $15,345,365.16 





WISCONSIN AGENTS’ MEETING 
The story of the annual meeting 
of the Wisconsin Association of 
Insurance Agents can be found in 
Part 3 of this issue. The agents 
of Wisconsin are high class men 
in every way. They take an inter- 
est in association work and the or- 
| oe ee has always ranked high 
the national organization’s 
eR. 


























the Illinois field men that closed today 
brought a larger attendance than any 
previous function. It was the thirty- 
fifth annual meeting of the Illinois 
State Board and was presided over by 
W. J. Nolan of the Hamburg-Bremen. 
In his address Mr. Nolan called for 
more courage on the part of field work- 
ers in meeting the problems and less 
(CONTINUED ON PAGE 16) 
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DEATH OF B. L. WEST 
COMES AS BIG SHOCK 


Cerebral Hemorrhage Suddenly 
Ends Career of Successful 
Underwriter 


BURIED AT CEDAR RAPIDS 


Began as Local Agent in 1883 and Be- 
came Assistant General Agent 
of North America 


The death of Benjamin L. West, as- 
sistant general agent in the western 
department of the Insurance Company 
of North America on Sunday, came as 
a surprise and shock to the insurance 
fraternity. Though his health had not 
been the best of late, he has been at the 
office regularly and was at his desk 
Saturday. Sunday morning he did not 
feel well and decided to remain in bed 
in his room at the Hotel Windermere. 
Sunday evening, someone passing his 
room noticed his labored breathing and 
notified the management. It was im- 
possible to get into his room and the 
door was broken in. By that time he 
had passed away. It was found that 
death was due to a cerebral hemor- 
rhage. J. W. Cochran, western man- 
ager of the Fire Association, was at 
the hotel when Mr. West passed away. 
He is living there while his family are 
at their summer home in Michigan. 


Funeral at Cedar Rapids 


The body was taken to Cedar Rapids, 
Ia., his old home, on Monday, and the 
funeral was held there Wednesday 
afternoon at 4:30 o’clock. The late hour 
permitted a number of close friends 
from Chicago to attend the services. 
Among those present were W. N. John- 
son, general agent and L. J. Braddock, 
assistant general agent of the North 
America; O. E. Johnson of the same 
company; F. T. Sheldon of Marsh & 
McLennan; A. H. Dugan, western gen- 
eral agent of the Hartford, and C. W. 
Higley, western manager of the Han- 
over. E. S. Phelps, lowa state agent 
of the North America, represented the 
field men of the company at the ser- 
vices. 

Mr. West leaves a mother, Mrs. A. 
R. West of Cedar Rapids, and two sis- 
ters who reside in the same city. 


Entered Business in 1883 


Mr. West entered the insurance busi- 
ness in Cedar Rapids in 1883. His 
father was a local agent there and when 
he became a member of the firm the 
style became West, Consigny & West. 
This agency was later sold to Robert 

Safley who still conducts the busi- 
ness. In 1895 Mr. West became special 
agent for the North America and Phil- 
adelphia Underwriters in Illinois and 
later was promoted to the state agency 
in Iowa. In 1904 he became assistant 
western general agent at Erie, Pa., and 
when the western department moved 
to Chicago, he transferred with it in the 
same capacity. 


Prominent in Organizations 


Mr. West has always been looked 
upon as one of the big men in the as- 
sistant managerial ranks of Chicago. 
In 1914 and 1915 he served the Fire 
Underwriters Association of the North- 
west as its president, and he has al- 
ways been active in the Fire Insurance 
Club of Chicago. For two years he 
served that organization as chairman 
of the program committee which ar- 
ranges all addresses and lectures for the 
club. He was a member of the Blue 
Goose and the Joys and Glooms, both 
insurance organizations, and_ several 
clubs. 

Mr. West was not only a successful 
underwriter and insurance man, but 
had other business interests. He was 





a director of the Pugh Stores Company 
of Chicago and was interested in other 
enterprises. 
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Columbus Club Elects 


Columbus, O., June 28.—(Special.)— 
The Columbus Fire Insurance Club has 
elected officers for the coming year, as 
follows: 


President—F. A. McElroy (re-elected). 

Vice-President—O. M. Heffner. 

Executive Committee—F. J. Rabor for 
five-year term; W. C. Park, four years; 
F. J. Macklin, three years; H. J. Roberts, 
two years; Frank J. Dawson, one year. 


The question of the selection of a 
secretary-auditor was left to the execu- 
tive committee. 


a a ee 
UNDERWRITERS ASSOCIATIONS 


“Fire Underwriters Associations in the 
United States” is the title of a seventy- 
two page pamphlet recently issued by the 
Chronicle Company, Ltd., of New York. 
The price is 50 cents. The pamphlet con- 
sists of the collection of a series of arti- 
cles appearing in “The Economic World” 
written by Robert Riegel of the Wharton 
School of Finance and Commerce of the 
University of Pennsylvania. It covers 
the history, development and legal status 
of cooperative associations of fire under- 
writers and summarizes the attitude of 
the public toward them. 


—__-  ¢ & 
GIVES TALK ON FEDERATION 


In an address last week at a joint 
ceremonial session of the Pulaski county 
lodges of the Ancient Order of United 
Workmen, Guy E. Thompson, executive 
secretary of the Arkansas Insurance Fed- 
eration, made an eloquent plea for closer 
cooperation among the different lines of 
insurance. He declared that the federa- 
tion is a fraternity of insurance men and 
interests and that fraternal and stock 
companies are alike interested in the fight 
that must be made on the tendency toward 
state insurance. “Experience has taught 
us,” said he, “that the individual who car- 
ries his own risk in the adventures of life 
is in far greater danger than that indi- 
vidual who gets into step with his fel- 
lows.” 

© ae 


David Walker, of Salt Lake City, has 
been appointed agent of the Norske-Lloyd 
Fire of Christiania, Norway, which re- 
cently entered Utah. 


=> eoe____ 


The young insurance man, while read- 
ing his paper on “How to Build Up Busi- 
ness,” noticed that an old and respected 
brother agent was sleeping during the last 
part of the recital. As a polite rebuke the 
young man said to the older one after the 
adjournment of the board meeting, “I was 
anxious to get your opinion of my address, 
but I noticed that you were sleeping dur- 
ing its delivery.” “My young friend, ies 
was the reply, “that was my opinion.”— 
Now and Then 
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FIDELITY-PHENIX 


FIRE INSURANCE COMPANY 


OF NEW YORK 


DISTRIBUTION OF EACH DOLLAR OF PREMIUM 
INCOME FOR THE YEAR 1915 


PE IN Sr et gs ae 47.973 cents 
Paid to agents, special agents, taxes, local board, etc...... 29.967 
Total returned to State from which premiums were collected 77.940 “ 
Home Office expenses and unearned premium reserve... .. . 15.266 “ 
Total—Losses and Expenses.......................05: 93.206 “ 


Underwriting Profit 


HENRY EVANS, 


HOME OFFICE President 


80 Maiden Lane 
New York City 


WESTERN OFFICE 
137 So. La Salle St. 
Chicago, III. 











THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $14,814,383.94, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in Trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
WILLIAM S. WARREN, Manager R. H. PURCELL, Deputy Asst. Mer. 




















An American Company Founded in 1792 


Insurance Company of North America 


124th Annual Statement, January 1, 1916 


Gamal S56 Fis. 0s 525 ‘'$ 4,000,000.00 Net Surplus..... .-...-$ 5,000,000.00 
PE Ne eign Sie iene 20, '838, 450.40 Contingent Fund...... 580,043.00 
Reinsurance Reserve... 8,171,047.58 Policyholders’ Surplus.. 10,080,043.00 
Losses Paid Since Organisation over......5.. re pacieae $176,208 840.15 


Western Department, 76 West Monroe Street, Chicago 


W. N. JOHNSON, General Agent B. L. WEST, Assistant General Agent 
L. J. BRADDOCK, Assistant General Agent 











. A. PALMER, President 
S. D. ANDRUS, V.-Pres. & Man’g Undwriter 


C. O. DAVIS, Vice-Pres. WwW. &- ELDRIDGE, 
F. B. ALDRICH . Counsel H. R. VERNOR, Asst. 
L: K: HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


of DETROIT, MICHIGAN (Organized 1913) 
Capital $224,825. Surplus $83,185. 89, 
406-412 DIME BANK BUILDING 
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D. H. DUNHAM, President NEAL BASSETT, Vice-President 


ORGANIZED 1854 


Mechanics’ Insurance Company of Philadelphia 


Cash Capital, $250,000.00 Net Surplus, $444,238.59 
Surplus to Policyholders, $694,238.59 


HOME OFFICE { Chestout ood 7th a rt 


JOHN KAY, Treasurer A. H. HASSINGER, Secretary 
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Field Organization 


President—O. D. Wiche, Phoenix of 
London. 


Vice-President—F. L. Weaver, Allaman- 


ee M. Hawxhurst, 

Executive Committee—Stuart Mo: 
Agricultural, chairman; E. H. Hinckley, 
Westchester; Mark Brown, Commercial 
Union; F. M. Yelton, State of Pennsyl- 
vania; FP. T. McOmber, Springfield; H. A. 
Bartels, Rochester German Underwriters; 

. A. Minsky, American. 

Publicity 
Fidelity-Phenix, chairman; 8S. T. Shep- 
pard, National-Ben Franklin; BR. D. Saf- 
ford, L. & L. & G. 

Fire Protection Committee—B. E. Starr, 
Michigan Commercial, chairman; A. F. 
Powrie, Fire Association, and George EK. 
March, New Hampshire. 


NEW STATE BOARD OFFICERS 
ncresident—Fred TF. McOmber, Spring- 
eld. 


Vice-President—A. F. Powrie, Fire As- 
sociation. 


retary-Treasurer—John S. Fletcher, 
Norwich Union. 


(FROM A STAFF CORRESPONDENT) 


Waukazoo Inn., Holland, Mich., June 
23.—The annual meeting and outing of 
the Michigan field forces came to a 
close today after having been attended 
by a large gathering of state and spe- 
cial agents. The men arrived Wednes- 
day afternoon and the annual meeting 
of the Michigan State Fire Prevention 
Association was held in the evening. 
It was the crisis in the work of the or- 
ganization, inasmuch as at the recent 
meeting in Lansing only a bare handful 
of members turned out and it was then 
decided that the question of continu- 
ing the work of the organization would 
be put squarely before the members at 
the annual meeting. 

The charge was made that some of 
the prominent companies took no in- 
terest in state fire prevention work 
and their men did not do any inspec- 
tion service, therefore leaving the work 
to a faithful few, while all participated 
in the results. 


State Work Will Go On 


After a discussion from a number of 
angles, all thought of disbanding was 
abolished and the association decided 
to continue with greater enthusiasm. 
All pledged their cooperation to the 
work and it is likely that some plan 
can be devised whereby all the mem- 
bers will not be called out to every 
inspection, but the work divided in dif- 
ferent ways. The association has done 
good work. It now has ninety-two ac- 
tive members and there are seventy- 
eight companies represented. During 
the year the association has made six 
Inspections. 


Fire Marshal Boughner Speaks 


Fire Marshal George Boughner of 
Grand Rapids was present and made a 
talk. He said that insurance inspec- 
tion work is a great aid to fire de- 
partments in backing up demands for 
Improvements. He said that since 
more attention had been given by the 
fire department at Grand Rapids to 
Inspections, the loss ratio had been 
greatly reduced. Fire Marshal Bough- 
ner tried out the plan of inspecting all 
dwelling houses. He found much ig- 
norance among householders as _ to 
hazardous conditions. But in few 























CHANGES IN THE FIELD 
REARRANGE 





ILLINOIS FIELD 





American Central and Mercantile F. & 
M. Underwriters Make Changes 
Following Resignations 





Bert C. Bobb, of Decatur, Ill., having 
long desired to give his time to his lo- 
cal agency, has retired as_ special 
agent of the American Central in south- 
ern Illinois. 

Oscar A. Morris, of Jacksonville, Ill, 
who has been special agent of the 
Mercantile Fire & Marine Underwrit- 
ers for Illinois and Indiana, will re- 
tire on Aug. 1, and he will, no doubt, 
announce his plans later on. 

The Illinois field of these companies 
has been reapportioned as follows: 
Arthur G. Stevens, supervisor for 
Chicago and special agent for Cook 
county, will continue in charge of the 
business of the American Central and 
Mercantile Fire & Marine Underwrit- 
ers and will also have attached to his 
territory the entire district immediately 
adjacent to Chicago, including Wauke- 
gan, Elgin, Aurora, Joliet, and towns 
within that belt. 

Special Agent E. S. Merrill, of Bel- 
videre, Ill., will have supervision of the 
business of both companies in northern 
Illinois. 

Frank Goldthorp has been appointed 
special agent of both companies for 
southern Illinois. He was formerly in 
the same field for the Insurance Com- 
pany of North America. 





Aetna’s Illinois Arrangements 


The Aetna has rearranged its Illinois 
field force and each field man will in 
the future have charge of a definite ter- 
ritory. James H. Good and 
Lucas, who have been special agents 
in the farm department, will have 
charge of southern Illinois in the re- 
cording as well as in the farm depart- 
ment. The remainder of the Illinois 
field force will hereafter handle in their 
territory farm as well as recording 
agents. W. E. Van Deventer will in 
the future have charge of the Metro- 
politan district surrounding Chicago. 
A. E. Van Deventer is given a defi- 
nite territory and will handle northern 
Illinois. Watts Rosborough, located at 
Peoria, and S. LaRose, at Springfield, 
will have charge of the central portion 
of the state. 





Harry G. Fowler 


Harry G. Fowler has been appointed 
special agent of the Royal Exchange 
for Missouri, Iowa, Kansas and Ne- 
braska, with headquarters at Kansas 
City, Mo. He succeeds George R. 
Webb, who recently resigned to go 
with the National of Hartford. For 
the past five years Mr. Fowler has been 
executive special agent of the Prussian 
National and previous to that he was 
a local agent in Kansas City. 





ALBERT FRIERSON 


Albert Frierson has resigned as special 
agent of the North River and United 





(CONTINUED ON PAGE 15) 


West Virginia. Mr. Frierson had been 
in charge of this field for the past year, 
having previously been with Cooper & 
Hall at Nashville, Tenn. His future con- 
nection has not yet been announced. 





Fr. W. DOLL 


F. W. Doll, counterman for the St. 
Louis office of the Missouri Inspection 
Bureau, has been appointed state agent of 
the Standard Fire of Hartford in Missouri. 





News About Companies 











Scandinavia Reinsurance, Copenhagen— 
This company is entering the United 
States in the fire and marine business, de- 
positing $400,000 with the New York de- 
partment. Sumner Ballard will be United 
States manager for fire reinsurance and 
William H. McGee will be United States 
marine general agent. 


Wabash Fire, Wabash, Ind.—The In- 
diana department has finished an exami- 
nation of the company, which was li- 
censed last December. 
oo 0 ae 


GET THE “LOSS PAYABLE” RIGHT 


A moment’s carelessness in handling the 
loss payable clause may compel payment 
on a policy on which the company has no 
moral liability, and, except for that im- 
posed by carelessness, none legally. Lack 
of attention to the proper form may, and 





often does, abrogate a company’s rights 
and privileges without any compesation, 
setting up conditions which would not be 
valid if contained in a new policy. 

All agents should use the utmost care 
in avoiding the imposition of a state of 
affairs manifestly unjust. The correct 
form of the clause should be used punc- 
tiliously. 

The most frequently met version of the 
incorrect form is this: “Loss, if any, pay- 
able to John Doe,” or “Loss, if any, pay- 
able to John Doe as his interest may ap- 
pear.” This can be construed legally as 
the equivalent of a standard mortgage 
clause as far as the interests of John Doe 
are concerned. 3 

The correct form is this: “Subject to 
the terms and conditions of the policy, 
loss, if any, payable .to John Doe,” or “to 
John Doe as his interest may appear.” 

The incorrect form makes the policy 
valid even if the stipulations have been 
violated, the loss then being payable to 
the beneficiary subject only to the same 
conditions as those applying in relation to 
the original insurer. In other words, 
the insurance company can be held re- 
sponsible even if the terms on which it 
issued the policy are disregarded. 

This is an instance of error in what has 
almost become a trade custom, whose 
serious possibilities and consequences 
compe} an appeal to the agent to be on his 
guard.—Fireman’s Fund Record. 
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Thomas Nolan, local agent at Rockford, 
Ill, who as a member of the Sanitary 
Corps of the Third Regiment, Illinois Na- 
tional Guard, was called to the front, has 
placed his insurance business during his 
absence in the care of Harry Webber. 
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Implies respect 








i YOU to represent. 
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States Fire in Kentucky, Tennessee and 





Greater even than Service—it embodies 
Good Faith—Dependability—Square Dealing. 


and insistence upon just due. 
Expects no tribute, and asks none. 
Gives assurance to the insured and pro- 
tection to agents, which makes for self respect. 
In the whole lexicon of words, there is 
none more potent in business than 
INTEGRITY 
one of the watch-words which governs NATIONAL 
UNION activity and makes this THE Company for 
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COMES TO WEARY CLOSE 
TEXAS RATE HEARING ENDED 


Predicted Only Part of Increase Asked 


Will Be Granted—Standard Policy 
Attacked 


After many weary days the Texas 
fire insurance commission heard the 








last of the evidence on the request for | 


a rate advance in Austin last Friday. 


An adjournment was taken to give the | 
official stenographers time to transcribe | 


the testimony to be studied by counsel 
before arguments in the case are made. 
This will take two or three weeks, 
and since the Texas Democratic pri- 
maries will occur on July 22, the ar- 
guments will not be heard until about 
July 25. When they are concluded the 
case is finished and the matter rests 
with the commission. It is not known 
when a decision will be reached. 


Partial Relief Expected 


It is probable that some relief will 
be accorded, but, according to well- 
defined rumor at Austin, the full 33% 
percent on all fourteen classes will not 
be allowed by the commission. 

W. H. Calbert, of the Galveston 
Wharf Company, vigorously protested 
against the proposed 33% percent in- 
crease for terminal elevators. 

Halverton, fire commissioner 
of Houston, opposed any increase in 
the rates and said that the companies 
would make money if they were more 
conservative in taking risks. He 
seemed to think companies should re- 
fect risks that are not in perfect condi- 
ion, 


peg Charge on Shingle Roofs 


Sparks, a contractor of Dallas, on 
behale’ of the carpenters, opposed any in- 
crease on dwellings with shingle roofs. 

H, Zimmerman, of William Cameron & 
Co., lumberman at Waco, vigorously op- 
posed increases on frame structures and 
shingle roofs. It was brought out that 
Cameron & Co. use corrugated iron and 
other noncombustible roofing on some of 
their own plants. F. L. Hillyer, a lumber- 
man, said his firm paid 52 cents on a 
$100, 000 line. He made a surprising plea 
that the rates be raised on lumber yards 
and other risks able to stand it, but that 
the commission “spare the poor man and 
the owner of a modest home.” This, of 
course, referred to the shingle roof charge, 
which would affect the lumber business. 
The mayor of Paris, Tex., told of the part 
Played by shingle roofs ‘in spreading the 
big conflagration there. 


Criticises Standard Policy 


Cc. M. Dickson of San Antonio, attorney 
for the Policyholders Protective Agency, 
made his argument criticising the present 
standard fire policy form in Texas, brand- 
ing it illegal in several provisions and 
unjust in others. 

. J. Edgecomb, secretary of the Texas 
Retail Merchants Association, said the 
present policy is cumbersome, unwieldy 
and hard to understand, and insisted that 
it be simplified and couched in language 
which can be understood by the assured. 

William Thompson, attorney for the in- 
surance companies, addressed the com- 
mission, defending the present standard 
form of policy, asserting that it is legal, 
fair, just, reasonable and understandable, 
even “to a child of ten years of age, if it 
can read.” Mr. Thompson was vigorous 
in his defense of the policy. 


——_——_-<» ¢ ee —-— 
THE NEW AGE 


New times demand new measures and new 
men; 

The world advances and in time outgrows 

The law that in our father’s day was best; 

And, doubtless, after us some purer 
scheme 

Will be shaped out by wiser men than we, 

Made wiser by the steady growth of truth. 

W. H. Hazard. 


a © a 


Little Freddie was observed to slyly 
emerge from the pantry red-handed with 
suspicious stains. Being bluntly ques- 
tioned he replied with a noble proof-of- 
loss truthfulness: “I accidentally jammed 
my fingers.” 


The Pioneer German Fire Insurance Company in America 





‘AL LOSSES PAID IN THE 





TOT. 
UNITED STATES $28,000,000 


HireInsu 


Hamburg -Bremen 
vance Company 


HAMBURG, GERMANY 
Organized in 1854 


Entered United States in 1858: 





United States Branch: 123 William Street, New York 
H. N. KELSEY, Manager 





Pacific Coast Department: 340 California St., San Francisco, Cal. 
MARSH & McLENNAN, Managers 
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COMMENT ON INTERINSURERS 


Daily Paper Points Out the Fallacy and 
Danger of This System of Indemnity 








From the New York “Commercial” 


ECAUSE he believes the indem- 
B nity they offer is unsafe, and for 

the further reason that they open 
an avenue to fraud for unprincipled 
promoters, Commissioner Frank Tag- 
gart of Ohio, has followed the lead of 
Commissioner’ Patterson of Texas, in 
declaring war upon reciprocals and in- 
terinsurers, which, according to Com- 
missioner Patterson, cost the people of 
Texas, $1,200,000 loss of premiums 
alone, to say nothing of the losses un- 
der their policies, which were never 
paid. 

Word has gone forth from the office 
of the Ohio commissioner that the op- 
erations of interinsurers in the state 
must cease forthwith and at once. To 
emphasize his intentions the commis- 
sioner has instructed his staff to insti- 
tute criminal proceedings against any 
attorney-in-fact or agent who under- 
takes to induce citizens of the state to 
become a subscriber to any of the vari- 
ous interinsurer schemes which have 
sprung up like mushrooms since the 
enactment of the compensation laws. 
In pursuance of his policy the commis- 
sioner has already caused the arrest of 
one important agent and is now scout- 
ing the woods for more. 

Will Go to the Limit 


In consenting to a fine in the initial 
case Commissioner Taggart stated that 
he was not vengeful and was satisfied 
to let the fine stand as an evidence of 
his earnestness with the understanding 
that the next offender would be put 
through for the limit. 

Objections urged against interinsur- 
ance indemnity for losses by fire are 
increased a hundred fold when applied 
to workmen’s compensation insurance, 
say the authorities. The fundamental 
ebjection to interinsurance is based up- 
on the absolute power the plan con- 
fers upon the. attorney-in-fact, he is 
“it,” completely. Under the law which 
authorizes interinsurers which were put 
upon the statute books by the various 
states by a well organized lobby repre- 
senting the various interinsurance ex- 
changes the attorney-in-fact is subject 
to no form of restraint outside of his 
conscience, and no degree of supervi- 
sion whatever. He makes the rules 
and regulations of the association, and 
he abides by them or not as circum- 
stances or his moral disposition dic- 
tates. 

What an Interinsurance Is 

Interinsurance is planned upon _ the 


Lloyds idea of insurance, but differs from 
Lloyds in that the subscribers insure each 
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other instead of third parties. Subscrib- 
ers at Lloyds are subject to regulation 
and examination by insurance depart- 
ments in this country and by the Board 
of Trade in London. Their net resources 
must in all cases warrant the risks they 
assume. Interinsurers are _ subscribers 
brought together by an attorney-in-fact 
and may individually be worth millions or 
nothing. Under the contracts they are 
made liable to one or more premiums in 
addition to the initial premium. There is 
no mutuality, association or partnership.’ 
The subscriber is bound for just what the 
contract binds him and no more. The 
resources of an exchange are the aggre- 
gate of the premiums it collects in one 
year plus a deposit which the law re- 
quires to be “in the hands” of the attor- 
ney-in-fact. 


Must Be Sued Individually 


Viewed from the standpoint of the pay- 
ment of the premium and immunity from 
assessment the plan is excellent; viewed 
from, the standpoint of a matured claim 
it presents a different aspect. In judging 
the plan the commissioners assume the 
necessity of going to the extremes to col- 
lect a claim and on this basis they point 
to the fact that each subscriber must be 
sued individually for a premium that 
would not pay the hire of a lawyer to 
bring the suit. 


No Security in the Scheme 


There is no security in the scheme, ac- 
cording to Commissioner Patterson. There 
is, he admits, a workable idea provided 
everything goes through without hitch 
and where the subscribers are available 
for the execution of a judgment and are 
solvent and will stay solvent, but, lack- 
ing these few conditions the scheme is 
good so long as it is profitable to the at- 
torney-in-fact and he finds it good policy 
to pay his losses, and no longer. 


Danger in Compexsation Line 


Even under the best of conditions the 
commissioners object to the application 
of the scheme to compensation insurance. 
Fire insurance losses they say mature in 
the life of the policy and become liabili- 
ties within a reasonable time. Compensa- 
tion claims on the other hand run for 
years and before they mature the attor- 
ney-in-fact may be dead, in jail or have 
left the country. 


Can’t Tell About Resources 


If the attorney-in-fact is still in the 
jurisdiction the subscribers or some are 
sure to have quit business or have forgot- 
ten the old obligation and decline a settle- 
ment. In any event a suit must be 
brought against every subscriber sepa- 
rately every time an unexpected loss is 
developed. 

Many of the attorneys- -in-fact declare 
that they maintain “ample” reserves for 
the bringing to maturity of all claims. 
As the insurance departments have no 
right to investigate the reserves as to 
whether or not they are “ample” the ques- 
tion of their sufficiency is left altogether 
to the attorney-in-fact, who in most cases 
is a lawyer who never had any insurance 
experience. 
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News of the Mutuals 


The Michigan State Association of Mu- 
tual Fire Insurance Companies will hold 
its annual meeting in Grand Rapids, Mich., 
August 15-16, at which an attendance of 
about 110 is ‘expected. 

* * * 

Some forty inspectors of the associate 

mutual lumber insuring companies held 











their annual meeting at Sie home office of 
Wert, O., this week. Sessions began Mon- 
day and lasted through Thursday. The 





five companies now have inspectors in 
practically every state in which there is 
any considerable number of lumber or 
woodworking risks. 

* * & 


The Indiana Retail Jewelers Associa- 
tion, at its annual convention in Craw- 
fordsville discussed the advisability of 
forming a mutual fire insurance com- 
pany for jewelers and engraved stationery 
dealers. The secretary of the National 
Retail Jewelers’ Association, A. W. Ander- 
son, Neenah, Wis., introduced the question. 

Ss e & 

Robert Shingler has organized the Me- 
ridian Mutual Fire at Indianapolis and 
will be managing underwriter of the com- 
pany. It has been licensed by the Indiana 
department and will do a general business 
throughout Indiana. Officers and directors 
are business men of Indianapolis, Green- 
wood, Trafalgar, Geneva and Juliette, Ind. 
Mr. Shingler has been in the local and gen- 
eral agency — at Indianapolis and 
Columbus, Ohio . 

J. B. Simonds has turned over his in- 
terests in the newly organized Prudential 
Town Mutual Fire of Kansas City to D. 
Cc. Finley, who is now president of the 
company. 

——_—__0e-_____ 

Philip S. Campbell, for many years a 
fire adjuster in Kentucky, died at Louis- 
ville Tuesday morning. He became ill 
on Sunday of oedema of the lungs. He 
was 72 years old at the time of his death. 
For some years past he has not been 
very active in insurance work. 
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WEST VIRGINIA MUSTER 


LOCAL AGENTS HOLD MEETING 


F. R. Bell, Jr., of Charleston, Elected 
President—Vigorous Campaign for 
New Members is Planned 


President—F. BR. Bell, td Charleston. 


First Vice-President— A. Foose, 
Wheeling. 

Second Vice-President—Ray Evans, 
Bluefield. 

Third Vice-President—S. A. Meyer, 


Thomas. 

Fourth Vice-President—B. F. Hornor, 
Clarksburg. 

Fifth Vice-President—G. D. Heaton, 
Parkersburg. 

Secretary-Treasurer—W. S. Lindamood, 
Parkersburg. 

Chairman of Committees—Executive, D. 
W. Thornb » Huntington; organization, 
Gabe Einsh: er, Wheeling; conference, 
Cc. W. Evans, Fairmont. 

‘ Place of next annual meeting—Hunting- 
on. 


Fairmont, Va., June 27.—(Special.)— 
The seventeenth annual meeting of the 
West Virginia Association of Insur- 
ance Agents was held at Fairmont to- 
day. The meeting was enthusiastic and 
welf attended. The morning session 
was held in Watson building audi- 
torium and the afternoon session at the 
country club. A special committee con- 
sidered the Michigan law on business 
of nonadmitted fire companies, and its 
report endorsing this measure was 
adopted by the association. The begin- 
ning of the fiscal year was changed to 
Aug. 31 to conform to the rule of the 
national association. 

A campaign for new members is 
planned and each member present 
agreed to furnish one or more new 
members or an equivalent number of 
membership fees of $5. The secretary 
instructed to make the same appeal to 
members not present. New officers 
were elected. 

The Fairmont agents entertained 
with a splendid banquet at the country 
club at which numerous informal 
speeches were made. 

Earl A. Pabody, executive secretary of 
the Ohio Association of Insurance Agents, 
addressed the meeting on “Preparedness 
for the Insurance Agent.” Mr. Pabody 
saw in organization the best means of 
preparedness. Referring to the victory 
gained by the National association on 
overhead writing and ownership of expira- 
tions, he said there were other battles to 
be fought and won. Even though state 
insurance may not impend, there is always 
a hopper full of bills, most of them inim- 
ical to the insurance business, ground out 
by every state legislature. 


Damage by Untrained Agents 


To protect the business the first duty 
of an agent, said Mr. Pabody, is to thor- 
oughly familiarize himself with the in- 
surance business. An agent who does not 
do this should not be allowed to assume 
the great responsibility of issuing con- 
tracts involving thousands of dollars for 
a responsible company. The “bush league” 
agent has not only cost the companies 
thousands of dollars but has reflected 
upon the entire insurance business. Next 
to the bush league agent stands the side 
line agent who is too busy making a living 
in some more lucrative occupation to 
become interested in mastering the in- 
tricacies of the insurance business. Un- 
doubtedly, said Mr. Pabody, the duty of 
an agents’ organization is to do all within 
its power to see that the insurance busi- 
hess is conducted by men who know how. 


Time to Give Service 


. . He 
should be able to show to the insured that 





Fire. General 


Agency Wanted 


Progressive, well-balanced general 
insurance office at Minneapolis de- 
sires general agency proposition for 
Minnesota. Well equipped to 
handle $60,000.00 premiums first 
year. Address, 62-S, care The 
Western Underwriter. 
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the fire insurance business is conducted 
on a narrow margin of profit to the com- 
pany. He should be able to intelligently 
defend the analytic system of rating. Too 
many agents are prone to accept and 
agree with the erroneous charges made by 
the assured when a few words would make 
a friend out of an enemy to the business. 
The time has arrived when an agent 
who does not give real service in return 
for his portion of the premium will not 
get many premiums. The agent must give 
to the assured the best fire prevention 
advice in order that the assured may get 
protection at the least possible cost. 


Power in Cooperation 


While it is true that the personal 
qualifications and activities are a powerful 
influence upon public opinion, said Mr. 
Pabody, the fact must not be lost sight 
of that this is a day of cooperation. The 
power of effectiveness of any corporation 
is in proportion to the loyalty of its mem- 
bers: and their willingness to defend the 
principles for which the organization 
stands. Every fire insurance agent should 
belong to the state and national associa- 
tions, for strength of numbers is very 
desirable. Financial support is also neces- 
sary. 


—_—_—— Stoo 
WILL MEET ON SEPTEMBER 18 


National Council of Insurance Federa- 
tions Expects Large Attendance 
at White Sulphur Springs 


Sept. 18 has been selected as the date 
of the meeting of the National Council 
of Insurance Federations, which will 
be held at White Sulphur Springs, W. 
Va. This will make it convenient for 
a very large number of fire and casualty 
men to be in attendance. The Health 
& Accident Underwriters Conference 
meets in New York and the National 
Association of Insurance Agents meets 
in Boston the week previous, and im- 
mediately following the federation 
meeting will come the annual meetings 
of the International Association of 
Casualty & Surety Underwriters and 
the National Association of Casualty & 
Surety Agents at White Sulphur 
Springs. Since the last meeting of the 
council a large number of members 
have been added to it by reason of the 
organization of federations in the far 
western and southern states, and it is 
expected that the attendance at the 
coming meeting will be much larger 
than that at any previous one. 

—___<» -9-en-______~ 
J. W. Going’s New Connection 


James W. Going, formerly one of the 
well known fire insurance men of the 
west, has become associated with the 
Associated Industries Fire of Chicago. 
Mr. Going was for some years vice- 
president and manager of the Shawnee 
Fire of Topeka. After its reinsurance 
about five years ago he went to the 
Pacific coast where he has been en- 
gaged in the real estate business up to 
within a few months. He recently re- 
turned to the east. The Associated In- 
dustries Fire is a stock company which 
operates without agents and sells par- 
ticipating policies on property in cer- 
tain classes of industries, such as ice 
manufacturers, cold storage, breweries 
and the like. 


——_______=>-o- 
BUSINESS LETTERS 


How long should a business letter be? 

That is easy. 

Just as long. as a piece of string! 

Just as long as a speech—just as long 
as a story—just as long as an argument 
‘—just as long as a description—a sales 
talk—a business conference. 

How utterly foolish are the attempts on 
the part of some to make a standard 
length for a letter. We might just as 
well have a standard length for a rail- 
road—or for a man! 

The length of a business letter depends 
upon its purpose. The correspondent has 
a twofold task. He must make himself 
perfectly clear, and he must hold the in- 
terest of his reader. If he condenses too 








meaning. The effort to be short and pithy 
and epigrammatic is sometimes as effec- 
tive as the light of the meteor, which only 
blinds. 
If, on the other hand, effort is made to 
approach a subject from several angles 
and perhaps to emphasize by repetition, 
the letter may—far from achieving a sale 
or “putting over’ a point—only find its 
way into a waste-paper basket. 
The problem, then, is to find the happy 
but elusive medium. But how? There is 
only one way. Get a _ business letter 
measure—and use it. This measure is in 
the form of a rectangular solid with three 
dimensions—length, width and depth. 
Measure your words and let this be the 
measure. Let the length of your measure 
be your purpose, and-let the depth be the 
occasion, but let the width be in accord- 
ance with the value of the idea you are 
expressing. If you will always use this 
measure wisely, you surely will have little 
difficulty with letters that are too long 
or too short. We could give a hundred 
illustrations of this—so could you, but 
the mere statement of the principle should 
suffice.—Business Bulletin. 


—___- <> 6 
COOK COUNTY APPOINTMENTS 


American—W. M. Kolacek and Christ Schuk- 
necht, Chicago. ; 

Atlas—F. Asche and Joseph Streska, Chicago. 

Agricultural—J. S. Oehman and Newell _ Me- 
cartney, Chicago; A. W. Campbell and H. I 
Day, ort ‘ : 

rizona—W. H. Wallis, Chicago. 

Aetna—Anna C. Lewis and J. P. Donahue, 





Aachen & M.—James Adams, Chicago. 

Brit. Amer.—Sam Mark and Christ and Wal- 
ter Schuknect, Chicago. 

Continental—W. H. C. Stege, Englewood. 

City of N. Y.—n. H. Noble, Chicago. 

Caledonian—Peter Niemira, Chicago. 


Concordia—W. O. Krueger, Chicago. 
Detroit F. & M.—E. G. Olson, Chicago. 
Eureka F. & M.—P. V. Smith, Oak Park. 


Eagle, N. J.—H. i Woessner, Chicago. 
Fid.-Phenix—C. . Hedmark, Grand Cross- 


ing. 
Franklin—H. B. and R. A. Nirison, Chi- 


cago. 
7. ~~ a L., G. A., D. M. and Ike Rubin, 
Chicago; R. C. Taylor, Evanston. 

Fireman’s Fund—G. Duram, 
Frederick Redeker, Arlington Heights. 

Germania—H. H. Custer, E. A. Domer and 
C. J. Knost, Chicago. 

Ill. Mut. Fire Und.—C. R. McDougall, Har- 


vey. 

Kokio Marine—A. G. Lange, Chicago. 

Glens Falls—A. J. Gorman, J. S. McDonald, 
P. E. and A. L. agner, P. B. and S. S. Bar- 
nett, S. M. Thomason and W. J. H. Bremer, 
Chicago; A. C. Miskelly, Cicero. 

General—Sam Mark, Chicago. 

Ger. Amer., N. Y.—G. F. and H. A. Matthews, 


Chicago. 
Germania—D. W. and J. J. Chi- 

cago; P. V. Smith, Oak Park. 
Barry. Mrs. Ida Bier, B. P. 


Hartford—P. J. 
Brown, C. H. Hesler, G. A. Hinkley, Christ 


Chicago; 


Hamilton, 








BEN lL. 
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Schuhknecht, J. P. Gabriel, Harve 
Stanage, Frederick Eastman and L. 
Chicago. 

Hanover—A. W. Campbell and Harold Day, 
Chicago. 

Home—P. J. Barry, A. J. Gorman and B. A. 
Wilbur, Chicago. 

State of Pa—R. L. Hurlbert and F. A. 
Roepke, Chicago. 

North Amer.—S. T. Day, John Miller, W. O. 
Lutz and J. L., G. A,, D. M. and Ike Rubin, 
Chicago; R. C. Taylor, Evanston. 

L. & L. & G—A. A. De Celle, Hyde Park; 
Niels Olesen and H. E. Westphal, Maplewood. 

Lon. & Lanc.—E. E. Bent, Evanston. 

Marquette Natl—G. M. Murray, A. D. Quan, 
is aibel and B. J. Burns, Chicago. 

Millers Natl.—Bartholomew O’Toole, Chicago. 

Metropolitan—T. L. Osborn, Chicago. 

National, Ct.—C. R. Bixby and William 
Hughes, Chicago. 

Newark—F. H. Blackman and G. J. Harris, 
Chicago. 

Norw. Union—Frank Pawlowski, Chicago. 

Orient—Frank Beck, Chicago. 

Prov. Wash.—C. L. Lange and Bartholomew 
O’Toole, Chicago. 

Peoples Natl—P. E.: Roegner, Cicero. 

Pa. Fire—Paul Everingham, Carl Odell and 
C. G. Ziska, Chicago. 


Hill, W. P. 
P. Nissen, 
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much, his reader fails to grasp his full 
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Large capital and ample surplus. 
Successful record of nearly seventy years. 
Broad and progressive policy. 
Liberal individual lines. 
Carefully guarded liability in conflagration 


OFFERS Fire, Lightning, Hail, Tornado, and Sprinkler Leakage 
Insurance as safe as that of any company 
in the world. 


THE SPRINGFIELD enjoys the confidence and loyal cooper- 
ation of thousands of local agents who know its character and 
appreciate its unique attitude in refusing to compete with its own 
agents thru Underwriters’ Agencies. 


SPRINGFIELD, MASS. 
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AS VIEWED FROM CHICAGO 


COOPERATION PROMISED 


Thomas E,. Gallagher, secretary of 
the publicity committee of the Western 
Union, which has supervision over the 
state fire prevention associations, has 
received several replies to the inquiry 
sent to companies, seeking an expres- 
sion of their views on the fire preven- 
tion work of these associations. All 
of the replies, numbering about twenty- 
five, signify that the companies are in 
sympathy with the fire prevention 
movement and will urge those of their 
field men at present not cooperating to 
lend their support to the work. 

* ¢ 8 
GREELY MEMORIAL COMMITTEE 


President A. A. Maloney of the Fire 
Underwriters Association of the North- 
west, has appointed the following com- 
mittee to prepare a memorial on the 
death of Otto E. Greely: W. E. Hig- 
bee, chairman; H. H. Glidden; John C. 
Harding; W. S. Loudon of Minneapo- 
lis; Charles E. Curtis of Toledo. 

+ * a 
CONSIDER PUBLICITY MAN 


The governing committee of the 
Western Union received a report from 
the subcommittee on a publicity agent 
for the organization at its meeting 
Tuesday. A recommendation was 
made and further interviews with pos- 
sible appointees will be held during 
the coming week. An appointment 
will probably be made, in the near 
future. 





* * * 
NEW UNION MEMBERS 


Frank Ritchie, acting general agent 
for the Liverpool & London & Globe 
at Cincinnati, has been elected to mem- 
bership in the Western Union, with 
jurisdiction in Ohio, Indiana, Ken- 
tucky and Tennessee. Vice-President 
Paul Turner of the Detroit National 
Fire has been elected. 

x » * 
PREMIUM OF $1,000,000 


A fire floater line, with a $1,000,000 
premium and covering in about 400 sep- 
arate locations, has just been written in 
New York by one company. The in- 
sured has only the policy of the one 
company, though the risk has been dis- 
tributed among a few other companies 
by way of reinsurance. 

* * * 


LOWER TOURISTS’ RATES - 


The western department of the Na- 
tional Fire has announced that tourists 
floater policies will hereafter be issued 
at 75 cents per $100° of insurance with 
a minimum premium of $1.50. The rate 
has been $1 per $100. Policies are not 
intended to cover merchandise or sam- 
ples of any description but merely for 
personal equipment of those going on 
vacation trips, weekend parties or vis- 
iting. 


Farm Special Agent 


Having had several years experience in organizing terri- 
tory and in soliciting farm business and believing that I 
am qualified to make a success as Farm Special Agent. 
I hereby apply for a position of that kind. I will go 
anywhere and will start for a reasonably small salary. 
An opportunity is what I want, 


Answer 64-U, care The Western Underwriter. 


ADDING MACHINES 


Bought—Sold—Rebuilt 


We buy fire salvage for cash or rebuild for assured or 
Company. Wire full particulars our expense or write, 
ur appraisal proposition will interest you. 


DONALD C. PRICE CO. 














CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY 


J. H. MACFARLANE, MANAGING UNDERWRITER 
A strong, modern Company that believes in and upholds the American Agency System 


Hyman D. Davis, Pres. 
, O. T. Brown, SEc'y - 


CASH CAPITAL $700,000.00 


ASSETS 
$1,110,578.29 


SURPLUS TO 
POLICY HOLDERS 
$966,428.26 


CLEVELAND, OHIO 














CHICAGO AND SUBURBAN 











LOEB AND THE SCHOOL BOARD 


Jacob M. Loeb, the well known Chi- 
cago insurance man, who has been in 
the business all his life and will be 
until he passes on, is president of the 
Chicago board of education. He has 
gotten into the limelight in his attempts 
to free the school system from many 
baneful influences and strong grappling 
hooks. Mr. Loeb has no political am- 
bitions. He has no favors to seek. He 
is a business man, believing in public 
affairs being conducted on business 
principles. His own business is operated 
that way. He is a success in his agency 
work. He is simply applying the same 
business methods that have been found 
universally successful to the manage- 
ment of the school system. He seeks 
efficiency and economy, in getting the 
largest possible benefit out of every dol- 
lar expended. 

“Jake” Loeb is clean as a hound’s 
tooth and as honest in his motives and 
business as any man living. Insurance 
men who have been associated with 
him ever since he was an office boy in 
one of the large local agencies, know 
that here is a dependable man, who is 
“putting nothing over,” who has no 
ulterior motive, who wants only the 
best for Chicago school children, par- 
ents, teachers and tax paying public. 
He seeks only justice and fair dealing. 
Whatever other people may say or 
think, the insurance fraternity knows 
that Jacob M. Loeb is right and square 
and it will stand by him toa man. And 
the more the insurance people inves- 
tigate the Chicago school system, the 
more they believe that it needs a Loeb 
to throw off the shackles that are now 
binding it and the blight that is pois- 


oning it. 
g . a * 


MORE OFF FOR FRONT 


Among the insurance men of Chicago 
who are going to the front if war with 
Mexico ensues are: 

LeRoy Mortman, assistant loss clerk in 
the western department of the Firemen’s, 
and Frank Reynolds, assistant to the 
cashier in the same office. Both are in 
the First Regiment, Illinois National 
Guard. 

David E. Ensminger, who has been with 
R. W. Hyman & Co., has enlisted in the 
Illinois National Guard Artillery. 

Dr. Ray H. Davies, chief medical referee 
in the Chicago office of the Travelers and 
medical examiner for a number of other 
life companies, has gone to Springfield. 
Ill., as first lieutenant in the second field 
hospital of the Illinois National Guards. 

Harley Krauss, reinsurance clerk, and 
Allyn Gleaves, register clerk, have gone 
from the Niagara office, making four from 
that department. 

Howard Tilson, until recently manager 
of the Chicago branch of the National 
Workmen’s Compensation Service Bureau, 
has received his honorable discharge from 


STUDY THE DEAN SCHEDULE 
Practical Correspondence Course 
Write to FIRE PROTECTION 

Cincinnati Chicago 








186 N. La Salle St. _ Chicago 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 


NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 


UNITED STATES BRANCH: 123 William 'St., New York 
J.H. LENEHAN, United States Manager 


Assets $2,063,314.66 Surplus $1,140,616.12 Liabilities $922,698.54 


Surplus enhanced by amount of Special Deposit “= = $500,000 
The above funds are held exclusively for 
the protection of American policyholders 
GEO,A.MOWRY — W.A GORDON WM. WALSH 

residen Secretary Ass’t Secretary 








Twin City Fire Insurance Company 
MINNEAPOLIS 


ee Capital $500,000 
—Dixit et Fecit— of companies committed on risks in Chicago or its 


contiguous territory—I can save you upwards of 
To ‘All Managers $50,000.00 annually through my inspections. 


Sixteen years experience in this field. Prompt 

personal attention given to all commitments. G. W. PIERCE 
Telephone Wabash 3033 1 ianih Gee 

1568 Insurance Exchange ' - | eae 1 ntl ond 














Chicago 














FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1916 


Cash Capital - - - - $1,000,000.00 
Assets - - - - 2,377,857.39 
Liabilities (Except Capital) . - 467,413.45 
Surplus to Policyholders ° : 1,910,443.94 
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AETNA LIFE INSURANCE COMPANY 
THE /ETNA ACCIDENT AND LIABILITY CO. 
































RsOrRBD = Ap a wt ied iawn 


Octo 

















June 29, 1916 











the Illinois National Guard in which_he 
was a sergeant. Effective July 1, Mr. 
Tilson becomes assistant to the president 
of P. F. Vollen & Company, Chicago art 
publishers. It was for this reason that 
he was relieved of service. 


An adjourned meeting of the Chicago 
Board of Underwriters will be held Thurs- 
day afternoon to consider amendments to 
the um tariff. a 


* 
©. E. Lane, vice-president of the Ni- 
agara Fire, is in Chicago. 


D. B. McLennan of Marsh & McLennan 
has been named to represent insurance in 
a campaign to raise $250,000 for the 
American Red Cross in Chicago. 


A. B. Monroe, assistant western man- 
ager of the Queen, has been called to 
Indianapolis by the death of his brother. 
He was on his vacation, near Woodruff, 
Wis., with John Marshall, Jr., western 
manager of the Fireman’s Fund, and H 
C. Eddy, resident secretary of the Com- 
mercial Union and affiliated companies, 
when the news arrived. | 


P. T. Kelsey, western manager of the 
Sun, is at the Wisconsin field meeting at 
Green Lake, Wis., this week. The com- 
pany has a field vacancy in the state. 


William Lyman, L. O. Kohtz and Don- 
ald M. Wood have been named as a com- 
mittee on nominations to select candidates 
for positions on the executive committee 
of the Chicago Board. The three new 
members are to be elected at the next 
quarterly meeting. 4 

J. H. Brumbaugh, engineer for the Chi- 
cago Board of Underwriters, goes with 
the Central Actuarial Bureau of Chicago, 
on July 1, as chief engineer. 


John C. Harding, assistant western man- 
ager of the Springfield, left last Friday 
night for Plum Lake, Wis., where he will 
spend his vacation. Mr. Harding is strong 
on muskellunge and it is expected he will 
break all records this summer. 


Vice-President Otho E. Lane of the 
Niagara Fire was in Chicago this week 
visiting the western Jepartment. 


President McGregor of the Western Un- 
ion has appointed the following memorial 
committee for the jate John H. Kelly, vice- 
president of the Westchester Fire, who 
died last week: Sigfried Schwarz, west- 
ern manager of the Westchester, chair- 
man; T. E. Gallagher, Aetna; R. D. Har- 
vey, Royal Exchange; C. A. Ludlum, Home, 
and J Stoddart, New York Under- 
writers : 

















SURPLUS LINES 


“CALL FOR MR. JENISON” 


May I make this one invasion, 
And impart some information 
Regarding legislation, annexation and 
taxation? 
Should I have the inspiration 
Coupled with determination 
To i= intimidation, obligation, aspir- 
ation, 
Touching things of no relation 
Like donation and laxation— 
Will it cause exasperation, 
and damnation? 
Sure it’s no exaggeration, 
Prophesying liquidation, 
Should the cities of the Nation 
All insist on regulation 
When they have no real occasion. 
Up and down the whole creation 
All the mutts proclaim falcation, 
When in fact an operation 
On their heads, in quick rotation, 
Might let off some gas inflation 
And stir up an agitation. 
This at least’s my observation: 
What they know of filiation, conservation 
and equation, 
.Would bring speedy devastation 
TO most any corporation. 
hile our need is sustentation, restoration 
., .and purgation. : 
Exit my confabulation. 
—O. A. Jenison, Lansing, Mich. 


* * s 
INDOOR SPORTS 


Betting whom the L. & L. & G. will 
appoint to managerial places in Chi- 
cago. 

Making the “Surplus Lines” col. 

Canceling hail lines for moral hazard. 

Cutting S/As’ expense accounts. 




















segregation 


* * * 
EVERBODY’S DOIN’ IT. 
Lives of lame ducks all remind 
That there surely comes a time i 
en the man who’s slow and slower 
Can’t cough up a single dime. 
Charles Lyman Case. 


* * @ 
DAVE IS FLATTERED 


Flyin 
Frend jake g bull col. June twenty-fore 1916 
+ am riting this to ast if you no of a chance 


where a felle . A : 
Shs hive felt Bee get a job making a hand in 


+ no al about this here ins bie dave for i 
a book named Pointers for local poet gl og 
put in a hole hour reding it so i no all there 
not have to reed 


ts im the book and i see i did 






































Stung by an Adder 


Carlton E. Clutia, assistant western 
manager of the Providence Washing- 
ton, had his arm scratched the other 
day by the adding machine, while mov- 
ing it to his desk. ae 


Long Life to You, John. 


The Prohibition party is making great 
strides in Ohio, but Lima will never be 
entirely off the map with John W. Boose 
still in the insurance business there. 

Good night, nurse. 

A Unome Bill. 


* * 
SPECIAL FOR FRIDAY 


Commissioner Fishback of Washing- 
ton. 
* * ie 
Sweet Singer of Le Roy 


Gather the force around you Monday 


morning, 
Line them up and talk to them sense, 
But one and all you give them timely 


warning, 
Never you take the “Old Man off the 
Charles Le, Roy Hecox, Chicago. 


fence 
Visit: Bean Club Headquarters 


James H. Bean was in Cincinnati Sun- 
day to see his son, Charles Bean, who is 
special agent for the Westchester Insur- 
ance Company, with headquarters at Col- 
umbus. Father and son met in Cin- 
cinnati and had a pleasant reunion.—Lex- 
ington, Ky., Leader. a 


SLEEPS WHILE HE ACHES 


B®. C. Sleepake of Garfield, Kan., is 
one of the 1 ocal agents of his 
section of the Sunflower state. 








THE WESTERN UNDERWRITER. 7 
Sie 
The Leading Fire Not Here for a Day 
Company of the World But for All Time 
INSURANCE COMPANY, Limited 
e ° 
Assets in United States $13,760,250.29 
Held for Exclusive Protection of United States Policyholders 
Investments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “who have not the right or power to reduce the aggregate of the 
deposit so in trust with them, without the previous consent in each case of the Superin- 
tendent of the Insurance Department.” (Quotation from Deed of Trust) 
The Royal owns and occupies its own magnificent Office BuildLigs in the Cities of 
New York, Philadelphia, Chicago and San Francisco. 
WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 
P. W. CADMAN, Asst. Mgr. GEORGE W. LAW, Manager L. C. STARK, Loss Supt. 
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National Inspection Co. Reports 
AN INVALUABLE AID 
AN EVER READY REFERENCE 

J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 


SURPLUS LINES AND FLOATER POLICIES 


IN RELIABLE AMERICAN COMPANIES 
GOOD FACILITIES FOR SPECIAL HAZARDS 


Douglas Bros. & Rice, Inc. 1523 Insurance Exchange, Chicago 
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FIRE INSURANCE Co. 


OF CHICAGO, ILL. 
10 SOUTH LASALLE ST. 


Specializing in High Grade Surplus Lines 
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Notices Have Gone Out—Entertain- 
ment Arranged for the Ladies and 
Children by Subcommittee. 





Notices for the joint mid-summer 
meeting of the various field organiza- 
tions of Ohio at Cedar Point have gone 
out. 

The sub-committee for the entertain- 
ment of the ladies and children an- 
nounces that arrangements have been 
perfected to entertain the ladies and 
children only, with a luncheon at noon 
Wednesday, July 26, at Sandusky. After 
luncheon arrangements have been made 
for an automobile ride. ; 

The subcommittee having in charge 
the arrangements for the dinner and 
entertainment for the evening of July 
26 is now anxious to know how many 
plates to provide and blanks have been 
sent out to be forwarded to Mrs. S. C. 
Neff, 807 New First National Bank 
building, Columbus. 





CHILLICOTHE IS LINED UP 


Chillicothe is now affiliated with the 
Ohio Association of Fire Insurance 
Agents. Executive Secretary Earl A. 
Pabody did some excellent organization 
work there and as a result the agents will 
come into the fold. At a meeting held 
last week James Jackson was elected 
temporary chairman, and C. C. Evans, tem- 
porary secretary. A committee on consti- 
tuition and by-laws was appointed and will 
report at a meeting to be held July 6. 





CLEVELAND EXCHANGE PICNIC 


The annual picnic of the Cleveland In- 
surance Exchange at Silver Lake, near 
Akron, was attended by 224 people. They 
were taken to the grounds on a special 
train, leaving Cleveland at noon and re- 
turning about 11 o’clock in the evening. 

Twelve prizes were awarded fortunate 
ticket holders after a sumptuous dinner 
at the hotel. The winners. were Miss 
G. Blutel, the Shotter-Faerber Co.; Miss 
Cc. Lewis, W. F. Ryan Co.; Mrs. Edna Mc- 
Cormack, B. T. Duffy & Co.; Miss Mona 
Marple, E. N. Neuberger & Co.; Miss M. 
Cc. Green, George H. Olmsted & Co.; Miss 
F. Dapper, the Fred P. Thomas Co.; Miss 
S. Michael, Frankel Bros.; W.'H. McGon- 
agle, Brooks-Wilbor-Parsons Co.; E. J. 
Crowe, Stearns Auto Sales Co.; A. E. Beau- 
mont, the Stafford-Goss-Bedell Co.; R. P. 
Gaffney, the Stafford-Goss-Bedell Co., and 
George Dyble, George H. Olmsted & Co. 

A baseball game and bathing took up 
the greater part of the afternoon and the 
evening was spent in dancing. 





Ohio Agency Appointments 


Allemannia—Celia M. Chapman, Lorain; J. W. 
Corrigan, Cleveland; P. Davis, Middletown; J. 
A. Knapp & Sons, Marion. aa ; 

American—Berning-Eckes Agency, Cincinnati; 
J. J. Foster, Napoleon; G. E, Kersh, Ottawa. 

Atlas—Cassell & Becher, Ashland. 

Boston—P. S. Ruggles, Cleveland; W. W. 
Webb, Columbus. 

Brit. Amer.—R. H. Crowell, E. P. Salberg, 
G. P. Samman, Mary W. Wagner, W. H. Som- 

. Fi i. . Morningstar, H. A, 


F. Laughlin, S. W. Manheim, W. E. Meacham 
1. H. Rust, A. E. Salberg, A. P. Carstensen and 
. Hampton, Cleveland. : 

Camden—C. S, Ferguson, Lorain; N. A. Ful- 
ton, Xenia. y 7 

Columbian, Ind.—J. P. Gavin, Steubenville; R. 
H. Hardie, Cleveland. ‘ 

Coml. Union, Eng.—F. A. Griffin, McComb; 
C. W. Baugh, Alliance; Mildred Stevens, Kaleda; 
R. H. Kettring, Alliance; L. C. Grimes, Alli- 
ance; J. E. Huff, Columbus. é 

Commonwealth—W. M. Metsch, Bridgeport. 

Concordia—E. J. Duer, Hillersburg. | 

Connecticutt—M. F. Woulfe, Cincinnati. | 

Continental—Blain & Waters, Cincinnati. 

Fire Assn.—F, Schultz, Elyria; G. G, Patter- 
son, Continental; R. H. Kettring, L. C. Grimes 
and C. W. Baugh, Alliance. ‘ 

Fireman’s Fund—B. R. Hedgesy Columbus; V. 
H. Sage, Mansfield. 

Ger. Amer., N. Y.—A. R. Wells, Columbus; 
Rose Lanning, Mrs. E. M. Schnauffer and A. E. 
Durschlag, Cleveland; J. T. Journell, Urbana; 
J. E. Bell, Seven Mile; E. M. Roberts, Ravenna; 
D. O. Kibler, Mt. Orob; A. H. Cowley, Milan; 
R. J Howe, Lodi; C. C. Bevis, Harrison; C. W. 
Skillman, Lockland; A. R. Allan, Litchfield; J. 
J fetlow, Leetonia; F. N. Jones, Kenton; 
C. W. Hayes, Brandon; C. D. Griffith, Ashville; 
F, A. Geesey, Archbald; C. H. Fitzer, Rawson; 
Shiveley, Dayton; ©. Bollinger, St. 


Paris; F. L, Ray, Burton; A. J. ‘Sherrick, Elida; 
R. M. Kemper, Bellaire; Mills & Mills, Plain 
City; I. L. Brubacher and S. T. Legg, Colum- 


us. 
_Glens Falls—Cassel & Becher, Ashland; N. S. 
Tredway, Cincinnati. 
Globe & Rut.—Fite & Fite, Jackson. 
Gr. Dealers Natl. Mut—E.° W. McDiarmid, 
Dayton, 





F.C. VAN DUSEN, Prest. 


Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC. 31, 1915 


CII aig nga cds oss caskscheyeseeen oes RASS --»» $200,000.00 
NET SURPLUS OVER ALL LIABILITY ......... seeeeeeeee — 246,135.97 
SURPLUS TO POLICY HOLDERS........ aeeneie eR ---. $446,135.97 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 
JOHN D. McMILLAN, Vice-Prest. 


ALFRED STINSON, Sec’y 


CASH 
CAPITAL 
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ESTAB- 
LISHED 
1902 
1908 
1909 
1910 
1911 
1912 
1913 ’ 

1914/$241,422.96 
1915|$ 246,135.97 
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F. H. HAWLEY, President 


Organized 1848 


Windstorm and Auto- 
mobile Insurance 


Net Surplus - 





Fire, Lightning, Tornado 


$1,376,041.16 


Ohio Farmers Insurance Company 





No Annexes. 


F Insurance Exchange, Chicago, III. 


W. E. HAINES, Secretary 


LE ROY, OHIO 


No overhead writing. 
An Agents’ Company 


Western Department 


C. L. HECOX, Manager 























W. Baugh; R. H. Kettring and L. C. Grimes, 
Alliance. 
Hartford—Morris Albaugh, Murray City; B. 
C. Dixon, Toledo. 
North Amer.—Frank Schultz, Elyria; M: V. 
Jordan, Newark. 
State of Pa.—J. E. Huff, Columbus. 
L&é&L. & “a § E. Zeller, Crooksville. 
Lumbermens—W. Mefford, East Toledo. 
Marquette Natl—W. I. Zink, Canton. 
Mech. & Trad.—C. C. Kelly, Sandy. 
Mercantile—A. W. Tresise, Xenia; E. Retilley, 
Coshocton. 
Mich. Coml.—W. W. Webb, Columbus. 
Millers Mut., Ill—E. W. McDiarmid, Dayton. 
Millers NatlhR—M. Greenhut, Cleveland. 
Millers Mut., Tex.—E. W. McDiarmid, Day- 


ton. 

Milw. Mech.—Dakin & Dakin, Lebanon; W. 
L. Jones, Jr., Cincinnati. 

Natl.-Ben Frankl—W. F. Trueslow, Findlay; 
W. I. Zink, Canton. 

Natl., Ct.—Gayle & Co., Coshocton; W. F. 
Utterbach, Tippecanoe; A. E. Stringer, Adena; 
J. A. Knapp Sons, Marion; Sayres Agency, 
Wilmington; J. H. Huhn, Canal Winchester; 
Alma are, Union City. 

Netherlands—M. W. Shields, Columbus. 

New Bruns—C. H. Snodgrass, Youngstown. 

New Jersey—C. E. Steinbaugh, Toledo. 


Niag.-Detroit Und.—W. E. echam, H. I. 
Morningstar, M. A. Parsons, B. H. Rose, ry 
Rust, A. E. Salberg, E. P. Salberg, G. P. 


Sammon, W. H. Somers, H. A. Stahl, Mar 

Wagner, C. Ackermann, B. L. Britton, ws 
Brunskill, Ella F. Case, R. H. Crowell, N. W. 
Daviess, E. L. Fields, Mrs. C. M. Fuller, C. D. 
Gaylord, Mrs. E. H. Mempy, M. S. Ketchum, 
C.F. Laughlin and S. W. Manheim, Cleveland. 

Nord-Deutsche—Berning-Eckes Agency, Cincin- 
nati; E. C. Hartman and S. A. Motika, Cleve- 
land; L. E. Burgner, Oberlin. 

N, B. & M.—L. C. Grimes, R. H. Kettring and 
C. W. Baugh, Alliance. 

N. W. Nati—M. A. Repick and F. E. George 
Co., Cleveland; G. E. Kersh, Ottawa; H. H. 
Haucke and A. Koch, Cincinnati. 

Old Colony—W. W. Webb, Columbus; W. V. 
Jordan, Newark; G. E. Kirsh, Ottawa. 

rov. Wash.—M. Greenhut, A. Greenwald 
and J. Polak, Cleveland; L. C. Grimes, R. H. 
Kettring and C. W. Baugh, Alliance; C. A. Pal- 
mer, Youngstown; Mudge-McMaster Realty Co., 
Tolede. 

Pruss. Natl—J. W. Thomas, A. W. Burnett, 

.S. Carpenter, J. W. Failor, H. Roth, H. 
Klingenhagen and C. Freudeman, Akron; J. M. 
Temple, Richmond. 

Royal—R. K. Woods, Classen-Sowers Co., J. 
M. Sowers and H. J. Classen, Cleveland; L. C. 
awe, R. H. Kettring and C. W. Baugh, Al- 
iance. 

Springfield—M. Albaugh, Murray; N. E. Mc- 
Intyre, Cleveland; W. R. Johnson, Cincinnati. 

Stuyvesant—C, J. Kepler, Akron, F. A 
Fisher, Cincinnati; J. E. Melville, Sandusky; 
B. H. Fisher, Toledo; O. P. McGriff, Dayton. 

Svea—H. L. Rexroth, Newark. 

Teutonia, Pa.—L. E. Justus, Lima. 

Twin City—L. J. Kohn, Cleveland. 

Union, Eng.—M. Greenhut, Cleveland. 

Westchester—B. Boner, Fredericktown; Gayle 
& Co., Coshocton; G. P. Hunsickar, Williams- 
pores G. E. Kricker, Portsmouth; F. Kearney, 
. Hartzell, T. A. Woodman and R. Hartzell, 
Youngstown; Houston Agency, South Charles- 
ton; Adams & Brakefield, Jamestown; 
Bowers, Rushsylvania; L. Cox, Mt. Victory; 
J. G. Young & Son, Belle Center; J. S. Shu- 
maker, West Union; J. V. McCappin, Bain- 
bridge; M. T. Stewart, New Boston; H. 
Steward, Sciotoville; E. E. White, Marathon. 

Western, Ont.—R. B. Moore Agency, Cam- 
bridge. 

_Niagara—W. S. Kerr, Painesville; Kimball & 
Kimball, Elmore; G. B. Knapp, Marion; F. W. 


DWELLING HOUSE INVENTORIES 


Write for prices 








Mich, F. & M.—Cassel & Becher, Ashland; C. 


GERMAN FIRE 
INSURANCEC OMPANY 


: OF WHEELING, VA. 
Organized in 1867 


Cash Capital $200,000. Net Surplus $140,213.45 


WM. F. STIFEL, President 
F. RIESTER, Secretary 


S. W. RICE, Asst. Secy. and Supt. of Agencies 


E, A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna, 








Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 
Eureka F. & M. Ins. Co. Security ins. Co, 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital a ane Creag ag $250,000.00 
Assets oe clei, Abe), 819,501.41 
Surplus to Policy Holders - 539,513.90 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst. Secy. R. B. HEATON, State Agt. 





Incorporated 1876 
THE 


Ohio Mutual Insurance 
COMPANY SALEM, OHIO 
JANUARY 1, 1916 
Total Resources of the Company - $596,755.42 
Net Cash Surplus $187,135.64 
Fire and Liditning Lovee Deidd since Organization 


Present Rate of Dividend to Policy Holders, 25% 


Atno time in the history of the Com has the 
Saving to Policy Holders been less than "25% 


J. R. VERNON, President J. AMBLER, Secretary 


TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 


CahAsstts . . 2... ww. 
Net Surplus over capital and all liabilities, 





$1,035, 389.00 
636,264.00 


J. LINXWEILER, JR., Pres. WM. F. KRAMER, Sec, 
EDWARD J. WEISS, Special Agent 





Columbiana County 


Mutual Fire Ins. Co. 
Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a genera! 
business. 


Our contracts have been good for three: 





THe WESTERN UNDERWRITER. 


fourths of a century and are still good. 


1898 Eighteen Years of Service 1916 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct in any Statein the Union. 


.F. L. TESCA CHAS. L. THURBER 
President etary 


Insurance written in Any Part of 
the United States or Canada 


Non-Assessable Cash Policies 
Millers Mutual Fire Insurance 
Association of Illinois 
Cash Assets - - - $652,855.91 
Net Cash Surplus - - 453,208.61 


Mill Owners Mutual Fire Insurance 
Company of Iowa 
Cash Assets - - - $552,592.84 
Net Cash Surplus - - 368,748.51 


GEORGE R. HESS & CO. 
Ceneral Agents 


1930 Insurance Exchange 80 Maiden Lane, New York 
Chicago, Ill. J. J. Hartnett, Mgr. 








STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 


On Madison St., near La Salle 
One minute from the 
Seman Insurance District 
ES The Patronage of In- 
= -= i surance Men is 
Solicited 

















Se AE) Laurence R. Adams, Sec'y & Mét 
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Robinson, Cleveland; C. S. Ely, West Unity;|]a4 
Fi = DeTray, Pemberville; R. H. apin, H. M. BARFIELD, Pres. H. S. BASSETT, Sec’y MELVIN BARCLAY, Managing Underwriter 
Ketna—R. R. Miller, Findlay; V. Greenler, , . 


Harrisonville; C. A. Keller, Toledo; R. Brown- 
ing, New Philadelphia; W. E. Davidson, East 
Rochester; C. W. Baugh, R. H. Kettring and 
L. C. Grimes, Alliance; - W. Zeis, Hicksville; 
A. P ¢ Carstensen and H. H. Hampton, Cleve- 
land. 

Allemannia—G. C. McCown, East Liverpool. 

Amer. Eagle—B. T. Work, Columbus; H. L 
Mitchell, Miamisburg. 

ee ae T. Moran, Johuston; Kirkpatrick 
& McNeil, Hillsboro; X . Fisher, Rittman; 
Bowen & Sanders Co., Norwalk. 

tat Co. of Amer.—D. G. Feldman, Cleve- 


land. 

Automobile, Ct.—Mrs. F. E. Wells, Toledo; 
W. T. Phillips, London; J. J. Foster, Napoleon; 
C. T. Gray, Cleveland; L. Mitchell, Rose L. 
Marks and C. C. Rother, Cincinnati; W. N. Wil- 
son & Son, Struthers. 

Buff. Ger.—Farrow-Sage Co., Mansfield. 

Caledonian—Farrow-Sage Co., Mansfield; A. P. 
Carstensen and H. H. Hampton, Cleveland; Lau- 
terbach & Eilber, Columbus; Pringle & Cheno- 
weth, London. 

_ Camden—W. V. Jordan, Newark; D. A. Aus- 
tin, Chardon; J. Wilson, Cleveland. 

Citizens, Mo.—C. W. Baugh, R. H. Kettring 
and L. C. Grimes, Alliance; Ohler & Mills, Union 


City. 

Colustbian; Ind.—Margaret V. Cornell, Mt. 
Vernon; O. C. Powleson, New Philadelphia; F. 
W._ Combs, Marietta. 

Coml. Union, Eng.—H. A. Stout and F. J. 
Matthews, Dayton; Sauers Bros, Uhricsville; J. 
A. Pearce, Akron. 

Concordia—Bassett & Barclay, Toledo. 

_ Connecticut—A. H. Harlan & Co., New Bur- 
lington; F, P. Lamb, Cleveland. 

Fid.-Phenix—J. V. Latham, Freeport; R. H. 
Kettring, L. C. Grimes and C. W. Baugh, Alli- 
ance. 

Fire Assn.—J. W. Stone, J. W. Wilson and 

._G. Apple, Cleveland; R. Browning, New 
Philadelphia; W. H. Stephens, Berlin Heights. 

Firemens—Blain & Waters, Cincinnati; L. R. 
Hyams, Hamilton. 

First Natl.—J. V. Hammersmith, Massillon. 

Franklin—A. P. Carstensen and H. H. Hamp- 
ton. Cleveland. 

Ger. Amer., N. Y.—Farrow-Sage Co., Mans- 
field; J. H. Bromelmeier, Cleveland; W. V. Jor- 
dan, Newark; C. S. Slater, St. Louisville. 

alee nr Ba i Co., Mansfield. 

Girard—C. M. & I. M. Brann, Wilmington. 

Globe & Rut.—C. H. Weber, Columbus; A. G. 
Apple and J, W. Wilson, Cleveland. 

Hartford—J. C. Henry, P. S. Ruggles and 
G. Schneider, Cleveland; L. L. Chapman, Ernest 
& Monroe and F. Piechocki, Toledo; C. V 
Butman, Fremont; C. R. Johnson, Norwood; 
Eubank & Royer, New Madison; W. . Ste- 
phens, Berlin Heights; G. V. Sims, Spring Valley; 

..M. McKay, Dayton; C. W. Baugh, L. C. 
Grimes and R. H. Kettring, Alliance. 

Humboldt—G. A. Fuller, Lima; O. H. Schmidt, 
St. Marys. 

Inter-State—T. L. Collett, Ironton. 

L. & L, & G.—A. Hoffman, Cleveland. 

Mich. F. & M.—J. W. i 


Wilson and A. G. 
Apple, Cleveland. 


OHIO NOTES 


Earle J. Taylor has purchased the 
agency of G. E. Clarke at Sebring, Ohio. 
E. F. Gelhaus has bought out the inter- 
ests of Cessna & Gelhaus at Kenton, Ohio. 


At Georgetown, Mr. Kehoe of the Quin- 


ee Agency, has retired from the 
m. 


A. P. Dull, local agent at Rockford, 
Ohio, has sold his agency to Will M. 
Mallory. 

John J. Tetlow, of Latonia, Ohio, has 
discontinued his agency there, and has 
moved to Youngstown. 


Some of the companies of the R. K. 
Furbay agency at Dennison, Ohio, have 
transferred to O’Brien & Collins. 


M. L. Haviland, for many years local 
agent at Haviland, Ohio, has sold his 
agency to William 0. Dowden. Mr. Havi- 
land is going to Michigan for his health. 


A meeting of the board of directors of 
the newly organized Insurance Society of 
Cincinnati was held this week, at which 
officers were elected and the date of the 
outing to be held in July was fixed. 


Gordon G. Ball, who has been a local 
agent at Ravenna, Ohio, for the past seven 
years, has purchased a half interest in the 

mner Realty Company at Ravenna, and 
becomes a partner in the concern with 
C. E. Renner. 


The office force and solicitors of the 
Neale-Phypers Company, Cleveland, en- 
joyed_a picnic at the Willowick Country 
Club Friday. Golf and tennis tournaments 
furnished the amusements and an excel- 
lent dinner was served in the evening. 


After this two or three h ~ 
followed. e hours of dancing 


The incorporation of the Ph: rs Insur- 
ance Agency Company at Cleveland, Ohio, 
does not mean any change in the Neale- 
Phypers Company or any change in the 
personnel or officers of the Neale-Phypers 
Company. The Phypers Insurance Agency 
Company incorporated merely to pool the 
interests of the Messrs. Phypers, there 
being three who are officers in the Neale- 
Phypers Company. 





WEST VIRGINIA NOTES 
$39,368 fire loss in West Virginia was 
The Northwestern F. & M. and the Pa- 


triotic have b el 
aan. een admitted to West Vir 
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The Buckeye National Fire Insurance Company 


Capital, $100,000; Assets, $166,166.81; Liabilities (ex. capital) $23,488.57; Net 
Premiums, $33,881.46; Net Surplus, $42,678.24; Gain in Assets, $18,953.72; 
Increase in Reserve, $17,817.81. 


OHIO AGENTS WANTED 


Annual Statement, December 31, 1916 





TOLEDO, OHIO 


HOME OFFICE: 337 SPITZER BUILDING 








MICHIGAN AND INDIANA 


WILL NOT YIELD TO AGENTS 











Companies and Field Men Protest 
Against Demand From Houghton 
County Locals 





Houghton, Mich., June 28 (Special)— 
The agents in this county have with- 
drawn their letter to companies in 
which they stated they would resign 
any company that maintained a part 
time agent in this county and would 
not take the agency of any company 
that had been resigned by another 
agent for the same reason. The agents 
say that they submitted their letter to 
Commissioner Winship, seeking his as- 
sistance. He tells them that they are 
in violation of the anticompact law and 
hence they feel obliged to withdraw the 
letter. 


There is sure to be war in the camp 
if the Houghton county, Mich., agents 
stick by their project to eliminate part- 
time agents. Recently the Houghton 
county agents addressed all the com- 
panies, calling attention to part-time 
agents, saying that they were objec- 
tionable and gave a list of names of 
local representatives that the whole 
time men claimed should be eliminated. 

Most of the companies resent this 
and will insist that they have the right 
to appoint such agents as seem best. 
The companies take the position that 
in the larger cities it pays men to give 
all their time to insurance, but in the 
smaller towns it would be an impos- 
sibility to make a living out of the few 
risks that can be secured. Hence it is 
necessary to secure for agents men in 
other walks of life. Many companies 
desire a local representative in the vil- 
lages who is acquainted with the peo- 
ple and who is near at hand. They 
do not want to rely on an agent who is 
some distance away and hence prefer 
these resident agents in the villages. 
The companies as a whole will take no 
action, but each one will meet the 
Houghton county situation separately. 
The companies feel that the agents 
have no right to dictate on this subject, 
as it is a matter of company policy en- 
tirely. 





Ohio Farmers Meeting 


The twenty-second annual meeting 
of the Indiana Agents Association of 
the Ohio Farmers will be held July 
25-26 at Winona Lake, Ind. It is ex- 
pected that one of the features will be 
an address by Honorable James P. 
Goodrich of Winchester, Ind., Repub- 
lican nominee for governor of the 
state. S. E. Hitchcock of Bluffton is 
president and Guy R. Brackin of Mont- 
pelier is secretary. 





Storm Damage in Indiana 


One of the most severe electrical 
and wind storms in years visited the 
western and southwestern counties of 
Indiana last week, doing heavy dam- 
age to buildings, crops, etc. The ter- 
ritory surrounding Vincennes, Terre 


CARDS FOR CARD INDEXES. 
Write for prices on Assured’s Line Cards 
and Expiration Cards, 3%5 inches. 
THE WESTERN UNDERWRITER. 








F. R. Ormsby, Pres. G.F. Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 


AKRON,{OHIO 
Capital $300,000 Net Surplus $133,000.01 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS - - - - - - $2,446,497.63 
tc. CUMMINS, President BUSINESS CONFINED TO OHIO 








R. SMITH, Secretary 








The Central Manufacturers’ Mutual Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 


Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 
H. V. OLNEY, President 








C. A. L. PURMORT, Secretary 
D M 1 Fi E. J. Forney, Pres. I. M. Cook, Sec'y. 
ayton utua ire Incorporated, 1873 
Insurance Co., "Sic" 


B. C. COLEMAN, Secy. 





Mansfield Mutual 


Fire Insurance Company 


Assets Jan. 1, 1914, $102,806 OF MANSFIELD, OHIO 





Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 


Insurance - $5,427,226.00 
Total Assets - 464,681.40 








An Agency Company 
The Humboldt Fire Insurance Co. 


PITTSBURGH 
Incorporated 1871 








A. H. TRIMBLE, Pres., EDWARD HERR, Sec’y and Treas. 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 


Capital $300,000 Surplus to Policy Holders $540,908 


Assets $1,473,704 


E.F. PERRY & CQ., lic. 


Can Place Insurance in Any Amounts on Lumber 
and Woodworking Risks, Wherever Located. 


Home Office Louis H. Parker 
Lumber Underwriters Manager 


66 BROADWAY - NEW YORK 
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Haute, Bedford, Shoals, Petersburg 
and Washington was a particular suf- 
ferer. 


PORT HURON AGENTS ELECT 


At a meeting of the Underwriters’ Club 
of Port Huron, Mich., held last week, the 
following officers were elected for the 
ensuing year: President, P. M. Hayden, 
vice-president, Irene Atkins; treasurer, 
Charles E. Boyd; secretary, John Smith; 
executive committee, E. J. Schoolcraft, 
James Eckles, Frank Wittliff. Delegates 
to state convention at Sheboygan, Harry 
H. Wright, P. M. Hayden and Frank 
Wittliff. 


BERTRAND CHANGES BASE 


Joseph G. Bertrand, with the Goodrich 
Insurance Agency at Detroit, has resigned 
from that agency and is going with Reilly, 
Brooks & Stone Company, as a member 
of the firm. He will be secretary of that 
company and manager of the fire insur- 
ance department. For fifteen years he 
was a member of the firm of Sheldon & 
Bertrand at Houghton, Mich. 


Indiana Agency Appointments 


Sun—R. K. Shook, Tipton. 

Atlas—R. H. Barnett, Owensville. 

Ger. Amer., N. YJ: G. Field, Elwood. 

Firemens—C. B. Coleman, Mitchell; A. De 
Long, Ridgeville; G. Stoelting, Westphalia. 

Orient—Durham & Everet, ‘erre Haute; J. O. 
Pearcy, Tipton. 

wag om Natl—L. M. Bryan, Lafayette; 
N. A. Morris, Frankfort. 

WP ives mand § Alsop, Vincennes; R. Einecke, 
Terre Haute. 

St. Paul—Y. W. Gaither, New Albany. 

Lon. & Lanc.—Forest Kensinger Co., Inc., 
Terre Haute. 

Commonwealth—First Tr. & Sav. Co., Misha- 


aka. 

North Amer.—Security Tr. & Sav. Co., Shel- 
byville , 
"Vorthern, Eng.—H. A. Foncannon, Bick- 
nell. 

Franklin—R. H. Barnett, Owensville. 

Humboldt—T. J. Shank, Peru. 

Fid.-Phenix—E. E. Haines, Portland. 

Coml, Union, N. Y.—E. J. Sutton, Crawfords- 
ville. 

Royal—C. L. Merriman, Frankfort. 

National, Ct.—Citizens Ins. & Rental Co., Inc., 
Frankfort; Bank of Kingman, Kingman; Terre 
Haute Trust Co, Terre Haute; W. S. Smith, 
Washington; F, D. Wallace, Wheatland; Citizens 
Tr. & Sav. Bank, Indiana Harbor; T. Mc- 
Credie, Orland; W. H. Martin, Hammond; A. 
M. Yoder, Na] panee; Van Voorst Land "Cé., 
Lafayette; J. King, Morgantown; S. M. La- 
Rue, Rose Lawn; . Miller, Ridgeville. 

Ps Clay—German- -American Bank & Tr. 

New Albany; C. H. Taylor, Booneville; C. 
Hetsiiten, Rockport; C. B. Matson, Rising Sun; 

i, Le Wunderlich, Aurora; A. B. Shaw, Vevay; 
ed Thompson, Union Cit 

Wartchonten Noblesville -_ Co., Nobles- 
ville; Kennedy & Moss, Martinsville; J. S. 
Wright, Vevay. 


MICHIGAN NOTES 


The Sea, of England, has been admitted 
to transact marine, inland, and automobile 
insurance in Michigan. 

The Norske Lloyd, of Christiania, Nor- 
way, has been admitted to transact fire 
and marine insurance in Michigan. 

Fred J. Stevens, who has established 
the Fred J. Stevens & Co. agency, Detroit, 
Mich., has opened an office at 704 Dime 
Bank building. He represents the Ger- 
man-American. 

The Merchants National Fire of Chicago 
has been licensed in Michigan. The com- 
pany has not yet begun writing business, 
as its supplies are not yet ready. A field 
man will be announced for the state 
within a few weeks. 


INDIANA NOTES 


Clark Jones has purchased the _ local 
agency of J. M. Inlow at Kingman, Ind. 

Charles Rhodes was found guilty of set- 
ting fire to a house at 6040 Cornell avenue, 
Indianapolis, in an attempt to collect $400 
on household goods. The state fire mar- 
shal was behind the prosecution. 

Esba Armstrong has purchased the in- 
terest of his partner, Frank O. Myers, in 
the agency of Armstrong & Myers, at Leb- 
anon, Ind. Clyde Armstrong has become 
a member of the firm and the agency will 
hereafter be known as Armstrong & Son. 











Complying in every particular with Ohio’s rigid Blue Sky law 
Will be owned by Ohio people 


(Now Organizing) 


JOHN W. ZUBER, President 


The American National Fire Insurance Co., Columbus, Ohio 
Capital and Surplus $700,000 


Is being organized by Ohio people 
Will be managed by Ohio people 

Will write insurance on the property of Ohio people through Ohio agents 
I! you can present a high-grade proposition to high-grade people, you will be interested 








IN ILLINOIS AND WISCONSIN 


WISCONSIN DWELLING RATES 








New Schedule Makes Important Re- 
ductions—Income of Many Agents 
Will Be Affected 


The new dwelling house rates in 
Wisconsin, which are expected to be- 
come effective about July 15, promise 
to affect considerably the income of 
a number of the agents. The classifi- 
cation in which they are interested is 
frame dwellings with shingle roofs in 
protected towns. The present rate on 
this class of risks in certain classes of 
cities is 35 cents annually, or 70 for 
three years, while the new rates with 
the new term rule will be 22 cents an- 
nually and 55 cents for three years. 

Unless the Sheboygan local board 
should decide not to remove the ex- 
posure charges, the change will be 
more noticeable there than anywhere 
else. All the other important places in 
the state removed exposure charges 
several years ago, but Sheboygan re- 
tained them. These amount from 10 to 
30 cents on the rate. 

The change, too, will have a marked 
effect on the premium income of the 
Milwaukee companies in Milwaukee. 
For years they have made a drive for 
dwelling house business and have a 
very large volume of it on their books. 

The new schedules apply to classes 1 
to 5, inclusive. The following are old 
and new dwelling rates for three-year 
terms: 


For the cities of Madison, Manitowoc, 
La Crosse, Kenosha, Sheboygan, Oshkosh, 
Racine, Appleton, Beloit, Chippewa Falls, 
Eau Claire, Fond du Lac, Green Bay, 
Janesville, Wausau and Superior: 

1d 


New 
Brick with metal roof..... 50 cts. 45 ets. 
Brick with shingle roof...60 cts. 45 cts. 
Frame with metal roof. ...65 cts. 45 cts. 


Frame with shingle roof. .70 cts. 55 cts. 
For the city of isomer * 


d New 

Brick with metal roof..... 35 cts. 35 cts. 
3rick with shingle roof...60 cts. 45 cts. 
Frame with metal roof....60 cts. 45 cts. 


Frame with shingle roof. .75 cts. 55 cts. 

For small towns with fire protection 

from water mains, classes — 4%: 
1d 


New 
Brick with metal roof..... 50 cts. 40 cts. 
Brick with shingle roof...60 cts. 50 cts. 
iframe with metal roof... .60 cts. 50 cts. 


Frame with shingle roof. .70 cts. 60 cts. 

For all the cities and villages in the 
state that have the so-called “bucket-bri- 
gade”’ protection, not water main, the re- 
duction is smaller. Where the rates were 
60, 70, 70 and 80 cents for the same classes 
of dwellings as the other cities, they will 
now be 50, 60, 60 and 70 cents. 


Big Preparedness Turnout 


Predictions are made by members of 
the. Milwaukee Board of Fire Under- 


writers that the fire insurance division 
of the Milwaukee preparedness parade 
on Saturday, July 15, will consist of 
more than 2,000 persons in line. John 
F. Dunphy of the Dunphy Agency has 
been appointed marshal of the insur- 
ance division. All marchers will aim 
to dress as nearly alike as possible. 
Three brass bands have been hired by 
Marshal Dunphy to accompany his 
division. 


GREEN BAY ELECTION 


At a meeting of the Green Bay, Wis. 
fire agents’ association, H. Otto Giesler, 
manager of the Mohr Insurance Agency, 
was elected president. Members of the 
executive committee named to serve the 
association for a period of one year are: 
G. W. Fisk, H. J. Boland, L. F. Lefebvre 
and A. W. Joannes. 


Illinois Agency Appointments 


American—J. W. Foutch, New Berlin; E. F. 
Sabin, Rockford; F. W. Green, La Grange; 
red A. Rowley, Aurora. 

Arizona—A,. H. ner. Granite City; A. 
Maierhofer, Ottawa; D. H. Snider, <= 
Aetna—Edward —— ell, Mode; F ang- 
ley, Taylorville; = trohm and F. W. Stone, 
Decatur; F. M: rock, Fairfield; E. H. Turner, 
Springfield; G. C. Gudehus, Pana; W. G. Boul- 
den and Nicholas Willis, Golconda; Jas. Con- 
nor, Tilden; C. W. Russell, Mt. Carmel; G. A. 
Rapp Naperville. 

Allemannia—D. A. Chamberlin and W. B. 

Kirkpatrick, Elgin. 

Aachen & M.—D. A. Fuller, cg aw a 5, Ay 


Buff. Ger.—P. and O 
ville; O. P. Reynofis, C Ahn cilia 

Continental—G. E. and M. Anderson, Cam- 
bridge; C. A. Clement, oliet; J. C. Dorfler, 
Area; F. E. Flessner, Cullom; J. A. Heinz, 
Pesotum; F. W. Paffrath, Bowmanville. 

Commonwealth—R. A. Thornton, Pontiac. 

Columbian, ete RB. Schall and J. C. 
Campbell, Monmouth; C. Kirchenberg, Peru. 

Connecticut—S. P. fs omtlec Ma og Penfield; H. 
L. Jackson and S. T. French, Litchfield; H. R. 
Armour, Alton; C. W. Langdon, Roseville. 

Citizens, Mo. Arthur Neimeyer, Belleville. 

Commerce—C. D. Price, Macon; A. M. Klove, 
Rock Island. 

County—C. Mathein, Jr., Lincoln; C. W. 
Stump, Mattoon. 

Equitable—J. H. Keys, Kankakee; T. H. Pru- 
neau, Kensington. 

Fid.-Phenix—William Gra Speer; Emma 
Morohn, Sheridan; W. W. orrison, Rowe; Ed. 
Wilcox, Eola; W. E. Sharp, Carlinville; L. C. 
jong Arrowsmith; C. C. Kreitzer, Elisworth; 

Snowden, Lerna; A. J. Zimmerman, We. 


" Posie? W. Ballance and W. Wohlwend, 
Marion. 

Fire Assn.—H. B. Francis,. Iroquois; E. D. 
Rabion, Martinton; L. B. Sago rong Shawnee- 
town; H. A. Arnold and R. L. Kelley, Nokomis; 
P. R. and E. C. Nelson, Winchester; W. S. 
ae | Robinson; B. O. Roadhouse, Roadhouse; 

N. B wan Bridgeport; R. L. Widney, La 
Harpe; : BE on Gorden Galesburg; W. J. Randles, 
Waterman; W. “sae heldon. 

Fireman’s Kunde R agle, Hillsboro; E. 
B. Shafer and W. H. Schroeder, Jerseyville; F. 
B. Ireland and Warner Culbertson, Delavan; 
R. H. McAtee, Cisco. 

Germania—Dennis Gorman, Clinton; C. F. 
Shaw, East Moline. 

Ham.-Brem.—E. M. Jones, Centralia. 

Law Union—J. C. Lanphier, Springfield. 

Milw. Mech.—Emery Talbot, a 

——— E. Crew, Carlinville; L F. Fresen, 
Madison; T. J. Lahey, Fulton; J. C. Mackey, af. 








DETROIT, MICH. 


etetes tS BS os 554 eS $1,590,675 


D. M. FERRY, Jr. E. J. BOOTH 
President Vice-President 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-SIX YEARS 


It has paid over $8,000,000 in Losses 


(T IS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Gueglies << 53 se Yass sien RLSM $815,373 
H. E. EVERETT E. P. WEBB 
Secretary Ass't Secretary 











INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh: 


FIRE AND TORNADO 


DEC. 31, 1915 
Capital - - - - - - -$ 300,000.00 
Surplus to Policy Holders - 405,837.25 
Assets - - - - = + = 692,566.13 


Losses Paid to Date - + + 6,337,242.01 





FARMERS & 
BREEDERS 
LIVE STOCK 
INSURANCE 
COMPANY 


(Incorporated under the Insurance Laws of the 
State of Illinois) 





| | NOW ORGANIZING _ | 





Under Conservative Plans and 
on a Just Basis 





Authorized Capital and Surplus 


$200,000.00 


Many of the most noted breedets of the 
state and insurance writers are already 
enrolled among stockholders. 
The greater part of the 
large amount of stock 
already sold by 


only ene man 





We can use two or three high class stock 
salesmen to complete the distrtbution 
of stock. Only the best and most 
efficient men need apply. 
Strong prospectus and 
ideal selling plan. 

Fine leads fur- 
nished. Ad- 


dress 


JOSEPH W. MEITZLER 
Secretary and Treasurer 
Farmers & Breeders Live Stock 
Insurance Company 
HOME OFFICE. DANVILLE, ILL. 




















WISCONSIN AGENTS 
WANTED 














Arizona Fire 
Insurance Company 


Phoenix, Arizona 





Capital, $200,000 





EDGAR M. DAVIS 


Vice-President and Gen’! Manager 














ARTHUR J. DAVIS Central Department 
General Agent Covering: 
Wisconsin, Ohio, 
JAS. H. SHEARIN Iiknois, ladiane, 
Special Agent Michigan, Missouri 





2019 Insurance Exchange, CHICAGO 
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Cardova; R. E. Querry, Redmon; A. L. Williams, 
Edinburg. 
Marquette Natl.—W. D. Ryan, Cairo. 
ich. & M.—H. V. Weaver and W. S. 
Marsh, Onarga. 
Royal Exch.—L. A. Constantine, Aurora. 
Svea.—A. B. Arkman, Marion. 


IN THE GREAT NORTHWEST 





IOWA, NEBRASKA, MINNESOTA, 
NORTH AND SOUTH DAKOTA __ 








Westchester—H. L. Hutchins, Kansas; Amos 
Miller, Hillsboro. 

Glens Falls—H. R. E. W. 
Colby, Deerfield; F. H. Reed, Farmer City; 
J. C. Terry, Blue Mound; C. E. Ewing, Neoga. 
_Ger. Alli—John Rice and W. H. Ritzert, 
Naperville; A. M. Elliott, Fairfield. 

erman, Pa.—George Bryan, Peoria. 

Ger. Amer., N. Y.—J. E. Strohm and F. W. 
Stone, Decatur; J. Maroa; Carl 
Brenner, Auburn; ikin, Humboldt; 
F._ A. Linder, Carrollton. 

Hartford—W. Dawson, Lincoln; G. G. 
Gudehus, Pana; Leonard Lanone, Clifton; B. O. 
Roodhouse, Roodhouse; Rolla Frank, Mendon; 
J. E. Strohm and F. W. Stone, Decatur. 

Humboldt—George Dahlstrom, Alton. 

Hanover—C. Bates, Athens; C. H. Ingra- 
ham, La Harpe; D. A. Lawson, Redmon; R. J. 
McDowell, Oregon; C. B. Stokes, Loraine; Lloyd 
Stoutenborough, Kenney. 

Home—Ferd Krebs, Breese; F. W. Reuling, 
Morton. sf 

State of Pa—R. L. Hurlbert and F. O. 
Roepke, Chicago. 

North Amer.—O. T. Hoffee, Golden Gate; 
F, W. Rohrsen, Plato Center; Miss Fairy Dun- 
can, Madison; . Graue Sons, Elmhurst; 
H. A. Arnold and R. L. Kelley, Nokomis; P. R. 
and. Nelson, Winchester; W. S. Price, 
Robinson; B. O. Roodhouse, Roodhouse; N. B 
Turman, Bridgeport; R. L. Widney, La Harpe; 
U._H. Griffin, Lostant; W. T. Hardin, Cisco. 
Imperial, N. Y.—T. R. Stearns, Sterling. 

L. & L._& G., Eng—J. A. Montelius, Piper 
City: G. I. Adams, Lanark; C. H. Hippler, 
Lewistown; C. C. Strobel, Ramsey. 

London—C. R. Whitney and H. Hoyt, 
Waukegan. 

Lon. & Lanc.—G. E. Koehn, Springfield. 

Mercantile—C. A. and : ebster, Gales- 
burg; D. L. and Jennie B. Gardner, Aurora. 

Marquette Natl—W. A. Zieren, Carlyle; Au- 
gust Lohmann, Granite City; O’Connell, 
Pontiac; W. C. Smith, Rock Island. 

Mech. & Trad.—A. L. Hall, Farmer City; T. 
A. Smith. Marion. 

Mich. F, & M.—G. J. Griffith, Savanna. 

Milw. Mech.—O. E. Weber, Belleville. 

Millers Natl—W. W. Gray, Pontiac; J. E. 
White, Sandwich; W. W. Tomlinson, Wheaton. 

Nord-Deutsche—J. C. Pirkey, Streator; Ru- 
dolph Theiner, Drexel Park; Sigmund Benjamin, 
Springfield. 

Natl.-Ben Frank.—J. A. Worthington, Anna. 

Md. Motor Car—R. D. Ricks, Taylorville; J. 


P. Beckett, Paris. 
R. Armour, Alton; M. M. 


Armour, Alton; 


H. Weilepp, 
E. M. Multiki 


National, Ct.—H. 
Fell, Steward; R. R. and J. V. Fowler, Marion; 
C. L. Kern, Mattoon; W. T. Langen and A. J. 
McLean, Morrisonville; R. J. McDowell, Ore- 
gon; E Snyder and V. F. Garfield. Cham- 
paign; J. E. Strohm and F. N. Stone, Decatur; 
G. M. Wagner, Bonfield; D. A. Zimmerly, Paris. 

N. W. Natl—W. P. Schall and J. C. Camp- 
bell, Monmouth; L. B. Meischner, Benson; O. E. 
Weber, Belleville; Thomas Midwinter, Arcola; C. 
A. Bromley, Moweaqua; C. P. Hawthorne, Gil- 
man; C. H. Thompson, Dwight; M. M. Heintz, 
Chenoa: J. H. Stone and I. B. Jones, Watseka; 
A. C. Kidd, Oglesby. 

Niagara—H. A. Fischer, Staunton. 

Natl. Union—L. J. Leach, Camp Point; W. 
H. Gibbs, Galva; A. M. Humphrey, Henry; E. 
L._ Martin, Olney. 

Norw. Union—S. I. Vanderpoorten, Gilman. 

N. B. & M., Eng.—Joseph Pickard, Minonk; 
M. A. Thornton, Oblong. 

Prov. Wash.—T. A. Baker, Bunker Hill. 





ILLINOIS NOTES 


George F. Bruce, local agent at Decatur, 
Ill., committed suicide last week. 
The Mercantile has appointed George A. 
Sturdyvan as its agent at Danville, Ill. 
William D. Fogarty has purchased the 
local agency of Gus G. Schweigchardt at 
Lincoln, Ill. 


At Georgetown, Ill, the Williamsburg 
City has transferred from Genius & Spicer 
to Genius & Emory. 


J. J. Pierpoint, agent at Pana, IIl., is 
just recovering from an attack of inflam- 
matory rheumatism. 

At Danville, Tll., the American Central 
has been transferred from J. W. Webster 
to Phillips & Espencheid. 


At Jacksonville, Ill., the insurance busi- 
ness of Thomas H. Buckthorpe has been 
taken over by Ashley & Norman. Mr. 
Buckthorpe will devote all of his time to 
real estate and farms. 


At a recent meeting of the Cairo, Tl, 
local underwriters’ association the follow- 
ing were elected officers: President, Leo 
J. Kleb; vice-president, W. P. Greaney; 
Secretary, John T. Brown. 

John D. Smith, charged with arson and 
burning personal property, entered a plea 
of guilty at Galesb + last week 
and was given an intermediate sentence 
of not less than one or more than six 
years. He was charged with having set 
fire to the sheds of the Galesburg Trans- 
fer & Storage Company. 





ADJUSTER 
WISCONSIN ILLINOIS 


Lee W. Bort 


Beloit - Wisconsin 


OLD TIMER COMES TO GRIEF 





Man Whose License Was Revoked in 
1913 Finally Lands in Meshes 
of the Law 





The insurance department of Minne- 
sota succeeded in getting evidence to 
convict an old timer last week when at 
Plainview, Wabasha county, F. L. Gif- 
ford, a man against whom hundreds of 
complaints had been lodged at the de- 
partment, was sentenced by the justice 
of the peace of that village to sixty days 
in the county jail or to pay a fine of 
$75 for soliciting fire insurance without 
a license. He paid the fine. 

During the past three years hundreds 
of complaints have been presented to 
the state department regarding misrep- 
resentations alleged to have been made 
by Gifford, and on Oct. 14, 1913, his 
license to solicit insurance for the St. 
Paul Mutual Hail & Cyclone was can- 
celed. The complaints in the majority 
of cases charged misrepresentation re- 
garding assessments on policies, al- 
though the technical charge upon which 
his license was canceled was rebating 
the membership fee of $2 to Herman 
Telkamp, of Dassel, Minn. 

Recently complaints have been com- 
ing in to the department regarding a 
man by the name of Cornielson, but 
who issued receipts signed I. A. Gifford. 
Mike Schneider, a resident of Plainview, 
made complaint of misrepresentation to 
State Senator James Carley, of 
Plainview, who took the matter up with 
the insurance department and the Min- 
nesota Farmers Mutual through which 
Cornielson or Gifford claimed to place 
the business. Gifford’s home address 
is given as 3108 Dupont avenue south, 
Minneapolis. 





Operating Independently 


F. A. Dunning has severed his con- 
nection with Wagner & Glidden, Chi- 
cago adjusters for the companies, and 
is now operating independently from 
Minneapolis. Wagner & Glidden have 
discontinued their Minneapolis branch. 





Ohio Farmers in Iowa 


The Ohio Farmers of Le Roy, Ohio, 
has been admitted to do business in 
Iowa. Special Agent Walter G. Wal- 
lace of Chicago is in the state making 
agency appointments. The Iowa agents 
will report to Western Manager Charles 
LeRoy Hecox of Chicago. 





Sun Sets Off Fireworks 


The first Iowa fire due to the fire- 
works season is reported from Gutten- 
berg Inn where rays of the sun, con- 
verged through a plate glass window, 
set off a supply of explosives in the 
front window, doing damage of $500. 


Writing Much Hail Business 


Hail business is keeping Nebraska 
local agents on the jump these days. 
An unusual number of farmers are re- 
ported to be securing coverage with- 
out solicitation. While losses have not 
been particularly heavy in Nebraska, 





they have been very numerous and it is 
thought that the effect of the many 
claims paid is now being felt by the 
local agents. It is estimated that in 
the counties where the losses have been 
severe fully 75 percent of the farmers 
have protected their crops with hail in- 
surance, many being written for the 
first time. 





Attractive Prizes Offered 


A new stunt in the way of giving out 
the special prizes will be tried out at 
the midsummer splash of the Iowa 
pond of the Blue Goose at Okoboji July 
13-15. Instead of designating what 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1916 








Cash Capital,  - « - $1,000,000 00 
Assets, - a « ~ $8,029,651 84 
Liabilities, - - B ® $3,920,295 68 
Net Surplus - - ~ $3,109,356 16 
Surplus for Policy Holders,» - $4,109,356 16 


HEAD OFFICE 
Cor. William and Cedar Streets 











J. W. Newman, President 


Now in its fourth year of business with 


Kentucky Live Stock Insurance Company 


Incorporated 


Home office, 410 Walnut Street, Louisville, Ky. 
Capital Stock Paid in in Cash 


and policyholders and prompt payment of all legitimate claims that is unsur- 
passed by any insurance company in existence. 
in unoccupied territory in Illinois, Indiana, Ohio, Kentucky and Tennessee. 


Address E. L. WHITEHEAD, Secretary and Treasurer 


W. B. Kniskern, Vice-President 


$219,180.00 


a record of fair dealing, service to agents 


@ We offer superior contracts _ 











Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
=| combine dig- 


foun 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
#) gentlemen, al- 
_| soa Club Grill 








Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 


H. J. TREMAIN 





f/, 


GRY 


CLIFFORD IRELAND, President 
DR. GAIUS W. HUBBARD, Secretary and Gen, Mgr. 








Licensed in Maine, Massachusetts, C ticut 
Rhode Island, Pennsylvania, North Carolina, 
South Carolina, Ohio, Indiana, Illinois, Wiscon- 


sin, lowa, Kansas, Texas, Missouri, Tennessee. 








Cash Capital 
Surplus 
s 





























eS. FR. GILMAN, Pres’t 


of farm risks. 


SHC URITY 


Fire Insurance Company, of Davenport, Ia. 


mM. C. HINSCH, Sec’y 


CASH CAPITAL $200,000 


This Company has had 33 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. 


Address the Secretary, 





C. A. LAFFERTY, Pres. 


The Best in the West. Our 
Special Policy Insures the 
Mare and Unborn Colt. 








SPECIAL TRANSPOR 


Granite Live Stock Insurance Company 


BLOOMINGTON, ILLINOIS 


ARTHUR STONE, Sec. 


Insures Horses, Mules and 

Cattle against loss by 

death from any cause or 

theft. Agents wanted in 
Illinois. 











Always located by wire or long distance 





J. Q. Mackintosh, Pres. 


BOARD OF DIRECTORS: 


Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 


Albert Berg, Sec’y & Treas. 
George W. La Brande, Vice-Pres. and Managing Underwriter 


John Q. Mackintosh George T. Simpson S. A. Farnsworth J. C. Fulton 
George W. LaBrande C. L. Maguire C. C. Schulz George Jarchow 
Albert Berg Julius A. Schmahl Louis F. Dow H. A. Baldwin 
A. O. Eberhart Joseph I. Silbar Louis B. Frook J. J. Ecklund 
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prize the winners shall receive, the 
plums will be laid out in a row and the 
winner of first place gets his choice. 
The prize list is very attractive and in 
addition to the cash prizes for the fish- 
ermen it is as follows: 

Rifle Shoot—Prizes, steel fish pole and 
reel; Gillette razor; hammock; flash light. 

Archery—Prizes, tennis racket; ham- 


pe thermos bottle; eight-day alarm 
clock 
uoits—Prizes, steel fish pole and reel; 
Gillette razor 
ock Golf (for the ladies)—Prizes, set 
Ropers Bros.’ silver knives and forks; 
hammock; carving set; electric iron. 


The trophies put - last year for the 
rifle, quoits and archery contests will 
again be contended for. 





Minnesota Agency Appointments 


Automobile, Ct.—Warren Hoff and W. D. and 

R, R. Bevis, St. Paul; Herbert Bronson, Minne- 

F. Westrum, Albert Lea; E. G. Reese, 

Fen Montevideo; ih iF 

Green, Anoka; A. A, Anderson, Willmar; A. S. 
Apgar, Excelsior. 


t. Paui Mut. H. & C.—E. S. 
bush; Ls Stebbins and A. F. 
head; N. S. er Hendricks; 
Kennedy; L. F. Miller, Faribault, 

Queen—C., H. Hood, A. F. Kenaston, H. E. 
Dickinson and F. C. Wynne, Minneapolis; Q. J. 
Wallen, Evansville. 

Aue Mut. Hail—H. A. Anderson, Renville; 

TS Hutchinson; Martin Olson, Grove 
Cityy P a O'Keefe, Eden Valley; A. J. Malek, 


Brownton. 

Niagara—A. E. Johnson, O. P. Lundgren, W. 
A. Ledin and E. Noble, Minneapolis. 

Boston—H. C. Gunderson, 
Weber, Morristown. 

Far. Home Mut. T. & C.—Fred Brown, Stew- 
artville; O. H. Stassen, Redwood Falls; J. P. 
Roland, Clinton. 

Marquette Natl.—T. J. Walsh and J. H. Frem- 
land, St. Paul. 

if, St Te Ps Achensmeches Cressen; A. F. 
Meyer, Westbrook; . & McGui an, Mapleton. 

Westchester—W. E. orster, inneapolis; L. 


H. Omrandes. Albert Len. 
N. F. & T. Aske, Lanesboro; T. S. 


M.—H. 
Broken, Harmony. 
Connecticut—J. P. Lahr, Bemidji. 
oats Amer.—Katherine F. McIntyre, Minne- 
apolis. 
Orient—G. A. etpey 
Agricultural—D, L 
Sec. Mut., 


apolis; 
nas: 


Oie, Green- 
Hurlbert, Moor- 
J. EB Sundberg, 


Madelia; George 


Brainerd. 
“oon, Minneapolis. 
Minn.—H. Free, Waseca 


Cent. Mfrs. Mut.—T. <3. McCracken, “Minne- 


apolis 
Germania—R. F, Patton, Grand Rapids. 
Northern, Eng.—Alfred Hoel, Gilbert. 





NORTHWESTERN NOTES 


Ez. Kelly, Jr., 419 Third street, Fari- 

— moe is entering the local business. 

Westcott has entered the local 
eeneees at Grand Forks, N. D. 








Northern 
Insurance Company 


of New York 


STATEMENT, DECEMBER 31, 1915 


PN Sask Sine bass cweee $1,521,500.55 
DR Soi cs sxae'sneaes 867,104.20 
RNS 5.5 :05 a's 3s Wawra 350,000.00 
DURE CINE ss’ viscose ses 304,396.35 
Surplus to Policyholders. 654,396.35 
FIELD MEN 
]. W. BECK 
56 Richton Ave. Detroit, Mich, 
ERIK LINDSKOG 
7 West Lake St. Minneapolis, Minn. 
W. P. RAY 
P. O. Box 366 Terre Haute, Ind, 
F. G. DELAHUNT 
720 Racine St. Milwaukee, Wis. 


R. W. WETZEL 


1562 Bryden Road Columbus, Ohio 














POLICY LABELS 
All Styles and Prices 
Write for samples to 

THe WESTERN UNDERWRITER. 


1362 Insurance Exchange, Chicago. 


THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, ARKANSAS, 
OKLAHOMA, TEXAS 











HAIL LOSSES IN SOUTHWEST 





Companies Report Many Storms and 
Numerous Claims in Texas, 
Oklahoma and Colorado 





Hail losses have been rather severe so 
far in Texas, Colorado ang Oklahoma. 
A number of losses have also been re- 
ported from Kansas. Some companies 
claim that in the first three states 
named the record is just as bad as last 
year and in some cases worse. The 
season so far has been parallel to that 
of last year, which was a great hail 
breeder. Cold and rainy weather seems 
to favor hail storms. Some companies 
are taking on no further liability and 
nearly all will refuse to insure any crop 
when the grain gets ripe. Last year 
many losses occurred because farmers 
were unable to get on their fields owing 
to the soft ground. 





OUTSIDERS TAKE WAR RISKS 





Rate Prescribed by Texas Commission 
Too Low -to Interest Regularly 
Admitted Companies 





Austin, Tex., June 27—(Special)— 
Advices received by state fire insur- 
ance commission indicate that fire com- 
panies regularly licensed in Texas are 
not writing “war” insurance at the 
increased rates authorized by the com- 
mission, though some outside compa- 
nies are taking the business on short 
time. One general agency advised that 
Lloyds, London, are writing it at 5 
percent for three months only. Some 
few outside companies are taking it 
at 5 percent on short timé, said an- 
other letter. The Texas maximum 
rate is apparently not acceptable, as 
the companies not under the control 
of the commission are asking for 5 
percent on a few months’ protection. 
One letter said the 5 percent is .only 
being written in the larger towns like 
El Paso and Laredo, and is not ex- 
tended to the smaller places, subject 
to desolation by riot or attack. 


War rates have been promulgated in 
Texas by the state fire insurance com- 
mission. The standard policy does not 
cover loss caused by invasion, insur- 
rection, riot, civil war or commotion, 
or military or usurped power, and there 
is a big demand from merchants and 
others along the Mexican border for 
coverage against these hazards. The 
order of the commission allows the fire 








companies to assume these risks, which 
are excepted under lines 31 and 32 of 
the fire policy, and fixes an extra prem- 
ium of 3 percent over ordinary prem- 
iums in towns having a key rate of 40 
cents or less and 4 percent in towns 
having a key rate of more than 40 cents. 
Key rates of some of the border towns 
are: El Paso, 18 cents; Brownsville, 
35 cents; Laredo, 41 cents; Del Rio, 67 
cents. 

The war coverage will apply only to 
fire losses. Damage by bombardment, 
unless fire ensues, will not be included. 
It remains to be seen how many com- 
panies will be willing to assume the 








Capital Fire Insurance Co. 


OF CALIFORNIA 


Capital, $250,000 Surplus, $102,963 
W. L. PETTIBONE & CO. 


Eastern General Agents 
31 Clinton St. | NEW YORK, N. Y. 


Montana Livestock & Casualty 
Insurance Company 


Home Office: 26 West 6th Avenue 
Helena, Montana 


George B. Conway, Secretary & General Manager 




















James Cravens 





Rufus Cage 


CRAVENS & CAGE 
INSURANCE MANAGERS 
HOUSTON, TEXAS 


A General Agency that carries no interrogation mark after it. 
fifteen hundred local agents of Texas know what our service is, and 
they are able to bank onit. The Agency with a full line of indemnity. 


K. S. Dargan 


Our 











THE CENTRAL STATES FIRE 


Insurance Company of Wichita, Kansas 
WILL SOON BE READY FOR BUSINESS and wants agency connections in Kansas with good 


Is equipped to meet the needs of Western Field. 


Will write fire, tornado and hail insurance. 


AUTHORIZED CAPITAL $250,000.00 
H. C. WHALEN, President, Fourth Floor, Bitting Building, WICHITA, KANSAS 





WANTE 


years old. New Policies. 





Hail 


Low Rates. 


GOOD LIVE AGENTS in all unoc- 


ee territory in Kansas to write 


insurance.. Company Fifteen 


Good Commissions. 


Address ELMER F. BAGLEY, Secretary 


‘Columbian Building, TOPEKA, KANSAS 





The Equity Mutual Fire Insurance Association 


SIOUX CITY, 


- IOWA 


ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


Home Office: ° 


INCORPORATED 


° Shelbyville, Illinois 














Metropolitan Fire Insurance Company 


LOUISVILLE, KY. 


PROPOSED CAPITAL, $1,000,000 


Applications to represent this company in Southern and Middle Western 
States now being received. 


CHARLES E. DEXTER, SALES MANAGER 














one to five thousand inhabitants. 


STOCK SALESMEN 


Real producers with a good record who are tired of selling Insurance Stocks. Get busy and look into our proposition. 
This company will establish very shortly a chain of 850 General Merchandise Stores in the Central West in towns from 
We have the cleanest stock selling proposition in America. 

Stock Saies PDept.: JOHNR. DRAPER, Baics Manager 


PUGH STORES COMP 


General Offices: Pugh Terminat Building, 366 East Illinois Street, CHICAGO, ILI. 
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war hazard. Some have already indi- 
cated that they will decline it. 

Short rates will apply to the extra 
coverage if it is canceled. A standard 
clause has been adopted for assuming 
fire coverage against the hazards ex- 
cepted in lines 31 and 32. 





May Have Field Secretary 


Preparations for an active campaign 
for membership are being made by the 
Texas Association of Local Fire Insur- 
ance Agents with a view to boosting the 
membership of the organization to 1,000 
or 1,200 by the first of the year. The 
plans contemplate the appointment of 
a field secretary to handle the active 
campaign. 

Important legislation which is threat- 
ened at the next session of the Texas 
legislature is making the strengthening 
of the organization a matter of import- 
ance. Among measures in which local 
agents are vitally interested is Com- 
missioner Patterson’ s measure for con- 
tingent commissions. There are also 
modifications and a possible repeal of 
the state fire insurance commission law, 
a resolution checking up to the people 
of the state the matter of an amend- 
ment to the constitution enabling Texas 
tc enter the fire insurance business, the 
proposed repeal of the valued policy 
law and the antitechnicalities bill, etc. 


Rejects Term Rule 


A formal order will be issued by the 
Oklahoma state insurance board July 
3, rejecting that portion of the new 
fire insurance schedule relating to term 
insurance. The schedule, as filed by 
the Oklahoma Inspection Bureau, made 
numerous reductions in basis rates, but 
increased the term rates. 








ORGANIZE AT FORT WORTH 


The organization of a local fire insur- 
ance agents’ exchange at Fort Worth, 
Tex., practically has been completed. 
There remains but the formal election of 
officers and ratification of the constitution 
and by-laws. The organization will be 
made on broad lines, but it is expected 
that the circulation of credit information 
and an alleviation of the present broker 
evil as it exists will be effected. The 
local exchange will affiliate with the State 
—* of Local Fire Insurance 

gents. 





ORDERS MUTUAL WOUND UP 


The circuit court has ordered the 
dissolution of the Missouri State Town 
Mutual Fire of Kansas City, which, it was 
testified to, had only $200 of assets and 
nearly $3,000 of liabilities. The treas- 
urer, . Davis, had asked the insur- 
ance department to investigate. Superin- 
tendent of Insurance Chorn was made 
receiver. 





Kansas Agency Appointments 


Palatine—E,. C. Trull, Kirwin; G. E. Hainer, 
Stockton; C. V. Niller, Hoxie; Mark Tulley, 
Junction City. 

Royal Exch.—Frank Lytle, Hiawatha. 

Mercantile—G. W. , oe Iola; W. E. Spauld- 
ing, Lawrence; F. O’B rig Clay Center; 
a Cohen, Hutchinson; A - Wright and 

Dy Wright, Emporia. 

Hanover—C, E. Falconer and John Tucker, 
Kansas City; C. W. Campbell and C. D. Bower, 


Norton. 
County, Pa.—T. di Beall, Horton; R. C. Law- 
a 


ler, Girard; Oscar rp, Pittsburg; M. B. Clark, 
Wichita. 

Citizens, Mo.—F. H. kessler and V. G. 
Henry, Wichita 

ent. States—Chas. Schaffner, Sr., and Chas. 


Nolan and S. L. 


Schaffner, Jr., Humboldt; Cc. 

Nolan, Goddard; G. H. Amesbury, Longton; 
{. J. Kelly, St. Pauli Ww. weartis, Se- 
ward; C. W. Biting, hat - Reese, H D. Baker, 
P. E. Sa ter, all, M. B. yciatls Ss. + 
Kociage, J. F._ Reese, C. J. Moore, H. 
Anderson, A. J. Christman and V. J. Christ- 








man, Wichita; A. J. Drelling, Victoria; V. W. 
Cosley, Oxford; A. L. Wright, Mt. Hope; C. 
C. Nye, Eureka; P. G, Pankratz, Lehigh; Ww. E. 
Stone, Inman; F. L. Fissel, Garden Plains; Harry 
VenJohn, Andale; W. E Valkland, Bushton; 
Frank Vitck, Kanopolis; G W. Richter, Wilson; 
Nich Kreiling, Walker; I. L. McHenry, Cheney; 
A Wright, Emporia; F. A. Dibb e, 
3 A. R. Larkin, M. E. Murphy, iL 
N. Chapple, C. C.. Whittaker, M. lar 
F. H. Kessler and V. G. Henry, Wichita; J. B. 
ene, Cimarron; R. A. Robinson, Dodge City; 
. Miller, Olathe; T. P. Fredrick, Linwood; 
T . Dessery, Tonganoxie; O. D. Smith, Cawker 
pw’ 6 J.. V. Swenson, Concordia; P. L. Lake 
ELE. Lake, Medicine Lodge; O. H. Wilson, 
Genes: C. S. Bahore, Kechi; J. G. Unruh, 
Bahler; Lewis Thomas, Argonia; W. E. Kell, 
Shields; G. H. Immer, Hudson; E. L. am om 
and H. A Melton, Lawrence; Cc. ge, 
Sterlin G. Stevenson, Ashland; F. H. aut 
man, uae Rowland and H. Thornton, Pro- 
tection; D. F. Arnold, Coldwater; J. M. Can- 
non, Cunningham; M. Morrison, Mulvane; R. 
E. Colburn, Satanta; E. H. Wood, Fowler; R. 
L. Smith, Hugoton; G. C. Anderson, Bronson; 
Be Thomas, lola; W. ‘ Baker, LaCrosse; 
. G. Barley, Harper; C. D. Cutler, Anthony; 
= — Freeport; F. M. Dreiling, Walker. 
M. Beery, Paola; I. R. Mort, Hill City; Roy 
Bonebrake, Stockton; A oO. Johnson, Windhorst; 
T. H. Skin, H. é° fess and R. B. Norton, 
Arkansas City; C. T. Bickett, Coffeyville; Ru- 
dolph id Ie Glenn 


Danford and H gory Wilson, 
— Kenner, Eureka Fields 
lma; Nixon, Severy; ‘sclaee Miner, 
Sabetha; 


dj “A. Aye Holton; Leander Sor 
fort . Compton, Valley Falls; O. 
Blauer, ot My ec T. Williams, McLouth; E. 

& Conner, Kingman; J. E. Smith, Grainfield; 
C. D. Simmons, Manchester; A Flower, 
ae City; i H. and C. A. White, Marion; 
. A. and rs Griffin, Kiowa; D. A. Borah, 
Grinnell; C. A Maray, Te Isabel; Ira Scott, Lenora; 
Moses Dial, Coldwel p¥ Derington, Hun- 
newell; H. Kline, Welnasirs A. L. Christ, 
Oak’ y | e. & vty and R. J. Lo aie Coll- 
. M. out G. 


oom ne 


cas ; 
Ss. “Po “Lewis, Chanute; oe H. Cavanaugh, Fred 
Hyamas and "Ed. McLeish en; . Dar- 
roch, Coldwater; J. Skepter, Bird City; 


M. J. Dougherty, fesattes Dempster Scott and 
Charlie Scott, Atwood. 
Archer, Winfield; F. S. 


Mechanics—W. A. 
Thomas, Topeka. 

Patriotic—H. C. Sourbeer, Parsons. 

Girard—J. R. Bridwell, Ottawa. 

Aetna— F. Wilkerson, Springhill. 

Connecticut—George Reed, Axtell; John Byrne, 
Axtell; John Bauer, Burdette; Adolph Thurow, 
Dillivin; Fred Buckley, Little River; B. H. Ar- 
nold, Sublette; J. F. Kell and M. W. Cave, 

cS ean, Weshan; J. C. Riddell, 

Wright. 


Fid.-Phenix—E. F. Mergen, Victor; W. E. 
Adamson, Erie; C. R. Cantrall, Fredonia; L. C. 
Baddeley, Hutchinson; P. Upp, Spearville. 

Franklln—G, S. Silsby, oldwater. 

Hartford—G. Hutcherson, Athol; T. E. 
Holt, Burrton; Mrs. Hanover, Washing- 
ton; L. B. Borland, Cimarron; C. b. Miller, 
Hoxie; W. A. Fish, *Macksville; G. L._ Frickey, 
Oberlin; C. T. Edwards, Ness "City; Ben_Her- 
ert, Olmitz; C. J. Kallman, Rexford; R. M. 
aqua, St. Francis. 

mperial, N. Y.—M. O. Koeslin, Bloomington; 

. Anderson, Manning; F. L. Jack, Madoc; 


C. H. Ream, Anthon 
E. Farrish, Stockton; H. D. 


North Amer. or 
Harrison, Bird m 4 
National, Ct.—G. G. Wilson, Alexander. 
Natl.-Ben ams —B. F. Ellington, Topeka. 
ot W. Natl.—J. C. Wise, aa a =e = and 
C. Pocook, Cottonwood Falls; H Snyder, 
Council Grove; C. L. Haslet, Wisieees W, 3 
Sloan, Halstead; J. M. Smyth, Eureka; G. 


Neal, Ee on 

N. Ee M.—wWilliam Pratt, Almena; P. S. 
Plea yb E, Turner, Bird City; F, 
M. Young, Iu take; ag state and Arthur Rice, 


Lucas; Smick, Oberlin; B. Spencer, 
Oakley; Banerd Cronin, Plainville; T. C. Aver 
Traer; Wilkinson, Beardsley; Ss. R. Stib- 


bins, Copeland. 
Phoenix, Ct.—W. E. Adamson, Erie. 


Queen—F. C. Watkins erro ta O. El- 
more, McCracken; J. H. sce, Suis } F, 
Brant, Robinson; J. Moyer, Walnut; E. 
Callahan, Zenda; J . Henderson, Iola; J : zB. 
Stone, Zurich; F. y, Deas Herndon; y Ww: 
Warner, Holton; J. Watkins, Quenemo; A. 
C. Daggett, Covert. 

Safeguard—W. F Deae. Ottaw 

Security, Ct—H. E. Anderson, “Ashland; R. S. 

hs Denker Hill; oO. Jewitt, Dighton; 
L. R. Hall, Edson; “Albert Burmeister, W. B. 


Helm and I. B. Barton, Ellsworth; J. D. Cul- 


FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION ASSURANCE 
CO., Ltd., of LONDON 
PALATINE INSURANCE COMPANY, 
Ltd., of LONDON 
COMMERCIAL UNION FIRE INS. CO. 

of NEW YORK 
UNION ASSURANCE SOCIETY, Ltd., 
" of LONDON 7 








WESTERN DEPARTMENT 
N.E. Cor. Clark and Monroe Sts., Chicago 





H. C. EDDY, Resident Secretary 











lins, H. J. Cullins, O. C. Wileman and Edward 
Whitman, Goodland; F. T. Carl, Imperial; L. V. 


department of public safety. 
Rordner, Liberal; s. F Robinson, Longford; H. 





sion of fire and fire prevention in the 
Efforts to 
secure a fire marshal in St. Louis have 


Grot Lorraine; ._T. Sherley, Lucas; been made for years. 
Spoon, Luray; ity "French, arion; E. 
Drake, bt ag ze Reodipene. page 3 LAHOMA NOTES 

annigan, Smit enter; John oore, um: 
merfield; W. H Berthoff, Wichita; A. A. Wiles, h Pha a ree h been transferred 
Zurich; “i . 5 Cooke Gay lord; D. W. Meyers, The estchester has bee ‘ 
Hoisington; P : Cunni ere Independence; at Yale, Okla., from A. O. Garr to J. Ww. 

Itz, Sai G. G. Wade, Rexford; H. t. P 

aker, Rosehill; wee: cee The Commercial Union has transferred 
Thomas _— Wakeene Anderson, Abi-}] at Norman, Okla., from Vincent & Weir 
lene; R. C. Towler, oe rard; 5 sn | Stransky, | to J. B. Stogen. 
Munden; W. “~. ce Ewing, Parsons; The Delaware Underwriters has_trans- 
M,_R.. Co onnett, ‘Sencea; nw. Ream, . E ferred at Altus, Okla., from J. H. Roberts 
<<" worse ag il Wallack, » nan lg - E.} to William & BR. Livermore. 

‘ n; I. , Denvers . 
St Par E. vin look. ‘Tieton, “ Deal & Wharton is the name of a new 


agency at Ada, Okla. 
posed of P. H. Deal and L. 


At 


Westchester—A. L. Kilmer, Bird City; H. J. 
Hallenback, McDonald; T. J. Tissenbee, Chero- 
kee; Millard Kohler, Parsons; S. E. White, Blue 
Rapids. 

Stinson & 
to Pranz & 





ockhoven. 


TEXAS NOTES 


The Texas fire insurance commission 
rules that foundries shall be included 
among those classes exempted from 
charge for night work permit. 


C. C. Byers, of Cleburne, Tex., has pur- 
chased the interest of his former partner 
in the agency of Warren & Byers, and is 
now conducting the business alone. Mr. 
Warren is devoting his time to liability 
and surety business, and to real estate and 
farm loans. He expects some time, he 
says, to reenter the local fire insurance 
business. 


ratio is low. 


J. 
Oklahoma City against Ed M. 


Ed M. Semans general agency. 





MISSOURI NOTES 


Dr. Paul Paquin, health executive of 
Kansas City, who, as vice-president for 
health of the Federation to Protect Life 
and Property, had injected many features 
of fire and accident prevention into the 
work of his inspectors and officers, died 
recently. 

The Business Men’s League of St. Louis 
has approved a bill for introduction in 
the board of aldermen, providing for the 
appointment of a fire marshal in the divi- 





Fire Marshal 


as regards exits, fire escapes, 


summer vacation. 





Hussey of Kansas 
notified school boards that schools cannot 
be reopened in the fall unless all defects 
flues and 
heating plants are corrected during the 


The firm is com- 
J. Wharton. 
Oklahoma City the Mechanics of 
Philadelphia has gone to the agency of 
rrow, and the Girard goes 


Secretary ane, Manager Hare of the 
Retailers Fire of Oklahoma City, was in 
Chicago this week. Mr. Hare is building 
up a first-class company and the loss 


W. Lauck has instituted suit at 
Semans and 
Lee Marks for $10,000 damage for per- 
sonal injuries resulting from an automo- 
bile accident which occurred while Mr. 
Marks was driving the car owned by the 


T. E. Braniff of the general agency firm 
of Merrill & Braniff of Oklahoma City, 
made an excellent record in the Oklahoma 
state golf tournament held in Muskogee 
the past week. Out of a field of eighty- 
five entries, he made the fourth lowest 
qualifying score and played through the 
semi-finals in the championship class. 


has 











TENKEYS VS. 





2j e 
























































oac 
, 


SIMPLICITY 


EIGHTY-ONE 





The Dalton keyboard is the index of 
Dalton simplicity. Every key in an adding machine 
must have its full complement of connecting parts down in the 
machine. There are but ten figure keys on the Dalton, as against 
eighty or a hundred on other machines, and a corresponding simplic- 
ity extends throughout the machine, making the Dalton by far 
the simplest adding and listing machine ever manufactured. 


The mechanical simplicity of the Dalton 
is surpassed only by its ease and simplicity of opera- 
tion. To introduce a number into the machine, it is necessary 
only to strike in their natural order keys corresponding to the 
figures composing the number. No attention whatever is paid to 
decimal order, the Dalton taking care of this automatically and 
always placing the figures in their proper columns—units under 
units, tens under tens, ete.—without the operator giving it the 
least concern. 





The Dalton machine has just been awarded the 
gold medal for both simplicity and speed at the 
Panama-Pacific Exposition at San Francisco. 











From the small capacity Dalton at $125 
up to the fully equipped models of larger capacity 
costing several times the amount named, each and every machine 
with a Dalton name plate is covered by the same unconditional 
guaranty. Let us bring a machine to your office and show you 


just what it can do on your own work. Write or telephone NOW 
and say the word. 


W. L. GIBSON 


Sales Agent 


410 First National Bank Bldg. 
CINCINNATI, OHIO 
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KENTUCKY AND THE SOUTH 


PROMINENT SPEAKERS HEARD 











Field Men of Kentucky and Tennessee 
Hold Profitable Sessions at Signal 
Mountain 


Kentucky and Tennessee field men, 
ladies and guests to the number of 
over seventy, met last week at Signal 
Mountain, Tenn. The occasion was 
the annual meeting of the Tennessee 
Field Club, the semi-annual meeting 
of the Fire Underwriters Association 
of Kentucky, the semi-annual meetings 
of the fire prevention associations and 
the annual meetings of the Blue Goose 
ponds of the two states. The bodies 
holding annual meetings elected offi- 
cers as follows: 


TENNESSEE FIELD CLUB 
President—Edward H. Sherley, Home. 
,_ Vice-President—Alexander M, McClain, 
National Union. 
_ Secretary—T. Graham Hall, Virginia F. 
& M. and Sun Underwriters. 


KENTUCKY BLUE GOOSE 

Most Loyal Gander—G. A. Curry, Ger- 
man American, 

Supervisor of the Flock—George R. 
Snyder, Boston and Michigan Commercial. 

Custodian of the Goslings—Gordon G. 
Long, Aetna, 

Guardian of the Pond—L. C. Riker, 
American Central. 

Keeper of the Golden Goose Egg—Mil- 
ton C. Miller, secretary Fire Underwriters 
Association of Kentucky. 

Wielder of the Goose Quill—Frank M. 
Drake, attorney. 


TENNESSEE BLUE GOOSE 
Moat Loyal Gander—F. H. Warren, 


Custodian of the Goslings—W. R. Rueg- 
nitz, Continental. 

Guardian of the Pond—William C. Kirk- 
land, Home. 

Keeper of the Golden Goose Egg— 
Robert H. Williams, L. & L. & G. 

Wielder of the Goose Quill—Alexander 
M. McClain, National Union. 

Following a joint opening session, 
President F. H. Warren called the 
Tennessee Field Club to order. The 
business was transacted quickly. The 
Tennessee Fire Prevention Association 
and both Blue Goose ponds met later 
on Wednesday. 

The Kentucky Fire Underwriters As- 
sociation met Thursday in charge of 
President A. I. Macpherson. The 
principal speaker was George H. 
Parker, the new manager of the Ken- 
tucky Actuarial Bureau, who discussed 
coinsurance rules under the new insur- 
ance code. 

The following 
adopted: 

ACTUARIAL BUREAU 

Whereas, The Kentucky Actuarial Bu- 
reau is an institution maintained by our 
principals for economic convenience in the 
promulgation of rates, rules and inspec- 
tion reports, and 

Whereas, We recognize that the field 
men through their duties as special agents 
coming in contact with local agents and 
the public are in a position to know best 
the conditions that prevail and to render 
invaluable service for the general good of 
all concerned, therefore, R 

Be It Resolved, That the president of 
this association appoint a committee of 
two field men to serve during his term of 
office and to be known as the actuarial 
bureau committee, and it shall be the duty 
of said committee to act in an advisory 
capacity with the Bureau committee of 
managers having jurisdiction and the 
manager of the Kentucky bureau, for the 
promotion of good results. Said commit- 
tee shall visit the manager of the actu- 
arial bureau at least once each month 
and shall confer with the committee of 
managers as often aS the matter in hand 


resolutions were 
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would seem to justify, and that the presi- 
dent invite two prominent field men repre- 
senting Bureau companies to act with said 
committee. 

Be It Further Resolved, That this com- 
mittee when appointed is directed to elect 
a chairman who shall at once communi- 
cate with the chairman of the actuarial 
bureau committee in Chicago, and secure 
proper recognition, and 

Be It Further Resolved, That each suc- 
ceeding president of this association shall 
appoint a similar committee of two field 
men for the purpose herein contained and 
likewise invite two Bureau company field 
men so long as there is no Bureau organ- 
ization in Kentucky to select them, to act 
with said committee. 

OVERHEAD WRITING 

Since frequent complaints have been 
made by local agents that some of the 
companies are resorting to unfair means 
to secure business and to overhead writ- 
ing and 

Since the official records filed at Frank- 
fort indicate that a large volume of busi- 
ness is written in this state through 
channels other than local agency channels, 
therefore “ 

Be It Resolved, That it is the sense of 
this association that the chairman be 
directed to appoint a committee of three 
field men to investigate the situation for 
the purpose of ascertaining whether the 
charges are true or false, and to report 
back to the association at the annual 
meeting, with such recommendations as 
may seem necessary. 


At the meeting of the Kentucky 
State Fire Prevention Association, 
President W. J. Gilsdorf reviewed the 
year’s work and a resolution was 
adopted to the effecf that the shingle 
roof hazard should be emphasized at 
all fire prevention meetings and every 
effort made to induce city councils to 
prohibit the use of shingle roofs with- 
in corporate limits. 


Joint Session Is Held 


At a joint meeting of the field men 
of both states on Friday morning In- 
surance Commissioner William F. Dun- 
bar read a strong paper on ‘‘Unauthor- 
ized Insurance,” and Vice-President B. 
G. Chapman, Jr., of the American Cen- 
tral, gave an address on the “Relation 
of Overinsurance to Preventable Fire 
Losses,” which was well received. 

The meeting closed with the Blue 
Goose banquet on Friday evening, at 
which Frank G. Snyder was the toast- 
master. All speeches were informal. 

The entertainment features through- 
out were delightful. Dancing proved 
the popular pastime. The presence of 
‘many ladies made the occasion a suc- 
cess from a social standpoint. 


HAIL SEASON OPENS JULY 10 


The period of liability of tobacco hail 
writing companies in Kentucky begins 
July 10. The companies which are writ- 
ing this class in 1916 are the Springfield, 
Henry Clay, Home of New York, West- 
chester, Hartford and Ohio Valley Fire 
& Marine. All of the companies which 
wrote tobacco hail last year are still writ- 
ing, with the exception of the National 
Union. The only addition to the 1915 list 
is the Ohio Valley. The companies will 
write tobacco hail throughout the state, 
by virtue of the agreement made with the 
state insurance board when rates on bur- 
ley were increased. 


KENTUCKY NOTES 


The next meeting of the Kentucky State 
Fire Prevention Association will be held 
at Marion July 13. Marion is in the west- 
ern section of the state. 


Bush R. Allin, who operated the George 
Bohon Agency at Harrodsburg, Ky., prior 
to the death of Mr. Bohon, has been ap- 
pointed agent by all of the companies in 
the agency, which will be continued in his 
name. 

Lieutenant Raymond Embry, a member 
of the local agency of Jefferson, Noyes, 
Embry & Bryan at Louisville, has joined 
the First Kentucky regiment, which is 
mobilizing at Ft. Thomas, Ky. Lieuten- 
ant Embry is attached to headquarters. 


GENERAL SOUTHERN NOTES 


A new local agency known as the Sintes 
& Heyl Agency, composed of Frank P. 
Sintes and Adda Heyl, has been formed at 
New Orleans, La. 


The Farmers Mutual of Oakman, Ga., 
which has been doing business for thirty- 
five years, was placed in the hands of re- 
ceivers by Insurance Commissioner Wil- 
liam A. Brice last week by the common 
consent of all parties interested. Recent 
heavy fire losses are given as the reason 
of the collapse of the company. 

F. G. Tupper of the engineering depart- 
ment of the Southeastern Underwriters’ 
Association, Atlanta, Ga., has been ap- 
pointed to take charge of the improved 
risk department of the Liverpool & Lon- 
don & Globe in the southern field. Mr. 
Tupper is a son of S. Y. Tupper, manager 
of the Queen, and a graduate of the 
United States Naval Academy. 





MOUNTAIN AND COAST FIELD 


GRAIN FIRES ARE NUMEROUS 








Loss Ratios Run Up and Extra Charge 
for Caterpillar Engines is 
Considered 


San Francisco, June 28—(Special)— 
Numerous grain fires in California this 
year are worrying companies, the loss 
ratio of many of the large offices al- 
ready being over 100 percent. The ab- 
normal loss situation is attributed to the 
use of caterpillar engines, which use dis- 
tillate for fuel. The latter creates car- 
bon, which is ignited and starts fires in 
fields. An extra charge for grain cover- 
age where caterpillar engines are used 
is under contemplation. 


May Organize Syndicate 


San Francisco, June 28—(Special)— 
San Francisco fire underwriters are in- 
terested in a movement to organize an 
association on the Pacific coast similar 
to the Western Factory Association at 
Chicago, to handle lumber plants on 
the coast. It is believed that this form 
of cooperation will result in regaining 
for stock companies lines lost to mu- 
tuals and interinsurers. 


Colorado Pond’s Outing 


What is unanimously declared to 
have been the most successful party 
ever given by the Colorado pond of 
the Blue Goose was staged June 23-25 
in Estes Park, near Denver. There 
were fifty people in the party, the 
event this year being confined to mem- 
bers and their families. The scene of 
the outing is easily the most pic- 
turesque and inspiring in all the Rocky 
mountains. Stead’s ranch, chosen as 
headquarters, nestles at the foot of 
Long Peak. It is an attractive moun- 
tain lodge, in a wide sweeping meadow 
8,000 feet above sea level. : 

Dancing, fireworks, bridge parties at 
night and auto rides, and athletic con- 
tests by day served to keep everybody 
busy and happy. The officers of the 
pond, headed by Most Loyal Gander 
George Dodd of the National, were all 
present and took charge of affairs. 
Glen E. Charlton of the Phoenix As- 
surance, a newcomer to Colorado, 
served as master of ceremonies and 
proved that he knew how to keep 
things lively. 


RATES REDUCED IN UTAH 


The average rate in Utah last year 
dropped to 99 cents compared to $1.11 in 
1914. The loss ratio decreased to 43 per- 
cent in 1915, compared with 40 percent the 
year before. There was a 15 percent re- 
duction in Salt Lake City on account of 
fire protection improvements. 


ANOTHER DIVIDEND DECLARED 


A dividend of 6 percent, making a total 
of 42 percent, has been declared by Insur- 
ance Commissioner Wells of Oregon, re- 
ceiver for the Horticultural Fire Relief, 
a mutual concern. 

Steps have been taken by attorneys 
representing the creditors’ association to 
commence suit against members who have 
failed to pay assessments up to 100 per- 
cent of the standard insurance rate. The 
Marion county circuit court held that 
members were liable, in a suit recently. 
The dividend paid and declared Monday 
totaled $2;186 and-makes a total of $15,305. 
Over 2,000 members are delinquent on 
assessments. 


NEW LAWS FAVORED. 


Commissioner Harvey Wells of Oregon 
in his annual report declares that nearly 
all agents favor an agents’ qualifications 
and license law, which Mr. Wells has rec- 
.ommended for enactment at the next ses- 
sion of the legislature. He also declares 
that all but about ten companies favor an 
antidiscrimination law. The report recom- 
mends that the insurance commissioner 





of the state be made fire marshal ex- 
officio. 


HALEY CHANGES COMPANIES 


San Francisco, Cal., June 28—(Special) 
—S. Milton Haley, who has been special 
agent for the George O. Hoadley General 
Agency, has retired to join the California 
and Michigan Commercial in the same ca- 
pacity, covering northern California. He 
succeeds John J. Clayton, who resigns to 
Pg the local agency business at San 

ose. 


PACIFIC COAST NOTES 


Cc. R. Jordan and John F. Woodward 
have purchased the insurance department 
of the Wells Realty Company at Fresno, 
Cal., and will operate under the firm name 
of Jordan & Woodward. ; 

The Guardian Fire of Salt Lake, which 
recently increased its capital and_surplus 
to $200,000 each, has applied for admission 
to California, where it will operate under 
the supervision of The Agency Company. 


GENERAL WESTERN NOTES 


The Safeguard Fire has been licensed in 
Utah. 


The Netherlands Fire & Life and the 
Safeguard Fire have applied for admission 
to Idaho. 


The Fidelity Insurance & Loan Agency 
has been incorporated at St. Anthony, Ida., 
with a capital stock of $25,000. 


The real estate and insurance business 
of the Houston Real Estate & Investment 
Company at Salt Lake City, Utah, has 
been purchased by the Salbach Insurance 

ency. 


LEADING HOTELS | 


The Fellewing Will Be Found the Headquartess 
fer Insurance Men and Tux Wesrzan Un- 
DERWRITER Will Be on File in the Read- 
ing Reem at Each Hetel ia 
This List. 


IOWA 
NEW DELANO HOTEL 


F. G. COMER, Mgr. and Prep. 


Everything New 
First-Class Cafe 


BURLINGTON, IOWA 


KANSAS 
HE CORONADO 


EUROPEAN 
Wichita's Newest Hotel. Oppesite City Hall. 
Reems with bath, $1.50 Steam heat, teleghenes, 
ia connection. 
8. J. SMALLEY, Pregeteter. 
WICHITA, MAN. 


NEBRASKA 


HE NEW LINDELL HOTEL 
R. W. JOHNSTON, Mgr. 


EUROPEAN PLAN. 
Rates {rem $1 up. 



































LINCOLN, NEB. 


SOUTH DAKOTA 
QHERMAN HOTEL 


BUROPEAN PLAN 
Rates, $1.00 to $8.00 per day 
GHBARMAN HOTEL COMPANY 
5. R. Mupnane, Menages 
ABERDEEN, S.\B. 


HOTEL LINCOLN 
American Plan 


One of the Great Hotels of the Great 
Northwest. 


Hess & Rau, Proprietors 
WATERTOWN, S. D. 

















Ss U R P L U Ss Exceptional facilities for handling Surplus and difficult 
‘lines and unusdal'forms of insurance in best American 
and Foreign companies and at Lloyds, London. 


L I N E Ss AND RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED ; PROMPT ATTENTION 


FLOATERS: joscnce® 


xchange, 


F. R. THOMPSON 
Chicago, Ill. 
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NEWS FROM THE EAST 


BROKER QUESTION DISCUSSED 











New York Local Agents Meet at Bing- 
hamton—Favor an Agents’ Quali- 
fications Law 





The New York State Association of 
Local Fire Insurance Agents is thirty- 
four years old. Its annual convention, 
held in Binghamton last week, largely 
discussed the ‘broker question. Such 
little headway has been made in New 
York State in the issuance of licenses 
to brokers that only a handful of li- 
censes has been refused by the super- 
intendent of insurance. In fact, Mr. 
Phillips admitted as much in his talk 
to the agents at a banquet which con- 
cluded the first day’s session. 

The resolutions passed by the agents 
regarding soliciting business follow: 

“Resolved, That this association, 
through its incoming executive commit- 
tee or a special committee, take some 
definite action toward enacting the agents’ 
qualifications law in this state. 

“Resolved, That a list of our member- 
ship be published and placed in each 
agent’s hands so that the matter of 


brokerage by our members will be fa- 
vorable. 


“Resolved, That we are heartily in ac- 
cord with all efforts to raise the standard 
of the insurance profession and recom- 
mend to the executive committee the 
necessity of immediate consideration for 
the elimination of all practices arising out 
of the present brokers’ license law.” 

The association decided to merge 
with the New York State Association 
of Casualty Agents, largely for the 
reason that in New York state most 
je insurance agents handle casualty 
ines. 

William Hecox of Binghamton was 
elected president; John Kavanagh, Ed- 
ward S. Hawley, C. A. Porth, James 
P. Doyle, C. A. Kuhl, Fred G. Horton, 
Fred V. Bruns and Warren Gilder- 
sleeve, vice-presidents; C. J. Curtin, 
secretary, and R: G. Wadsworth, treas- 
urer. 

The constitution and by-laws were 
amended to increase the number of 
vice-presidents. One of the features 
of the meeting was the presence of 
Messrs. Larter and Lemmon, who dis- 
cussed the L. & L. rating schedule. 

Ralph G. Potter, secretary of the Un- 
derwriters Association of New York 
State, answered questions about rem- 
edying electrical defects and consolida- 
tion of stamping offices. He thought 
better results could be obtained from 
concentration of stamping by a few 
offices. 

Insurance Superintendent Jesse S. 
Phillips made a plea for intelligence in 
dealing with rating matters, going on 
record against state rate-making and in 
favor of expert rate-making, supervised 
by the state’so that there could be no 
discrimination. 





No License for Outsider 


_The supreme court of South Caro- 
lina has denied the petition of Philip 
Latourette, an insurance broker of New 
York City, seeking to compel Insur- 
ance Commissioner McMaster, by man- 
damus, to issue a South Carolina bro- 
kerage license to him. The action came 
as a result of the passage of the anti- 
compact law, and was brought by 
Warehouse Commissioner McLaurin in 
Latourette’s name. 





TURNED OUT WITH TROOPS 


.When the Hartford companies of the 
First regiment of the Connecticut na- 
tional guard left Saturday for the mobili- 
zation camp, there were more than 100 
home office insurance men in the ranks. 
Troop B of the Fifth militia cavalry took 
about 25 men from the various home 
Offices. 

The numbers sent with the First regi- 
Ment from the various offices follow: 
Travelers, 27; Aetna Life, 35; Aetna Fire, 
8; Phoenix Fire, 6; Phoenix Mutual Life, 
4; Connecticut Mutual Life, 6; Orient 
Fire, 7, and one each from the Connecti- 
cut General Life, the Scottish Union and 
the Standard Fire. 

———q@ee-— 

Carelessness is a mocker, fire is raging, 

wid, Whosoever is deceived thereby is not 





MICHIGAN MEN MET 
AT WAUKAZOO INN 


(CONTINUED FROM PAGE 3) 


homes did the firemen discover condi- 
tions as they should be from a fire 
hazard standpoint. In almost all 
houses there was rubbish in basement 
and attic and other conditions present 
that would spread fire. He believes 
that it is time for all who champion 
fire prevention to carry on an educa- 
tional campaign. 


Sam Robinson’s Talk 


Sam Robinson, deputy state fire mar- 
shal, was present and reinforced much 
that the fire marshal of Grand Rapids 
had said. Mr. Robinson believes that 
the educational work is vastly impor- 
tant. He thinks where owners of prop- 
erty are shown defects in their risks 
and are told they can get rate credits 
for removal, they will respond. He 
sees much value in town inspections. 
He said, for instance, that there had 
been no fire in basements in Bay City 
for two years, due to the cleanup that 
was conducted by the business men. 
He said that the state fire prevention 
association was a great help to the 
state fire marshal’s office. 


Put Up to the Companies 


It developed during the progress of 
the meeting that other state fire pre- 
vention associations were going through 
the same trouble as the Michigan asso- 
ciation. There is a lack of interest 
from certain quarters and but few men 
turn out to do the actual work. It 
seems that the joint publicity commit- 
tee of the Western Union and West- 
ern Insurance Bureau has now put the 
subject squarely up to the companies 
as to what they will do with the state 
fire prevention associations. Regard- 
less of any contingency, however, the 
Michigan association will go ahead. 


President Kessberger’s Remarks 


President George P. Kessberger, in 
his annual address, called attention to 
some of the needs of the organization 
and urged that all hands get together 
and put their shoulders to the wheel. 
He said that practically thirty men 
did all the work for the year. Presi- 
dent Kessberger said that one of the 
achievements that should be accom- 
plished is standard hose, hydrant and 
couplings. They are badly needed in 
Michigan, he said. 

The nominating committee brought 
in a ticket headed by A. F. Powrie of 
the Fire Association, but Mr. Powrie 
absolutely declined to run and, after 
some skirmishing about, O. D. Wiche of 
the Phoenix of London was placed in 
nomination and elected. 


Michigan Field Club Meets 


The Michigan Field Club, the Bureau 
organization, held a meeting on Thurs- 
day. W. B. Bierce of the Marquette Na- 
tional and C. H. Harraden of the Colum- 
bian of Indiana were elected to member- 
ship. The main business transacted was 
the revision of the constitution and by- 
laws to conform more closely to the reg- 
ulations that are now used by similar 
organizations in other states. The as- 
sessment will be hereafter based on net 
premiums instead of a flat rate. There 
will be four meetings a year instead of 
monthly. 

Union Field Men Meet 


The Michigan Underwriters Association, 
the Union field organization, met Thurs- 
day. Word was received that the com- 
panies would insist religiously on the en- 
forcement of the forty-five day rule in 
collection of balances. There has_ been 
some laxity here and there but field men 
buckled up their belts a little tighter and 
will go after delinquents with a ven- 
geance. It was the unanimous opinion 
that chronic delinquents must be treated 
without fear or favor and that the forty- 
five day rule must be observed. 

H. H. Thatcher of the Fidelity-Phenix 
was elected a new member on the execu- 
tive committee. 


Blue Goose Meeting 


7 
On Thursday evening the Blue Goose 
held a session with O. D. Wiche of the 
Phoenix of London, most loyal gander, 
presiding. He turned the meeting over to 
W. T. Benallack, of the Michigan Fire 
& Marine. Michigan’s famous son, tem- 
porarily residing in New York as assistant 
secretary of the Metropolitan Life, J. V. 
Barry, was present and gave one of his 
characteristic talks. He was presented 
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NEWARK FIRE 


INSURANCE COMPANY 
NEWARK, N. J. 
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PITTSBURG UNDERWRITERS 


GEO. RB. DAVIES, Manager ONDERWRITTEN apes Bld@., Pittsburd, Pa. 
Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co. 


all of Pittsburg, Pa. 
Capital, 91,700,000. Assets, $7,732,467.27. Surplus to Pelioyhelders, $3,449,769.69 


. H. Westmeyer, Toledo, Ohio, Special Agent for Indiana and Ohio 
Eliel & Loeb, Chicego Ill., General Agents for Illinois 
jlew Agents Solicited Fish & Schulkamp, Madison, Wis., General Agents for Wisconsig 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 








AUTHORIZED CAPITAL - = - ~ $1,000,000 .00 
CASH CAPITAL PAID IN ~ - - - 963,250.00 
SURPLUS TO POLICYHOLDERS - - - 1,257,680.79 





RELIABLE AGENTS WANTED 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, Texas, California 

















General Insurance 
Herbert Buxton 92 William St., New York 


Excess Insurance placed in all parts o the United 
States and Canada 


ferchants National 
Sire Jusurance Co. 


CHICAGO 
Wants Good Agents in 
Michigan 
Illinois and Wisconsin 








“ty rne & 


Ko WES 
We 


i hi : : 


~ y, 


Ul 


Ss 
C 


N 














Detroit National Fire Pusurance Co. 


M. O. ROWLAND, President Detroit J. EDWARD READY, Secretary 


Join the forces of a live, active, growing, strongly backed western company, progressive, 

et operating along sound lines. Licensed in New York, New Jersey, Connecticut, 

assachusetts, Maryland, Indiana, Pennsylvania, Virgiania, Minnetsoa, Michigan, 
Rhode Island, lowa, Colorado and California, 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
PAUL TURNER, Vice-President and Managing Underwriter 

















The success of the small company is the guarantee of 
the continued existence of the Local Agent 


THE METROPOLITAN FIRE INSURANCE COMPANY 


OF CHICAGO 


(Incerporated 1902) 


is a non-affiliating company and is free to make whatever commission arrangements 
it thinks proper with agents. We believe that the ‘“‘Laborer is Worthy of His 
Hire.” It operates in Illinois only and would welcome co: with 
live agents who want a good company conducted along safe and conservative 
lines. Address all communications to 


JOHN NAGHTEN & CO., General Managers 
175 West Jackson Boulevard (Established 1863) CHICAGO, ILLINOIS 
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with a Blue Goose as a token of esteem. 
Mr. Benallack then presented some 
amendments to the sanitary schedule 
which had been started by some of the 
men connected with the General Inspec- 
tion Company of Minneapolis. Mr. Benal- 
lack, after giving the subject thought, 
had embellished the instrument that was 
the product of the Minnesota brain. 


Tells About the Federation 


Stuart Morgan of the Agricultural did 
heroic work as chairman of the finance 
committee of the outing, gave a talk and 
sought the cooperation of all the mem- 
bers in the Michigan Insurance Federa- 
tion. He said that it was doing a great 
work and that as it included all classes 
of insurance men and was intended to 
combat state insurance, everybody should 
give it his support, 

A kangaroo court was improvised in 
order to punish all wrong doers. Thor 
Schreiber of the Sun was judge, Joseph 
W. O’Brien of the Home was prosecuye. 
W. T. Benallack was constable and Gus 
Schmemann of the Conneccticut was 
bailiff. A number of malefactors were 
brought to the bar and were given proper 
punishment. 

The entire outing was a success from 
start to finish. A number of the men re- 
mained over until today for various 
sports. ~The weather was propitious and 
good feeling was present during all the 


meeting. 
Visitors Present 


Among the visitors present were: J. 
V. ere, oeeetent secretary of the Metro- 


politan Life; W. G. Sanderson, manager 
of the agree Improved Risk Associa- 
tion; H. M. Carmichel, assistant manager 


of the Western Sprinkled Risk Associa- 
tion; C. A. Reekie, assistant secretary of 
the Detroit; ‘ Benallack, general 
spent of the Michigan F. & M.; Fre 
eckert, secretary of the Fidelity: 
Phenix, and W. B. Shaw, manager of 
the Western Adjustment at Grand Rapids. 


ILLINOIS FIELD MEN 
HAVE SUMMER RALLY 


(CONTINUED FROM PAGE 1) 
quibbling over fine legal problems. Mr. 
Nolan said there was a feeling in some 
quarvers that the two field organiza- 
tions should merge. The committee on 
president’s address consisted of Buck- 
man of the Royal, Yates of the Hart- 
ford, Waldron of the Rochester German 
Underwriters, Little of the Fire Asso- 
ciation, Grannatt of the. New York 
Underwriters. 

The Illinois State Board now has 101 
active members. - In getting up sta- 
tistics on bank agencies it was found 


that there are 1,086 such local offices in 
Illinois. 





J. W. Cochran’s Address 


At the close of the forenoon session 
yesterday the members of the Illinois 
Field Club were invited in joint session 
with the state board to listen to the 
admirable address of Manager J. W. 
Cochran of the Fire Association, who 
commented on the issues of the day in 
fire insurance in humorous and satirical 
terms which hit the mark. He referred 
to the changes in the duties and func- 
tions of field men. He advocated less 
suspicion, less sharp dealing and trick- 
ery, and less selfishness. His remarks 
were closed with a clever original 
poem. 


Other Speakers Heard From 


N. E. Briggs, adjuster for the North 
British, one of the veterans in the IIli- 
nois field, gave a few reminiscences of 
the state agents of yesterday. A. M. 
Nelson, assistant manager of the Com- 
mercial Union, in some remarks said 
that the main function of the collective 
bodies of field men is to promote har- 
mony and good will in the business. 

B. Ryon of the National Board 
in some observations said that the field 
organizations are developing solidarity 
and fraternity, so much needed in fire 
insurance. In speaking of the favor- 
able loss ratio in Illinois last year he 
said that it was due chiefly to the town 
and individual inspections made by 
field men. The fire prevention work, 
he declared, should not be curtailed, 
but should be prosecuted with vigor. 
The fire prevention association, he as- 
serted, should work in harmony with 
the state fire marshal’s office. 


Presentation to Mr. Nolan 
Elwin Law, of the Royal, spoke 
briefly. Raymond Waldron on part of 


the state board presented President 
Nolan with a watch charm with the 











Cc. RB. McCABE, JR. 


State Agent of the Se 


Union & National in Illinois Making a High Dive 


ottish 
m Waukazoo Pier at the Illinois State Board Meeting 





monogram of the organization on it. 
This it is hoped will be a custom that 
will be maintained in future years in 
expressing appreciation of the work of 
retiring presidents. 

The outdoor sports are made a feat- 
ure this year, the entertainment com- 
mittee having broken all records in 
this direction. Quoits, archery, kite 
flying, trap shooting, swimming, base- 
ball, and so on, all have their adherents. 
Last night was the vaudeville extraor- 
dinary, followed by a dance. 


Field Club Meeting 


At the meeting of the Illinois Field 
Club Dan T. Smith, of the Milwaukee 
Mechanics, presided. He has endeav- 
ored during the year to get out more 
members by having frequent meetings 
in various parts of the state and empha- 
sizing the fact that each man is a factor 
in the work and should take a part. 
The main responsibilities, he said in his 
address, are borne by the faithful few 
who attend the meetings and conscien- 
tiously meet their obligations to con- 
tribute to the general welfare. Presi- 
dent Smith said that the field club is 
not in favor of merging with the state 
board and losing its identity, but it 
bs oer welcome joint meetings now and 
then. 

The field club had out a good attend- 
ance. It is doing splendid work and 
has cooperated harmoniously in the 
joint work. 

Much amusement was caused by the 
lithographs tacked up all around the 
hotel and grounds announcing the can- 
didacy of “Robert Phoenix Hosmer” 
for president of the state board. Each 
bore a picture of the aspirant. In addi- 
tion there were placards giving his 
platform and the wishes of some of his 
champions. 


Wednesday Morning Session 


Both field . organizations met this 
morning and elected officers and 
cleaned up routine business. The state 
board voted to appoint a committee to 
prepare a memoir for the late B. L. 
West of the North America, an hon- 
orary member. Hereafter the regular 
meetings of the state board will be the 
annual and semi-annual meetings. No 
quarterly meetings will be held unless 
necessary. 


Distinguished Visitors Present 


Among the distinguished visitors at 
the Illinois field meeting were O 
Ryon, general counsel of the National 
Board; Manager J. W. Cochran of 
the Fire Association; Assistant Resi- 
dent Secretary A. M. Nelson of the 
Commercial Union; Assistant Agency 
Superintendent Elwin Law of the 
Royal; Electrical Inspector W. S. 
Boyd of the Western Union; A. F. 
Powrie, Michigan state agent of the 
Fire Association; William Feiler, the 
Chicago adjuster; J. H. Bastert, local 
agent at Quincy, Ill., and Cook County 
Special Agents J. Lewis Cassell of 
the Fire Association and te: 
Coleman of the Royal. Mr. Nelson 
brought his Ford in his overcoat 
pocket and will tour Michigan for a 
few days. 

a 

A tabulation of the business of the 
fire reinsurance treaty com: rg 
ing during the last ten years shows 
rowth of premiums from $10,951,316 to 
43,532,450, or 297.5 per cent. During that 


period ‘the ‘premiums of the direct writing 
stock companies increased 32.15 per cent. 











Losses of the Week 


St. Paul, Minn., June 17.—Fire in two 
story frame rear "No. 511 E. 7th st., owned 
by -Northern Pacific Ry. Co., no. insur- 
ance, occupied by Capital oa Lumber 
Co. as stable. Loss 50 percent. 

Insurance under general form, loss con- 
fined to item No. 

Com. Union. .$8, 000 Northwest. .. 3,000 
State Pa..... 5,820 Aach. & epaaytt 3, 000 
Home N. Y... 5,000 London ..... 0 
Continental .. 5,000 Globe & Rut.. 2,000 
Niag.-Det. ... 4,000 St. Paul...... 0 
Caledonian ... 4,000 Amer. Cent... 1’000 
AGUA cisivicics’s 4,000 | 





Oakman, Ala.—Fire of unknown origin 
practically destroyed the town June 22. 
Loss on stocks of merchants estimated at 
$60,000, loss on buildings $40,000. Little 
insurance. The heaviest losers are Can- 
non & Karrh, stock $25,000, insurance 
$7,000. ate 


Pittsburgh, June 23.—Fire today origin- 
ating over the boiler room in the plant 
of the Liquid Carbonic Co., on Wine- 
biddle avenue, completely destroyed it, 
and communicated to plant of the British- 
American Chemical Co., causing total loss 
to this plant also. Insurance involved in 
Liquid Carbonic Co. follows: 


Concordia ..$5,000 Pittsburgh 2,000 
Citizens, Mo. 6,500 Phoenix of C 5,000 
Franklin ... 4,000 Century .... 2,500 
Teutonia ... 2,500 Mechanics’ .. 2,500 
Mill Nat’l .. 1,000 Palatine .... 2,500 
ater = pall 3,000 State of P.. 2,500 
County ..... 2,500 Newark .... 1,500 
British Amer 2,500 Old Colony 1,000 
PROMO 6040 3,000 Boston ..... 500 


Garman All. 1,500 


Ham - Brem 
Springfield . 1,000 


2,500 
Phoenix As.. 2,500 
2,500 


& L G...1,000 Fid Phen.... 
London .... 1,500 Fireman’s F. 2,500 
Mech & Tra. 2,000 Fire Assoc.. 2,000 
City of P... ,00 Coml Union. 2,000 

oB M 1,500 Glens Falls. 2,000 


Am Cent .. 1,500 
Humboldt .. 1,000 


Union Eng.. 2,000 
N W Nat.... 2,500 Royal ...... 2,500 
Security ... 200 St. Paul..... 2,000 


Equitable ‘: 2,000 pen ahaa 
Total ....$96,500 


Insurance involved in British-American 
Chemical Co. follows: 


Westchester $10,000 Mech&T..... 3,750 
Reliance ..... 3,000 Prov. - Wash. 10; 000 
TWO 20 5i655,3's)0 5,000 Fireman’s F.. 3,250 
Firemen’s .... 3,000 Wmburg C... ‘a 
Phoenix E.... 3,000 Caledonian ... 6,000 
Virginia ..... 7,500 LawU &R... 3;500 
Allemannia ... 7,500 ——__ 
TOL *. .../s 5 $73,000 
* ca * 


Terre Haute, Ind.—Loss on Centenary 
Methodist ehurch, $37,000. Insurance: 


Agricultural ..$2,000 Natl., Ct.. $10,000 

Equitable .... 4,000 Niagara Pig orace ,00 

Ger. Al. Asso..10,000 St. Paul ..... 6,000 
* *¢ 2 


St. Paul, Minn., June 21—Sparks from 
a ticking machine caused a $1,200 loss to 
the plant of the United States Bedding 
Company. Insurance: 

Coml. Un....$10,000 Home ....... $6,000 
10,000 ay Y. Und.... 4,000 


Saginaw, Mich., June 23—A 10 percent 
loss is reported on the machine shop of 





Mott & Merrill, involving insurance of 
$63,900. Cause unknown, 


Bay City, mich., June 21—A loss is re- 
ported on the North American Construc- 
tion Company, manufacturers of Alladin 
and portable houses. Caused by fire in 
boiler room. Insurance: 


pore. Un. ee 1 500 Hartford. ee 1 44 
& . 12,500 Phoenix ..... 12,500 
Phila Und... 10, 000 Citizens, ye 10" 000 


Lon. & Lan... 10, 000 ao Co. of N. A. 10,000 


Huntington, "ede 25—The dry 
goods store of 7 Oe Arnold & Son was 
damaged by fire to the extent e. tse 
$10,000. Cause unknown. aneares 

lar 3 Amer... .$2,000 Mich. S11, 3,000 


Amer. N. 15 ee 000 Fid. Phoenix: ; 1000 
Hartford . . 2,000 Ins. Exch. Und. 14,000 
Arizona ...... - $688 Fid. Und...... 1,000 
Scot. U. & N.. 2,500 Security ..... 1,000 
Westchester ...2,000 Palatine ..... 2,000 
N. W. Natl. -+ 1,000 " 


Milwaukee, Wis., June 25—Fire this 
afternoon damaged the three-story brick 
electrical supply store, 446 East Water 
street, owned by Mrs. L. P. Schneider 
and occupied by George F. Rohn. The 
loss on building is considerable and heavy 
on contents. yer ee, on building: 

N. W. Nat’l...$2,0 Mech... .$6,000 

On contents: 

Ger. Al. Assn. $2, oye Glens Falls.. .$2,000 
Reliance ..... 2,000 Concordia .... 2,000 
American .... anee pa 8 & we 





ueen ....... 500 = gers ...... - 2,000 
Fireman’s : Prev, S Wash: x 2500 
Rig) eee 2,000 Home pea Rs 


West’n, Ont.. 1,000 Com’l U., Eng. 3000 

Cause unknown. Fire started on first 
floor. Adjoining three-story brick and 
stone stores and cigar factory, 442-444 
East Water street, owned by Mrs. 
Schneider and occupied by Peckarsky 
Bros. and Charles Litzky Cigar Company, 
damaged by smoke and water. Loss 
trifling. Insurance on building, $27,500; 
on Peckarsky Bros., $18,500; on Litzky 
Company, $2,000. Trifling loss on build- 
ing and contents at 448 East Water street, 
owned by Hamilton Realty Company and 
occupied as trunk factory by the Kamlee 
Company. Insurance on building, $10,500; 
on contents, $14, 000. 


Milwaukee, Wis,, June 24—Fire start- 
ing in hay loft of two-story frame stables 
and storehouse at Newhall street and 
Bradford avenue, owned and occupied by 
Wisconsin Lakes Ice & Cartage Company, 
did considerable damage to building and 
contents. Insurance on contents, blanket 
form covering all of W. L. I. & C. Co. 
barns in city, as follows: 


Hartford ....$25,000 Globe & Rut.$17,500 

Mich. Com’l. 9,500 Continental . 9,000 

Amer. Eagle. 7,500 Arizona ..... 2,500 
2 me * 


Leigh, Neb., June 27—There is a loss of 
$3,000 on the stock of Breck & Marty. 
Fire caught from an adjoining blaze. In- 
surance: 


Hanover ..... $2,000 Ger. Und..... 4,000 

National Ct... 3,000 rengenicns . 2,000 

Hartford ..... 3, 000 W. Natl. 2000 

Aetna ........ 4,000 Ped Mut...... ” 2,000 
* a * 


Cape Girardeau, Mo., June 21—A total 
_ a reported on the Cape Brewery & 
ce Co. 








Fire Insurance Company 
OF NEW YORK 





WESTERN DEPARTMENT 


1337 Insurance Exchange CHICAGO 


W. L. Steele, J. P. Sangleten, 
MM ewager. Aseistent M enset! 





CRUM & 


FORSTER 


GENERAL AGENTS 


95 WILLIAM STREET, 


New York«k City 


The North River Ins. Co., N. ¥Y. — The Williamsburgh City Fire Ins. Co., N. Y. 
United States Fire Ins. Co., N. ¥. — Richmond Insurance Co., N. Y. 
Union Fire Ins. Co., Buffalo, N. ¥. — The United States Underwriters’ Policy, N.Y. 
for New York City. 
Aachen & Munich Fire Insurance Company, Germany 
Allemannia Fire Insurance Company, Pa. 
Potomac Insurance Company, Washington, D. C. 
Seneca Fire Insurance Company, Buffalo, N. Y. 
National Lumber Insurance Company, Buffalo, N. Y. 
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PAUL MASON’S NEW WORK 


——___— 


QUITS TRADE JOURNAL FIELD 


Editor of “Fire Protection” to Become 
Associated With National Auto- 
matic Sprinkler Association 


Capt. Paul Mason, editor of “Fire 
Protection,” will retire from that pub- 
lication in a few weeks in order to 
become connected with the National 
Automatic Sprinkler Association. Mr. 
Mason has become expert in fire pro- 
tection work and is recognized as one 
of the leading authorities in the coun- 
try on the subject. The sprinkler as- 
sociation was established in 1914 for 
the purpose of advancing the automatic 
sprinkler art as applied to the con- 
servation of life and property. Educa- 
tional work is an essential part of this 
campaign. Mr. Mason has been called 
upon to expand and extend this work. 
He is well qualified for this position 
and the best wishes of his associates go 
with him. 


Formerly in Daily Newspaper work 


Mr. Mason has been connected with 
THE WESTERN UNDERWRITER organiza- 
tion for many years. When he was 
located at Columbus, Ohio, as assist- 
ant city editor of the “State Journal,” 
he was the correspondent of THE WEstT- 
ERN UNDERWRITER and made many 
friends in the insurance business. He 
left the daily newspaper field in order 
to become one of the editors of “Fire 
Protection,” and he has developed that 
publication to its present state of effi- 
ciency and service. Captain Mason is 
prominent in the different organizations 
connected with fire prevention. His 
work has been along constructive lines, 
both in connection with “Fire Protec- 
tion” and in the association work. 


‘Was Once a Sea Captain 


Captain Mason is a unique charac- 
ter, having served as a sea captain and 
been engaged in various lines of activ- 
ity. It is to be hoped that in his new 
connection Mr. Mason will find oppor- 
tunity to contribute to the columns of 
“Fire Protection,” and thus still be al- 
lied with the various forces that are 
laboring to minimize the fire waste. 

——_——_— ee _____ 

A contract has been awarded to install 

waterworks at Commerce, Okla., where 


$35,000 in bonds were voted recently for 
that purpose. 
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NEW HAMPSHIRE 
FIRE INSURANCE Co. 
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WESTERN SPECIAL AGENTS—M._ S. 
Moore, W. R. Drake, Terre Haute, Ind.; F. S. 
Chase, Bloomington, Ill.; George K. March, Hins- 
es Mich.; J. H. Gosnell, Minneapolis, Minn.; 
S. J. Horton, Kansas City, Mo.; A E. White, 

Colo.; A. W. Jones, Columbus, Ohio; 
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A.D. Yeaton: 217 West Water street, Milwau- 
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W. Miller, Webster City, Iowa. 





North Branch Fire Insurance Co. 


SUNBURY, PA. 
INSURANCE AND REINSURANCE 


Incorporated 1911 
JOHN G. SELL, Managing Underwriter 


City (Fire) Insurance Company 


PITTSBURGH, PA. 
Operating in a limited territory under an experienced management 


Incorporated 1870 
G. R. DETTE, Managing Underwriter 











NEWS,OF FIRE PREVENTION 


+ Comments on Hazards, 
ptectivée Devices and 


‘Kindred Topics 






BLAMES THE SHINGLE ROOFS 





Mayor of Paris, Tex., Gives Testimony 
~ as to Cause of Spread of 
Conflagration 


Interesting testimony as to the part 
played by shingle roofs in spreading 
the big Paris, Tex., conflagration was 
given by Mayor E. H. McCuiston of 
that city at the hearing last week be- 
fore the Texas fire insurance commis- 
sion on the advance in rates asked by 
the Ire companies. Since the three con- 
flagrations on the same day, at Paris, 
Tex., Nashville, Tenn., and Augusta, 
Ga., lumbermen have been trying to 
lay the blame on some other factor, 
but the spread of these fires is generally 
laid to shingle roofs. 


_ Mayor McCuiston said the fire started 
in a section of the city where there were 
shingle roofs. He saw numbers of houses 
take fire and all without exception took 
fire in the roof. There was never a 
moment when the fire companies could 
control the fire. Buildings with non- 
combustible roofs stood much longer than 
others, and even in the path of the fire 
some buildings which were frame with 
noncombustible roofs did not burn. There 
were three such buildings, perhaps others. 
Some brick buildings with noncombustible 
reofs were not a total loss, due to the 
fact that a minimum of wood work was 
used and also wire glass windows were 
used. Some of the questions and answers 
were as follows: 

Commissioner Andrews: “What do you 
think was the contributing cause to the 
conflagration?” 

Mayor McCuiston answered, “We would 
not have had the conflagration but for 
shingle roofs.” 

Continuing Mayor McCuiston said Paris 
once had a building code but it was re- 
pealed in May 1910. ‘When the building 
code was repealed I told the people that 
I expected to see the time en a con- 
flagration would sweep the town?” said 
Mayor McCuiston. 

Mr. Andrews: “Suppose all buildings 
had had noncombustible roofs, would you 
have had the conflagration?” 

Mr: McCuiston: ‘“‘We would not have 
had the conflagration, the fireman could 
have controlled the fire. I saw as many 
- twelve or fifteen roofs burning at a 

me.” 


Chiefs Near Cleveland Organize 


The Northeastern Ohio Fire Chiefs 
Cooperative Association was organized 
at Cleveland, Monday. The constitution 
and by-laws of the Fire Chiefs Asso- 
ciation of Central Ohio were adopted 
without change. The officers selected 
are as follows: President, George 
Knofflock, Mansfield; vice-president, 
George A. Wallace, Cleveland; secre- 
tary-treasurer, Joseph Wallace, Youngs- 
town; chairman of the board, David E. 
Hatt. 

Charles H. Patton acted as chairman 
of the meeting. The new organization 
is the outcome of the work of the com- 
mittee on public safety of the Cleveland 
Chamber of Commerce and its purpose 
is to secure such standardization of 
hydrant and hose couplings as will en- 
able the fire departments of cities within 

















CAPT. PAUL MASON 





to aid each other in case of conflagra- 
tions and to cooperate in other ways. 
The social feature will not be lacking. 

Addresses were made by J. E. Lyons, 
special agent of the Continental; Paul 
B. Sommers, special agent of the Scot- 
tish Union & National, Chief George A. 
Wallace, Cleveland; Chief George Knof- 
flock, Mansfield, and others. 


RECOGNIZE THE FIRE HAZARD 





Commissioner Darst of West Virginia 
Gives Some Advice to the 
Public 


Insurance Commissioner Darst of 
West Virginia urges the people to con- 
sult the rating authorities as to build- 
ing construction and fire insurance 
rates. He says: 


It is a very encouraging sign of the 
times that architects, builders and own- 
ers are recognizing more and more _ the 
importance of the question of fire haz- 
ard, not only from the point of view of 
safety, but from the more apparently 
practical standpoint of fire insurance 
rates. 

Instructions. covering the most ap- 
proved methods of electrical installations 
and many other features having an im- 
portant bearing on the insurance rate can 
be had from the West Virginia Inspection 
Bureau for the asking. This fact should 
receive the widest publicity in order that 
all may avail themselves of the service. 
Frequently, by consulting these experts, a 
material, immediate saving may be had 
through reduced cost of construction; or a 
few inexpensive changes in plans may be 
made that will be repaid many times by 
the difference in rate. The local insurance 
agent may be very helpful if he has 
made a study of this phase of the busi- 
ness, but otherwise his advice may be dan- 
,gerous, for should his ideas be carried 
out, and it then be discovered that full 
credit in rate is not forthcoming because 
of the substandard nature of the installa- 
tion he has advised, there will naturally 
be dissatisfaction. 

An unsafe risk is not only a public 
menace, but it also penalizes many inno- 
cent property owners whose buildings are 
exposed to it; hence, the construction of 
every building is a matter of legitimate 
interest to all those whose property ad- 
joins it, and viewing it more broadly, to 
the whole community. 


There are many cases in every city where 
it would be good business for the owner 
to improve his risk, because of the re- 
sulting reduction of insurance cost. Work 
of this kind is an important factor in re- 
ducing the number of individual fires, and 
more important yet, the number and ex- 
teut of conflagrations. Consequently, it 
is a benefit to all and a movement that 
should have the hearty cooperation of all. 


VOLUNTEER FIREMEN ELECT 


At the forty-third annual convention 
of the Northwestern Ohio Volunteer Fire- 
men’s Association, held at Port Clinton 
last week, the following officers were 
elected and Gibsonburg was chosen for 
the next meeting place: President, Fred 
Flinn, Ashland; vice-president, Charles 
Bradley, Chicago Junction; secretary, J. 
W. Fisher, Wapakoneta; treasurer, Wiliam 
Henrich, Wapakoneta. 





ISSUES SECOND SUPPLEMENT 


Gorham Dana has just published the 
second annual supplement to his books, 


“Automatic Sprinkler Protection,” and 
‘Hand Book of Sprinkler Devices.” The 
first book is a 460-page publication, 


bound in cloth, selling at $3, and the sec- 
ond is bound in limp leather and sells at 
$2. Either book with both supplements 
can be secured from the Western Under- 
writer. Supplements alone may be pur- 
chased at 35 cents each from Thomas 
Groom & Co., 105 State St., Boston, Mass. 


FIRE PROTECTION NOTES 


Hugo, Okla., has invested $6,000 in a 
75-hp. fire truck. 

Crowder, Okla., will vote soon on an is- 
sue of $30,000 bonds for waterworks. 


At Argyle, Minn., an election authorized 


an issue of $18,500 water and light bonds. 

At Dixon, Neb., an election resulted in 
favor of issuing $6,500 waterworks bonds. 

At Overton, Neb., an issue of $12,000 
waterworks bonds has been purchased 
by the state. 

Sallisaw, Okla., is considering motoriz- 
ing its fire department. It has no motor 
apparatus now. 5 

At Clermont, Iowa, an election resulted 
in favor of issuing $18,000 bonds for a 
waterworks system. 

Clinton, Okla., will vote on a $225,000 
waterworks bond issue July 1. There is 
slight opposition to the project. 

At Hinsdale, Mont., bonds to the amount 
of $26,700 will be issued for the purpose 
of putting in a waterworks plant. 

The Fort Worth, Tex., fire department 
has asked for two new fire stations, new 
apparatus, increase in the men’s wages, 
and ten additional men. 


The Wisconsin State Firemen’s Associa- 
tion, which met in annual convention and 
tournament at Juneau, Wis., last week, 
elected Anthony J. Putsch, Highland, Wis., 
president. Ben R. Buri, Jefferson, Wis., 
was reelected secretary. The association 
is composed of volunteer fire companies. 

In the answer of the Paris Water Com- 
pany to the suit of J. Hooker_Stivers, 
whose lumber yard at Paris, Ky., was 
destroyed, he alleged, because of the fail- 
ure of the water company to furnish suf- 
ficient pressure, sharp criticism is made 
of the fire department and its equipment 
It is declared the water pressure was 
adequate. 





INVENTORIES INCREASE AGENCY 
INCOME 


A Small Investment Pays for a Year's 
Supply 
Descriptive Matter and Prices on Request 
THE WESTERN UNDERWRITER 
Insurance Exchange, Chicago 
STUDY THE DEAN SCHEDULE 


Practical Correspondence Course 


Write to FIRE PROTECTION 








This work, however, is not by any 
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PASSING OF A PIONEER 

THE announcement that the Hartrorp 
Live Stock was being organized by in- 
terests connected with the Harrrorp 
Fire, to take over the business of the 
old Inprana & Onto Live Stock, is read 
with deep regret, so far as the senti- 
ments of the heart are concerned. The 
Inptana & Onto Live Stock is the pio- 
neer company of this class in the coun- 
try. It was organized at a time when 
dozens of mutuals had failed, and it 
was forced largely to carve out its own 
future without definite statistics to 
guide it. It has been successful, but 
inasmuch as the Hartrorp desired to 
enter this line of work, it could do no 
better than secure this old and valued 
company, whose business is first-class 
in every particular and whose agents 
are of the finest brand. ; 








STATE ASSOCIATIONS 

ALMOST every state fire prevention as- 
sociation is having its discouraging pe- 
riods. It seems that some of the larger 
and more forceful fire insurance com- 
panies do not give these state associa- 
tions the support that they deserve. 
Probably less than a third of the mem- 
bers do the actual work, but all the 
companies participate in the results 
that come from town inspections and 
the general educational activity of 
these organizations. 

The joint publicity committee of the 
WesTERN Union and Western Insur- 
ANCE Bureau has put the subject up to' 
all the members as to what will be 
their attitude toward these state asso- 
ciations. We believe that it would be 
a step backwards to disband and stop 
the work of the state associations in 
the fire prevention movement. We 
need all the organized forces that we 
can muster to forward the campaign 
of education. 

The state associations have accom- 
plished much through their town in- 
spection work and the elimination of 
a number of notable hazards. The 
state fire marshals all recognize the 
value of the fire prevention associa- 
tions in cooperating with their de- 
partments. 

Fire prevention work has a humani- 
tarian standpoint. It stands for the 
vigorous maintenance of _ standard 
building laws, so that life will be ex- 
posed to just as little danger as pos- 
sible. It, therefore, comes right home 
to the people as a guardian, not only 
of their property, but their lives. 

It seems to us that it means some- 


H Orrice ats 0 Court Evita 
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thing when a group of inspectors visit 
a town to make a survey of the condi- 
tions. The work of fire prevention is 
thus forcefully impressed on the minds 
of premium payers. Excellent work is 
now being done by addresses to high 
school children, giving the funda- 
mentals of home fire prevention. We 
cannot afford to lose any of the fac- 
tors that are now back of the fire pre- 
vention movement. Every stone taken 
out of the foundation weakens the 
structure just that much. There needs 
to be more cooperation and proper sup- 
port given to the state associations, 
and we hope that the companies will 
see to it that this is brought about. 





USE AND OCCUPANCY 

Many of the company officials are 
giving considerable thought ¢hese days 
to use and occupancy insurance, a class 
of indemnity that has been greatly 
popularized since so many factories be- 
gan getting out war munitions in the 
United States. 

Use and occupancy insurance covers 
the net earnings or profits of a con- 
cern. While it has been written for a 
number of years in this country, the 
great profits made by munitions fac- 
tories have caused an increased demand 
for it. Large policies are being writ- 
ten and the tendency of the times is 
toward more liberal forms. One fea- 
ture that-has attracted attention is the 
low rates at which much of this insur- 
ance is written. The moral hazard 
seems almost nil, inasmuch as while so 
great profits were being made no con- 
cern would desire to have any sort of 
interruption. However, underwriters 
are agreed that the low rates on use 
and occupancy are not commensurate 
with the hazard, inasmuch as the phys- 
ical danger is greatly increased owing 
to the long period of working hours 
and the lack of care in cleaning up, as 
the plant is so busy. 

Another feature appealing to under- 
writers is the fact that the country has 
been raked over with a fine tooth comb 
in order to secure machinery to get 
out war munitions and in case of fire 
it would be difficult to replace the 
equipment. Much delay would be 
caused and the length of time for which 
the companies would be liable would, 
therefore, be considerably lengthened. 
Another dangerous feature in the policy 
is the fact that some concerns are prac- 
tically setting a value on their profits 
before the insurance is written, thus 
making the contract a valued policy. 
In this case the liability of each com- 
pany per day is definitely stated and 
the contract, therefore, becomes a val- 
ued one. There are dangerous hazards 
in the war munitions business and al- 
ready some heavy losses have been in- 
curred. 





STUDY SUCCESSFUL PLANS 


Ir I wanted to become a tramp, I 
would seek information and advice 
from the most successful tramp I could 
find. If I wanted to become a failure, 
I would seek advice from men who 
have never succeeded. If I wanted to 
succeed in all things, I would look 
about me for those who are succeed- 
ing, and do as they have done.—Joseph 
Marshall Wade. 





Success is the child of endeavor. 





Personal Side of the 
Insurance Business 


Clifford Ireland, president of the 
Western Live Stock of Peoria, has an- 
nounced his candidacy for the Republi- 
can nomination for congress. Already 
an’ “Ireland-For-Congress Club” has 
been organized and Mr. Ireland is now 
in the midst of campaign plans. 





Special Agent J. A. McClelland of 
East St. Louis, Ill., representing the 
Fidelity-Phenix in the southern part of 
the state, sprung a surprise on his 
friends by marrying Miss Johns, con- 
nected with the agency of McLean & 
Galvin there. Mr .and Mrs. McClelland 
are at the Illinois State Board meeting 
this week at Waukazoo Inn near Hol- 
land, Mich. Mr. McClelland is one of 
the leading field men of the state and 
is well versed in the schedules. In 
many of the public meetings he has 
been called upon to make a rate talk 
and has shown superior ability in hand- 
ling the subject. ; 


David J. Main of Denver, of the 
agency of Standart & Main, is just re- 
turning from attending the tenth an- 
nual reunion of his class at Dartmouth, 
Mr. Main is one of the most promi- 
nent alumni of Dartmouth. He was 
captain of the football team his senior 
year and caught for the baseball nine. 
He is making a success in insurance 
work and has made many friends in 
the underwriting fraternity. His firm 
is held in the highest regard by the 
companies it represents. 


I. W. Rockey, who up to May 1 was 
superintendent of agents of the New 
Jersey Fire, has been visiting through 
the west. Owing to change in man- 
agement of the New Jersey, it going 
to interests allied with the New Bruns- 
wick Fire, Mr. Rockey’s services were 
no longer required. He was formerly 
connected with the home office of the 
Dixie Fire, and prior to that was one 
of the head examiners at the home 
office of the old Traders of Chicago. 


William Buchanan Meikle, general 
manager of the Western and British 
America, was recently elected a mem- 
ber of the board of directors of the 
Canada Life of Toronto. Mr. Meikle 
was formerly a member of the Canada 
Life’s advisory board in London. He 
is also a director of the Imperial Guar- 
antee & Accident of Toronto. Mr. 
Meikle has been well schooled in in- 
surance. He began his career at the 
head office of the Scottish Commercial 
Fire & Life and was afterwards with 
the Manchester Fire. He went to Cal- 
cutta to take charge of the Manches- 
ter’s business in India and the far east. 
In this position he was marine under- 
writer for the Triton and manager of 
the Eastern Fire, two of the leading 
companies in India. In 1900 he was 
appointed manager at London of the 
British and foreign branch of the West- 
ern and British America, and in 1907 
was made general manager at their 
head offices at Toronto. In 1914 he 
was elected vice-president. Mr. Meikle 
is an able underwriter and a good, all 
around insurance man. 


A first-class practical joke was 
pulled off on Eugene G. O’Brien of the 
Home, at the Michigan field outing at 
Waukazoo Inn, Holland, Mich., last 
week. Arrangements had been made 
by the committee on fireworks and 
pyrotechnics to have the ammunition 
stored in one of the cottages. Mr. 
O’Brien and some of his confreres 
started out to test the quality of the 
fireworks and went along one of the 
walks leading out from the hotel. On 
their way they met John B. Adams of 
the Caledonian. Mr. O’Brien inquired 
as to which cottage housed the pyro- 
technics. He was told to go along 
the walk, stop at the last cottage on 
the right hand side and he would find 
the key under the mat, outside the 
front door. 

The party went on, stopped at the 





cottage and, sure enough, found the 
ey. They unlocked the door, went - 
in, searched all through the cottage, 
but found no fireworks. As they were 
coming out they heard a woman shriek- 
ing and yelling across the street, call- 
ing for help, as burglars had gotten 
into her house. Mr. O’Brien and his 
companions beat a hasty retreat and 
hid in a boat house until it was safe 
to come out. 


H. W. Stephenson, vice-president of 
the State of Pennsylvania, is in the 
west and this week is attending the 
outing and meeting of the Wisconsin 
field men at Green Lake, Wis. Mr. 
Stephenson formerly traveled in the 
northwest for the old Spring Garden; 
and is at home on western soil. He is 
one of the most likable men in the 
business, has made good, and is a credit 
to the great work in which he is en- 
gaged. 


George A. Armstrong, state agent in 
Michigan for the Aetna, is very ill in 
his home at Detroit. Some of the field 
men have called upon him and the 
Blue Goose has sent flowers. Mr. Arm- 
strong is one of the veterans of Mich- 
igan and has the best wishes of his 
associates. 


Clarence D. Hayes, special agent in 
southern Minnesota for the St. Paul 
Fire & Marine, busted into print last 
week with a loud bang when the Min- 
neapolis “Tribune” devoted two col- 
umns, two-thirds down its editorial 
page in its “Visitin’ Round in Minne- 
sota” column, to an account of the 
burning of his house at Hastings, 
Minn. It seems that the Hayes fam- 
ily was away when the blaze occurred 
and while the fire was only serious 
enough to burn off the roof, overzeal- 
ous neighbors succeeded in carrying 
out upon the front lawn everything in 
the house not tied or nailed down. 
From the numerous things mentioned 
in the article, as being “saved,” it would 
appear that the St. Paul will have to 
get a per diem special to work in 
southern Minnesota for a couple of 
weeks until Clarence can get his house- 
hold furniture moved back into its 
proper place. 


B. F. Kauffman of Des Moines is 
recognized as a most valuable member 
of the Iowa Association of Insurance 
Agents. He helped to organize it and 
was its first president. Since then he 
has always held a prominent place 
either on the executive or legislative 
committee. He has been chairman 
of the latter for a number of years. He 
not only is a good presiding officer and 
a ready talker, but he is a hard worker. 
Few men have devoted more time and 
intelligent effort toward the fire insur- 
ance business in Iowa than Mr. Kauff- 
man. 


M. L. Dudley of Des Moines is one 
of the very regular attendants at meet- 
ings of the Iowa Association of In- 
surance Agents. He was graduated 
from the life insurance field into fire 
and casualty insurance and bonding. 
Years ago he was prominent in the 
agency organization of the New York 
Life, not only in Chicago, but farther 
west. 


Students of fire insurance should have 
in their libraries the new book entitled 
“Fire Insurance,” by. Edward Augustus 
Ketcham, chief examiner of the Wis- 
consin insurance department. This is 
a book for the student as well as the 
practical man in the business. It gives 
an early history of fire insurance and 
a history of the business in the United 
States, taking up all angles of fire insur- 
ance and practice. A chapter is devoted 
to federal supervision, one to inner 
office work, one to fire hazards, one to 
rating, one to fire prevention, one to 
fire insurance accounting, one to exam- 
ination of fire insurance companies, 
and so on. Mr. Ketcham is a thinking 
writer and has brought into this book 
much valuable material. THE WESTERN 


Unperwniter is the selling agent and the 
price is $2.50. 
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Casualty and Surety Comment 








UNPREPAREDNESS 


Srnce the issue of the orders for the 
mobilization of the national guard the 
newspapers have been publishing very 
interesting stories, humiliating though 
they may be, of cavalry regiments without 
horses, machine gun companies without 
machine guns, infantry regiments without 
overcoats and other features that make 
glad the hearts of pacifists and Mexicans. 

Apparently a very considerable portion 
of the insurance men of the United States 
are of the same mind as those eminent 
citizens who have sat in Congress in the 
last few years. While some farsighted, 
public spirited ones among them are 
working overtime to prepare against 
attack on the business by advocates of 
state insurance, thousands have not two 
dollars’ worth of interest in their own 
business. They believe in letting things 
drift until the danger is near at hand. 
Then they doubtless expect to rise in their 
might (?) and throttle the monster. The 
program speaks better for their self- 
esteem than for their discretion. 





MUST REDUCE LOSSES 


In Minnesota the workingmen want 
more liberal benefits under the compen- 
sation law. The employers do not want 
an increase in insurance rates. To sat- 
isfy both parties it has been proposed that 
the state take a monopoly of insurance, 
doing away with acquisition cost and 
charging the remaining expenses to the 
taxpayers. Propositions of this kind are 
liable to be encountered from time to 
time in other states, also. 

This proposed plan is weak in two very 
important particulars: First, it assumes 
that monopolistic state insurance is as 
good as private insurance; and, second, 
it assumes that the amount of disability 
to be compensated for will remain as 
great as at present. 

It is apparent that those who are in- 
jured could be more liberally compensated 
without additional cost to anybody if the 
funds available for compensation could be 
divided among a smaller number of claim- 
ants. To meet the demands of the em- 
ployed and employing classes is, there- 
fore, a question of accident prevention. 
This is a question that every casualty in- 
surance agent, from the humblest to the 
greatest, must take seriously. 

The public does not admit that agents 
earn their commissions merely by solicit- 
ing a business which men are virtually 
compelled by law to buy. The public is 
demanding more strongly than ever be- 
fore that agents give service in return 
for their commissions, and service in com- 
pensation insurance includes more than 
getting proper coverage and assisting in 
the reporting of accidents. It means a 
careful study of risks and _ intelligent 
assistance in reducing the accident loss. 

The agent who fails to give this serv- 
ice is not only putting himself in line for 
elimination, but is strengthening the hands 
of those who demand that insurance of 
workmen’s compensation be taken away 
from private interests altogether and 





Beneficiary Insurance 
Barred in Wisconsin 











“So long as the beneficiary policy 
forms a part of or is an appendage to 
a contract of regular ordinary accident 
insurance, the beneficiary policy is in 
violation of law.” This is the import- 
ant part of an opinion recently given 
to Insurance Commissioner Cleary of 
Wisconsin, by Walter Drew, deputy 
attorney-general. 

In 1913 the law of Wisconsin was 
amended to prohibit covering the bene- 
ficiary in the same policy with the reg- 
ular assured. Following the enactment 
of the amendment some of the acci- 
dent companies began issuing what was 
termed a “beneficiary policy,” a sep- 
arate contract from the ordinary acci- 
dent policy but issued supplementary 
to the principal contract and subject 
to lapse or cancellation if the principal 
contract was lapsed or canceled. 
separate premium was charged for the 
beneficiary policy. 

* * x 


The deputy attorney-general says that 
the amendment to the law made in 1913 
had as its purpose the prohibition of a 
practice which then existed and which 
some companies seek to continue by 
splitting the insurance contract. If the 
companies can by this plan in effect 
continue this form of insurance, then 
the statute fails to accomplish the ob- 
ject for which it was enacted. Such 
failure should not be accepted unless it 
be unavoidable. 

Mr. Drew says that the accident pol- 
icy submitted makes no reference to 
the beneficiary policy and the latter 
makes no reference to the former, al- 
though the actual agreement ties the 
two together. The purchase of an ac- 
cident nolicy entitles the assured to a 
beneficiary policy and the last named 
policy terminates ipso facto when the 
ether policy ends. 

* * * 


“Here are two separate writings,” 
says Mr. Drew, “two pieces of paper 
but only one contract and that con- 
tract is based, as to the company, on 
a single consideration, and it insures 
two persons.” These two documents 
he holds constitute in law a single 
policy as that word is used in subdi- 
vision 3 of subsection 2 of section 1960 
of the statutes. He holds that it, must 
be admitted that the beneficiary con- 
tract and the accident policy are one 
and the same legal entity and that these 
two must be read and construed to- 
gether, and it necessarily follows that 
the beneficiary policy is forbidden by 
subdivision 3 of subsection 2 of sec- 
tion 1960. 

* * * 

He says neither of these two so-called 
policies mentions the other. If the 
accident policy is considered separate 
and distinct from the beneficiary policy 
then the former offends against the ldw 
because it does not contain “the entire 
contract of insurance;” it omits the 
beneficiary insutance purchased by the 
assured when he acquires the accident 
policy. It also violates the law in that 
it omits to mention “a valuable con- 
sideration or inducement,” and it vio- 
lates again in that there is included a 
provision in the contract “other than 
as plainly expressed in the policy issued 
pursuant thereto.” The beneficiary pol- 
icy considered by itself offends against 
the statute providing that no policy 
shall be issued “unless the entire money 
and other considerations therefor are 
expressed in the policy” and in that it 
omits to state that it shall be canceled 
ipso facto by the termination of the 





placed in the hands of the state. 











Surety 








MOBILIZATION 
FOR ACTIVE SERVICE 


Concentrate your business in the F. @ D. 
and get that kind of Service. 


ACTIVITY IS OUR MIDDLE NAME 





FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 


BALTIMORE 





Casualty 


a rotetetere. 


KREIS 
BOS 
erstatahatateteteteete’s 








ck 











connection with it, in the contract of 
which it forms a part. 


About People 


Garner Curran, former deputy commis- 
sioner for the World’s Insurance Congress, 
held at San Francisco last year, has been 
appointed agency superintendent for the 
F. A. Stearns agency of San Francisco, 
general agent of the commercial accident 
department of the Pacific Mutual Life. 
Mr. Curran, who has been doing field 
work for the Mutual Life since the close 
of the insurance congress, previously pub- 
lished an insurance journal at Los An- 
geles, and has a wide acquaintance 
throughout California, which will doubt- 
less be of value to him in his new work. 

a * * 

Wilfrid C. Potter, secretary of the Pre- 
ferred Accident, is one of the prominent 
company officials who are subject to call 
for service in possible Mexican difficulties, 
pa | a member of the New York national 
guard. 




















* * * 

Charles C. Bowen, son of Lem W. 
Bowen, president of the Standard Acci- 
dent, was married last week to Miss Jar- 
vis of Grand Rapids, Mich. Mr. Bowen 
is connected with the liability department 
of the Standard at its home office. 

* a ao 

Charles F. Joyce, general agent of the 
Standard Accident at Buffalo, was a De- 
troit visitor for four days last week, at- 
tending the annual conclave of the Veiled 
Prophets, better known as the Grotto. Mr. 
Joyee took part in the various frolics and 
parades of his organization. 

s -_ * 


Another farewell was given to George 
F. Coar, retiring superintendent of the 
western department of the Globe In- 
demnity, last Friday night when the 
governing committee of the Plate Glass 
Exchange of Chicago entertained him at 
dinner at the Hotel La Salle. Mr. Coar 
has been a valued member of the ex- 
change and of the committee and is held 
very high esteem by his fellow mem- 

ers. 


2 a & 
Vice-President Bertrand A. e of the 
Travelers was scheduled to speak in Bos- 
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lems of Accident Insurance.” A personal 
accident kept him at home. Mr. Page fell 
at the Hartford Golf Club last Saturday, 
sprained both knees severely and is now 
collecting weekly indemnity from his own 
company. 

* * * 

W. Burl Schmidt, manager of the Massa- 
chusetts Bonding at Detroit, reports the 
sale of an accident policy to Prof. John 
R. Allen of the University of Michigan 
on April 28. On May 7 he was cutting 
wood on his farm for recreation, when a 
piece flew up and hit his eye, resulting 
in its loss. The professor had not yet 
paid his premium, but the company set- 
tled for the loss of the one eye on the 
basis of $2,500. 

= 

George A. Hutchinson, who for many 
years was general agent of the American 
Fidelity in Chicago, is back in the city 
and expects to enter the insurance busi- 
ness there. For the last year or more 
Mr. Hutchinson has been in Florida, where 
he was compelled to go on account of his 
health. While there he built up quite an 
agency and was doing satisfactorily, but 
his health is now restored and he found 
that part of the world too slow for him 
and decided to come back to Chicago. 

——— 6 ee 


It is the people who do things with- 
out being told, and who use their brains 
and senses in order to prevent errors, 
and who try to do things better every 
time done, that get to the top—Na- 
tional Agents’ Record. 

—————— ae 

The more you need to have some one 
look after you to see that you do your 
work, and to check you up afterwards 
to make sure that it is done right, the 
less valuable you are.—National Agents’ 
Record. 

—__—<- 6 —______ 

We have a large number of agents in 
good standing, but the trouble is they 
prefer standing, when it would be ap- 
preciated if they would. “get a move 
on.”—Live Wire. 

———@222— 


_ “The fellow who can’t come up smil- 
ing after a defeat is always licked.” 
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CASUALTY AND SURETY NEWS 








ACT AS TO WAR SERVICE 
DIFFERENT COURSES TAKEN 


Some Companies Think Standard Pro- 
vision on Prorating Safeguards 
Them Under Old Policies 


Accident companies are now rapidly 
sending out instructions to agents 
made necessary by the calling of the 
national guard to the service of the 
United States. The Travelers was one 
of the first, announcing that it would 
issue to militiamen, or those contem- 
plating military service, death and dis- 
memberment policies at the rate of 
$50 per $1,000 insurance, limit on one 
risk $2,000. It appeared likely when 
the governing committee of the Bu- 
reau of Accident & Health Underwrit- 
ers met in New York last week that 
other companies would follow much 
the same course as the Travelers re- 
garding new insurance, and a uniform 
form of endorsement for old policies 
was being prepared. 


Standard Provision Applies 


Many companies consider that the 
prorating clause prescribed by the 
standard provision act will take care 
of the extra hazard to which guard- 
men will be subjected. The manuals 
of practically all companies class sol- 
diers as extra perilous and not insur- 
able. The classification is merely for 
prorating purposes, consequently sol- 
diers would receive very small benefits 
from their policies in case of accident 
sustained while in service. In the ma- 
jority of cases this would be one-tenth 
of the present benefits. 


Action of Various Companies 


The following shows the attitude 
of several companies: 


Preferred Accident—It has notified 
agents that the recent order of the presi- 
dent makes members of the national guard 
soldiers doing field service. Accident and 
health policies do not cover such service 
nor the war hazard. It consequently has 
asked every agent to furnish a list of all 
policyholders who will be exposed to such 
hazard and if there is sufficient number 
it expects to name a rate that will take 
eare of the additional risk. 


United States ty—It has advised 
agents that it will write death only in- 
surance under accident policies — both 
officers and enlisted men. Its limit on 
officers is $3.000 and on others $1,000. The 
premium will be $50 for each $1,000 of 
principal sum. 

e * * 

Pacific Mutual Life—It has instructed 
its agents not to solicit business from 
men contemplating military or naval serv- 
ice and has advised them that it will 
not write policies on members of militia 
organizations or other military bodies that 
may see service in Mexico. In its letter 
the company states that injuries inflicted 
at the hands of the enemy are not acci- 
dental and are not covered bv the insur- 
ance clause of an accident policy. 

* * we 

Standard Accident—It announces that 
members of the national guard and those 
contemplating a trip to the Mexican bor- 
der for actual service will not be accented 
for accident and health insurance. Policies 
already in force will not be canceled but 
in case of injurv or death or dismember- 
ment during military service claims wil! 
be prorated according to the manual of 
May, 1916. which contains the classifica- 
tion of extra hazardous. limit for death 
$500, limit for weekly indemnity $5. Army 
officers of the regular army either retired 
or awaiting orders if called uvon for 
actual service should have policies sur- 
rendered, as field or war service is not 
insurable or will not, be, covered. 


American Fidelity—Its manual provides 
that the company’s liability shall be lim- 
ited to $200 on nolicies providing single in- 
demnity of $7,500 for loss of life or pro- 
portionately under policies of larger or 
smaller denominations. The weekly in- 
demnity covering accident and health is 
eliminated in case of war as previded by 
the policy. 


oe a 7 
American Liability, Cincinnati—It does 
not make any reference to such hazard in 
Should war be declared and 


its policies. 





the policyholders enlist as soldiers. Gen- 
eral Manager Sanders says, the health and 1 


accident underwriters’ manual, now in use 
by most companies writing monthly pay- 
ment accident and health insurance, pro- 
vides for such change in occupation. 


Federal Life—Its accident and health 
policies contain the following provision: 

“This policy does not cover injuries re- 
ceived or illness contracted while in mili- 
tary or naval service in time of war nor 
any injuries received or illness contracted 
as the result of war.” 

Actuary Cavanaugh says: 

“This provision makes it very clear to 
the insured that there would be no indem- 
nity available under the policy in case 
of military or naval service in time of 
war. ... We believe that such a restric- 
tion is absolutely necessary in order to 
safeguard any company writing accident 
and health insurance.” * 

London Guarantee & Accident—Policies 
are automatically reduced to $500 when 
the assured changes his occupation to 
military man, and, of course, would be pro 
rated accordingly should a loss occur. 


Metropolitan Casualty—Accident and 
health policies do not furnish coverage to 
the insured while engaged in active serv- 
ice, and, consequently will not cover 
service on the border or in Mexico. Full 
coverage is afforded policyholders while 
on duty in armories or in mobilization 
camps, but the insurance ceases upon em- 
barkation for the front on active service. 


New Amsterdam Casualty — Policies 
eliminate coverage in event of military or 
naval service and they also eliminate any 
war hazard with the following endorse- 
ment: 

“It is hereby understood and agreed 
that this policy shall not cover bodily 
injuries or death caused by war, acts of 
countries at war, or by conditions arising 
from a state of war. ‘: 

Ocean Accident & Guarantee—Members 
of the national guard are covered for all 
accidental happenings normally contem- 
plated by a policy of accident insurance, 
inclusive of accidents in camp or in trans- 
portation, but not in actual service. 


Prudential Casualty—Superintendent D. 
C. Macintyre says: 

“In our early policies we find no re- 
strictions as regards military or naval 
service, but the territorial limits exclude 
Mexico. Under such policies the national 
guardsmen would be covered while on 
this side of the border. Other issues ex- 
clude specifically military and naval 
service. In our most récent policies there 
is neither military or naval service limita- 
tion nor any restriction as regards terri- 
tory, but we presume the underwriter who 
built those contracts felt sufficiently safe- 
guarded by the pro rating clause, which 
all of our policies contain. Under our 
manual a militiaman or soldier in time of 
war is classed as ‘extra perilous,’ ‘not in- 
surable’ and the principal sum limited to 
$500 with $2.50 weekly indemnity.” 

So ie 


Gets Great Eastern Casualty 
The Purnell-Dudley Company has 
been appointed Cook county general 
agent of the Great Eastern Casualty 
for automobiles and liability lines. 
The business of this office is largely 
fire insurance, but it has been consid- 
ering for some time taking on a cas- 
ualty company. The Great Eastern is 
a nonconference company of good 
financial standing, but will charge con- 
ference rates for automobile collision 
sustained insurance and also for com- 
pensation insurance on chauffeurs. It 
has its own scale of rates on automo- 

bile liability and property damage. 
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SALESMEN WANTED 


To handle the best quick selling insurance proposition in America. 

No experience necessary. 

The first and largest organization on the same plan as the Commercial Travelers 
Associations, wniting business and professional men. 


66,500 policies now in force, paying: 


$5,000.00 Accidental death | Cost never $9.00 for Accident 
$25.00 Weekly Indemity exceeded $10.00 for Health 
No medical examination No waiting for commission 





INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
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IN THE ACCIDENT FIELD 
GOVERNING COMMITTEE MEETS 





Important Matters in Bureau of Acci- 
dent and Health Underwriters 
Taken Up 





The governing committee of the Bu- 
reau of Personal Accident & Health 
Underwriters held an important meet- 
‘ing in New York last Thursday. On 
behalf of the committee on statistics, 
Benedict D. Flynn, chairman, reported 
that his committee had collected sta- 
tistics from the twenty-six members of 
the bureau, practically every one hav- 
ing reported. These statistics are now 
being assembled and when this work 
is done, they will set forth interesting 
and important information not hereto- 
fore available. The second group of 
statistical questions will be sent out to 
members by the committee in the near 
future. 

The report of the committee on 
standard manuals, submitted by Chair- 
man J. M. Parker, showed that a large 
number of copies of the standard man- 
ual had been. recently printed and dis- 
tributed among accident insurance com- 
panies. Mr. Parker also reported that 
the committee had under consideration 
some 2,500 suggestions for modifica- 
tion of items in the manual. 

The committee on reimbursement for 
losses sustained by reason of the sink- 
ing of the Lusitania reported that mem- 
bers of the bureau having such losses 
had been advised to place their claims 
in the hands of a Washington firm of 
attorneys, and that a number of com- 
panies had already done so. If, how- 
ever, companies preferred not to do 
this, they were advised to give their 
claims individual attention. 

The chairman and secretary were 
authorized to make application for the 
bureau as a member of the National 
a Council, if they thought 

est. 

The subject of accident and health 
policies in Iowa was discussed and the 
opinion was generally expressed that 
the standard bill of the National Con- 
vention of Insurance Commissioners 
should be introduced at the next ses- 
sion of the Iowa legislature. 

The governing committee recom- 
mended to members of the bureau that 
uniform action be taken by them with 
reference to war riders on policy forms. 


ACCUMULATES WEEELY INDEMNITY 


A new rider is announced by the Stand- 
ard Accident. It will be known as the 
“Weekly Indemnity Accumulation” rider, 
for which there is an extra premium 
charge when attached to a sickness, acci- 
dent or disability policy. It increases the 
weekly indemnity at the rate of 10 percent 
annually until it reaches 50 per cent of 
the original weekly indemnity. 





MARYLAND'S BONUS WINNERS 


The Maryland Casualty has announced 
the winners of its bonus contest for new 
accident and health risks as follows: M. 
Landesman of New-York City won the 
“leap year” bonus. John Henry McManus 
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of Hartford, Conn., won the “Thompson 
day” bonus. Eugene F. Hord, resident 
manager at New York, and T. M. Donald- 
son, manager of the accident and health 
department, were tied with John W. 
Donahue, resident manager at Philadel- 
phia, and G. C. Close, manager of the acci- 
dent and health department, as producers 
who _ enrolled the largest number of 
solicitors who qualified for a bonus. The 
Alford & Blaker Company of Chicago 
proved to be the producer with the largest 
volume of premiums to its credit, and M. 
L. Warner of ew Orleans was the 
— with the largest volume of pre- 
miums. 


$5 HEALTH INDEMNITY FOR $5 








Preferred Accident Issues Low Rated 
Policy to Be Sold With 
Accident Insurance 





The Preferred Accident has issued a 
new “Sensible” health policy, giving $5 
a week indemnity for $5 annual prem- 
ium. It covers disability from any dis- 
ease or sickness, half indemnity for 
disability following house confinement 
and either hospital or surgeon’s fees, but 
not both, in addition to the weekly in- 
demnity. The weekly indemnity is pay- 
able for fifty-two weeks. For total 
blindness or permanent paralysis of 
two hands, two feet or a hand and a 
foot by disease, the weekly indemnity 
is payable for 100 weeks. This insur- 
ance will not be sold except to those 
buying or holding accident insurance in 
the company and the weekly indemnity 
under the health feature cannot exceed 
the weekly indemnity under the acci- 
dent policy. 


TRIPLE INDEMNITY CONTRACT 








Connecticut General Life Covers Street 
Accidents on Liberal Scale in 
New Policy 





The Connecticut General Life an- 
nounces a “New Triple Full Coverage” 
accident policy. The rate for select 
risks is $30 per year, for $5,000 ordi- 
nary principal sum and $25 ordinary 
weekly indemnity. Both principal 
sum and weekly indemnity are tripled 
if the loss occurs while the assured is 
on a public passenger conveyance on 
land or water or in elevators, burning 
or collapsing buildings, or is struck 
by an automobile, taxicab, motor truck, 
steam or electric train, street car, mo- 
torcycle, bicycle, jitney, horse-drawn 
wagon, truck or carriage or any other 
type of vehicle irrespective of motive 
power, while walking on or crossing 
any public street, public highway or 
public road anywhere. 

Loss of limbs or sight may occur 
within twelve months after the acci- 
dent, whether disabled in the mean- 
time or not, instead of being restricted 
to ninety days. The weekly indemnity 
for disablement is payable during its 
continuance and is not limited to any 
specified number of weeks. 





MAY CANCEL DIRECT 


The regular accident and health depart- 
ment of the Standard Accident has given 
notice to its agents that a record is being 
kept showing those who promptly obey 
instructions to cancel policies and those 
who do not. Hereafter agents who have 
failed promptly to comply with home 
office instructions will be deprived of the 
privilege of canceling policies from their 
own offices, but cancellation notices will 
be sent direct from the home Office. 





MIDLAND CASUALTY AND OHIO 


Commissioner Cleary of Wisconsin has 
asked the Ohio department for informa- 
tion concerning the application of the 
Midland Casualty of Green Bay for admis- 
sion to Ohio. 

Superintendent Taggart of Ohio has re- 
plied that the company applied for license 
but was refused because the capital was 
not fully paid up. It subs pene applied 
again, but was refused. uperintendent 
Taggart has learned recently that it has 
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been operating in the state. One agent 
admitted that he himself had collected 
and remitted upwards of $2,800 in_pre- 
miums in the last five months. “yg + 
Taggart said that in accordance with the 
laws of Ohio the company would have to 
ive him a statement of all premiums col- 
ected in the state since it reinsured the 
business of the Midland Casualty of Chi- 
cago and pay a penalty of 20 percent of 
these premiums, and the statement would 
have to be verified by examination made 
at the expense of the yea rom 4 before he 
would even consider its application for 
admission. 


CASUALTY COMPANY’S CONTEST 


A new contest for paid business has 
been inaugurated by the Casualty Com- 
pany of America in its accident depart- 
ment. The prizes will depend on writings, 
and, not on standing near the top in produc- 
tion. For fifteen new risks written be- 
tween June 21 and July 21 a signet ring 
will be given; for ten, a pair of cuff but- 
tons, and for five, a fountain pen. 





WILL PROBABLY RAISE RATES 


The supreme council of the United Com- 
mercial Travelers of Columbus, Ohio, in 
session this week, is expected to increase 
the order’s rate for accident insurance. 
This action results from the increase in 
the number of accidents due to automo- 
biles. Last year the order was forced to 
take money from the reserve fund to meet 
losses and the condition has been reached 
where an increase in rates or reduction 
in benefits is imperative. The members 
of the organization apparently prefer the 
rate increase. 


ACCIDENT NOTE 


A standard provisions law applicable to 
accident and health companies is recom- 
mended by Insurance Commissioner Wells 
of Oregon. 

W. A. Urmston of Overbrook, Kan., 
wrote $1,680 in new accident and health 
premiums in two weeks in a recent con- 
test conducted by Luther & Rathbone, 
manager of the western accident depart- 
ment of the Casualty Company of Amer- 
ica, at Chicago. All this business was on 
“Farmers” policies. 


—_— —2- 
COST OF SETTING IS HIGH 





Downstate Glaziers in Illinois Run Up 
Expense Ratios of Plate Glass 
Companies 





One of the plate glass men of Chi- 
cago says that it is not the advanced 
price of glass which is troubling the 
insurance companies, but the excessive 
price for setting which is charged out- 
side of the Chicago district. He cited 
a case where his company had a re- 
placement to make in one of the cities 
down the state: The plate of glass was 
worth $15 and in Chicago it would cost 
about $2 to set it. In the downstate 
sity the glaziers demanded $35 for set- 
ting it and the company had the freight 
and boxing to pay for in addition to 
the glass. This man says that on ac- 
count of these conditions he believes 
but few companies are getting off on a 
loss ratio under 100 percent in Illinois 
outside of the Chicago district. 


ee © 
90 PERCENT IN THE WAR 


Letters from F. Norie Miller, general 
manager of the General Accident, to 
friends in this country, state that per- 
mission has been granted the company to 
retain 10 percent of its normal male work- 
ing force, while the other 90 percent is 
at the front. Notwithstanding the diffi- 
culties that would naturally attend the 
business during the war, the premium in- 
come shows a very small decrease and 
the profits are better than usual. 

a 


Harvey W. Highbaugh, who has been 
connected for the past four years with the 
London Guarantee & Accident, at Louis- 
ville, Ky., has purchased a half interest 
in the local agency of A. B. Gilbert at 
Pineville, Ky. He will continue with the 
London Guarantee as a claim investigator. 





CONCESSIONS GRANTED 


COVERS DURING WAR SERVICE 





Continental Casualty Giving Soldiers 
Accident and Health Coverage Un- 
der Monthly Premium Policies 





The Continental Casualty is making 
voluntary concessions to holders ' of 
its monthly-premium policies who go 
out with the National Guard. While 
these policies do not cover in case of 
military or naval service in time of 
war, the company will issue on request, 
without extra charge, riders making 
the policies cover for $50 for acci- 
dental death in war and for monthly 
indemnity for both accident and sick- 
ness at the rate of $10 for each $1 of 
monthly premium. The following is 
quoted from Vice-President Behrens’ 
letter to field representatives: 


In Re: Military and Naval Service 


Many inquiries have reached us with 
reference to the effect of military and 
naval service on the coverage given by the 
company’s monthly-premium policies. The 
company’s manual of classification pro- 
vides that militiamen in peace service are 
rated according to their usual occupations. 
Consequently, there is no change in the 
coverage of policyholders who have been 
mobilized at state headquarters or along 


. the Mexican frontier and there will be 


none until they are engaged in military 
or naval service in time of war. 


Voluntary Concession 


While the monthly premium policies do 
not cover accidents incurred or diseases 
contracted while engaged in military or 
naval service in time of war, the Conti- 
nental has voluntarily decided to pay cer- 
tain benefits even under these conditions. 
The Continental will issue without charge 
to any of its monthly premium policy- 
holders, who desire it, its military and 
naval war serivce’ rider, form No. 160. 
Under this rider $50 will be paid to the 
insured in the event of accidental death 
at any time or under any circumstances 
of war and proportionate amounts for dis- 
memberment. Benefits in the event of 
accident or sickness in the amount of $10 
per month are payable for each one dollar 
of monthly premium. To illustrate: A 
monthly premium policyholder paying 
$2.50 per month under any form of 
monthly premium policy is covered by 
means of this rider in the amount of $50 
principal sum and $25 per month of in- 
demnity if accident occurs or disease is 
contracted while in war service. Supplies 
of this military and naval service rider 
will be forwarded to policy writing agen- 
cies as soon as possible. 


What This Action Amounts to 


Discussing this action of the com- 
pany, Mr. Behrens said to a repre- 
sentative of THE WESTERN UNDER- 
WRITER: 


Our position in regard to voluntary cov- 
erage granted industrial policyholders in 
case of active war service is rather 
unique. While the amount of $50 as prin- 
cipal sum seems small, as a matter of 
fact, it represents a very substantial sum 
to the holders of industrial policies. The 
average principal sum of industrial poli- 
cies is probably in the neighborhood of 
$250 and therefore the amount payable 
under this concession is a reduction on 
the above to about one-fifth. The average 
premium for principal sum in an_ indus- 
trial policy is at the rate of approximately 
$1.25 per year. By giving $50 as principal 
sum voluntarily we are as a matter of fact 
granting war service insurance to in- 
dustrial policyholders at the rate of 
approximately $30 per thousand—a much 
lower cost than that charged by com- 
mercial departments of this and other 
companies, ; 

We are continuing both accident and 
sickness indemnity insurance in_ force 
during active military service. This is 
probably the first time in the history of 
sickness insurance, in this country at 
least, that it has been permitted to con- 
tinue in force in actual war service. 





Our Greatest Quarterly Record 


Monthly Payment Accident and Health Premium Income 


First Quarter First Quarter 
- 1915 1916 in Premiums 
$88,313.92 $164,422.65 $76,108.73 
Our twenty-nine years’ experience as specialists in the Monthly Premium business 


counts. The rapid expansion of our business offers great opportunities to men 
who are qualified to do things—if you belong to this class, write us. 


Quarterly Gain 


The Provident Life & Accident Insurance Company 
Chattanooga, Tenn. 














DGssouri Business Men's 
Accident andlJealth Association 
of Saint Louis 


“S J 

LS LOU? The only institution in the World Founded, Financed and Backed by a 
United Body of Hundreds of the Most Prominent Merchants, Bankers, 

Manufacturers and Wholesalers, Acting with the Definite Purpose of Building a Great Mutual Pro- 

tective Association for Business and Professional Men. 
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AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
*‘Conservative but Aggressive’’ ‘WICHITA, KANSAS 














“PREPAREDNESS” and “INSURANCE” 


Presidential candidates are making constant reference to the need and worth of 
INSURANCE 


Insurance furnishes an everyday illustration of the value of Preparedness 


Insurance is the keynote of 1916, and the Insurance Agent is heralded as a 
Public Benefactor. 

Co-operation between the Agents and Brokers and the Companies will make 
1916 the greatest year in Insurance History. 

The GEORGIA CASUALTY COMPANY writes business only through 
Agents and Brokers, pays liberal rates of commission, and offers 


BEST RATES, BEST SERVICE, IN A MILLION DOLLAR COMPANY 
SMITH-LAWSON-COAMBS CO., Gen’! Agents, CHICAGO, ILL. 











The Republic Casualty Co. 


ROCKEFELLER BUILDING CLEVELAND, OHIO 


Writes All Lines of Casualty Insurance 








LOCAL AGENTS AND 


MANAGERS WANTED 


For WEST VIRGINIA | 


q We are now developing West Virginia, and have splendid territory epen at desirable _ 
points throughout the state. @ Up-to-date Life Policies—Complete Line of Commercial 
and Monthly Payment Health and Accident Policies. Write for Details of Our Quar- 
terly Premium ‘“‘Frill-Less” $5,000 Policy —Premium $15—An Instantaneous Hit. 


THE OHIO STATE LIFE 


COLUMBUS, OHIO 


Address I. A. MORRISSETT 
General Manager Health and Accident Department 


State Supervisor, Life Dept., for West Virginia 


Care The Company 














Local and General Agents Wanted in Ohio and Pennsylvania 
Stands for “WESTERN PROTECTION” 
—the new Disability Policy of The 
WESTERN INDEMNITY COMPANY, 
Dallas, Texas. The very latest thing in disabil- 
ity insurance. Ready for issuance June 1, 1916. 


AGENTS, THIS CONTRACT IS A SELLER! 
WILL BE WRITTEN IN FOLLOWING STATES ONLY: 
TEXAS, OKLAHOMA, KANSAS, COLORADO, UTAH, CALIFORNIA, 
MISSOURI AND INDIANA. 
Write the C for Speci: and Full Particulars, PROMPT SETTLEMENT OF CLAIMS: 
Capital., $500,000. Assets, $1,128,000. 























pt” ae | rere, 


— “ae «ss Ve Sl 


Pa ea en eee Ye eS ee le 


oe ee ee a 











June 29, 1916 


THE WESTERN 


UNDERWRITER. 


23 








NEWS OF COMPENSATION 


RULING BY KENTUCKY BOARD 


Insurance Carrier’s Certificate Need 
Not Be Filed With Employer’s Ac- 
ceptance Before Aug. 1 


The workmen’s compensation board 
of Kentucky has announced that it will 
not require compliance with the re- 
quirement that form No. 14, the insur- 
ance carrier’s certificate of insurance, 
must be filed at the same time as form 
No. 1, the employer’s notice of accept- 
ance, on business written prior to the 
act’s becoming fully operative, on 
Aug. 1. 

Section 63 of the act expressly re- 
quires that the proof of insurance be 
filed at the time of such acceptance, but 
this is manifestly impossible at this 
time, so that the board has accordingly 
taken the position that while it has no 
power to suspend a direct requirement 
of the act when it became operative, 
it can do so until that time. Form No. 
14 was necessarily prepared for per- 
manent use under the act, and there- 
fore indicates the law’s requirement on 
the subject, which will apply when ef- 
fective. ; 

A ruling on this subject, which has 
relieved insurance men of possible trou- 
ble growing out of the solicitation of 
business prior to the effective date of 
the act, was obtained from the board 
by W. W. Gaunt, of Bland & Gaunt, 
general agents of the London Guaran- 
tee & Accident. 


CAN NOW COVER EMPLOYERS 


The: Compensation Inspection Rating 
Board of New York has sent out a form 
of endorsement for compensation policies 
where the employer engages in work inci- 
dental to the occupation. Under amend- 
ment to the New York law, it is now possi- 
ble to cover the employer as well as the 
employes. The employer is to be writ- 
ten at the same rate as the employes 
and the payroll of the employer is to be 
entered at $1,500 for each person compos- 
ing the employer, in the case of firms or 
corporations. 


REFUSES TO BROADEN ACT 


The Oklahoma industrial commission, in 
an opinion by Chairman McDonald, has 
held that it has no authority to read into 
the new workmen’s compensation act any 
hazardous occupations not already in- 
cluded in the law. The act provides that 
hazardous occupations not enumerated 
shall come within the act, but the com- 
mission held that the legislature had pro- 
vided no procedure by which the omitted 
occupations could be declared included. 

Commissioner Blessing filed a dissenting 
opinion, holding it was clearly the legisla- 
ture’s intent to confer authority on the 
commission to include omitted occupa- 
tions. 


HOLDS COMPENSATION DUE 


Seattle, Wash., June 26—(Special)—As 
a result of a recent decision of the Wash- 
ington supreme court, the widows of the 
three men who were killed while at work 
in April, 1915, when Frank Steele, an in- 
sane man, ran amuck with a rifle and 
killed them and wounded J. Burke, will re- 
ceive pensions from the state industrial 
insurance commission at once. Burke 
will be compensated for the time lost. The 
supreme court held that under the indus- 
trial insurance commission law, the work- 
ingmen are given complete insurance when 
engaged in hazardous work. The state re- 
fused to pay the claims on the ground that 
the men were not covered by the law 
under the circumstances. 


KENTUCKY EMPLOYS RUBINOW 


_The workmen’s compensation board of 
Kentucky has announced the appointment 
of Dr. I. M. Rubinow as actuary. Dr. 
Robinow was formerly statistician of the 
Ocean, and is president of the Casualty 
Actuarial & Statistical Society. The Na- 
tional Workmen’s Compensation Service 
Bureau has advised the board that it will 
shortly submit figures on which rates in 
Kentucky are to be based, and Dr. Rubi- 
\ \ 7 Position as manager of cas~ 
ante ualty department of estab- 
lished general insurance agency by young man 
with six years’ experience with large eastern 
companies in home offices. Now employed. 
One of the larger middle western or Pacific 
coast cities preferred. Address 61-R, care The West- 
«tn Underwriter, 100 Willism St.. New York City. 








now will assist the board in analyzing 
these figures. 

he workmen’s compensation board has 
reached an agreement with reciprocals, a 
number of which expect to operate under 
the new Kentucky law, regarding the rules 
which will be applied to this class of in- 
eeranee. which is specifically authorized in 

e law. 


CONFER ON RATING METHODS 


Last_week engineers of the Massachu- 
setts, Pennsylvania and New York com- 
pensation —. boards opened a confer- 
ence with the National orkmen’s Com- 
pensation Service Bureau in New York. 
It is probable that the California board 
will be represented later. The purpose 
of the conference is to devise means for 
the uniform application of schedules in 
the rating of compensation risks. At 
present there is considerable variation 
among the different states, especially in 
the application of the experience factor. 


COMPENSATION NOTES 


The Kentucky workmen’s compensation 
board has opened its Louisville office in 
the Republic building. It is in charge of 
S. W. Hager. Chairman Robert T. Cald- 
well’s office is in Lexington and that of 
R. C. P. Thomas in Bowling Green. 


The opinion of the attorney-general of 
New York that the state fund may use the 
balance left over from last year’s appro- 
priation for emergencies this year, will 
enable the state fund to continue its mem- 
bership in the Compensation Inspection 
Rating Board. 


It is thought in Columbus that the re- 
quest of the Ohio industrial commission 
for a $38,000 emergency appropriation 
will be turned down. The efficiency de- 
partment of the state civil service com- 
mission, after an examination of the in- 
dustrial commission, reports that $44,000 
can be saved annually by eliminating a 
number of chief clerkships, having one 
man do the work of all. 


| COMPENSATION RULINGS | 


Pension and Compensation at Same 
Time—The Iowa industrial commission 
has awarded Policeman George Dickey of 
Des Moines compensation for 300 weeks 
following injuries which he received while 
taking a physical examination to deter- 
mine whether he should be placed on the 
force. This in a way disposes of ques- 
tions raised by the city relative to the 
right of a man to draw a policeman’s pen- 
sion and compensation from the city at 
the same time. The _ state commission 
infers that he ean. The pension, if a 
man is totally disabled, will continue un- 
til death. Dickey was drawing a salary 
of $82.50 when hurt. The city reduced 
this pension to $40. Dickey then asked 
for $40 a month compensation. This the 
city disputed. By the ruling of the com- 
mission reached by arbitration, Dickey 
gets $8 per week for fifty-two weeks, and 
a diminishing amount for the remainder 
of the time. ae 


Poisoning From Hand Hides Cov- 
ered—The Pennsylvania industrial com- 
mission has affirmed an award of com- 
pensation made to Charles Roller by a 
referee, for disability resulting from the 
workman’s arm being infected through the 
handling of hides. The fact that the in- 
fection was instantaneous was taken as 
confirming the correctness of the decision 
of the referee, and a ruling in New York 








to the effect that poison ivy infection was } 


an accident was cited. A newspaper dis- 
patch says: “Under the decision of the 
board any workman can designate the 
thing or condition which produces the dis- 
ability and recover so long as he does 
not undertake to show that disability re- 
sulted from gradual absorbing of poisons.” 
* * * 

Taking Poison by Mistake Not an Acci- 
dent Under Compensation—In the case of 
Mary E. O’Neil vs. Carley Heater Com- 
pany, the court of appeals of New York 
holds that the taking of poison by an 
employe who had mistaken it for medi- 
cine, which an outsider advised him to 
take, is not an accident arising out of 
employment within the meaning of the 
compensation law. The industrial com- 
mission and appellate division of the 
supreme court are reversed. Claimant’s 
husband while at work was taken ill and 
was advised by a fellow employe to take 
Epsom salts and told where they could 
be found in the building. He went to 
the indicated place, but by mistake took 
chloride of barium, which caused his 
death. The court says that the case is 
clearly distinguishable from those in 
which an employe seeks to do something 
which was inevitably connected with his 
employment and an incident thereto, such 
as where an employe getting a drink of 
water had been injured by foul water or 
by a poisonous liquid placed where it 
might reasonably be mistaken for drink- 
ing water. 

* * * 

Wisconsin National Guardsmen—The 
state of Wisconsin assumes responsibility 
for accidental injury suffered by Wiscon- 
sin national guardsmen until they take 
the federal oath for war service, accord- 
ing to an unofficial oninion of the indus- 
trial commission of Wisconsin, which up 
to this moment has not been called upon 
to decide any question of this character 
since the Wisconsin militia was mobilized. 
The men are taking the federal oath this 
week. Employers are much interested. 
By several precedent decisions, the state 
assumes responsibility and in at least 
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PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 
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' in our new 


Commercial Policy 
Consolidated Casualty Company 


Louisville, Kentucky 
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Your Prospects Become 
Your Policyholders 


when you explain to them the advantage of our 
guaranteed low-cost insurance written on the 


We have a few of the most desirable agencies in 
the Middle West waiting for ambitious men. 
. For particulars address 
Agency Department 
Continental Assurance Company 
H. G. B. ALEXANDER, President 
- Chicago, Illinois 











WHY DON’T YOU REPRESENT 
The Ohio Business Men’s Accident Association 


ROCKEFELLER BUILDING, CLEVELAND, OHIO 


$5,000 accident policy, $9.00; health, $12.00. Liberal, explicit and fair contracts. All our agents 
are making sales every day. 


Agents wanted in Ohio. Write today. 


T. H. DILLON, Secy-Treas. 





Inter-Ocean Casualty 
Company 
Springfield, Illinois 
Good Territory and Liberal 
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NEW ORLEANS, LA. ST. LOUIS, MO. 
Canal Bank Bldg. Pierce Bidg. 
J. J. Grevemberg, Mer. O. P. Rutledge, Mgr. 


Sealy Hutchings, Pres. 





UNDER FEDERAL GOVERNMENT LICENSE 
American Indemnity Company cates ts 
Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 


Operates in the States of Texas, Louisiana, Oklahoma, Alabama, Missouri, Mary- 
land, District of Columbia, New Jersey, Illinois, Michigan and Indiana 


BRANCH OFFICES AT 


WASHINGTON, D. C. 
Real Estate Trust Bldg. 
G. M. Bettis, Mgr. 


George Sealy, Sec’y 


DETROIT, MICH. 
Farwell Bidg. 
A. McM. Creed, Mgr 


J. F. Seinsheimer, Gen. Mgr’ 











The American Credit-Indemnity Co. 
of NEW YORK 





CREDIT INSURANCE ONLY 





Insolvency of Customers. 
415 Locust St., ST. LOUIS, MO. 


J. F. HALLWEGEN, General Agent, 





EM. TREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Loss through 


We can always use a few high-class solicitors. 


OFFICES IN ALL PRINCIPAL CITIES 


80 Maiden Lane, NEW YORE 


1140 Marquette Bidg., CHICAGO 
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three cases the state has paid for injuries 
thus sustained, but inasmuch as most em- 
ployers are continuing the pay of men 
called to the colors and keeping their 
positions open for them, there was much 
question as to the responsibility under the 
Wisconsin workmen’s compensation act. 


- * * 
Carpen mter Injured by Collapse of Fac- 
tory Build ot Under Compensation— 


The New York court of appeals in the case 
of Louisa Bargey vs. Massaro Macaroni 
Company, holds that although marcaroni 
manufacturing is listed in the compensa- 
tion act of New York as a hazardous in- 
dustry, a carpenter who was employed to 
make repairs on a macaroni factory and 
was injured by a collapse of the build- 
ing, is not by reason of that fact under 
the compensation law. The decision of 
the supreme court reversing the indus- 
trial commission is sustained. 
* * ~ 


“Course of Employment”’—iIn Hoffman 
vs. Kniseley Bros., the Illinois appellate 
court has affirmed the finding of the cir- 
cuit court that a laborer is injured in the 
course of his employment, within the 
meaning of the compensation act, when 
the injury oceurs as he is leaving the 
place of his employment and while still 
on the premises. It is not necessary 
for the employe to do an affirmative act 
to bring himself within the compensation 
act. 3. If the employe is not bound by 
the compensation act, that is a matter of 
defense. 
* « * 

In es Inflicted by Fellow Employes 

in Dishe Covered—The court of appeals 
* New York has affirmed the award of 
the industrial commission giving Gustav 
Heitz, a brewery employe, compensation 
for the loss of an eye suffered in a per- 
sonal encounter with a fellow employe. 
Heitz and another employe were washing 
horses when an altercation arose as to 
the method of doing the .work and the 
other employe stuck his finger in Heitz’ 
eye. 


2 
WOULD OUST THE TRAVELERS 





Hearing on One of Old Cases Charg- 
ing Misclassification of Risks 
Is Up 





A hearing was held on Tuesday be- 
fore Insurance Commissioner 
Cleary on the complaint of the Wis- 
consin industrial commission, asking 
that the Travelers of Hartford be 
ousted from the state. The action is 
the outgrowth of the hearings held 
last winter against a number of the in- 
surance companies writing workmen’s 
compensation insurance in the state. 
The specific charge is that the Trav- 
elers misclassified the R. McMillan 
Company’s sash, door and blind fac- 
tory at Oshkosh. The claim is made 
that it was classified as a carpenter 
shop, so as to give it a lower rate. 
The Travelers contends that the classi- 
fication was approved by the indus- 
trial commission, 
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Attaches the Deposit 


San Francisco, June 28—(Special)-— 
The Fidelity & Deposit has attached 


MERICAN LIABILITY 
COMPANY 


SPECIALISTS in MONTHLY PAYMENT { 
Accident and Health Insurance 
AGENTS WANTED 
W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG., CINCINNATI, O. 

$100,000.00 INSURANCE DEPT. DEPOSIT 



















Producers 


of Health and Accident business 
can secure top-notch contract 
in Iowa, Missouri, Wisconsin, 
Kansa and Nebraska territories 


This Emblem 
stands for 
Good Service 


Bankers Accident Co. 


Bes Moines, Ia. 

















the $250,000 deposit of the Pacific 
Coast Casualty with the California 
state treasurer, to protect approxi- 
mately $15,000, which it claims is due 
under a reinsurance arrangement made 
with latter company three years ago. 
It says it has been unable to secure an 
accounting from the present manage- 
ment of the Pacific Coast Casualty, and 
in view of reports that the latter was 
endeavoring to obtain a release of the 
deposit for removal to New York, it 
decided to attach the funds. 
ee 


AMERICAN INDEMNITY REPORT 








Texas, Wisconsin and Kentucky De- 
partments Examine Galveston Com- 
pany as of April 30. 


The Texas, Kentucky and Wisconsin 
departments ‘have examined the Amer- 
ican Indemnity of Galveston as of 
April 30. The examiners say: 

“We are convinced that it is finan- 
cially sound, that its affairs are effi- 
ciently managed, that its business is 
increasing constantly at the same time 
being conservatively underwritten and 
that it is maintaining sound reserves; 
that it has been dealing fairly with its 
policyholders and that these assets, to- 
gether with the additional assets, it 
having some of the most prominent 
men in Texas connected with it, must 
lead the corporation to success.’ 


The income for the first four months of 
this year amounted to $433,696. Of this 
amount $266,667 was surplus paid in by 
stockholders early in the year. The pre- 
mium income was $143,716. In round num- 
bers this was divided into $29,000 liability 
premiums, $75,000 workmen’s compen- 
sation, of which $25,000 was in Texas, $22,- 
000 fidelity and surety, $9,000 automo- 
biles and teams property damage, and the 
remainder in minor lines. The net claims 
paid during the same period amounted to 
$69,237. The total disbursements for the 
four months were $145,487. 

On April 30 the total admitted assets 
were $1,203,549. On the same date the 
total claim reserve, including cost of in- 
vestigation and adjustment, amounted to 
$227,550. The workmen’s compensation 
loss reserve was ~- $123,783. The reserve 
for surety losses was $64,781, and for lia- 
bility losses $27,929. The total unearned 
premiums amounted to $129,106. Total 
liabilities except capital were $385,797; 
capital, $500,000; surplus, $317,752. 

The examiners give it as their opinion 
that the reserve for claims in all depart- 
ments is not only ample but is overcon- 
servative, and that the company will ulti- 
mately pay the claims for less money than 
is now set aside for them. The company 
calculates its unearned premium reserves 
on the prorata basis. The examiners state 
that all clear claims are fully paid, and 
that cases involving questions of fact and 
interpretation of contracts are compro- 
mised for the purpose of avoiding litiga- 
tion. The examiners believe the under- 
writing policy of the company to be safe 
and conservative. 

They state that, although the American 
Indemnity is not a conference company, it 
follows as closely as possible conference 
conditions of operation, outside of work- 
men’s compensation insurance, complying 
with the respective state rates for this 
line. Standard rates are uniformly charged 
for collision insurance, but the company 
in some areas makes a discount not ex- 
ceeding 15 percent on automobile liability 
on account of its own experience. Prop- 
erty damage is usually written at 25 per- 
cent of the liability rate. The company 
uniformly charges Towner rates on fidelity 
and surety business. During its first two 
years it experienced considerable losses 
in this department. The examiners con- 
— its underwriting now very conserva- 

ive. 
a oa 


SMITH MADE SUPERVISING SPECIAL 


B. K. Smith has been appointed super- 
vising special agent of the Standard Ac- 
cident in Ohio and Pennsylvania. Mr. 
Smith was formerly acting manager of 
the company’s Cleveland branch, prior to 
the appointment of Owen, Crowell & Co. 
as general agents. 


————@(@2e——___ 
INJUNCTION IS DISSOLVED 


San Francisco, June 28—(Special)—The 
superior court at San Francisco has dis- 
solved the temporary injunction issued 
on application of F. Stearns, general 
agent of the accident department of the 
Pacific Mutual Life, to restrain C. J. 





LIFE AND ACCIDENT 


Sree See American Old Line Insurance Company 


Lincoln, Nebraska 


Incorporated under the laws of the State < Nebraska. 
| contracts to salesmen. In fourteen states. The largest 


STOCK COMPANY 


Progressive business record for fourteen year 


accident and health benefits to the 


COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Apply for Territory Contracts. 





Johnson from transferring accident re- 
newals to other companies. 
——————__3e@ 


FEELS HE GOT A ROUGH DEAL 


E. B. Finnegan Objects to Being Called 
“Go-Between” Between Labor 
Leader and Victim 





Edward B. Finnegan, one of the 
managers of the Metropolitan Casualty 
at Chicago, feels that he got a rough 
deal from some of the Chicago news- 
papers last week in their accounts of 
the testimony which he gave in con- 
nection with payment of money to labor 
union officials by owners of buildings 
who had plate glass broken and desired 
the privilege of replacing it. 

At the time that the matters testi- 
fied to occurred, Mr. Finnegan was 
superintendent of the plate glass de- 
partment of the Globe Indemnity in 
Chicago. One of that company’s as- 
sured at the time was Isadore Hoff- 
mann, three plates of glass in whose 
building were broken in the same night. 
The Globe Indemnity undertook to re- 
set these plates, but was notified by 
the union glaziers that they could not 
set them as the building was under 
the ban by reason of having had non- 
union work done on it. Mr. Finnegan 
informed Mr. Hoffmann of this fact and 
advised him to see the unions and get 
the ban raised. Hoffmann failed in his 
efforts and he urged Finnegan to help 
him get the matter straightened out 





as his tenants were threatening to leave 
unless the glass was replaced at once. 
Finnegan went with Hoffman, accord- 
ing to the testimony given in court, 
saw a labor leader and arranged that 
by payment of a “fine” of $400 the ban 
would be taken from the building and 
the glass could be replaced. According 
to the testimony, Finnegan carried $200 
to this labor leader one day and a sim- 
ilar amount the next. 

The. city papers referred to him as a 

“go-between.” He feels that this ex- 
pression does him an injustice as he 
was in no wise interested in the trans- 
action except as he was endeavoring to 
assist one of his assured out of an un- 
pleasant situation. In the printed tes- 
timony it was stated that the labor 
leader gave Finnegan $10 out of the 
last $200. Mr. Finnegan admits this 
and says that he stated on the stand 
that he took the money and turned it 
over at once to Hoffman and that Hoff- 
man corroborated this statement when 
he became a witness. 

Mr. Finnegan was also a witness in 
the case of Frank Vojacek, who paid a 
labor leader a “fine” of $200 for a simi- 
lar purpose. In that case $300 was 
first demanded, but Finnegan succeeded 
in having the demand reduced. 


9 
DECISION EXPECTED SATURDAY 


The Ohio supreme court is expected to 
hand down its decision July 1 in the quo 
warranto proceedings to oust liability 
companies from doing employers’ liability 
and workmen’s compensation business in 
the state. 
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Casualty and Surety Company—age sometimes means 


But old enough to have passed through the history 
making period of the business (and to have had a larg 
in it)—old enough to have the experience that brings 
the “know how”—old enough to be i in the front rank 
financially, and to know cgi! to give 
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The Fidelity and Casualty Company of New York Noe york ny 











Annual Statement December 31, 1915 


This Company issues contracts as 
follows: Fidelity Bonds, Surety 
Bonds; Accident, Health, and Dis- 


1 
C2 RARRAEISS 5 or Scat RAS $12,726,400.64 ability Insurance; Burglary, Lar- 
Liabilities .......scccccccceseccseccccces 8,576,859.03 ceny, and Theft Tnsurance; Plate 
RE ORE 7 RRs Ree eee 1,000,000.00 Gl I 
Surplus over ali Liabilities /1122221222! 3,149,541.61 ass Insurance; Liability Insurance 
Losses paid to Dec. 31,1915............ 52,159,863.76 —Employers, Public, Teams (Per- 
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ji} sonal Injury and Property Damage), 











Automobile (Personal Injury, Prop- 


erty Damage and Collison), Physicians, Druggists, Owners and Landlords, Elevator, 
Workmen’s Compensation; Steam-Boiler Insurance; Fly-Wheel Insurance. 





The Hood & Matschke Company 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, Fire and Tornado and Surety Bonds 


GENERAL AGENTS. 
THE OCEAN ACCIDENT &‘’GUARANTEE CO., Ltd. 
ROYAL INDEMNITY COMPANY 


Phoenix Building 


(Bonding Department) 


MINNEAPOLIS, MINN. 





‘The Big Iowa Company” 


Service ‘‘Best in Iowa 


lowa Mutual Liability Company 


CEDAR RAPIDS, IOWA 
Automobile Liability and Property Damage 


Workmen’s Compensation Liability 
and Public Liability Insurance 


Low “Iowa Rates’’ 


Write for Agency 


The Premier “Iowa Company” 
C. J. Duncan, Vice-Pres. and Gen. Mgr. 
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‘AMONG THE SURETY MEN 


TOWNER ISSUES A WARNING 





Montana Case Shows Need of Mainte- 
nance Premium Where Structure 
Is Guaranteed 





New York, June 28.—(Special.)—The 
Towner Rating Bureau is calling the 
attention of surety underwriters to the 
hazards of contract surety bonds cov- 
ering bridge construction, as shown in 
the case of Lincoln County, Montana, 
vs. Coast Bridge Company, where the 
court has awarded judgment of $30,000 
against the contractor and his surety 
for the collapse of a bridge, after be- 
ing actually accepted by the county. 
Mr. Towner says: 

This case shows the necessity for charg- 
ing a maintenance premium to cover any 
extension of the surety’s guarantee after 
the bridge is built. It also shows that 
contracts guaranteeing the bridge itself 
are much more hazardous than separate 
contracts for steel and iron tonnage only, 
or separate contracts for furnishing and 
delivering metal superstructures only. The 
difference in rate for these different con- 


tracts is fully: justified by the difference 
in liability. 


IMPORTANT QUESTION IS UP 








Liability of Court Clerk’s Surety Where 
Clerk Approved Insufficient 
Cost Bond 





The supreme court of Illinois will be 
called upon to decide a question of 
interest to surety companies in a case 
appealed from St. Clair county. This 
question is whether the surety on a 
bond of a clerk of court becomes liable 
by reason of the clerk’s approving a 
nonresident cost bond which proves in- 
adequate. While the surety in this 
case was personal, the question in- 
volved is, of course, the same as where 
the surety is corporate. 





APRIL AND MAY EMBEZZLEMENTS 


Press notices and dispatches, as col- 
lated by the bonding department of the 
Fidelity & Casualty, indicate, for the 
months of April and May, 1916, the fol- 
lowing defalcations: 

Banks and Trust 


Companies .......... 
Beneficial Associations... 
Public Service........... 
General Business 
Insurance Companies.... 
Transportation Com- 


April May 
$249,436 $176,481 
66,189 64,000 
99,072 
68,610 


serene 








re 13,483 19,470 
Miscellaneous .......... 11,678 24,562 
TOCA S 6s éedcccese $669,330 $452,195 





WRITES SOME BIG ONES 


The National Surety has executed the 
$3,000,000 bond of Samuel Untermeyer and 
M. Joseph McCloskey, temporary adminis- 
trators of the estate of Ernst G. x 
Woerz, New York brewer; also the $2,500,- 
000 bond of DeWitt C. Lyon, guardian of 
William Crossman Mills Lee of New York 
and the $200,000 bond of Judge Edward 
McCall, receiver of the Madison Square 
Garden Company. 





WELLS WANTS A DEPOSIT 


Insurance Commissioner Harvey Wells 
of Oregon in his annual report recom- 
mends that all surety companies be re- 
quired to file with the state treasurer a 
deposit of either government, municipal 
or state negotiable securities. 





WRITE TWO GOOD ONES 


_Joyce & Co., general agents of the Na- 
tional Surety at Chicago, have executed 
the bond for John W. Snyder Company, 
contractors for the erection of a building 
on the west side of Chicago for James R. 
McKay. The amount both of the contract 
and of the bond is $166,000. Joyce & Co. 
have also executed a $50,000 bond for the 
Great Lakes Dredge & Dock Company, 
running to the United States, to guarantee 
the performance of a contract for harbor 
work at Indiana harbor. The amount of 
the contract is a little over $100,000. 





Ormsby Gets General Agency 


Scott B. Ormsby of Eau Claire, Wis., 
who has been the Wisconsin special 
agent of the Globe Indemnity, becomes 
general agent of the company at Eau 
Claire on July 1 with supervision over 
the entire state except the Milwaukee 
and La Crosse districts. As a travel- 





ing special Mr. Ormsby has built up a 
considerable agency plant, and his gen- 
eral agency will start with quite a vol- 
ume of business. 


—_———3 tae 
Smith Succeeds Tilson 


O. J. Smith, chief inspector of the 
California Inspection Rating Bureau, 
and previously California manager of 
the Workmen’s Compensation Service 
Bureau, has been transferred to Chi- 
cago as manager of the Illinois branch 
of the Workmen’s Compensation Serv- 
ice Bureau, succeeding Howard Tilson, 
resigned. 


[NEWS of the 
LIVE STOCK 


Insurance Business 
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Educational work at county and state 
fairs is getting to be an important fea- 
ture of the propaganda of live stock in- 
surance companies, and more than one 
is considering plans for developing in- 
terest in this form of protection during 
the fair season, which is now begin- 
ning. In most cases, according to ex- 
perienced live stock men, this work 
does not pay for itself in the form of 
direct results, unless care has been 
taken to cooperate with the local agent 
by having him on the ground at the 
same time to write business from those 
who have been interested, but the gen- 
eral results are usually good. Up to 
this time the tendency has been to 
cover the larger fairs only, on account 
of the greater number of people seen, 
but some of the live stock companies 
are seriously considering arranging cir- 
cuits of the country fairs. At these 
events there are more real owners of 
live stock, compared with the total at- 
tendance, and it is also easier to work 
the field with the local agent than in 
the case of state fairs. 


NAMES AGENTS IN OHIO 


The Kentucky Live Stock of Louisville 
has appointed the following agents in 
Ohio: S. V. Wolfrom, Ada; Dr. Deleal 
Clark, Agosta; Cassell & Becher, Ashland; 
John J. Skelley, Bellevue; George W. Sni- 
der, Blanchester; A. L. Adams, Cadiz; Dr. 
Emerson Brownlee, Caledonia; i ae 
Heller, Canal Winchester; Stanley Sprag- 
ens and E. M. Feltner, Cincinnati; J. D. 
Cowger, Circleville; Guy T. Rockwell, 
Cleveland; O. M. Heffner, Columbus; Glenn 
E. Smith, Coshocton; James J. Butler, 
Dayton; Webb L. Pearce & Co., Greenville; 
John K. Dunbar, Manchester; Hoch Bros., 
Marion; William J. Seitzer, Marion; C. C: 
Rowe, Marion; Dr. O. C. Alspach, Marion; 
Dr. H. B. Turner, Marysville; T. L. Taylor, 
North Lewisburg; J. H. Laughlin, Pauld- 
ing; S. N. Rucker, Peebles; Fravel & Grew- 
ell, Plain City; Carl E. Baseler, Prospect; 
L. L. Street, Richwood; John P. Bower, 











A MAN ASKED RECENTLY— 
‘“‘Why is it that the 


GERMANIA LIFE INSURANCE 
COMPANY of New York 


is writing so much more business now than it wrote in 
former years ?”’ 


One Reason is 


A NEW WAIVER and ANNUITY CLAUSE 


which provides, in case of disability, for the payment of 10% OF 
THE FACE AMOUNT of the policy each year during the lifetime 
of the insured and the payment of the 


FULL FACE AMOUNT of the policy to the Beneficiary at the 
death of the insured. 


Another Reason Is 


Scores of good life insurance salesmen have learned that the Germania is the 
company for 


MEN WHO WANT TO GROW 


If YOU are a man of that type it will pay you to communicate with 


T. Louis Hansen, - - Superintendent of Agencies 
50 Union Square, New York, N. Y. 














The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of'a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 











Oklahoma National Life 


INSURANCE COMPANY 


A dominating figure in its home state. Crops unprecedented.. Reputable 
producers wanted in Oklahoma, Kansas, Texas and Arkansas. 


O. E. McCARTNEY, President - - Oklahoma City, Oklahoma 

















OUR TWO 
SPECIALS 





SECURITY LIFE INSURANCE COMPANY OF AMERICA 


20-Payment Life, Guaranteed Special Cash Payment; 
20-Payment Life, with Diminishing Premiums, can not 


fail to create a new interest in Life Insurance. 


Our Economic 20-Payment Life and Economic Ordinary Life emphasize low rates and high values; 
every policy provision absolutely guaranteed. Capable men desiring an agency connection, address 


W. O. JOHNSON, President 


Rookery CHICAGO, ILLINOIS 




















GeorgeWashington Life Insurance Company 


Resources, . ... . . - $1,018,319.71 
Reserves’. . 2. 2 2 © « « 678,380.27 
Insurance in Force, . . . . 9,310,124.00 


Charleston, West Virginia 
FOUNDED 1906 


Correspondence invited for General Agency representing Company in 
important territory. Unusual opportunity. Liberal and helpful contract. 
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ILLINOIS—MISSOURI— 
INDIANA 


Good men wanted to earn good 
incomes writing good insurance. 
All policies registered. 


OFFICES 
Springfield, Ill.... Ridgely Bank Bldg. 
St. Louis, Mo...International Life Bldg. 
Kansas City, Mo.....Commerce Bldg. 
Chicago, Ill. 


Chicago, Ill...........245 North Ave. 














NATIONAL LIFE 
ASSOCIATION, Des Moines, Ia. 





Agency Openings 
in 
Pennsylvania, Michigan, 
Eastern Indiana and 

other states. 


PROTECTION INSURANCE 
at LOW COST 


























65,000 


Grangers in 
Michigan 


If you are a real agent you can get in 
touch with them through the 


Grange 
Life 
Assurance 
Association 
LANSING MICHIGAN 


Lowest non-participating rates with 
the most modern policy contracts. 


Call or write 
N. P. HULL, President 
C. H. BRAMBLE, Secretary 


WILLARD E. KING 
Superintendent of Agents 








FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 

















Rushsylvania; Frank E. M. Baldwin, Tiffin; 
Lou B. Berry, Urbana; Melvin oe 
Waldo; F. D. Woodland, Washington C 

Wirt Kessler & Son, West Milton; Wilbur 
A. Vance, Winchester; Orville McCrillis, 
Youngstown. 





The Kaskaskia hive Stock has entered | 
Oklahoma. 


—————@2:e 
ORGANIZE KENTUCKY BUREAU | 





Will Make Compensation Rates Under 
New Law—Members of State 
Board Assist 





Louisville, Ky., June 28.—(Special.) 
—Organization of a Workmen’s Com- 
pensation Rating Bureau has been ef- 
fected in Louisville. W. W. Gaunt is 
chairman of the governing board. A. 
T. Jammison of St. Louis was selected 
as manager. It will make inspections 
and rates for companies which will do 
business in Kentucky under the new 
law that goes into effect on Aug. 1. 
Members of the Kentucky compensa- 
tion board attended the organization 
meetings and Robert G. Caldwell, chair- 
man, explained the purposes of organ- 
ization. Present and assisting in or- 
ganization was Carl M. Hanson of New 
York. 

The governing no — from Mr. 


Gaunt, is composed of J. F . Bell, Fred 
Hummel, R. R. Williams, Frank Hi: 
Brown, Charles T. Trueheart and 


Austin Kinnard. Guy D. Atkinson is 
secretary. A membership committee 
was named, consisting of A. Mc- 
Atee, W. E. Bryan, George Robinson, 
Jr., Thomas S. Dugan and M. T. Stith. 


INDUSTRIAL 
Health and Accident 
INSURANCE 


INTER-OCEAN’S RECORD 


The Inter-Ocean Casualty says as to its 
operations to May 31 this year: 

“For the first five months of 1916, the 
premium receipts were $11,741.81 more 
than for the same period in 1915; the 
claims were $12,065.81 more; the agency 
expense $4,874.62 more; the overhead ex- 
pense for the same period was $427. 14 less 
than for the same period last year.” 


INDUSTRIAL NOTES 


The World Life & Accident of Chicago 
has been licensed in Delaware. 

The World Casualty of Chicago has ap- 
plied for admission to Indiana. 

Luther & Rathbone, managers of the 
western accident department of the Cas- 
ualty Company of America, at Chicago, 
have stood first in the production of in- 
dustrial business for nine of the ten 
months since the general agency was 
organized. 
































—_———(q+1» tao —_—__— 
$450,000 Stock Paid For 


New York, June 28.—(Special.)—It 
was announced at a meeting of the di- 
rectors and stockholders of the Cas- 
ualty Company of America, held here 
this week, that new stock in the 
amount of $450,000 had been sold and 
paid for, which fully satisfies the insur- 
ance department. The next step will 
be to issue 25,000 additional shares of 
$10 par value at $20, which will bring 
the capital to $1,000,000 and add. $250,- 
000 to surplus, bringing the latter to 
$700,000. 


—_____ ——< ¢ e- 
Massachusetts Cuts Capital 


The stockholders of the Massachu- 
setts Bonding, at a meeting in Boston 
Tuesday, endorsed and accepted the 
plan of the directors to reduce the cap- 
ital stock from $2,000,000 to $1,500,000, 
thus releasing $500,000 to surplus. 


2.4 e-—___. 
RATE-CUTTING AT DETROIT 


Rate-cutting on plate glass insurance 
continues in Wayne county, Mich. One 
bureau company is cutting rates openly, 
while another claims that it is done only 
when in competition. However, it has 
been found that this company has cut 
rates even when not in competition. It 
is claimed that much cutting is being 
done by two non-bureau companies. One 
bureau agent, whose company will not 


eut, states that it is all foolishness for 
any agent to cut rates when the price of 








“SERVICE”— That’s the Slogan of 


Neare, Gibbs & Lent 


Union Trust Building, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 


Companies in fourteen states. 


A Fully Equipped General Agency Office 
Prompt Correspondence, Quick Adjustments and Settlements | 


We Can Supply Your Needs—Write Us 





plate glass is at least 100 percent higher 
than normal. 


a 
STEELE WITH THE OCEAN 


Raymond D. Steele has joined the staff 
of the Ocean in New York city. He was 
formerly general superintendent of the 
casualty department of the United States 
Fidelity & Guaranty and previous to that 
— connected with the Fidelity & Casu- 
alty. 


———————sto——__—_—_ 
CREED RESIGNS MANAGERSHIP 


A. McM. Creed of Detroit has resigned 
as Michigan state manager of the Ameri- 
can Indemnity of Galveston. This action 
does not in any wise affect the agency of 
the other companies in the office of A. 
McM. Creed & Co. Mr. Creed has not yet 
announced what surety company will take 
the place of the American Indemnity in 
the office. Mr. Creed is very well known 
among surety men from his long connec- 
tion with the Title Guaranty & Surety. 


2 
U.S. F. & G. NOW IN 


New York, June 28—(Special)—The 
United States Fidelity & Guaranty has 
joined the Burglary Insurance Underwrit- 
ers Association and will conform to its 
rules as to agencies and forms. For some 
time it has been the only large company 
ae burglary insurance outside the 
old 

—————<— tee ____ 


CASUALTY NOTES 


babe. yy & Douglas have been appointed 
general agents of the Standard Accident 
at Winston-Salem, N. C. 

F. B. Wilber, vice-president and agency 
superintendent and D. D. Smith, vice-pres- 
ident and engineer of the Southern Surety, 
were in Chicago this week. 

BR. W. Sturgeon, formerly with the burg- 
lary and accident department of the 
Prudential Casualty, has been made execu- 
tive special in the agency department. 

The Southern Surety reports a net pre- 
mium income for May of $253,000, of 
which $180,000 was received at the St. 
Louis office and $73,000 in the Denison 
Office. 

The Chicago branch office of the Trav- 
elers showed for the first six months of 
1916 the largest increase in both accident 
and health business that the company has 
ever made in the territory. 


E. C. Bowen, assistant secretary of the 
accident and liability department of the 
Aetna Life, was in Chicago Monday, leav- 
ing for Detroit that evening. He is visit- 
ing a number of western agencies. 


Henry Holland, inspector in charge of 
the Los Angeles office of the California 
Compensation Rating Bureau, has been 
transferred east and_ will probably be 
made manager of the Baltimore bureau. 

The Massachusetts joint legislative com- 
mittee, recently appointed to consider 
workmen’s compensation matters, held its 
first public session Monday and Tuesday. 
The next meeting will be held July 10. 

Charles A. Getchens has been elected 
acting secretary of the American Surety, 
during the incapacitation of Secretary- 
Treasurer William A. Brandt. He has 
been connected with the American Audit 
Company. 

Dr. E. J. Robbins has been transferred 
from St. Louis to Chicago by the Travelers 








1917" 7-P. Tour. $1750 29 Cc 
1917 4-P. Road. 1750 29 Cc 
1917 7-P. Tour 2,000 31 E 
1917 4-P. Road. 2,000 31 E 
Regal eine. Car Co., Detroit. 

4-3 5-P. Tour. $695 20 A 
Moon Motor Car Co., St. Louis. 

6-66 Rd.&7-P. Tour. $1,575 29 B 
6-43 Rd. &5-P. Tour. 1,250 25 A 
Dorris Motor Car Co., St. Louis. 

IB-6 7-P. Tour. $2,475 38 F 





to fill the vacancy caused by the calling 
out of the state militia, of which Dr. Ray 
H. Davies was first lieutenant in the field 
hospital corps. 


At a meeting of the governing commit- 
tee of the Illinois branch of the National 
Workmen’s Compensation Bureau Tuesday 
morning a sub-committee was named to 
draft bylaws. These will have to be ap- 
proved by the governing committee and 
national bureau before becoming finally 
adopted. 

Eugene F. McDonald, district agent of 
the Prudential Casualty at Lexington, Ky., 
has been arrested on the charge of mur- 
dering William Dabbs, an agent in his em- 
ploy. McDonald denies the charge and 
says he can prove an alibi. State Agent 
Putnam Sanders of Louisville has put 
William M. Pharis in charge of the Lex- 
ington office. 





Motor Insurance News 











Ratings of New Models 


Insurance ratings on newly an- 
nounced models of various motor car 
manufacturers follow: 

Model Bee of List Ins. Col. 
Bo Price H.P. Class 
Cole Motor Gar Co., a 39 e 


861 Tuxedo Road 
— Bros. Automobile Co., Kokomo, 





Dealers’ Agency Sues Brokers 


The Manufacturers & Dealers Motor 
Underwriters of New York has brought 
suit for $350,000 damages against the 
Fire Brokers Association at New York 
and its directors and officers of 1914. 
The complainant alleges that the asso- 
ciation through its directors conspired 
to injure the plaintiff by threatening to 
discontinue business with the compan- 
ies represented by the underwriters. 
The complaint further states that these 
threats resulted in the companies can- 
celing agency arrangements with the 
underwriters. 





Explains Various Coverages 


The St. Joseph (Mo.) “Gazette” of 
last Sunday contained a column and a 
half article on automobile insurance 
by L. S. Stubbs, a local agent at that 
place. Mr. Stubbs is secretary of the 
St. Joseph Automobile Club. He ex- 








Chicago . 


THE JORDAN REPORTING CO. 


Woolworth Building, New York City 


SERVICE ON AUTOMOBILE INSPECTION REPORTS 


Is Our Specialty 
Let Us Investigate Your Risks 
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Iowa State Mutual Automobile Insurance Ass'n 
GRUNDY CENTER, IOWA 
A tried company with a fine record. More agents wanted throughout Iowa. 


Address, R. S. TAFT, Secretary 
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plained the different forms of protec- 
tion and their need and the article has 
caused considerable comment among 
automobile owners. It was contained 
in the regular automobile section of 
the paper. There are probably many 
daily papers carrying automobile de- 
partments that would be glad to receive 
similar articles from local agents in 
their cities. Mr. Stubbs, like his 
brother, Lurton H. Stubbs, of Cedar 
Rapids, Ia., is a live wire insurance 
man, who discovers new ways of mak- 
ing his business grow. 





NEW LIABILITY EXCHANGE 


The National Automobile Protective 
Association is being organized by William 
Linck at 209 King building, Danville, Ill. 
The association plans to comply with the 
interinsurance act of Illinois, writing 
automobile liability and property damage 
insurance, covering with limits of $5,000 
and $10,000 on the liability end and $1,000 
on property damage. fee of $7 is 
charged, $5 for membership, and $2 for a 
contingent fund. After the first year the 
membership cost is $2 annually. Assess- 
ments will be levied to pay claims. 





MANY GARAGE FIRES 


An epidemic of automobile garage fires 
has heen noted in Kentucky during the 
past thirty days, fires involving consider- 
able losses having occurred at Frankfort, 
Danville and Maysville. Fire insurance 
adjusters also noted that at Maysville 
only three machines out of a total of fif- 
teen were insured against fire. All of 
these were a total loss. The Maysville 
garage was written at a rate in excess of 
6 percent. It is reported that the fire at 
Danville was caused by an oil wagon- 
driver overflowing the gasoline tank, and 
that the oil company has adjusted the 
loss, relieving the insurance companies of 
liability. 





MOTOR NOTES 


The Owners Mutual Automobile Insur- 
ance Company has been incorporated at 
Whiting, Ind., with no capital. The di- 
rectors are John C. Hall, Roy E. Green 
and Clement M. Jenkins. 


Alan Wakeling, formerly in local agency 
business at San Diego, Cal., has been ap- 
pointed special agent for automobile de- 
partment of International Indemnity of 
Los Angeles, covering California. 


WISCONSIN FIELD MEN 
HOLD ANNUAL SESSION 


(CONTINUED FROM PAGE 1) 


a special committee to work out a 
more harmonious plan of handling af- 
fairs better to the two organizations. In 
the end the ‘committee was authorized 
and will be named by the new admin- 
istration. 

In a general discussion of the audit- 
ing bureau situation, President Freedy 
said that the attitude of the two 
organizations and their membership 
should be to bring all their best ef- 
forts to bear on local board organiza- 
tion work and let the agents take the 
necessary action to send all reports, 
irrespective of company instructions, 
through the Central Audit Bureau at 
Milwaukee, toward which the feeling, 
at one time so general, is rapidly dis- 
appearing. 





Towns Taken Up 


President Harbeck of the Insurance 
Club brought up individual cases when 
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National Automobile Insurance 
Company 
Authorized Capital and Surplus, $500,000.00 
“All kinds of Automobile Insurance” 
Agency applications now being received. 
Rees Wikicon, and General Manager 





his turn came to preside. Sometimes 
the situation was clarified by explana- 
tion, and again someone would acknowl- 
edge these for the most part were mat- 
ters that had occupied the time of the 
private meetings of the organizations. 
Eau Claire, Marinette, La Crosse, Bos- 
cobel and Union Grove matters were 
specially considered. In all discussions 
it was noticable that the same agents 
were constantly named as offenders. 


Explains New Dwelling Rates 


Clem Wheeler, manager of the Wis- 
consin Inspection Bureau, explained the 
new dwelling schedule now being pro- 
mulgated and pointed out the differ- 
ence between the new and old methods. 
Rates are being based upon conditions 
in protected cities regardless of class, 
and a new rule prevails also in that 
hereafter the city limits will arbitrarily 
divide protected and unprotected risks. 
The tendency of the new rates will be 
downward, Wisconsin’s experience en- 
titling it to consideration. Mr. Wheeler 
also announced that a new term rule 
would be promulgated immediately, ef- 
fective July 1, providing for two and 
a half rates for three years and four 
for five years. 


Leaving State Fund 


Fred. B. Barnes of the North British, 
upon request, told of the situation in 
Eau Claire county regarding the prop- 
erty being withdrawn from the state 
fund, which was further elucidated by 
others. It appears that the line is 
being handled by two sets of commis- 
sions. The city property is being writ- 
ten for five years from July, but the 
outside risks are being covered in fifty 
policies expiring in from one to five 
years, pro rata of the five year term 
rate, and clearly in violation of rules. 
It was voted to bulletin companies 
for action. During the discussion it 
developed that Dodge county recently 
withdrew its insurance from the state 
fund and placed it with stock com- 
panies, because it knew when it would 





With the recent reduction in automobile 
rates, several companies have realized how 
necessary it is to have all losses adjusted by 
experts. 

q Avail yourself of my service and profit 
by my long experience. First exclusive auto- 
mobile adjuster in Chicago. 


THOMAS T. NORTH 


“Nothing but Automobile Losses’’ 


1715 Insurance Exchange 
CHICAGO 
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get its money. Other counties are ex- 
pected to take the same action because 
of the sad condition of the state in- 
surance scheme. 

McKee Detained 


Mark T. McKee, secretary of the 
National Council of Insurance Federa- 
tions, was. expected to be present, but 
telegraphed from Jamestown, N. D., 
that he was delayed there by the pri- 
mary embracing a _ state insurance 
scheme. 

Sessions were held Wednesday after- 
noon by both organizations for the 
election of officers. 

The Wisconsin home nest of the Blue 
Goose held its annual splash in the 
home pond Wednesday evening, this 
being the tenth anniversary of the 
founding of the order at Green Lake. 


Preedy Sounds Keynote 


President Freedy’s address, which he 
put in writing, he said, to make a mat- 
ter of record, furnished the keynote to 
the Wisconsin Field Club meeting. He 
reviewed the situation in the state, par- 


declaring that his wish would be to say 
all was in a satisfactory condition. He 
touched on the points he believed 
should come before the joint confer- 
ence and made such talking points that 
it was referred to a special committee 
for consideration and report at Wednes- 
day’s meeting. 
Many Towns Discussed 


Committee work was discussed at 
length and interesting examples of the 
difficulty in securing cooperation were 
presented. The towns discussed were: 
Union Grove, Sheboygan, Baraboo, EI- 
roy, East Troy, Elkhorn Lake, Hay- 
ward, Plymouth, Randolph, Hartford, 
Houston and Marinette. Committees 
were authorized for Whitewater, Ripon, 
Omro and Portage. The same old situ- 
ation existing for twenty years was 
reported at Hartford and the commit- 
tee was enlarged to take in all inter- 
ested Union members and settle it if 
possible. Houston was about in the 
same shape. Marinette came in for 
wide discussion and a committee was 
authorized for that point also. 


Central Audit Bureau Up 


All during the discussion the attitude 
of certain few agents at disturbing 
points in not sending their reports 
through the Central Audit Bureau in 
Milwaukee formed the basis of the dif- 
ficulty in bringing about adjustments, 
but it was apparently the view that a 
changing sentiment among company 
managers would be a material as- 
sistance in smoothing matters. 


———— <-© a 
The dreams of those who labor are the 
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Independent Adjusters 


ILLINOIS MISSOURI IOWA 
Quincy Adjustment 
& Service Bureau 
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GEORGE C. GILL, Manager 


ILL., WIS., IND. 
Cc. H. TAYLOR 
Insurance Exchange, Chicago 
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Central Life Bldg., Ottawa, IIl. 
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ELDRIDGE H. SPERRY 
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Western Union or Long Dist. Phone (Of 147, Res. 
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A GENERAL AGENCY 


is open in the STATE OF ILLINOIS 


For one of the best Old Line Companies in America 
Address, 98-Y, care The Western Underwriter 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts. 


Company is cleanly organized, well backed with 
stockholder boosters all over Kansas. 


We want good men and will pay them well. 
For territory and particulars address 


FELIX BROEKER, Secretary and Manager = - 








SALINA, KANSAS 


Southland Life Insurance Co. 


DALLAS, TEXAS 
The Pregressive Company of the South 


HARRY L. SEAY, President 























MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1913......... $862,447.34 $156,321.92 
January 1, 1914......... 920,961.16 181,374.66 
January 1, 1915......... 935,693.93 200,120.21 
January 1, 1916......... 1,020,369.41 211,057.76 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 

















ORGANIZED 1853 Surplus $496,079.49 


LOSSES PAID $10,950,000 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 
A. S. McCONKEY, Sec’y & Treas. 


INCORPORATED 1720 


Assets $1,099,381.19 


W. H. MILLER, President 
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The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mgr. 
New Masonic Temple Washington, D. C. 
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PROTECTION FOR FARMERS 


Farmers may obtain Accident and Health Insurance in this Association at the 
same proportionate rates heretofore available only to Business or Traveling men 
in their Associations. 


A fine proposition for Salesmen. 
and Oklahoma. 


KANSAS CITY PROTECTIVE ASSOCIATION 
W. T. GRANT, President KANSAS CITY, MO. 


Open territory in Kansas, Missouri 











L. LINZMEYER, Vice-President and Actuary United States Branch RICHARD D. HARVEY 
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FIRE INSURANCE COMPANY OF NEW YORK 
ANNUAL STATEMENT JANUARY 1, 1916 , 
Assets, $4,642, 457.28 Liabilities, $3,740,176.62 Surplus to Policyholders, $1,802,280.86 


Western Department, 1105 Insurance Exchange, Chicago 
C. W. HIGLEY, General Agent MONTGOMERY CLARK, Asst. General Agent 
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ACCIDENT AND HEALTH REINSURANCE 
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1200 Federal Life Bldg. : 
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Columbian Jnsurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 
Capital $256,700.00 


fae & L. LIND, State Bat . 719 Linn Street, PEORIA . Illinois, Wisconsin and Minnesota 
. HARRADE tate Agent, 220-21 Hammond Bldg., DETROIT - Ohio and Michigan 
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IN ALL THE WORLD NO COMPANY LIKE THIS 


Renewals once earned are non-forfeitable and vested in you or your estate 


IT’S WISER TO WORK WITH US THAN WISH YOU HAD 
THE COLUMBUS MUTUAL LIFE INSURANCE COMPANY 


C. W. BRANDON, President COLUMBUS, OHIO D. E. BALL, Secretary 


IT’S EASIER TO SELL 


The STANDARD PERSONAL ACCIDENT POLICY which we 
are issuing at a 257% saving on second and subsequent premiums. 
You ought to be writing some business in this line with your other 
business. A few contracts to the right men. Desk B. 


EMPLOYERS INDEMNITY CORPORATION 


Commerce Bldg., Kansas City, Mo. 
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of Liverpool, England 


INSURANCE GOMPANY 
OF MILWAUKEE, WIS. 


Cash Capital < - $ 600,000,00 
Reinsurance Reserve - 1,198,786.97 
Reserve for all other Liabilities 203,962.30 
Surplus to Policyholders - 1,000,236.83 
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STATE AGENTS 


MILO B. MARIK, Chicago, IIl., for Ill. 

L. W. SNIDER, Detroit, Mich., for Mich. 

P. E. NORRIS, Columbus, O., for Ohio and W. Va. 
F.E.HOFFMAN, Jr., Sedalia, Mo.,for Kans. and Mo. 
O. J. GRAHAM, Des Moines, Ia., for Iowa and Neb. 





A. G. McILWAINE, JR., Manager 
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San Francisco 
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HUEBNER ON NEED OF 
INSURANCE EDUCATION 





Leader in Work Addresses Fi- 
delity Leaders’ Club at 
Annual Meeting 





SOLICITOR A _ NECESSITY 





Without Agent Life Insurance Would 
Be Nowhere and He Is Needed 
More Now Than Ever 





Professor S. S. Huebner, head of the 
insurance department in the Wharton 
School of Finance and Commerce, Uni- 
versity of Pennsylvania, addressed the 
Fidelity Leaders Club, in annual con- 
vention, last week. Professor Huebner 
was the pioneer in insurance work in 
the universities and is the author of the 
“Textbook of Life Insurance.” His 
address follows: 


Solicitor Absolutely Necessary 


_ In discussing life insurance education 
it is scarcely necessary to state that, as 
a class, life insurance salesmen consti- 
tute the real educative force in the com- 
munity. The community absolutely 
needs life insurance; and life insurance, 
if its beneficent influence is to be 
spread far and wide among American 
households, absolutely needs you. All 
voluntary schemes of life insurance, 
whether governmental or private, which 
eliminated the solicitor, have proved 
practical failures and have demon- 
strated beyond a doubt that life insur- 
ance is of such a nature that, although 
a necessity of life, it must nevertheless 
be sold, and sold tactfully and persua- 
sively, 


Long Neglected by Students 


To me it has always seemed incom- 
prehensible that an institution which so 
vitally affects the well being of nearly 
every individual should have been so 
late in forming a part of our educational 
system as regards both the public and 
the practitioner. The subject has been 
practically neglected by our economists 
and the thousands upon thousands of 
students taking economics in our col- 
leges and high schools, and who later 
become leaders in the community, are 
given a mere smattering in the subject. 
The three leading economic texts in 
this country, each consisting of approx- 
imately 700 pages, devote respectively 
tour, three and five pages to life insur- 
ance, and most of that limited informa- 
tion is quite general and immaterial and 
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AMICABLE LIFE BUILDING—22 STORIES HIGH 





AMICABLE 


Life Insurance Co. 
WACO, TEXAS 


ONE MILLION DOLLARS 


Deposited With State Treasurer of Texas 
Growth During the First Sixty-Nine Months 


COMMENCED BUSINESS APRIL 2, 1910 


























Net Net 
ital | Stock- | Policy- | Admitted 
bars a holders’| holders’ | Assets 
Surplus; Surplus 
April 2, 1910 | $245,050 | $215,837 | $ 460,887 |$ 474,657 
Dec. 31,1910 | 281,220 | 265,178 | 546,390 | 823,258 
Dec. $1, 1911} 472,580 | 382,889 | — 855,469 
Dec. 81, 1912 | 800,000 | 645,165 | 1,445,165 | 1,769,449 
Dec. 81, 1913 | 820,000 | 651,799 | 1,471,799 | 1,067,740 
Dec. 31,1914 | 820,000 | 774 1 285,214 
Dec. $1, 1915 | 826,000 | 760,547 2,449,773 





Cash Dividends Declared to Stockholders During Last Two 
. Years, $147,600.00 


Cash Dividend Declared in Stachholders January 6, 1916, 
Per Cont Dividend Declared on $820,000 Capital Stock 
6 Per Cent 


No Life Company in the United States Under 
Six Years of Age Ever Before Equalled 
Above Record 


ARTEMAS R. ROBERTS 


PRESIDENT 


Company entered in sixteen states. Will 
enter others. General agents wanted in most 
all states. 














FIVE YEARS OLD 
MAY Ist, 1916 


The books closed on the night 
of April 30th with paid-for 
insurance in force amounting 
—to— 
$12,266,115.00 
and assets of over 


$900,000.00 


We are willing to stand on the above 
record. Fine territory open for men 
*. seeking successful connections. 


THE FARMERS ©@ BANKERS 
LIFE INSURANCE COMPANY 
WICHITA, KANSAS 

















COMPANIES’ ATTITUDE 
ON MILITARY HAZARD 





Plans for Dealing with Coverage 
on Men Called Into Service 
by Government 





ACTION ON WAR CLAUSES 





Some Policies Still Free from Restric- 
tions—Question of Extra Pre- 
miums to Be Charged 





Great interest is.taken in the attitude 
of life companies in regard to service 
of the militia along the Mexican bor- 
der, or possibly in Mexico. There is 
still a considerable number of compa- 
nies that have no war clauses in their 
policies, notwithstanding the large 
number that took action after the out- 
break of the European war. The call- 
ing out of a large military force put 
it up to the companies to decide what 
they would do in regard to new ap- 
plications and as to the extra premium 
to be charged under war clauses for 
military service. 


Stand Taken by Companies 


The stand taken by many of the 
companies was reported last week. 
The latest available information in re- 
gard to others is as follows: 

Central Life, Ill—The company has a 
war clause in all of its policies providing 
that there shall be paid an extra premium 
of $50 per $1,000 of insurance by those 
engaging in military or naval service. 


International Life, St. Louis—The com- 
pany adopted the following war clause 
several months ago: “If the assured shall 
engage in military or naval service in 
time of war, or if the death of the assured 
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The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off” on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions ; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 


they have seen. We want good 
agents to whom we wil! give poli- 


cies and a contract that spell suc- 
cess.) Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 
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METHODS ADOPTED TO 
REDUCE THE LAPSES 


Views Given by Home Offices on 
the Subject of Busi- 
ness Saving 


MUCH NEEDS TO BE DONE 


Postal Life, a Non-agency Company, 
Contributes to the Symposium of 
Opinion 


What can be done to reduce lapses? 
This is always a live subject, one that 
is confronting every company. The 
ideas of the Postal Life will be of in- 
terest. It is a mail order company. 
One of its officials says: 


Postal Life.—The Postal has no agency 
department, but does its business entirely 
by mail and directly with the insured, 
without making use of the middleman. 

The principal causes of lapsation, in 
my opinion, are as follows: 

1. High pressure and rebating on the 
part of the agent. These, I think, were 
the more pronounced causes in the past 
than at the present time, as the limita- 
tion of new business among the larger 
companies has checked it to a great extent 
among them. It still exists, however, 
among the smaller companies, who offer 
bonuses and special inducements ‘toward 
the end of the year to get a larger amount 
of business. 


Twisting of Business 


2. The baneful practice on the part of 


agents in the twisting or switching of 
business. Notwithstanding that this prac- 
tice is inveighed against there is a large 
class of agents who continually prey upon 
the business of reputable companies and 
unsettle it. The unscrupulous agent de- 
votes himself to schemes and devices to 
disintegrate the policy-holding body, and 
considers the up-built company a fine op- 
portunity for his cleverness. Rebating is 
made illegal; switching, likewise, should 
be put under the ban of the statute. 

3. Pecuniary embarrassment or want of 
confidence. In my opinion this is the 
principal cause of lapsation after the first 
two years. It is a difficult task and an 
expensive one to induce the majority of 
men to take out insurance to protect their 
families. If they get into financial trouble 
at all, the insurance policy is generally 
the first thing to go. If it has a value, 
they are apt to take a loan and this is 
the beginning of the end. The policy is 
soon lapsed. 


Disappointment Over Dividends 


4. Disappointment concerning  divi- 
dends. If insurance is properly sold in 
the first place; the policy chosen to suit 
the needs of the applicant; if the appli- 
cant is not over-persuaded to take out 
more insurance than he can carry; if no 
alluring estimates as to dividends are 
made, causing subsequent disappointment 
to the insured when the estimate is not 
realized; also if rival agents would desist 
from misrepresenting and consequently 
twisting their policies, the lapse-rate 
would probably be very light, in compari- 
son with what it is at present. 

. . . 

Central Life, Ottawa, T1l.—Our lapsation 
has always been very light in comparison 
with most companies, but it is too much 
at that, and it is our constant endeavor 
to reduce it to a still lower figure. Pri- 
marily we endeavor to teach our agents 
so that they will propose only those 
who are financially able to pay their pre- 
miums, and not to load their clients with 
a greater amount of insurance than they 
can pay for without a hardship. Selling 
business “straight” is an important factor, 
which contributes to persistent business. 
This our agents are doing to an exceptional 
degree, and we experience but little diffi- 
culty from this source. 


Occupy Permanent Territory 


Our agents occupy permanent territory 
and we require a personal visit and report 
on every lapsed case, and reasons why the 
policyholder cannot be reinstated. Two 
or three letters are written from the home 
office, but we depend principally on the 
agent who wrote the business, or his suc- 
cessor in the territory, to reinstate the 
case after lapse. This is taken up with 
the agent direct after the expiration cf 
the period of grace. 

I believe improvement in lapsation has 


got to come through a system of education | 


of the agent, elimination of all “round- 
ers,” and the selection of men as agents 
whose characteristics embrace honesty, 
integrity and a desire to serve the com- 
pany with honesty of purpose. 

I look upon home office correspondence 
in case of lapse as of minor importance, 
lacking in effectiveness, and only con- 


tributing to work which may be done by 
personal interview of the agent who wrote 


the business. 
ca s 


Baltimore Life.—Our opinion is that, to 
a very large extent, the lapses which take 
place in the early history of a policy are 
due to the improper closing of the busi- 
ness by the agent. He is too anxious to 
get the application. Then, undoubtedly, 
the surrender features are elaborated on 
too largely, a great many people being very 
anxious to get money when they find out 
they can do it, regardless of the loss en- 
tailed through the getting of it. 


Evil of Borrowing 


Another reason for heavy lapses is the 
plan of borrowing on policies. The policy- 
holder can borrow money from the in- 
surance company on his policy, perhaps 
easier than he can get it any other way, 
but when he has to pay the interest on 
the loan, and the premium on the policy 
as well, he soon begins to find out that 
the cost is quite a tax; and we have found 
in many instances that rather than con- 
tinue this burden, they do not pay the 
premium or the interest, and allow the 
policy to lapse by default. 

Until the average policyholder can be 
educated over again, and made to realize 
that the prime object of life insurance is 
the protection it affords his family in the 
event of his sudden death, that the ulti- 
mate gain can only. be gotten through per- 
sistence, and with no interference with 
the investment by the borrowing of money 
on account of it, you are going to have 
heavy lapses. If this education can be 
carried on successfully it would be of 
great benefit, not only to the business, but 


to the insured. 
* * * 


American National, Texas.—For years 
we have been preaching the gospel: “The 
business that is well sold will stay sold.” 
I am beginning to doubt that. I believe 
it is more a question of service for policy- 
holders. It is more a question of keep- 
ing in touch with them, constantly advis- 
ing them by letter or voice of the progress 
the company is making, impressing them 
with the company’s intense desire to 
serve and satisfy them, creating within 
the policyholder the feeling that he is a 
part of the company and, in fact, that he, 
with other policyholders, really constitute 
the company, that any loss from lapsa- 
tion or otherwise must be shared by him. 
I believe the companies will eventually 
create and maintain a department of serv- 
ice for policyholders. 


Service Is Slogan of the Day 


Service is the slogan of the day. The 
railroad, the factory, the mail order house, 
our great retail department stores, and 
bringing it nearer home, the life insur- 
ance companies, are all thinking of service 
to patrons. However, up to the present 
time our service has been directed to get- 
ting new business and a better class of 
business. The Standard Oil Company is 
our greatest example of what 100 percent 
of efficiency in service will do for an in- 
stitution. The live, wide-awake company 
managers today will profit by this ex- 
ample. 

* * * 

Continental Life, Utah.—Company man- 
agers and officers since the beginning of 
scientific life insurance, have given a very 
great deal of care to this subject of per- 
sistency. One of the fundamental prin- 
ciples upon which scientific life insurance 
is based is entirely lost when business 
does not renew. We have been constantly 
devoting as much time as possible to the 
formulating of methods that will heighten 
the character of our business. In the first 
place in the writing of new business we 
have eliminated the rounder and bounder 
and in this port the floater cannot find an 
anchorage. We place a premium on char- 
acter in our organization and through that 
organization we are endeavoring to render 
real service to our policyholders entirely 
aside from the contract of insurance which 
they hold. With our company this is done 
along the lines of suggestions as to how 
to make farms more profitable and coun- 
try life more pleasant; the conservation 
of health through suggestions from time 
to time from our medical director to the 
farmer and the citizen in the small coun- 
try towns as to how to keep well and what 
to do in case of sickness or accident. 
Policyholders are asked and urged to ask 
questions on legal matters and each such 
question is given personal attention by the 
company’s general counsel. 


Keep Close to Policyholders 
In addition to these things we endeavor 





to keep very close to our policyholders 
| through personal letters, company publi- 
} cations and company literature. There is 
scarcely a day but that the mail brings 
‘us in return some word of greeting from 
a policyholder and as a consequence our 
gain in insurance in force this year is 
gratifying. Our men in the field find our 
policyholders assisting them. As a test 
recently in one of our agencies the man- 
ager sent a letter to each policyholder in 
‘his district with a card enclosed asking 
for the name of four prospects. It was 
a remarkable fact that he received replies 
from 68 percent of these policyholders. 
ooo 

Twenty-seven home office employes of 

| the Travelers have gone with their regi- 


| ments and it is possible that a few more 
will be called out. 





GOOD SERVICE and 
GUARANTEED COST LIFE INSURANCE 


are the cornerstones of our successful company. 
Brief, liberal, clearly expressed policies with guaranteed low cost are 
serviceable alike to policyholders and agents. 
Specimens of Life, Accident or health policies furnished upon request. 
For Agencies, address 


THE COLUMBIAN NATIONAL LIFE INSURANCE COMPANY 


Boston, Mass. 
ARTHUR E. CHILDS, Pres. 











The Right Agent necas 
The Right Policy for 
The Right Prospect 


All the Time 





J. C. CAMPBELL, State Agent 
for Ohio and West Virginia 


So. West Cor. State and Third Streets 
COLUMBUS, OHIO 











Busy! Busy! BUSY! 


Great days, these, for life insurance. The public is buying with unprece- 
dented freedom. _ Our representatives are getting a most liberal share. Delivered 
business far ahead of last year to date. Prosperous Field!—Satisfied Home Office! 

Contributing causes: Unexcelled policy contracts, enviable low cost, high 
reputation of Company, strong backing of Field by Home Office, excellent Field 
magazine, and fraternal relations between Home Office and Field. 


Occasionally we have a General Agency opportunity. 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASSACHUSETTS 
Incorporated 1851 











The New England Mutual’s recognized position in the forefront of Ameri- 
’ can companies is the result of seventy-two years of honorable 
and equitable dealing. 


New England Mutual Life 
Insurance Co. 


Boston, Massachusetts 


In its ranks the intelligent and aggressive agent will find the essential ele- 
ments of company service in richest measure and under 
exceptional conditions. 
GLOVER S. HASTINGS 


ALFRED D. FOSTER 
PRESIDENT SUPT. OF AGENCIES 














STATE MUTUAL LIFE (¢onmpavy 
of Worcester, Massachusetts 
BURTON H. WRIGHT, President 


JANUARY, 1, 1916 


Incorporated 1844 


Assets ; ‘ $48,720,825.44 New Insurance issued in 
Liabilities ; -  45,490,990.83 1915 ‘ ‘ $ 23,946,220 
Surplus ; $ 3,229,834.61 Insurance in force 189,667,638 


Substantial gains made in all departments. Liberal policy contract, embodying every up-to- 
date feature. Low net cost. Ocasionally we have an opening. 














Live OPPORTUNITIES are OPEN 
for AGENTS who CAN DELIVER 


Men capable not only of writing applications but of collecting the pre- 
miums, are always welcome to our forces and can be advantageously placed. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 


Address: z 
ALBERT E. AWDE, Supt. of Agencies 
7 W. Madison St., Chicago, Ill. 


ARTHUR L. BATES 


President 
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FEAR IS THE TYRANT 
OF THE LIFE AGENT 


Has Greater Effect on His Solici- 
tation Than Any Other 
Single Factor 


VIEWS OF WILLIAM KING 


Bugaboos of Childhood Need to Be 
Eliminated and Courage Be 
Substituted 


William King of the Missouri State 
Life in St. Louis is one of the lead- 
ing personal producers in the west. He 
gives some advice to agents as to over- 
coming fear, which is one of the bar- 
riers that check the progress of many 
agents. Mr. King says: 

When you walk up to the prospect’s 
door, turn the knob, and then feel a 
cold chill run up your spine and a wild 
desire to turn and run—What is it? 
When you go to see a man to write 
him a policy—what is it that makes 
you say—‘He’s a big man—I don’t 
know whether I can handle him or 
not.” 

Men—this is fear—the greatest sin- 
gle cause of failure in life insurance or 
any other pursuit on earth. “The bug- 
bear of fear has killed more men than 
all the armies of the world.” 


Throw Off Childish Fancies 


When you were a child, you feared 
the dark, the bug-a-boo, the ghosts of 
childhood’s fancy, but today you have 
become a man—a man in all that word 
implies. Why not throw off these 
childhood fancies—these childhood 
fears—why not send forth your light 
of understanding into the most remote 
and darkest corners of your own soul 
and stamp out this rogue—then turn 
that light and let it shine out into the 
distant corners of this great land of 
ours and show to men who do love 
their families what the great institu- 
tion of life insurance stands for? 


Visualize Life Insurance 


Make them realize just as you and I 
realize it—the God-given mission of 
life insurance—the alleviation of suf- 
fering and the promotion of brotherly 
love. “It is impossible for us to con- 
ceive of our modern civilization in its 
full vigor and progressive power with- 
out this fundamental principle of prac- 
tical economy that he best serves hu- 
manity who best serves himself, coup- 
led with the golden rule of religion, 
— ye one another’s burdens.’” Enc. 

rit. 

“First be sure you are right, then 
go ahead,” is a challenge to the world 
by Davy Crockett, and today that is 
the slogan that shows the way to the 
overcoming of this veritable bugbear— 
this sapper of strength—this harbinger 
of failure. 


Darkness of Ignorance 


Just as darkness caused your dis- 
tress—your fear as a child—so dark- 
ness is the primal cause of the fear 
that besets your very soul when ap- 
Proaching the prospect. Only it is 
the darkness of ignorance—ignorance 
of yourself—of your goods—of your 
Customer. Realize the doctrine of 
Service—realize once and for all that 
no sale is a good sale that is not mu- 
tually beneficial—realize the reality of 

€ profits most who serves best.” 

Go into your work in the real true 
Spirit of service with the firm convic- 
tion that what you have to offer will 
actually benefit your prospect. The 
Writer knows a life insurance salesman 
who approaches the prospect with this 
Cuestion, “Mr. Blank, what is the 


thing you most desire in life?” No 
matter what the prospect answers to 





the salesman, it means only one thing 
—life insurance. 


Know Your Strength 


Realize your own strength—realize 
your goods and realize the other fel- 
low—the so-called big man is just a 
boy grown tall. Don’t let your soul 
be a prisoner—handcuffed and shack- 
led before your better self by that 
tyrant fear. Know consciously your 
own strength—your own power for 
good, and throw off the shackles of 
fear and become that embodiment of 
your real self in which no fear exists. 


Know Your Goods 


Know your goods—nothing brings 
greater confidence to the salesman of 
life insurance than the consciousness of 
knowledge about his own proposition. 
Life insurance is the most intensely in- 
teresting of all lines of pursuit today 
and’ with your glimpse of it already, 
you are in.a strong position to under- 
stand its never-ending, constantly ab- 
sorbing power. What do you suppose 
the prospect knows about insurance? 
What chance has he had to make a 
study of such a comprehensive sub- 
ject? The newest man in life insur- 
ance is probably a past master at 
knowledge of life insurance as com- 
pared to the average prospect that he 
comes in contact with. Realize your 
own understanding—strive constantly 
to improve it—and with the outcrop- 
ping of that knowledge will come en- 
thusiasm, loyalty and earnestness, the 
worst possible enemies of fear and the 
stimulators of active, successful en- 
deavor. 


What Makes a Big Man? 


What makes a “big” man? Only 
your lack of understanding him. He’s 
no bigger in his field than you are 
in yours—you only think he is. 
Your lack of understanding has cre- 
ated in your imagination a veritable 
bugaboo—just as the dark did in child- 
hood. That man you fear—he’s a pal, 
a friend, a chum, of some other man. 
Why? Simply because his friend real- 
izes that he is.simply a boy grown 
tall, just as all of us are. Why not let 
him be a friend and a pal of yours? 

Courage is the opposite of fear and 
courage is a positive quality of mind 
and soul that is the true heritage of 
every life insurance man. Cultivate it 
—throw off your fear, by constantly do- 
ing the thing that you know ought to 
be done, whether it’s easy or not. 


Should Get Into Action 


A man who refrains from action only 
for the fear of punishment is neither 
temperate nor brave—he’s a coward. 
What do you suppose this country 
would have been if Washington, Lin- 
coln, Grant, or thousands of others, 
had refrained from action, simply for 
the fear of possibilities? 

What’s your answer to the girl gone 
wrong—to the boy now occupying the 
cell in Sing Sing—to the widow out in 
the cold with a trusting child in her 
arms, staring at her in wonder-eyed 
amazement? Do you need anything 
more to stamp fear forever out of your 
heart and substitute real red-blooded 
courage? 

Fear Should Be Mastered 


Study your man—he’s a good deal 
like you are. He has his hopes, his 
fears, his aspirations, his strength and 
his weakness. Master fear—don’t cul- 
tivate it. Every time you turn from 
your duty you are letting fear get just 
a little stronger hold on you. You 
have all the equipment of the first in- 
habitants of this earth plus all the de- 
ductions and knowledge of thousands 
of years’ accumulation with which to 
face the future. Why fear? The fear 
in your heart arises only in a craven 
soul, cultivated by the indolence of a 
morbid mind. Arouse yourself to ac- 
tion. 

All the world would still be in a state 
of barbarism if it were not for sales- 
men, and of the life insurance agent let 
me say this: Between destitution and 
want and independence and life itself 
stands a bulwark erected to the glory 





of the life insurance men of over thirty 
billions of insurance in force from 
which a great reservoir is flowing daily 
upwards of two millions a day. 


Should Rise to the Occasion 


Isn’t such a thought as this a chal- 
lenge to your soul to go forth and 
carry the banner of independence, 
thrift, and brotherly love—will it not 
stimulate to action? If it won’t—and 
if you in your own soul cannot rise 
above yourself—then take this thought 
with you: 

Behind every great man is a great 
woman, and just as your mother was 
the dispeller of the bugbear in child- 
hood, so back of you today are a host 
of people who believe in you, and who 
want to see you make good. If you 
won’t rise in your power for yourself— 
rise for the sake of those that believe 
in you. : 

It may be a sister, it may be a wife, 
it may be a sweetheart, but whatever 
these maybes, I know it’s a mother. 
Your mother believes in you, and if 
you just stop for an instant you know 
she’s with you for good and all in suc- 
cess or failure and expects you to be a 
man and make good for yourself and 
for her. She believes in you and will 
always believe in you—on earth below 
or in Heaven above. 


Fear Is the Tyrant 


Get that thought once and for all in 
your very souls—somebody believes in 
you—and you must make good—if not 
for yourself then for those that do be- 
lieve in you. 

Men, this is a straight from the 
shoulder talk—and it’s straight from 
the heart—not aimed at you—but at the 
greatest single tyrant of a life insur- 
ance man—fear. 

Master it now—tear it from your 
heart—and go forth—clothed in the 
majesty and nobility and love of your 
calling to a bigger, a better, a more 
useful life. 


FEATURES OF SALESMANSHIP 





Annual Meeting of Fidelity Mutual 
Life Leaders Club Brings Out 
Interesting Thoughts 





At the annual meeting of the Fidelity 
Mutual Life Leaders Club last week 
the central thought was on “Salesman- 
ship.” The topics for discussion were 
very intelligently presented in the pro- 
gram as follows: 


The Incomparable Fidelity “Income for 
Life” Policy—Wherein this plan, with dis- 
ability benefits, excels the ordinary forms 
of insurance. Its correctness in theory. 
Its value in practical salesmanship. The 
strength of its self-interest appeal. How 
it proves its worth as an interview-getter. 
Crisp ideas that may be employed in pre- 
senting this plan. Concrete illustrations 
of sales won by the “Income for Life” 
where ordinary insurance would have 
failed. 

How the Life Underwriter Can Conserve 
His Time and Valuable ys ye 
More men lose out by lack of application 
of talent than by lack of talent. An hon- 
est view of the time and opportunities 
wasted. Self organization. Time and its 
proper use. The need of a definite pro- 
gram. Planning the day’s work. How the 
underwriter can organize his forces and 
make the most of himself. 

When to Close the Sale and How—How 
many men there are of excellent presence, 
fine mentality and broad information who 
lack the ability to close business. A dis- 
cussion of individual methods and con- 
erete experiences should afford needed 
material along this important line. 

Competition and the Part that Person- 
ality Plays in Meeting It—Resourceful- 
ness. Quiet persuasion. The value of 
saying a good word for one’s competitor. 
The futility of flat comparison of figures. 
How to change the fighting ground. Ac- 
tual competitive cases won, and how. 

Head Office Leads—Are We Making th 


a} 
Most of Them?—A review of leads distrib- 


uted to our agents in the last seventeen 
months. word as to results. Discus- 
sion of methods pursued by different 
agents, follow-up, etc. Are we merely 
skimming the surface? What might be 
done to increase the value of this ma- 
terial? 

Demonstration—A Typical Presentation 
of a Fidelity Policy—Prospect—A manu- 
facturer, rated at $10,000; estimated in- 
come, $6,000 a year; age, 35; has a wife 
and three children. 

ime—First interview. 

Place—The prospect’s office. 

Time Limit—Twenty minutes. 

The agent has had no previous ac- 





quaintance with the prospect but bears a 
card of introduction from a friend. He 
will determine the plan best suited to the 
prospect’s needs. His word of greeting, 
preliminary remarks, and full presentation 
of his subject are to be typical of his ev- 
ery day canvass, and he will pursue the 
interview to its logical close, that is, the 
effort to secure a signed application, a set- 
tlement and an appointment for examina- 
tion. 

The officers of the 1916 Club are: 
President, George W. Meacham, New 
York City; vice-president, R. J. Seiber- 
lich, Minneapolis; second vice-presi- 
dent, Jacob G. Brown, Detroit, Mich.; 
secretary, Carroll H. Jones, Columbia, 
S. C.; treasurer, Clayton M. Hunsicker, 
Philadelphia. 


———-»®» te -—_ 
Lunger Attends Agency Meeting 
John B. Lunger, vice-president of 
the Equitable Life of New York, at- 
tended an agency meeting held by 
Henry J. Powell, manager of the Ohio- 
Kentucky-Indiana agency at Dayton, 
Ohio, last week. There was a morn- 
ing business meeting of the agents, fol- 
lowed by a luncheon. Considerable en- 
thusiasm was manifested by the agents, 
who pledged five delegates to next 
year’s Century Club. Mr. Lunger has 
been in Cincinnati on account of the 
serious illness of his wife’s mother. 
——---=peam- 
The Chicago office of the Indianapolis 


Life has been moved to more modern quar- 
ters at 757 Peoples Gas Building. 


WISCONSIN 


is the best State 
in the Central 
Western group 
for life insurance. 





Reasons why forthe asking. 





Home Office: Madison 


Operating in Wisconsin Only 
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WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guarantee to do? 


UNITED LIFE AND ACCIDENT INSURANCE CO.,” 28; iis 


ANSWER: 




















EXAMINE MONTANA LIFE 


REPORT IS COMPLIMENTARY 





Montana and Wyoming Find Company 
Has Made a Record Very 
Seldom Equalled 





The report of the examination of 
the Montana Life of Helena by the 
Montana and Wyoming departments 
has recently been published. The ex-. 
amination was made by Paul L. Wool- 
ston of Denver for the Montana de- 
partment and State Auditor A. B. 
Forsyth of Wyoming for his own state. 
A very large part of the report is taken 
up with the history of the company and 
various features of its activity. 

It was incorporated March 26, 1910. 
The sale of stock through fiscal agents 
began March 28, 1910. On June 20 an 
organization meeting was held; by July 
5 the last of the stock was sold, and 
on Sept. 10 the company was examined 
by its home department and licensed 
to do business. The 25,000 shares of 
stock, par value of $10 each, were sold 
at $25 a share, or $625,000. The cost of 
organization was approximately $125,- 
000 or 20 percent of the selling price. 

Great Record from Start 


The company began business with 
$153,950 of the capital paid up and 
$147,192 in surplus. It closed the year 
1910 with $421,617 of admitted assets. 
and $1,144,500 insurance in force, writ- 
ten in less than four months. 

In 1911 the company entered Wyo- 
ming. That year J. M. Miller became its 
secretary and H. R. Cunningham, who 
had been state auditor and insurance 
commissioner of Montana for seven 
years, was elected vice-president and 
general manager. The company entered 
Idaho in 1912, North Dakota in 1913 
and Washington in 1915. Since 1912 the 
surplus has increased from the com- 
pany’s own operations. In 1915 a divi- 
dend of 8 percent was paid to stock- 
holders and on Feb. 1, 1916, a 10 per- 
cent dividend was paid. 


Large Gains in Five Years 


The statement as of Dec. 31, 1915, 
after a little more than five years’ op- 
eration shows admitted assets of $1,- 
203,856; net surplus, $350,762; insurance 
in force, $11,478,869. The executive 
committee passes upon all mortgage 
loans and no money can be lent on 
mortgages without the unanimous ap- 
proval of those members of the com- 
mittee present at the meeting. The 
business of the company is all nonpar- 
ticipating. 

The agency plant has been very care- 
fully organized and consists of men 
developed in the service of the com- 
pany or personally known to the gen- 
eral managers. While it is compara- 
tively small, it is of unusual responsi- 
bility. 

Cost of Business 

The early business of the company 
was written without renewal commis- 
sions but the proportion of the busi- 
ness subject to renewals has gradually 
increased. Under certain conditions the 
renewals are nonforfeitable. First year 
commissions last year amounted to 72.2 
percent on net first year’s premiums. 

New business written in April 
amounted to over $400,000 and the ex- 


aminers state it is probable the com- 
pany will write $5,000,000 in 1916. 
What the Examiners Say 

Speaking of the company’s record up 
to Dec. 31, the examiners say: 

“This record in a little over five years, 
without the purchase of the business of 
any other company, or resort to any 
doubtful means of increasing business, 
such as deferred dividend policies, board 
contracts, sale of insurance with stock, 
étc., and in a very sparsely settled sec- 
tion of the country, is very exceptional, 
if not, in fact, unequaled among the 
new life companies organized during 
the last ten years on a strictly pro- 
prietary basis.” 

In closing the examiners say: 

“The aforesaid report is complimen- 
tary, but it is believed that it is due the 
company for the conditions in which 
affairs are found and their administra- 
tion in the past. Nothing whatever of 
serious import has been found deroga- 
tory to the company and the few rec- 
ommendations herein refer to matters 
of detail.” 


<0» — 
BOOSTS AUTHORIZED CAPITAL 





Des Moines Life & Annuity Increases 
Amount to $500,000—May Be 
Ready by Jan. 1. 





The new Des Moines Life & Annuity, 
now in process of organization at Des 
Moines, will be a $1,000,000 company 
instead of one of $200,000, so its pro- 
moters have announced. The sale of 
stock has progressed so satisfactorily 
that it has been decided to capitalize 
the company at $500,000 with the same 
amount of surplus. The original plan 
called for capitalization of $100,000 and 
surplus of the same. 

The Des Moines Finance Company is 
in charge of the financial end of the 
organization This concern has made 
an arrangement with the Iowa Loan & 
Trust Company of Des Moines whereby 
the latter acts as trustee for the sub- 
scribers to the stock of the company. 
The names of the financial backers of 
the new company have not been made 
public but it is stated that some of the 
best business men of the state have 
subscribed. 

The stock will be fully subscribed by 
the first of the year, according to E. A. 
Lewis, treasurer. Associated with him 
in the preliminary work are E. C. 
Corry, well known Des Moines attor- 
ney, who is president of the Des Moines 
Life Finance Company, and L. W. 
Spitzbarth, secretary. 

————__-—» oe 


Security Mutual Agents Meet 


The northwestern department of the 
Security Mutual Life of New York held 
its annual get-together meeting in Min- 
neapolis last Friday and Saturday. 
The gathering was attended by four 
of the company officials, D. S. Dickin- 
son, president; Senator H. D. Hinman, 
general counsel; C. H. Jackson, super- 
intendent of agencies, and Dr. R. L 
Lounsberry, medical director. The 
first session was in the form of a round 
table discussion, which was partici- 
pated in by all present and covered all 
phases of the business. Friday evening 
dinner was served at the Minneapolis 
Athletic Club and further talks -were 
given on helpful lines intended as an 
aid in securing more business. Fri- 





day, after luncheon, the party was 


The Central Business Men’s Accident Association 


Incorporated under the Insurance Laws of the State of Ohio. Home Office, DAYTON, O. 


MR. LIFE INSURANCE AGENT—You can double your income selling our low priced, liberal Health 
and Accident Policies, Issued separately or as combination. No time wasted in making collections, 
Standard Policies—cgst $3.00 per quarter. A good proposition to handle with Life Insurance. 


Some fine openinys in Ohio. Write teday. J. R. JONES, Secretary 


THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
what we have to offer. Wecan CONVINCE you as we have others. 


WRITE FOR THE BEST SELLER 


THE PREFERRED LIFE INSURANCE 


COMPANY OF AMERICA 
GRAND RAPIDS MICHIGAN 























driven in automobiles to the Minne- 


L . EVERY ASSISTANCE 
apolis Athletic Club, about twenty 


miles from the city. At a banquet F. PROVIDED 
A. Dickey, general agent, was pre- NEW AGENTS 
sented with a handsome bronze loving ii iailee 








cup, the gift of employes and officers 








at the home office. 
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“Perfect Protection” Conference 


An informal luncheon for members 
of the Chicago agency of the Reliance 
Life was held last week for the purpose 
of discussing the “perfect protection” 





EQUITABLE 
LIFE of IOWA 

















policy issued by the Reliance. E. C. 





McCormack, general manager of the 
company, Dr. George J. Wright, assist- 
ant medical director; L. T. Gregory, 
assistant secretary and T. J. McKenna, 
assistant secretary, were present from 
the home office and explained the va- 
rious features of this particular con- 
tract. For the next two weeks the Chi- 
cago agency will make an effort to pile 
up a showing on “perfect protection” 


INCLUDING: 


HELP OF AGENCY 
SUPERVISOR 
IN GETTING STARTED. 


FULL LINE OF 


applications. The Chicago agency of 
the Reliance is ahead of last year’s pro- POLICIES. 
duction about 40 percent. 
RARE ees Saas EN REMARKABLE 
Western Union in South Dakota DIVIDENDS THAT 
The Western Union Life of Spokane MAKE 


has entered South Dakota, where, ac- 
cording to W. M. McConnell, general 
manager, a number of general agencies 
will be opened in July. The company 
is now operating in California, Oregon, 
Washington, Idaho, Montana, Utah 
and Wyoming and has more than $24,- 
500,000 paid-for insurance in force. 
_ SOO Ooo 


Oklahoma Agents’ Meeting 


The second annual convention of the 
Oklahoma agency of the Illinois Life 
was held at Tulsa. In the evening 
Manager A. C. Johnson tendered a 
banquet to the members of the agency 
and prominent business men of Tulsa, 
who are policyholders. A silver lov- 
ing cup was presented to District Man- 
ager W. A. Martin for the largest vol- 
ume of business during a four months’ 
period. Second prize, another loving 
cup, was given to B. L. Baldwin and 
a silver plate, representing third prize, 
was won by Whiteside. The 
officers of the convention are as fol- 
lows: President, W. A. Martin; first 


LOW NET COST. 


GOOD TERRITORY. 
SATISFIED 
POLICYHOLDERS 
TO WORK AMONG 
AND GET NEW 
PROSPECTS THROUGH. 


CLOSE CO-OPERATION 
OF HOME OFFICE. 


OPERATING IN 16 STATES 
ESTABLISHED 1867 
50TH YEAR IN BUSINESS 


ADDRESS 


vice-president, W. M. Dark; second 
vice-president, B. L. Baldwin; third 
vice-president, R. J. Rogers and secre- 


J.C. CUMMINS,PRESIDENT 
DEs MOINES, IOWA 














tary, J. G. Brinkley. 
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BANKS TELL WHY THEY | ttave°put Something into their life that er 
will remain, for they will have formed a 


ADVERTISE INSURANCE 


Statements From Various Institu- 
tions Give Reasons Behind 
Campaigns 


PROVIDES SAVING MOTIVE 


Points That Other Banks Might Con- 
sider Are Made in Letters From 
Officials 


Why should banks advertise life in- 
surance? 


There are nearly a score, scattered 
from coast to coast, doing this. They 
are spending money to advance the 
interests of a business that has been 
considered by some as a competitor 
of savings banks. They show their 
absolute trust in legal reserve life in- 
surance. They consider that life in- 
surance advertising complies with the 
generally accepted rule that bank pub- 
licity must be dignified. 

In response to requests from THE 
WESTERN UNDERWRITER a number of 
these banks have explained the reasons 
for their campaigns. The letters from 
the officials of these institutions fol- 
low: 

* * s 


The Third National Bank of Atlanta, At- 
lanta, Ga.—An honest, prudent, settines 
man is not necessarily a bad credit risk, 
even though he has nothing but his earn- 
ing capacity, if his life is adequately pro- 
tected by insurance. Without such pro- 
tection the hazard is considered prohibi- 
tive in prudent banking, for in case of 
death there would necessarily be a loss. 
The dues to keep alive such a valuable 
asset should be provided in advance 
against all contingencies, and a savings 
account in a safe, reputable bank, pro- 
vides an ideal method for meeting such an 
obligation, as it can be accumulated in 
small amounts from time to time with- 
out strain. 

In our opinion, if a customer once forms 
the “saving habit,” whether it be to meet 
life insurance premiums, or any other 
worthy object, he will keep it up, because 
he will have been educated in strict prin- 
ciples of economy. He will be a valuable 
customer of the bank, a better citizen, and 
best of all will not leave his dependents a 
charge on the state.—Thos. C. Erwin, Vice- 
President. 

* a * 


Old National Bank, Lima, 0.—By adver- 
tising life insurance this bank is actuated 
by a two-fold purpose, the first point be- 
ing to set before the people a reason, or 
definite purpose for saving money. If men 
or women can be induced to start savings 
accounts and regularly save some part of 
their earnings for six months or a year 
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Capital, $250,000.00 


Articles of Incorporation filed 1915 
Licensed to write Insurance 1916 








Issues all forms of 
Non-participating Life Policies 


Surety Rates Based on 
Scientific Experience 





What does “PROVIDENT” mean? 
es SEE THE DICTIONARY 














habit. They will learn to save for other 
things, become more thrifty, and also be- 
come better and more useful citizens. 

The second point is to get the active 
cooperation of all insurance men whose 
interest it is to induce people to save to 
meet their premiums. 

It is too early to detect any definite re- 
sults. In fact, definite results from such 
publicity advertising can be detected only 
as the motive of this one or that one 
for saving is revealed.—Earl C. Rohn, 
Manager Savings Department. 


Second National Bank, Toledo, O0.—In 
the first place, this bank has always stood 
for conservatism in the conduct of its 
business, and dignity in its advertising, 
and the very fact that we are now linking 
life insurance with our own advertising 
indicates the high regard that we have 
for that method of saving money and pro- 
tecting one’s family. This was the first 
consideration in connection with the cam- 
paign. 

We realized also that our action would 
be viewed with favor by the insurance 
agents themselves, and it is an asset ta 
any bank to have the good will of as fine 
a body of men as we have in Toledo rep- 
resenting the various life insurance com- 
panies. 

Aside from that, we, of course, expected 
to get some new accounts from prospects 
who might be contemplating life insur- 
ance, and also a possible increase in the 
size of the balances of some of those al- 
ready doing business with us. However, 
the main consideration was, as_ stated 
above, that the same spirit which induces 
a man to protect his family and lay aside 
a little money regularly, is the spirit that 
will make better business men and better 
customers for any bank. 

We have just started our campaign, and 
have not as yet noticed any definite re- 
sults in so far as business is concerned, 
but whether we secure any additional busi- 
ness or not, we feel fully repaid by the 
feeling that the ideas contained in the ad- 
vertisements have undoubtedly suggested 
a little serious thought to some of our 
readers.—W. C. Carr, Vice-President. 

s * * 

Security Savings Bank, Cedar Rapids, 
Ia.—Some time in March one of our insur- 
ance friends called our attention to a 
series of advertisements appearing in the 
St. Louis papers, the ads being run by the 
Union Bank of St. Louis. In those ad- 
vertisements the Union Bank called atten- 
tion to the fact that it is easy for a man 
in ordinary circumstances to buy a maxi- 
mum amount of life insurance if he adopts 
a systematic plan of saving, either weekly 
or monthly. After the matter had been 
presented to us, we took the matter up 


with the St Louis bank and asked for the | 


use of the series of ads, which request 
was gladly granted. We ran the ads three 
times in both of our dailies, using a space 
three columns and six inches wide. Natu- 
rally, these ads caught the eye of the in- 
surance men and the local Life Under- 
writers’ Association, at one of its meet- 
ings, adopted the resolution to compli- 
ment us on the attitude which we have 
taken with reference to life insurance. 

In connection with this, it occurred to 
the writer that it would be an excellent 
plan to invite all of the insurance men of 
the city to a dinner (there are about 
seventy-five in the city), believing that 
this would be the cheapest piece of adver- 
tising that the bank could possibly obtain. 
Accordingly, we arranged for a dinner at 
one of our local hotels and sixty-five out 
of the seventy-five insurance men were 
present, five of the ten being either sick 
or out of the city. 

Upon recommendation of Mr. Moser, sec- 
retary of the St. Louis Trust Company, we 
invited Griffin McCarthy, publicity man- 
ager of said company, who gave a talk on 
this plan. Mr. McCarthy gave a splendid 
talk, and the dinner as a whole was a 
great hit with the insurance men, and we 
have no doubt secured some very valuable 
advertising as a result of the same. 
might add that we believe the savings pre- 
mium accounts will not amount to very 
much, but inasmuch as the insurance men 
handle the proceeds of policies every day, 
I think in this way we are likely to get 
quite a little of this business. 

We know that this plan in its entirey, 
together with the dinner, accomplished 
two things, and that is, first, that we have 
obtained the good-will of the insurance 
men, and second, have had some excellent 
publicity on account of this dinner, and 
these two things, we feel, have fully re- 
paid us.—Frank Filip, Cashier. 

os of * 


National German American Bank, Wau- 
sau, Wis.—wWe realize that it is just as 
important for a man to provide for his 
family after his death as it is during his 
life time. This no doubt can be done in 
the simplest and safest way by life insur- 
ance. 

While the need of life insurance has be- 
come popular and no bank would make a 
loan of any size to a mercantile or manu- 
facturing establishment unless it were sat- 
isfied that the concern is amply protected 
by fire insurance and everybody expects 
this and believes in the protection against 
fire, still it is a regrettable fact that life 
insurance has up to the present time not 
been so popular as it should be. 

We believe in this form of advertising 
to strengthen the position of life insurance 
companies by bringing our opinion in re- 
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The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 








Proof of Public Confidence 
This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last seventeen years has had 
more new insurance accepted and issued than any other Company in America. 


The Daily Average Business During 1915 


639 per day in Number of Claims Paid. 9,175 per day in Number of Poli- 
cies issued and revived for $1,956,438 per day in New Insurance issued, revived 
and increased. $326,616.59 per day in payments to Policy-holders and addition 
to Reserve. $146,602.49 per day in Increase of Assets. 
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OLD COLONY LIFE 


INSURANCE COMPANY 
Old Colony Building Chicago, Illinois 


Insures man, woman and child from ages 2 to 60 inclusive, under Legal Reserve 
Standard Provisions (not Industrial) non-participating policies. Territory open 
in Illinois, Wisconsin, Michigan, Minnesota, South Dakota, Nebraska, Okla- 
homa, Arkansas, Tennessee and Kansas. Write for a General Agent’s contract, 
to be made direct with the Home Office, to B. R. NUESKE, Vice-President and 
General Manager. 


Illustration of our Family Insurance, 20-Payment Life (End. at 85), with Insur- 
ance of Premium Payments: Baby’s (2) $250, costs $5.37; Young Lady’s (4) 
$250, $5.46; Junior’s (6) $250, $5.54; Mother’s (30) $500, $15.58; Father’s (35) 
$1,000, $31.11; total for family, $63.06. The special provision of this insurance 
is that if Father dies, Mother and Children receive not only the insurance on his 
life, but are excused from the further payment of premiums on their own insurance. 
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gard to its value before the people. An- 
other reason is that the bank in order to 
stimulate systematic saving must offer a 
definite purpose as an incentive for saving. 
This bank has selected life insurance as 
one for the greatest good. We find, how- 
ever, that in order to make it a workable 
plan, the insurance companies must do 
the educating and soliciting for insurance. 
The Great Northern Life of this city, 
through its genius, William A. Fricke, 
vice-president and. general manager, 
worked out a plan of monthly install- 
ments which looks feasible and workable. 
This plan should popularize life insurance 
and stimulate savings. The company men- 
tioned is now starting a systematic can- 
vass in the city of Wausau to determine 
the feasibility of the whole plan. We feel 
satisfied, however, that it will result in 
good, that the life insurance companies 
will secure a fair additional volume of 
business and that the bank will be bene- 
fited by adding savings fund depositors. 
In banking it is a matter of education 
to get people in the habit of systematic 
saving, after that they become steady 
and profitable customers—H. G. Filieth, 


cashier. 
a = . 


Fidelity Savings & Trust Company, 
Kansas City—We have started a small 
advertising campaign, all of the ads of 
which will have the life insurance busi- 
ness emphasized; the minor note in this 
case being the benefits to accrue to our 
own business. The tone of all of them 
is to emphasize the importance of a 
man taking out life insurance. We expect 
to dwell on this throughout all of the 
ads, though some are stronger than 
others. : ? 

In addition to this, we are distributing 
at tellers’ windows, on lobby cards and 
by circularizing same, the ad printed in 
the same’ form as those used in news- 
papers, three and one-half inches double 
column. 

A letter will go to all of the life under- 
writers in the city, bringing the campaign 
to their attention. We have not solicited 
the cooperation of the underwriters, nor 
have we directly asked for any reciprocal 
action on their part. We believe, how- 
ever, that if we spend quite a little money 
boosting the life insurance game, and ad- 
vising our depositors—actual or pros- 
pective—to save their money systematic- 
ally for the payment of life insurance pre- 
miums, that the life insurance men in the 
city will evidence in some way their ap- 
preciation. Selfishly, we believe that the 
life insurance agents will advise bene- 
ficiaries, when they receive death loss 
checks, to deposit them, temporarily at 
least, in this bank to the exclusion of all 
other savings banks in the city. We be- 
lieve that they will make an effort to 
send savings business to the bank that is 
doing all in its power to increase their 
business. Of course, if after qwe have run, 
say half of this advertising campaign, we 
see no evidence of appreciation on the 
part of the life underwriters, we will, 
very naturally, discontinue it. The St. 
Louis Union Trust Company writes us 
that their campaign was very successful 
for themselves, as well as for the insur- 
ance men.—E. Morris, treasurer. 

* * * 

Spokane & Eastern Trust Company, Spo- 
kane, Wash.—Since beginning the publica- 
tion of our series of announcements in the 
local press thirty days ago we have been 








asked frequently: “In which way does 
your bank expect to derive any benefits 
from life insurance?” 

The answer is simple. 

But before outlining the advantages I 
should mention that the primary idea back 
of the plan is to encourage the writing of 
more and better business, to discourage 
delinquencies in premium deposits and to 
minimize or at least reduce lapsation of 
insurance policies. 

With that end in view our company en- 
gaged in its present educational campaign. 

The series of twelve advertisements, 
each occupying four inches double-column 
space, deal entirely with life insurance 
and its benefits and the importance of 
meeting premium payments promptly. 

In these announcements we urge read- 
ers of the daily press to invest in life 
insurance with the full determination to 
meet the annual premiums when they fall 
due. We explain how this can be accom- 
plished—by depositing one-twelfth of the 
amount each month in a premium savings 
account, on which we pay interest at the 
rate of 3 per cent a year. 

For example, in one of our advertise- 
ments we say among other things under 
the headline “Don’t Undervalue Yourself’: 

“Your life has a determinable value 
measured in cash, measured by your in- 
come, your prospects, your responsibilities 
to your family. Let the life insurance 
man tell you how to appraise your own 
value. This bank encourages life insur- 
ance, and urges you to make’such small 
weekly or monthly deposits in a premium 
Savings account as will promptly meet 
your annual premium—and meanwhile 
draw interest.” 

Urging young men to save to a purpose, 
we say in another advertisement: 

“We suggest that your first object in 
saving be the initial premium on a life 
insurance policy. A reasonable proportion 
of your income set aside regularly will 
soon amount to the sum necessary for the 
first premium.” 

This argument is used in one advertise- 
ment: 

“Life insurance and plenty of it is one 
of the best purchases you can make. It is 
thrift. Talk to your insurance agent to- 
day.” 

Then we present this: 

“How much life insurance you ought to 
carry is a question the life insurance man 
will help you decide in the light of your 
own position and circumstances. His as- 
sistance is conscientious and confidential.” 

“Buy life insurance big right now,” we 
say in another announcement. “By depos- 
iting small amounts by monthly install- 
ments in a premium savings account they 
can accumulate the premium on a large 
policy more easily than by paying it an- 
nually on an insufficient one.” 

In subsequent advertisements we show 
the economy of buying insurance by the 
month and paying the yearly rate. The 
advantage of this plan, we note, is the 
insurant will find it so easy to pay his 
premiums that he will buy more insurance 
—as much as he ought to carry and yet 
always within his means. 

Here is another announcement we have 
found highly effective: 

“The life insurance check and how she 
shall invest it is a problem your widow 
may be called upon to solve without com- 
petent advice. Your foresight should 
prompt you to instruct her in the wisdom 
of depositing it in some good bank, and 
before withdrawing it for investment of 





any kind to seek the approval of her bank- 
ers. You could put these instructions in 
writing today with the name of the bank. 
It is the business of a trust company to 
carry out such instructions.” 

We have also undertaken, when re- 
quested by the assured, to telephone to 
him once a month to remind him of his 
desire to make a deposit in his premium 
savings account. 

Representatives of insurance companies 
in Spokane and throughout the “Inland 
Empire” appear to be pleased with our 
plan. They are cooperating with us in 
every way, just as we are joining hands 
with them. The result is highly satisfac- 
tory to all. 

Thirty general agencies in Spokane 
carry accounts totaling more than $100,000 
in our bank. The. depositors, we have 
always felt, are entitled to recognition and 
we are giving this by the best means at 
our disposal—service and publicity. 

Any bank is fortunate that enjoys the 
distinction of carrying the accounts of 
life insurance agencies and assured. By 
encouraging premium savings accounts we 
secure new customers for the bank. These 
deposit accounts are profitable to such in- 
stitutions as ours, which offers trust and 
other banking service to its customers. 

Every dollar deposited in banks for the 
purpose mentioned helps the community, 
as it is put into circulation in the com- 
munity in which it was produced. There 
are many other benefits that suggest 
themselves. 

Though the plan has been in operation 
here less than a month, representatives of 
the various companies tell us they are 
writing more business than formerly. One 
thing is certain: Our announcements are 
read and discussed; another is that the 
arguments seem to make good impressions 
on the public. 

The plan cannot be carried out as suc- 
cessfully in smaller towns, but in cities 
of the size of Spokane, with a population 
of 160,000 and a large and growing tribu- 
tary country, it cannot fail to be of ad- 
vantage to all—the assured, the insurance 
man and his company, the bank and the 
entire community.—R. L. Rutter. 


———__—-¢- 


Honoring S. O. Buckner 


The agents of the New York Life 
in the northwestern department are 
tendering Inspector of Agencies S. O. 
Buckner a complimentary business in 
June on the completion of thirty years 
of continuous service with the New 
York Life. He started as a clerk, then 
became cashier, agency director, super- 
visor and inspector of agencies and has 
made a success all along the line. 

——____-< ee 


Takes Over Marshall’s Duties 


President Jesse R. Clark of the Union 
Central is on a trip east, taking in New 
York and New England. First Vice- 
President John D. Sage of the Union 
Central Life takes over the duties of 
the late Vice-President E. P. Marshall 
in addition to those which he has ful- 
filled as second vice-president. 
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Are You A Producer? 

Is Your Record Clear? 
SAY , can You Manage Agents? 

Can You Develop Territory? 
A young company, non-partic- 
ipating, wants agents for 
Michigan. Can give good 
choice of territory to the right 
men. Address 78-G, care The 
Western Underwriter. 

















Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 
For Information Address 
LOUIS H. KOCH, Vice-Pres. and Gen. Manager 














REAL PROTECTION AT COST 


Is appealing to purchasers of health and 
accident insurance, as written by the 


American Health and Accident 
Insurance Co. 


Policies to meet every need, written by a 
ustling Young Company That 
is Making Good. 


An Attractive Side Line for Life Men 
Several of them are making good money 


writing for us. 
Addressthe Company, 519 New England Bldg., Topeka, Kan. 
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OF CES MOINES, !OWA 
Jas. H. Jamison, President 


We have several good open- 
ings in Iowa territory for a man 
who desires the advantage of an 
attractive policy, liberal contract 
and a Company making a pro- 
gressive and favorable record. 

















This may be your opportunity. 











Warm Personal Interest 


That describes the PY relation 
e Fidelity and 
id Men, and explains why 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President 
Desirable openings in good territory for the 
right men. 
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NEWS ABOUT LIFE POLICIES 


@ New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
@ Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 


BIG NEW YORK LIFE CHANGE 














Writes All Forms With Double Indem- 
nity and Disability or Just Dis- 
ability—Some New Forms 





Important changes in policies and 
rates have been made by the New York 
Life, effective July 1. 

The disability clause has been broad- 
ened and a double indemnity clause has 
been made attachable to all life and en- 
dowment forms. 

Hereafter the agent may sell a policy 
with either the double indemnity and 
disability clause or merely with the 
disability clause or without either. 

All policies are now fashioned after 
the accelerative endowment, which the 
companly introduced the first of the 
present year, because of its popularity 
with agents. 


Liberalized Disability Clause 


The new disability provisions vary 
with the plan of insurance. All will 
contain the usual waiver of premiums 
and in addition will provide for the pay- 
ment of installments in event of disa- 
bility before age 60. On the whole 
life, 10, 15, 20, 25 and 30-payment life 
forms installment payments will be 
one tenth of the face of the policy annu- 
ally during the lifetime and continued 
disability of the insured. If the policy 
matures by death before the face 
amount has been paid, the balance will 
be paid in one sum. 

On the 10, 15 and 20-year endowment 
forms installments equal one-tenth of 
the face annually during the continu- 
ance of the disability of the insured 
until death of maturity of the endow- 
ment. Upon due proof of the death of 
the insured within the endowment 
period, or upon maturity of the endow- 
ment, the face amount of the policy will 
be paid without reduction for any dis- 
a installments that may have been 
paid. 

On the accelerative endowment forms 
no change is made in the disability pro- 
vision. 

The disability benefits after age 60 
on whole and all limited pay life and 
accelerative endowment forms remain 
the same as in the past. 


Double Indemnity Feature 


The double indemnity feature, which 
may be included on any policy having 
the disability clause, provides for dou- 
ble payment in case of death (before 
the allowance of any disability benefit) 
caused directly by accident while trav- 
eling as a passenger on a street car, 
railway train, steamship licensed for 
regular transportation of passengers, or 
other public conveyance operated by 
a common carrier, and provided such 
death occurs within sixty days after 
the accident. 


Two Year Contestability Period 


All policies are incontestable after 
two years, instead of one, and limit 
the company’s liability to return of the 
Premium paid in event of self-destruc- 
tion during the first two instead of five 
years. In making the policy incontest- 
able after two years the company has 
gone a step in the opposite direction 
from the usual tendency and practice to 
shorten the period of contestability. 
This step, it is stated, has been taken 
in the interest of persistent policyhold- 
ers, to whom the cost of protection has 
been increased, at least slightly, by 
frauds perpetrated on the company 
within the period of one year following 
the issuance of the policy, which frauds 
would not have occurred had the time 
een two years instead of one. 

With the exception of 10, 15 and 20- 


loan, cash, paid-up and extended insur- 
ance values after three annual premiums 
have been paid, instead of two. Endow- 
ments for 20 years or less have values 
after two annual premiums have been 
aid. 

. Two New Policy Forms 

Two new contracts have been issued. 
These are limited pay life policies with 
premiums ceasing at ages 60 and 65. 
The disability clause on these forms 
provide that in case of disability before 
the end of the premium paying period 
that all premiums shall be waived and 
that annual installments of one-tenth 
of the face amount shall be paid with- 
out any reduction being made in the 
amount payable at death. 

Both of these’ forms will be issued 
on substandard lives, with additional 
premiums, but no rating up. 


Small Sized Rate Book 


In the arrangement of its new rate 
book the company has effected a fine 
economy in space by listing on the page 
devoted to each age three different 
rates, i. e., the premium with disability 
and without double indemnity and the 
premium with disability and double in- 
demnity, and the rate without either. 
Inasmuch as the average agent sells 
little, if any, income for life insurance, 
the rates for this form of contract are 
to be published in a separate book, 
thus reducing the size of the book by 
about 150 pages. 

An innovation in the new application 
blank is the substitution throughout of 
the first for the third person. That is, 
the applicant answers no direct ques- 
tions advanced by the company, but 
makes his replies following declaratory 
statements, as, for instance, “I desig- 
nate as beneficiary to receive,” etc. 


Changes in Rates 


Rates for policies without either the 
disability or double indemnity forms 
remain unchanged. There is a slight 
increase in rates for policies with the 
disability clause alone because of the 
liberalization of the feature. An addi- 
tional premium, of course, is charged 
for the double indemnity benefit. The 
changed rates, together with complete 
rates on the two new policy forms, 
are given elsewhere in this issue. 





FAMILY PROTECTION POLICY 





Old Colony Life Contract for Wives 
and Children Becomes Paid Up 
When Premium Payer Dies 





B. R. Nueske, vice-president and gen- 
eral manager of the Old Colony Life, 
has evolved a plan for insuring all mem- 
bers or part of a family in such a way 
that premiums will be paid whether 
the income producer of the family lives 
out the premium paying period or not. 

Insurance may be taken on the wife 
or children and in case of the husband 
and father’s death or disability the 
policies become paid up for their face 
to mature at the regular time. 

Rates have been prepared for both 
a 20-pay endowment at 85 and a 20-year 
endowment form and will be figured for 
other forms later. Rates on the former 
plan have been put in the hands of 
agents and the policy is now being 
offered. 
_ The company calls the policy one of 
its series of contracts for family protec- 
tion. Mr. Nueske originated benefi- 
ciary insurance which gave funeral pro- 
tection for the beneficiary without a 
regular medical examination. The com- 
pany also writes children’s endowments 
and monthly premium insurance in 
small amounts for families that are not 
reached by the weekly premium com- 
panies. 

The company gives the following il- 
lustration of how a family may be fully 
protected with the new policies: 


Twenty-payment life (endowment at 85) 
with insurance of 


mother’s (30) $500, 
$1,000, $31.11; total for family, $63.06. The 
special provision of this insurance is that 





year endowments, policies provide for 











APRIL AND MAY WERE THE TWO BEST SUCCES- 
SIVE MONTHS IN COMPANY'S HISTORY 


AGENTS WANTED IN INDIANA, MICHIGAN, OHIO, 








LIN COLN \ PENNSYLVANIA. 
LIFE ixoianx \ 
= MEN HAVING NO PREVIOUS INSURANCE EXPER- 





IENCE WILL BE FURNISHED WITH INSTRUCTION 
AND ASSISTANCE AND PREPARED FOR SUCCESS. 


THEY WILL BE GIVEN NON-FORFEITABLE AGENCY CONTRACTS 
WITH CONTINUOUS 
RENEWALS. 


| LINCOLN NATIONAL 


INSURANCE COMPANY 
| LIFE rort WAYNE, INDIANA 























. Insurance in Force 
Conserv ative ~ ~ $21,000,000.00 
Assets 
Secure ~ ~ fod om $1,800,000.00 


Licensed in Mo., Ill., Neb., Kas., Okla., Celo., 
Wyo., Ment., Idaho, Utah, New Mex., S. Dak. 


Liberal fe 
Central States Life 


Insurance Company, St. Louis, Me. 
JAMES A. McVOY, VICE-PRESIDENT AND GENERAL MANAGER 











The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


INDIANA NATIONAL 


LIFE INSURANCE COMPANY 
AUTHORIZED CAPI1AL, - = = $1,000,000 


Issues latest forms of policies. Operates in Indiana, Kentucky 
. Arkansas, Georgia, Alabama and Florida 


C. D. RENICK, President 
Indianapolis, Ind. 











For contracts write: 
316 N. Meridian Street 


The PERFECT PROTECTION POLICY of the RELIANCE LIFE 


ives you something absolutely new and different to talk to your prospects. 
ives you a chance to earn more money than you are now making. 
Our Life Insurance Contracts contain the most up-to-date clauses known 
to the Insurance World. The Accident and Health gives full protection 
for at least a third less cost than regular casualty companies. Our agency 
contracts are as liberal as <an be made. 


WRITE AND WE VILL TELL_YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company of Pittsburgh *“iiviun." Pittsburgh, Pa. 

















Pensions for Individuals. 

Pensions for Superannuated Em- 
ployees of Business Institutions. 

M\ \ Pensions instead of Legacies under 

WAZ Wills and Trust Agreements. 


We can use a few high grade salesmen 
in this fruitfull, rapidly growing field. 
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ceive not only the insurance on his life, 
but are excused from the further payment 
of premiums on their own insurance. Poli- 
cies will be issued for any multiple of 
$650, but not for less than $100 and for 
amounts to suit the requirements of any 
particular family or individual members 
thereof. While death benefits for children 
under 12 years of age are graded, this is 
not industrial, but ordinary insurance, 
with standard provisions. 

Sample rates for both the 20-pay- 
ment endowment at 85 and 20-year 
endowment are given below: 

20-PAY ENDOWMENT AT 85 


Insurant’s Age 


Insured’s 
Age 60 50 40 35 30 20 
2 $27.24 $23.22 $21.72 $21.49 $21.30 $21.13 
5 27.86 23.75 22.29 21.98 21.79 21.61 
10 28.99 24.71 23.20 22.87 22.67 22.49 
15 30.91 26.35 24.73 24.38 24.18 23.98 
20 33.23 28.33 26.60 26.22 26.00 25.79 
26 36.02 30.72 28.86 28.44 28.20 27.98 
30 39.40 33.64 31.60 31.16 30.89 30.65 
35 43.52 37.20 34.97 34.48 34.19 .... 
40 48.61 41.65 39.18 38.64 38.32 ... 
45 55.02 47.30 44.57 48.97 ..... 
50 63.34 654.77 61.73 .... ° 
55 75.02 65.47 nous 
60 87.60 77.51 


20-YEAR ENDOWMENT 
Insurant’s Age 

Insured’s 

Age 60 50 40 35 30 20 

2 $58.91 $50.20 $47.13 $46.46 $46.06 $45.69 

5 9.03 50.381 47.25 46.56 46.16 


5 0 45.78 
10 59.31 50.54 47.45 46.77 46.37 46.00 
15 59.56 50.77 47.66 46.98 46.69 46.21 
20 59.90 61.07 47.96 47.27 46.87 46.49 
25 60.36 51.48 48.36 47.67 47.26 46.88 
30 61.00 52.08 48.93 48.24 47.82 47.45 
35 62.00 53.00 49.82 49.12 48.71 ..... 
40 63.64 54.52 61.29 50.58 50.17 . 
45 66.41 57.10 53.80 53.08 ..... eee 
50 71.13 61.61 58.09 ..... .... 
55 79.67 69.45 ..... 

9.51 79.20 





Withdraws Low-Rate Policy 


Largely influenced no doubt by the 
protests against the special low rate 
whole life contracts issued by various 
companies, the Pacific Mutual Life has 
announced that effective Aug. 1, 1916, 
it will not accept applications for the 
commercial whole life form of policy. 


HUEBNER ON NEED OF 
INSURANCE EDUCATION 


(CONTINUED FROM PAGE 1) 


certainly not adapted to make the sales- 
man’s lot any easier. It all goes to 
show that the widespread benefits of 
life insurance ought to be imparted to 
the masses through our educational 
system, and we need have no hesitancy 
in asserting that the subject is suff- 
ciently important to be included. 


Cornerstone of Society 


As protector of the family, the very 
cornerstone of society, life insurance 
has no substitute. It furnishes the only 
certain method of capitalizing the value 
of the income preducer for the benefit 
of the family, and in this respect is a 
universal duty, a religious obligation, 
and a beneficiary’s right. The care of 
his family is a man’s greatest and most 
important business. The family should 
be estalished and run as a business and 
on a sound business basis. It should 
be protected against needless bank- 
ruptcy. The death or disability of the 
head of this business should not in- 
volve its impairment or dissolution any 
more than the death of the head of a 
bank, railroad, or store. Every cor- 
poration and firm represents capitalized 
earning capacity and good will. Why 
then, when men and women are about 
to organize the business called a fam- 
ily, should there not be a capitalization 
in the form of a life insurance policy of 
the only real value behind the business? 


Protects Nation’s Future 


Life insurance assures the thinking 
man’s comfort during the working 
period of life by eliminating the curse 
of worry. It thus causes one, as I have 
said on many occasions, to eat better, 
sleep better and feel better, and, as a 
result of these, to work better and pro- 
duce more. Conversely, life insurance 
in the form of annuities can be, and to 
a much greater degree than now, should 
be used to insure one’s comfort after 
the working period of life is over. The 
usefulness of life insurance is ever pres- 
ent from the time we reach independ- 
ent manhood and womanhood until 
death. It represents par excellence, the 








cooperative spirit in a great humanita- 
rian cause. He who buys life insurance 
makes contribution for the benefit of 
widows and orphans more truly than 
he who dispenses charity. He who 
buys an annuity makes contributions for 
the benefit of the dependent aged quite 
as much as he who contributes charity. 


Protecting Future Generations 


Indeed, if all adequately insured 
against death, disability and dependent 
old age there would be no need for 
charity along the lines indicated. And 
further, let us not overlook the import- 
ance of life insurance as the medium 
for protecting future generations. Two- 
thirds of American families would to- 
day be dependent in case of the income 
producer’s death; and it is conserva- 
tively estimated that one-half of this 
number would, upon the happening of 
this contingency, fall into a lower class. 
The saddest part of the whole sad 
business is to contemplate the little 
ones who will miss even the barest op- 
portunities. There are thousands upon 
thousands who can trace their well- 
being back to a life insurance policy. 
But there are infinitely more thousands 
who, if they realized it, could trace their 
present lot of misery, incompetency, 
and ill-fortune back to the absence of a 
life insurance policy. 


Insurance Handmaid of Thrift 


But, while life insurance has no sub- 
stitute as a protector, it also has the 
distinction of ranking with savings 
banks and similar agencies as a pro- 
moter of saving and a handmaid to 
thrift. Not only is reserve life insurance 
saving, but by requiring the payment 
of premiums at regular intervals the 
saving habit is inculcated, the insured’s 
efforts are increased, and household and 
personal expenses are soon adjusted to 
the new necessity—the life insurance 
protection—quite as much a necessary 
item in the family budget as fuel, cloth- 
ing, and rent. Life insurance makes 
possible the utilization of what has been 
saved, thus greatly increasing the in- 
itiative of that large class who have 
saved a little, but who, owing to the 
uncertainty of life, would not dare to 
wed it in any undertaking that involves 
risk. 

Enables Men to Borrow 


It also makes it possible for many 
who have not yet had time to save to 
borrow, although possessing no tangi- 
ble collateral, except good character, 
so enabling a large class of young men 
to obtain an education or to start in 
business without first being obliged to 
save out of limited income and in that 
process waste the best years of their 
lives. In fact, look at the matter from 
every possible angle and life insurance 
is found to be inseparably bound up 
with the great institution of saving. 
Indeed, life insurance alone makes sav- 
ing possible. It alone serves as a hedge 
against the saving period being cut 
short by death. 

Great Future in Sight 


Lastly, life insurance is becoming a 
great conserver of business as regards 
the protection of the valuable lives in 
the business, as well as its credit foun- 
dation. I believe that life insurance will 
eventually prove the economic means 
wherewith to bridge that ever widen- 
ing gap between capital and labor. 
Bankers are also rapidly awakening to 
the fact that he who carries adequate 
life insurance, even though it be only 
family insurance, has by that act 
stamped himself as a well-balanced and 
calculating individual as contrasted 
with one disposed to run the gauntlet 
of a gamble. 

It is not my purpose to outline an 
educational program today since I have 
on various occasions published my ideas 
on that subject. But I do wish to state 
most emphatically that the ideas just 
referred to, together with a knowledge 
of the important life insurance contracts 
and their advantages and the correct 
principles that underlie any sound plan 
cf life insurance, should be incorporated 
in the commercial departments of our 
colleges and high schools. As I stated 
on another occasion: “Just as an ex- 





cellent school system means a progres- 
sive and growing nation, so the intro- 
duction of life insurance education in 
that school system will mean the ad- 
vancement of life insurance. Adults 
may read and many are sure to forget, 
but drill a young man (and I emphasize 
the drilling) in the uses, functions and 
basic principles of life insurance and in 
man’s sacred duties in relation to that 
institution, and he will remember a 
great deal. If a knowledge of the uses 
and functions of life insurance is drilled 
into the minds of the young, and they 
are given the proper habit of thought, 
we may be sure that they will, at the 
proper time, translate that thought into 
action, not only as regards themselves, 
but also in advising their fellow men.” 


Study of Economics Needs Revision 


Here I wish also to state, as I have 
on a number of other occasions, that 
our texts in economics, reaching so 
many thousands of students, need to be 
somewhat changed. These texts are 
modeled on the old three-fold division 
of production, consumption, and dis- 
tribution. It has been rather difficult 
to properly place insurance within any 
one of these three divisions, although 
the subject partakes somewhat of the 
nature of each. Writers on economics, 
it seems to me, forget the essence of 
insurance which does not properly fall 
within any one of these three divisions. 
Insurance is essentially protection—the 
elimination of risk. And so I believe 
that economics should be considered 
from a four-fold standpoint, namely, 
production, consumption, distribution, 
and elimination of risk. When this is 
done insurance of all kinds will not only 
be given its proper place, but will re- 
ceive the attention that is due it. 

Sixty-six colleges now give life in- 
surance instruction, including the prin- 
cipal seats of learning in twenty-nine 
states. Six additional institutions, I am 
advised, intend to begin courses next 
year. 

Want High School Courses 


And now in closing allow me to make 
a few suggestions as to the course 
which you, the most important educa- 
tors of all, might, I feel, advanta- 
geously follow, although I must neces- 
sarily be brief. In the first place, may 
I suggest that you each in your own 
community exert yourself to have the 
essentially useful features of life in- 
surance presented through the channels 
which educate your community? If there 
is a college, do your best to get the sub- 
ject on its program. But only one out 
of every ten high school graduates ever 
attends a college. Therefore, I strongly 
feel, and have advocated for some time, 
that high school students should some- 
how be given at least brief instruction 
in the duties and advantages connected 
with life insurance. Every pastor 
should preach life insurance to his flock 
at least once a year. Every editor can 
afford to write one editorial a year. 
Therefore induce your pastor and your 
editor to act. And do not forget non- 
partisan advertising. I have long felt 
that the life insurance business has 
neglected the use of the daily press, the 
leading magazines, and the trade jour- 
nals for inculcating the benefits of life 
insurance in a nonpartisan way. Every- 
one should do his share and dependence 
should not be put on the other fellow. 
Do not feel that your efforts will result 
in business for your competitor. The 
best life insurance field is the one 
worked most intensively. Life insur- 
ance deals with averages and the law 
of average will work out here. Your 
work will certainly benefit someone else, 
but their efforts will surely benefit you. 


Keeping Oneself Up to Date 


Secondly, permit me to suggest that 
you continue to educate yourself in life 
insurance. Life insurance is probably 
the most academic of all subjects and 
in it theory and practice, if true service 
te the client is the goal, are inseparably 
interrelated. It is true that one may 
make much money by selling life insur- 
ance without knowing much about it, 
but to me it is inconceivable how a 
person can pursue a life’s work without 
loving it, and to really love one’s work 





means to understand it and not merely 
to see the dollars come in. The whole 
modern professional idea is based upon 
a thorough knowledge of one’s subject. 
Contrary to the general opinion, life in- 
surance is a fascinating subject after 
one has spent a little time in studying 
its scientific features. One may be a 
successful seller, and yet to that per- 
son I would say: Study and keep on 
studying your subject in its various 
phases if for no other reason than to 
make life insurance a part of yourself 
so that you may get real enjoyment out 
ef your work. 
Service Idea Now Strong 


Thirdly, permit me to strongly urge 
the service idea. If you follow the sec- 
ond suggestion, relating to the constant 
study of the subject, you will certainly 
fit yourself for the third. Service and 
study are inseparably related. Many 
other lines of business, such as bank- 
ing, bond selling, exporting, etc., today 
emphasize the service idea. If true in 
these instances, how much more so in 
your profession, where the subject is 
so difficult and the people with whom 
you negotiate so ignorant. The service 
idea means that you should recognize 
the advantages of each of the various 
types of contracts and should fit the 
client according to his real needs. As 
I have stated elsewhere: “When com- 
pleting a contract it might be well to 
pause and ask: Have I effected a trans- 
action which in view of all the circum- 
stances, which I have tried to honestly 
ascertain, truly meets the needs of my 
client, and has. my recommendation 
been uninfluenced by a desire to in- 
crease my compensation?’ What 
though one gains much money and vio- 
lates one’s conscience! The idea—prev- 
alent with so many in the field—that 
life insurance is a game should be com- 
pletely eliminated. Life insurance is a 
serious business and should be viewed 
in that light. A commission should 
not be regarded as a_recompense paid 
for a policy sold. It is the policy- 
holder who really pays your commis- 
sion. They must therefore be earned in 
the sense that they are a consideration 
for a real service rendered. 


Responsibility to Public 


Lastly, permit me to suggest that you 
be actuated by a spirit of loyalty to 
your fellow workers and to the institu- 
tion you serve. We are too apt today 
to judge an institution by the deeds of 
a few who may act selfishly or even 
wickedly. The unprofessional conduct 
of a few does great harm to the many. 
It is well to bear in mind that the 
Golden Rule should govern our actions 
in their relation to an entire group of 
fellow workers quite as much as in in- 
dividual transactions. 

—_—_ OOo 
Cleveland Life Entertains 


Through the courtesy of Frank A. 
Seiberling of Akron, Ohio, president 
of the Goodyear Tire & Rubber Com- 
pany, the directors of the Cleveland 
Life have been enabled to arrange for 
a complimentary entertainment to 100 
of the representative men of Cleve- 
land. The party will leave Cleveland 
on the morning of July 6 in_automo- 
biles and motor to Akron. They_will 
be entertained at luncheon at “Stan- 
Hywet Hall,” the splendid home of Mr. 
and Mrs. Seiberling, west of Akron. 
During the forenoon the party will 
be shown through one of the great 
rubber plants of the city. 

————q@x202—_— 


Revamps Application Blanks 


The Providers Life of Chicago has 
revamped its application blanks, sim- 
plifying all of the forms that have been 
in use up to the present time. One 
of the most important of the new fea- 
tures is the portion of the application 
blank that goes to the medical exam- 
iner. This is torn from the corner of 


the agent’s application blank and gives 
only the name and address of the as- 
sured and the time at which medical 
examination is desired. The medical 
examiner is thus entirely ignorant 0 
the amount of insurance that has been 
applied for, the insured’s age, etc. It is 
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necessary for him to fill out another 
blank asking all the usual questions. 

In this way a thorough check is made 
on the information submitted by the 
agent, which, in many cases, is faulty 
and incomplete. From the beginning 
the Providers has accepted no appli- 
cation without the payment of at least 
$5 on each ordinary policy. This plan is 
being adhered to and while some busi- 
ness is lost as the result, the business 
secured is of a high character and 
easily renewable. 





Life Agency Changes 











Take Reliance in Arkansas 


Earle W. Hodges, secretary of state 
of Arkansas, recently defeated for the 
nomination for governor on the Demo- 
cratic ticket, has announced that he 
has formed a partnership with W. Hix 
Mallory to enter the insurance business 
upon his retirement from office on Jan. 
1. Mallory & Hodges will be state 
agents of the Reliance Life. Head- 
quarters will be in Little Rock, with 
branch offices at Pine Bluff and Fort 
Smith, and probably elsewhere in the 
state. 

Mr. Hodges had several lucrative 
political positions open, but preferred 
the life insurance business. He is now 
completing his third term as secretary 
of state. 





Goes to the Western Union 


James E. McGowan, formerly man- 
ager for the Continental Life in the 
Southern Idaho district, has become 
general agent for the Western Union 
Life in the Williamette valley, with 
headquarters in Portland, Ore. Mr. 
McGowan entered the life insurance 
field in Oregon, his native state, more 
than 10 years ago. 





Bahr Gets More Territory 


The Guardian Life, Madison, Wis., 
has assigned to the H. P. Bahr Insur- 
ance Agency at Watertown, Wis., 
counties of Dodge, Jefferson, Wauke- 
sha and Walworth. H. P. Bahr, head 
of the agency, has been the biggest 
business getter for the Guardian Life, 
and is now president of the Foremost 
Club of the Guardian Life. Mr. Bahr 
is forming an insurance premium sav- 
ings club with the Bank of Watertown 
and will announce details later. 


F. D. Davis Is Advanced 


F. Dayton Davis, of Escanaba, Mich., 
has been advanced by the Northern of 
Detroit to agency manager for the up- 
per peninsula of Michigan, with head- 
quarters at Escanaba. He has also 
been elected a member of the board of 
directors of the company. Mr. Davis 


oor made an enviable record for him- 
self, 








Blanchard to Philadelphia 


Charles C. Blanchard has been ap- 
pointed general agent of the Connecti- 
cut General Life at Philadelphia_for 
Bucks, Montgomery, Philadelphia, Dela- 
ware and Chester counties, Pa., and for 
the state of Delaware. He succeeds 
V. Angamar Larner, who resigned in 
order to devote his entire attention to 
personal production, especially to busi- 
ness and income insurance. Mr. Lar- 
ner will continue with the general 
agency as associate general agent. 





Opens Rockford General Agency 


W. H. Heinz is at the head of a new 
general agency for the Bankers Life 
of Des Moines at Rockford, Ill. This 
agency started active operations on 
June 15, and although it is still a very 
young institution, it already is making 
a name for itself as a productive 
agency. Mr. Heinz, the head of the 
agency, has been hitting a fast stride 
aS a personal producer, although he 
1S new to the insurance business, and 
the new agency at Rockford gives 
Promise of being among the best of 


several successful agency organizations 
which the Des Moines company has in 
Illinois. 


AGENCY NOTES 


Simon Clarke has been appointed city 
representative of the Royal Union Mutual 
Life at Ottumwa, Ia. 

GL. Farr has been appointed dis- 
trict agent for Boone county, Ill, for 
the New York Life and will have head- 
quartérs at Belvidere. 

Agency Supervisor B. B. McKnight of 
the Franklin Life, who has been located in 
Illinois, has gone to the Ozark Mountain 


region in Arkansas, to represent the 
Franklin. 
E. H. Perschman, who has been the 


Chicago cashier of the Security Mutual 
Life of New York, has returned to the 
Minneapolis office of the company, and 
will do field work there. He will be suc- 
ceeded there as cashier at Chicago by J. 
Cc. Erwel, who has served the company in 
a similar capacity at Warren, Pa. 

Roy A. Choinski, formerly associated 
with the southwestern Illinois agency of 
the Illinois Life, has been appointed asso- 
ciate manager of the north central Illi- 
nois agency. 

D. P. Vanarsdall, Inc., has been incor- 
porated in Louisville, Ky., with $1,000 
capital stock for the purpose of writing 
life insurance. D. P. Vanarsdall, Charles 
Horner and Fanny B. Horner are the in- 
corporators of the company. 


John G. Thompson has been appointed 
as general agent for the Western Union 
Life in Flathead county, Montana, with 
headquarters at Kalispell. He was for- 
merly a professional ballplayer, receiving 
the name of “Cyclone” Thompson because 
of his rapid-fire delivery as a pitcher. 

The Maysville, Ky., district of the West- 
ern & Southern Life has been consolidated 
with the Portsmouth district. J. W. Hop- 
kins, superintendent at Maysville, becomes 
assistant superintendent at Portsmouth 
under A. D. Troxall, transferred from 
Toledo. J. H. Randolph, assistant at 
Maysville, will have charge there. 

David C. Herrin, of Portland, Ore., has 
been appointed general agent of the Co- 
lumbia National for western Oregon, to 
succeed F. P. Tebbetts. For some time 
prior to ten years ago Mr. Herrin was 
national organizer for the A. O. U. W., with 
headquarters in Ohio. About ten years 
ago he went to Portland and was ap- 
pointed an agent for various life com- 
panies: the Connecticut General, the Man- 
hattan Life, the Equitable Life, and the 
Union Central. 


———@zx@2:0c ee 


Will Erect Home Office Building 


The Occidental Life of Albuquerque, 
N. M., will commence construction on 
its new home office building on Aug. 
1. The contract will call for the com- 
pletion of the building by Jan. 1 next 
year. The building will be one story 
high in gothic architecture and will 
cover a ground space 100 by 142 feet. 
Besides the Occidental Life, the Occi- 
dental Fire, the Western Mortgage 
Company and the City Electric Com- 
pany will have offices in the building. 

2 ¢ -___—. 

Insurance department examiners are 


completing an examination of the Ohio 
National Life of Cincinnati. 





ATTENTION, Battalion! Right, face, forward, March!! 


Write for sample copy of our automatic incomparable Four Option 
Policy, copyrighted. The most popular contract ever presented to the 
insuring public. . Four contracts in one. Sold exclusively by ’ 


The Columbia Life Insurance Company 


one of the three oldest Companies in Ohio. Directors of high type, six 
of whom are bank presidents. If you neglect this oom opportunity 
you will regret it. Good territory open in Ohio, Indiana, Kentucky, 
Georgia and Virginia. Address Dr. Felix G. Cross, Pres., Cincinnati,O. 














‘TINTERNATIONALT 
LIFE BUILDING 
AAAS 


| ae 


International Life 


The Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. : 
If you are not selling them we are both losing money. 


International Life of St. Louis, Mo. 


MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 


The Conservative Life Insurance Company 








Otte Schenk, President 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 








The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets................-.5---- $ 1,747,779.70 
Insurance in Force...... ..........---- 17,661,497.00 
Surplus to Policyholders.............. 342,175.46 


New Continuous Monthly Income Policies 
Splendid opportunities for AGENTS in many sections of Ohio We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 

















Che Puritan 





ARCADE BUILDING 
COLUMBUS, OHIO 


= 
Life and Annuity Company 


A NON-PARTICIPATING LEGAL RESERVE 
LIFE INSURANCE COMPANY 


...Vow Organizing 

















The Western Life Indemnity Company 


Has been in continuous and successful operation for thirty-one years 


Has Paid Over $7,500,000 in Relief 


ITS POLICY HOLDERS AND THEIR BENEFICIARIES 


Now offering special attractive contracts to producing agents in 
ILLINOIS, INDIANA and PENNSYLVANIA 


GEN. GEO. M. MOULTON, President 
Masonic Temple, Chicago, Illinois 





J. L. MITCHELL, General Agency Manager 
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SITUATION IS STARTLING 


Just what will be the outcome of 
the investigation which the Life Presi- 
dents Association is making on the 
subject of war restrictions it is im- 
possible to say, but there can be no 
doubt that a number of prominent 
executives and actuaries feel that the 
situation is a grave one. It is not that 
any particular fear is entertained that 
we shall be drawn into the present Eu- 
ropean war, but the thought of $20,000,- 
000,000 of life insurance in force in this 
country without restriction or regula- 
tion of any kind on such an important 
special hazard as war is rather start- 
ling. From an underwriting stand- 
point, and actuarially, the hazard is not 
provided for. The fire companies take 
definitely into consideration the con- 
flagration and earthquake hazard, but 
the life insurance mortality tables are 
not based on experience with any but 
normal conditions. The various com- 
panies which are members of the Life 
Presidents Association have been mak- 
ing their suggestions, and it is believed 
that a permanent war clause of some 
kind will result. It is understood that 
many of the replies are in favor of a 
permanent war clause with extra pre- 
mium of from 3 to 5 percent, or a re- 
duction of the face of the policy to 
one-fifth or some other fraction in case 
no extra premium is charged. Some 
of the large mutual company officials 
feel that war experience should be kept 
in a separate class and dividends paid 
out of the extra premiums charged. 





PART TIME AGENTS 


While occasionally we hear of life 
insurance men, especially those of 
larger cities, raising the question of the 
part time agent as a factor in the busi- 
ness, it will be interesting to know that 
the full time fire insurance agents in 
Houghton county, Michigan, in the 
upper peninsula, have gotten out a cir- 
cular to their companies, protesting 
against the part time agents and saying 
that they are not qualified to represent 
a company. They even go so far as to 
name the local agents to whom they 
object and who are not regarded as 
being seriously in the business. 

The life insurance men, therefore, 
find that conditions in their special line 
of insurance soliciting are not far dif- 
ferent from those prevailing in fire in- 
surance and casualty. Houghton coun- 
ty, Michigan, agents even go so far as 
to say that they will resign the agency 





of any company that will not hereafter 
do business through whole time agents 
or those making insurance their main 
occupation. 

While most of the life companies 
have not reached a point where they 
feel they can secure the business they 
want through whole time agents alone, 
yet all recognize the fact that the chief 
business should be done through such 
agents and that the companies owe 
something to the public in sending out 
only trained or qualified men who are 
able to write the business as it should 
be. A good many misfits in the way 
of life insurance policies can be traced 
to ignorant or incompetent agents. 








THREE ESSENTIALS 


Ir 1s always interesting to get the 
viewpoint of the man of large and 
valuable experience. Vice-President 
Tuomas A. Buckner of the New, York 
Lirg, in a recent talk to some of the 
agents of that company, said that the 
man who takes up the business of life 
insurance as his life work and continues 
through all its vicissitudes honest, loyal 
and efficient to the extent of his abil- 
ity, is the successful agent. By hon- 
esty he said that he did not mean the 
mere observance of the letter of the 
law and the ordinary conventionalities 
of life, but he should be honest in 
more ways than one. 

Mr. BuckNER analyzed what he meant 
by honesty, loyalty and efficiency, and 
said that an agent who squares his life 
work with these elementary principles 
is a success, that such an agent need 
have no worry over the question of 
raiment, food or shelter for himself 
and family. It will be interesting to 
read just what Mr. Buckner said on the 
subject, owing to his position in the 
insurance world. He analyzed these 
characteristics as follows: 


By being honest I mean more than the 
mere observance of the letter of the law 
and the ordinary conventionalities of life. 
I mean— 

1. Honesty to self and family. 

(a) Conservation of time—eight hours 
a day, six days a week; hard work directly 
in the line of business. 

(b) -No side issues or side discussions 
in business hours, no procrastination— 
driving directly at the mark of one’s 
calling. 

(c) A student of the business of the 
company, of the policy forms, of the rate- 
book and the literature, and, most of all, 
of the prospects and their needs. 

2. Honesty to the company—withhold- 
ing no facts the company should receive; 
never misrepresenting to it or its clients, 
even though big commissions should be 
in the balance. 

38. Honesty to prospects and clients; 
never overinsuring—never underinsuring; 
never misrepresenting policies or divi- 
dends; choosing the policies most clearly 
indicated by your clients’ needs, regard- 
less of the rate of commission. 

By being loyal, I mean more than lip 
service. I mean— 

(a) Allowing no one to reflect upon the 
integrity of the company without a re- 
buke; promptly bringing to the company 
any just complaint. 

(b) The kind of loyalty that prevents 
men from listening to temptations from 
other quarters—and if seductions and 
temptations come puts them out of mind 
and behind, with full assurance that a 
man can make good in his own company, 
if he can in any. : 

(c) By loyalty I mean a strict—yes, 
even a blind observance of all the com- 
pany’s rules—no trimming, no turning of 
short corners. No man can permanently 
succeed who is a trimmer. A loss in com- 
missions through the observance of the 
company’s rules, both in the letter and 
spirit, is made good many fold in self-re- 
spect. Loss of self-respect is a declara- 
tion of failure. 

By being efficient I mean more than the 
mere accomplishment of immediate re- 
Sults. Efficiency means— 

Planning; careful attention to the little 
details; organizing the incidents of life; 
studying one’s self, one’s neighbors, and 
clients, one’s surroundings and _ one’s 
friends; economizing one’s time, and work- 
ing diligently, energetically. 





Turnk clearly. 





Personal Glimpses of 
Life Underwriters 





President Morgan G. Bulkeley, of the 
Aetna Life of Hartford, has again been 
reelected president of the Sons of the 
Revolution of Connecticut. The an- 
nual meeting was held, according to 
the usual custom, at the little red 
schoolhouse on the banks of the Con- 
necticut river at East Haddam, where 
Nathan Hale taught in pre-Revolution- 
ary days. 


Judge C. B. Robbins, president of the 
Cedar Rapids Life of Cedar Rapids, 
Iowa, has answered the call of the War 
Department, as captain of Company D 
of the First regiment, lowa National 
Guard, and started with his company 
for Camp Dodge, near Des, Moines, 
Iowa, last Saturday. ; 

Life insurance men were shocked last 
week to learn that Isaac Davenport, 
secretary and actuary of the Pan-Amer- 
ican Life of New Orleans, shot and 
killed himself in his apartments at the 
Plaza Flats in Indianapolis. Mr. Dav- 
enport has been spending much time in 
Indianapolis since the Pan-American 
took over the Meridian Life of that 
city. Proper methods of reporting and 
accounting had to be put in and Mr. 
Davenport was just about completing 
the details of the new system. He was 
a man of ability and there seems to be 
no motive for his act. His relations 
with his company and its officers were 
very pleasant. He was nervous some 
days preceding his death and seemed 
to worry over unimportant matters. 
Mr. Davenport was formerly actuary of 
the Virginia department, and the body 
was taken to Richmond for interment. 


R. E. Lee Jones, for many years gen- 
eral agent at Springfield, Ill., for the 
Bankers Life of Iowa, has retired from 
his association with the company and 
from the insurance business, to remove 
from Illinois to Louisiana, where he 
has bought a plantation near Baton 
Rouge. Mr. Jones has a fine southern 
estate called “Evergreen” and _ has 
achieved his life-long ambition to own 
and operate a plantation in the sunny 
south. His address is Laurel Hill, La. 
His successors to the general agency 
for the Bankers Life at Springfield are 
J. R. Curtis and C. J. Wohosky. Mr. 
Curtis has been one of the leading per- 
sonal producers for the Bankers for 
several years and Mr. Wohosky has 
been the trusted and efficient office man 
in charge of Mr. Jones’ agency. The 
agency is showing a good growth un- 
der its new management” and gives 
every promise of becoming one of the 
best in the entire Bankers Life terri- 
tory. 

F. A. Roach, a representative of the 
Bankers Life of Des Moines, at Beau- 
mont, Tex., relates a recent experi- 
ence which simply adds one more 
forceful argument to the thousands that 
happen every day to point out the 
danger of procrastination for the man 
who is a prospect for life insurance. 
Mr. Roach tells in a letter of a man, a 
traveling man.with a wife and a baby 
less than one year old, who sent a 
postal card as a prospect for life in- 
surance. Mr. Roach did not delay in 
calling on this prospect, but the pros- 
pect put him off for a week. He made 
an engagement for a night just one 
week later. The prospect died on the 
afternoon before the night when he was 
to have met Mr. Roach. Every insur- 
ance man sees what this means. This 
procrastinator was a traveling man 
who made good money, but who lived 
well and forgot to provide for the fu- 
ture of his wife and baby. 


The Equitable Life of New York 
has a correspondence course which is 
conducted for the benefit of the agents 
in order that they may have a com- 
prehensive idea of life insurance in 
general and the Equitable in particular. 
At the end of the course an examina- 





tion is made and the risk is graded. 
Mrs. Herman Moss, wife of the Equi- 
table’s general agent at Cleveland, has 
completed the course and received her 
diploma. The company says that: her 
answers to the questions have been 
accurate and intelligent and she is a 
more highly educated “insurance man” 
than many of the agents of the com- 
pany who have had the opportunity of 
taking this course, but have failed to 
do so. Another woman who is now 
taking the course is Mrs. William J. 
Graham, wife of the superintendent of 
the group home purchase and monthly 
premium department. Neither of these 
ladies are dependent for support on an 
insurance education, but, inasmuch as 
their husbands are Equitable men they 
desire to know something about the 
business. 


Olmsted Bros. & Co. of Cleveland, 
state agents of the National Life of 
Vermont in Indiana and Ohio, have 
gotten out a brochure showing the 
progress the agency has made in life 
insurance development. It is “one of 
the leading agencies in the west and 
is conducted on efficiency plans. The 
brochure contains photographs of the 
office showing the various departments. 

The National Life opened its office 
in Cleveland in 1869 and entered In- 
diana in 1890. Olmsted Brothers rep- 
resented the company up to Dec. 15, 
1906, when E. B. Hamlin was admitted 
to the partnership, forming the pres- 
ent firm of Olmsted Bros. & Co. The 
National Life has outstanding in Ohio 
and Indiana $28,387,067. New business 
issued through the agency during the 
last five years was $15,875,461. The 
company has invested in Ohio and In- 
diana securities $4,250,062. 


There does seem to be a war haz- 
ard after all. Manager L. Brackett 
Bishop of the Massachusetts Mutual 
in Chicago had an application go 
through his office this week from a 
man who had ten brothers killed in 
war or feuds. Three met their deaths 
in the Spanish war, two in the Philip- 
pines, one in the Boer war in Africa, 
one in the Boxer troubles in China, 
one in the Mexican uprising and two 
in a feud. This is probably an un- 
paralleled record and yet it is an au- 
thentic case. Dr. Cuthbertson, who ex- 
amined the applicant, was struck with 
the unusual family record and brought 
it to the attention of Mr. Bishop. 


James V. Barry, assistant secretary of 
the Metropolitan Life, is the hardest 
insurance man to interview in New 
York. Not that it is difficult to see 
him, for he is easily get-at-able, but 
invariably after the first or second 
question the tables are turned and the 
interviewer is himself undergoing a se- 
ries of rapid fire questions that would 
do credit to a Chinese statesman on 
his first visit to the country. 

Mr. Barry learned the art of asking 
questions when he was state capital 
correspondent at Lansing for one of 
the leading Michigan papers. His in- 
stinct is unerring and it takes him 
about as long to draw out the personal 
and business information of the sec- 
tion “back home” from his out-of-town 
visitors as it does for a zoo elephant to 
squeeze the juice out of an orange. 


There is a man in Mason City, Iowa, 
who was evidently from his infancy de- 
signed for life’insurance work. His 
parents examined his bumps at an early 
age and decided that here was a boy 
who would make his mark as a life 
insurance agent, and, therefore, they 
named him I. Will C. Holman. Mr. 
Holman is a member of the firm of 
Barber & Holman, general agents of 
the Guaranty Life of Davenport, and 
a good many people in Mason City and 
thereabouts are following the tip and 
are seeing Holman whenever the oc- 
casion requires. 

—_————3 + aon 

“I want to be an optimist,” writes an 
agent, “but I’ve worried myself half to 
death trying to find something to be 
cheerful about.” 
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News About Companies 











Lincoln National—This company has 
been repeatedly pointed out as one of the 
successful western companies which stand 
out prominently as progressive and perma- 
nent institutions. To those who have 
watched its development since its start 
less than a dozen years ago, it is not re- 
markable that a producing agency force 
has been gathered under the company’s 
panner that can consistently attain a mark 
of $1,000,000 per month. It has become an 
unusual event when any month’s produc- 
tion falls below this mark. One of the 
most striking things about the company 
is the fact that this total of business 
is produced in a limited territory, it bein 
the belief of its management that a smal 
field well cultivated is preferable to a 
large field looked after only in the larger 
towns. In its home city and county the 
Lincoln Life leads every other company 
in annual production, as it does in its 
home state. Having made such a great 
record in “Hall Month,” in honor of First 
Vice-President and Gené@ral Manager 
Arthur F. Hall, the agency forces of the 
Lincoln are now in the midst of an 
“Agent’s Month” contest, for which sev- 
eral prizes are offered. There are not 
only several money prizes, but also a 
handsome loving cup, presented by Man- 
ager of Agencies W. T. Shepard, which 
will become the personal property of the 
man who wins it 

* * x 

Home Life, Philadelphia—The company 
has already made more increase, both in 
the ordinary and industrial departments, 
so far this year, than it did all of last 
year. The actual gain of insurance in 
force up to June 8 was Close to $1,000,000, 
and the weekly industrial increase over 
$600. The company has set its mark for 
pig o> insurance in force at the close 
of 1916. 





Association Activities 











Minneapolis and St. Paul—The Minne- 
apolis and St. Paul associations held a 
joint meeting Monday evening in which 
was reviewed the work of the Northwest 
Congress of Life Underwriters recently 
held under the auspices of the two asso- 
ciations. The title of the meeting was 
given out as “Retrospect and Prospect,” 
the former having to do with the recent 
congress and the latter with the national 
convention at St. Louis. Attendance at 
the St. Louis convention was urged by 
several speakers. 

There was reported by Treasurer C. N. 
Patterson of the Minneapolis association 
the sum of $118.93 left in cash on hand 
after all expenses of the congress had 
been paid. 


a cl cd 
Birmingham, Ala.—The Birmingham 
association plans to have all the big 


buyers of insurance in that city address 
the association from the point of view of 
the man who buys it. Paschal Shook will 
be the speaker at the next regular meet- 
ing of the association, the second Tues- 
day in July. Victor H. Hanson, publisher 
of the Birmingham “News,” the first 
speaker, carries $132,000 life insurance. 
The Birmingham association is conduct- 
ing a newspaper advertising campaign, 
and the first appearance of “The Life 
Insurance News” was made in the Bir- 


Michigan Mortgages 
FOR SALE 


On Lands and Properties 


increasing in value more rapidly 
than in any other state in the 
Union. Interest 5 to 7%. Title 
Guaranteed. 


MITCHELL & CO. 
604 Masonic Temple, CHICAGO, ILL. 














FARM MORTGAGES 


lowa and So. Dakota 


ORGANIZED 1872 . 


IOWA LOAN & TRUST CO. 
DES MOINES, IA. 


mingham “News,” covering an entire page. 
It contained advertisements of twelve life 
insurance agents. The purposes of the 
association were stated and a list of the 
members was given. | 


Chicago—About 100 members attended 
the June dinner of the Chicago association 
last week. The next meeting will be the 
fall meeting, at which plans for the com- 
ing year will be discussed. Last week’s 
meeting was strictly not a business meet- 
ing, and even the speakers made as little 
mention as possible of'shop talk. The 
guest of honor and chief speaker was 
Frank O. Lowden, Republican candidate 
for governor of Illinois. Mr. Lowden is 
one of the most heavily insured men in the 
state. Henry R. Rathbone gave an inter- 
esting talk on the subject of “Patriotism.” 
Mr. Rathbone is the son of Major Rath- 
bone, who was a guest of Abraham Lin- 
coln at the time the latter was shot in 
Ford’s theatre in .Vashington. 


Boise, Idaho—At the annual meeting of 
the Gem State association last week. The 
following officers were elected: President, 
D. C. Whyte; vice-president, R. C. Pening- 
ton; secretary, C. S. Kutnewsky; treas- 
urer, J. B. Martin; executive committee, 
E. A. Crooks, chairman; E. J. Phelps, F. 
T, Flinders, and Herman Dietz. The asso- 
ciation also decided to enter the race for 
the cup which the National association is 
offering for new members. 
* * 


, Oklahoma City—The Oklahoma associa- 
tion held its regular monthly meeting 
Monday evening. here was a large 
attendance. Rev. Mr. Royer of the Lutheran 
Church spoke on “Science of Good Cheer” 
and T. M. Watling, state agent of the 
Bankers Life of Des Moines, took as 
his subject “Endowment Insurance.” J. 
Henry Johnson, chairman of the executive 
board, talked on the increase of member- 
ship. The executive board was directed 
to select delegates to the national con- 
vention. eR 


* 
ASSOCIATION NOTES 
Delegates and alternates to the na- 
tional convention were selected at a re- 


cently held meeting of the Grand Rapids, 
Mich., association. 


The delegates from the Indiana asgo- 
ciation to the national convention at St. 
Louis in September are: R. T. Byers, 
W. <A. Courtwright, E. E. Flickinger, 
Frank Jones, W. E. Osborn and W. a 
Smith. Alternates: E. A. Canbler, W. J. 
Gibbons, L. A. Gregerson, M. B. Oakes, 
Isaac Pinkus and Lee B. Smith. 


Organizing Junior Club 


The Western States Life is organ- 
izing a Junior Club for agents writing 
between $50,000 and $100,000 of busi- 
ness annually. Meetings will be held 
annually for those qualifying at dif- 
ferent central points. The president 
will be the member paying for the 
largest number of applications and the 
vice-president the second largest num- 
ber. Members of the company’s $100,- 
000 Club will be honorary members en- 
titled to attendance. Expense of those 
attaining membership will be paid at 
meetings. 


———_ 0a 
Friends Booming Russell 


Friends of J. N. Russell, of Los An- 
geles, home office general agent of the 
Pacific Mutual Life, believe that Mr. 
Russell will be elected president of the 
National Association of Life Under- 
writers at the annual convention in St. 
Louis Sept. 17-19. Mr. Russell, who 
has been an ardent association worker 
for several years, is now chairman of 
the executive committee and has also 
been vice-president. His familiarity 
with the work of the organization, 
coupled with the fact that he is a man 
of means and would be in a position to 
undertake active work in behalf of the 
national body, makes him a most ac- 
ceptable candidate. 


——_—_—=> 0 
May Have Sixteen in Club 


A. P. Osborn, manager of the Royal 
Union Mutual Life at Kansas City, 
missed his aim by nearly a quarter mil- 
lion dollars in the business for the 
first six months of 1916. The depart- 
ment wanted $1,200,000, and the men 
turned in $1,400,000. This is nearly 
$400,000 ahead of the first six months 














Capital and Surplus Over $1,000,000 

















ILLINOIS AGENTS ! 


We’ll Help You Make Money 
Co-Operation and Full Commissions 





WE ARE PREPARED TO SUPPLY AGENTS WITH NOT 
ONLY A VERY ATTRACTIVE LINE OF POLICIES TO 
SELL, BUT WILL ALSO SEND A SPECIAL HOME 
OFFICE REPRESENTATIVE WHO IS A GOOD PRO- 
DUCER TO WORK WITH THESE AGENTS TO HELP 
THEM GET STARTED, PAYING THEM FULL COMMIS- 
SIONS ON ALL BUSINESS WRITTEN WHILE DOING SO. 


Address 59-P, care The Western Underwriter. 

















MINNESOTA 


NORTH DAKOTA 


Fine Opportunities for the Right Men 


THE W. M. HORNER AGENCY 


GENERAL AGENTS FOR 


The Provident Life and Trust Company 


OF PHILADELPHIA, PA. 


1147 McKnight Building - Minneapolis, Minnesota 


SOUTH DAKOTA 


IOWA 
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NOW OPEN! 


Prosperity of mining industry. 


Madison, Wis. 


The Northern Peninsula of Michigan 
GENERAL AGENCY 


2. Unusual contract for an experienced man. 


With the A. C. Larson State Agency Central Life 


TWO OTHER GENERAL AGENCIES OPEN IN WISCONSIN 























ERNEST J. STEVENS, Manager 


























of last year. Sixteen of the men are 








Room with private bath - - 


Reem with detached bath - - 
Rooms with private bath - - 











Room with detached bath - - 


TWO PERSO 


Atel Ia Salte 


Chicago’s Finest Hotel 


La Salle at Madison Street, Chicage 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodation . Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 


Connecting rooms and suites as desired 
All reoms at $5 or more are the same price 
fer one er two persons. 


Hotel La Salle gives more for the price 
you pay than any ether hotel in Chicage 
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Ottawa, Illinois 





The Central Life Insurance Company of Illinois 


Has a few GOOD positions open FOR FIELD 
MEN IN IOWA and MISSOURI 


It will pay you to investigate 
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likely to qualify for the $100,000 Club, 
and the trip to Atlantic City, and half 
a dozen of them will qualify for their 
wives as well. 


2 
STATE LIFE MEN IN SESSION 





Annual Meetings of $200,000 and $100,- 
000 Clubs on at Indianapolis 
This Week 





Indianapolis, Ind., June 29—The fifth 
annual convention of the $200,000 and 
$100,000 Clubs of the State Life is 
being held today (Thursday) and to- 
morrow. ‘The arrivals indicated there 
would be over fifty members from 
twenty states, others detained by sick- 
ness and interference with their regu- 
lar schedules by Uncle Sam’s mili- 
tary necessities. 

The program today included the re- 
ception of the company’s guests in the 
morning, luncheon at the Woodstock 
Club, followed by a business session, 
then an auto ride in the city and 
suburbs and a dinner at the Hotel Sev- 
erin. 

Tomorrow morning will be spent in 
business conferences, ending with a 
luncheon at the home office, prepared 
by the lady employes of the company. 
All hands will attend the ball game in 
the afternoon and the festivities of the 
convention will conclude in the eve- 
ning with a banquet. Samuel M. Ral- 
ston, governor of Indiana, will be pres- 
ent and greet the insurance men and 
F. H. McMaster, insurance commis- 
sioner of South Carolina, will deliver 
an address on “The Value of Character 
in Life Insurance.” 


a Ge 


Moves to Hartford 


William F. Chamberlin, superintend- 
ent of the group insurance division in 
the life department of the Travelers, 
has moved his family from Dayton, 
Ohio, to Hartford. Mr. Chamberlin 
has been working in this department 
for some time and his appointment as 
superintendent was announced two or 
three months ago. He was formerly a 
star agent of the company at Dayton. 

———————2 oe ____- 


Wisconsin Convention to Meet 


The Wisconsin Life Convention 


whose membership consists of the five | 


younger life companies of the state, 
will meet at Wausau, during the last 
week in July. The program for the 
meeting has not yet been made up. 
The younger companies are cooperat- 
ing weil in Wisconsin. 





= *e—_—____ 
Question of Double Indemnity 


An interesting point, said never be- 
fore to have come up in life insurance 
in Indiana, is involved in what may 
be termed a friendly suit against the 
State Life in the superior court at In- 
dianapolis. James G. Radebaugh car- 
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ried a life and accident policy, with 
double indemnity. He was shot and 
killed April 23, and his brother is in 
jail charged with murder. He was 
formerly a patient in an Illinois asylum 
for the insane. Mrs. Radebaugh’s at- 
torney says the point at issue is 
whether the death was due to accident, 
if the brother caused it and is insane, 
as an insane man cannot commit mur- 
der. The amount involved in the 
double indemnity is $12,000 ($50 a 
month for twenty years). In her com- 
plaint, plaintiff says the assailant of 
her husband is unknown to her and 
the indicted brother says he was not 
in the city at the time of the assault. 


—— 2 ¢ & 


BLACKBURN USES BIG FIGURES 





Secretary of American Life Convention 
Gives Statistical Facts About 
Member Companies 





In his announcement for the eleventh 
annual meeting of the American Life 
Convention, T. W. Blackburn, the sec- 
retary and counsel, gives some inter- 
esting information concerning the 
companies composing that organiza- 
tion. They now number 100. At the 
end of 1915 they had total insurance 
in force of $2,133,232,955. Their gain 
in 1915 was $191,251,654 in insurance 
in force. At the end of the year their 
admitted assets amounted to $264,- 
506,898, an increase of $38,090,676 for 
the year: The reserve at the end of 
the year was $205,880,423. 

The annual meeting will be held at 
the Jefferson Hotel, St. Louis, Sept. 
14-16, the legal section meeting on 
Sept. 13. Mr. Blackburn thinks in 
view of the fine records the companies 
are making this meeting ought to be 
the best in the history of the Ameri- 
can Life Convention. 


—————@22 2 
Lets Contract for Home Office 


The Volunteer State Life of Chat- 
tanooga, Tenn., has awarded a con- 
tract for the erection of its 10-story 
home office building, which will cost 
about $440,000. 


— De l—— 


Dinner to Sturtevant 


A complimentary stag dinner was 
given by the New World Life of Spo- 
kane, Wash., last week to Robert 
Sturtevant, manager of the policy and 
renewal departments of the company. 
The dinner was in honor of Mr. Sturte- 
vant’s marriage to Miss Irma L. Hoga- 
done of Grand Rapids, Mich. The 
wedding took place at the home of 
the bride. 


a Oo 
Illinois Life’s Plan 


The Illinois Life will continue to 
pay the present salaries of any of its 
employes who, by reason of their pres- 
ent or prior membership in the national 
guard, have been or may be summoned 
for military service on account of the 
Mexican situation, and who have wo- 
men or children dependent upon them 
for support. This payment shall be 
made to such dependent or dependents 
as the employe may designate, and 
shall be made during the period of ac- 
tive military service not exceeding the 
number of years the employe has been 
in the service of the company. At the 
end of service, their present positions 
or similar positions shall be open to 
them on their return. 

In the event that death shall occur 
during active military service within 
the period of the continuation of such 





salary payments, the company will con- 
tinue the salary payments for six 
months following death, to the de- 
pendent or dependents designated by 
the employe. 


———_s 4 a——___—_ 
Entertains Tennessee Agents 


The Interstate Life of Chattanooga, 
Tenn:, last week entertained at the 
home office about 100 of its Tennessee 
agents, who wrote their quotas during 
the preceding year. In addition to 
business sessions dealing with home 
office methods, field work, etc., the 
agents were entertained by a luncheon 
at the Read House, a visit to the man- 
ufacturers’ exhibit building and a trip 
to Signal mountain, including a ban- 
quet at Signal Mountain inn. 


———_—_- toe 
Northern Life’s Tenth Anniversary 


Elaborate plans are being made by 
the Northern Life of Seattle, Wash., 
to celebrate the company’s tenth an- 
niversary, the celebration to be held 
July 12-14, at which time the entire 
agency force, including agents located 
in Alaska, will convene at the home 
office. The convention activities wil 
be presided over by H. C. Henry, presi- 
dent of the company since its founding. 
The Northern Life now has over 
$10,000,000 of insurance in force. 

————@2e—__. 


City Loses Fee Case 


The city of Shreveport, La., last 
week lost its case to collect in excess 
of $3,000 claimed to be due it from 
the New York Life as license fees, 
based on the gross amount of business 
reported by the Shreveport district 
agency, when a judgment was issued in 





the city’s favor for, $1,080, the amount 
of fees proffered by the company be- 
fore the suit was filed. The company 
contended that fees are due the city 
only on the premiums on those policies 
written in Shreveport proper and paid 
by policyholders living in the city, and 
not for the business handled through 
the Shreveport agency, which handles 
considerable territory surrounding 
Shreveport. 


———-»22e—— 
Woods Visit St. Louis 


Edward A. Woods, of Pittsburgh, 
president of the National Life Under- 
writers Association, and Darby A. Day, 
of Chicago, general agent of the Mut- 
ual Life, received a cordial welcome on 
their visit to St. Louis on Wednesday. 
They were guests of honor at a smoker 
held under the auspices of the Life Un- 
derwriters Association of St. Louis. 

The particular purpose of Mr. Woods’ 
visit is to approve general arrangements 
for the national convention in St. Louis, 
Sept. 19-21. The St. Louis association, 
under the direction of President W. E. 
Bilheimer, had worked out tentative 
plans, but awaited the endorsement of 
President Woods and his committees. 

—_————_—94tao-————_ 


Pan-American Contest 


The Pan-American Life of New Or- 
leans has inaugurated a contest which 
will run from June 1 to Nov. 1. Any 
agent writing $50,000 worth of paid 
for business between these dates will 
be given a trip to the home office at 
the company’s expense. The trip will 
be made in January, when the mag- 
nolia and other blossoms are in evi- 
dence, and will appeal especially to 
agents in northern climes. 
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COMPANIES’ ATTITUDE 


ON MILITARY HAZARD | 


(CONTINUED FROM PAGE 1) 


shall occur in consequence of such serv- 
ice, then the company’s liability herein- 
under shall be limited to the amount of 
the full legal reserve to the credit of 
this policy; except in the event a written 
permit for such service shall be granted 
by the company upon payment of such 
extra premiums as may be fixed therefor 
by the company.’ ‘ 
Bankers Life—The following notice has 
been sent to the agents of the company: 
“Until further notice the company cannot 
consider an application for insurance from 
any man who is now a member of any 
military organization or who contemplates 
enlisting for military service of any na- 
ture.” A special supplementary blank has 
been issued by the company questioning 
the applicant as to contemplated military 
or naval service. 4 m 
Berkshire Life—The Berkshire will not 
write national guardsmen going to the 
front. Some of the policies now in force 
contain a war clause, while others do not. 
The policies the company is issuing at 
the present time contain no war clause. 
The company will waive the restrictions 
contained in the policies in force bearing 
a war clause and will pay all death claims 
on such policies. RS . 
Columbian National Life, Boston—For 
the past year the company has used a 
clause providing that the company is 
not liable under its policy in the event 
the insured engages in military service 
within one year from date of issuance. 


Columbus Mutual—Issues war service 
permits for extra premium of $50 per 
$1,000, but provides for a refund of the 
unearned premiums. | 


Canada Life—The company will write 
national guardsmen at an extra premium 
charge of $50 per $1,000. 

co * * 

Continental Life, Wilmington, Del.—Pol- 
icies more than a year in force contain 
no provision as to military or naval serv- 
ice. Policies less than a year in force be- 
come void if within the first year insured 
engages in military or naval service in 
time of war. Permits for such service 
at an extra charge, yet to be determined, 
will be given. ies 

. 

Conservative Life, Wheeling, W. Va.— 
Military restrictions are not contained in 
the company’s policies and present policy- 
holders who are national guardsmen will 
therefore not be affected. Officials of the 
company have not arrived at a definite 
conclusion regarding writing militiamen. 

* * * 

Equitable Life, Iowa—Permits will be 
issued to engage in military and naval 
service to all policyholders whose policies 
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were issued prior to June 1, 1916. A one 
year war clause is issued with the com- 
pany’s policies and those policyholders 
whose policies were issued subsequent to 
June 1, 1916, will be compelled to secure 
a permit from the company to engage in 
military service upon the payment of 5 
percent of the face of the policy for the 
unexpired term of one year. No applica- 
tions will be considered from policyhold- 
ers who are engaged in or contemplate 
engaging in military service. 


Franklin Life—The Franklin will not 
write any new business on the lives of 
applicants who are members of the na- 
tional guard or who contemplate engaging 
in military or naval service. 
policy contracts contain. no war clause. 


German Mutual Life, St. Louis—With- 
out extra charge the company will insure 
militiamen on limited payment life and 
endowment contracts to the amount of 


’ 
* * oe 


Germania Life—The company’s rules 
have been announced as follows: 

1. Policies issued before Jan. 1, 1907— 
Free permit. 

2. Policies issued from Jan. 1, 1907, 
to and including Sept. 10, 1914—No per- 
mit is required because no restriction in 
policy. 

3. Policies issued from Sept. 11, 1914, 
to and including May 31, 1916—Permit up 
to an amount of insurance of $5,000 upon 
payment of a single extra premium of $50 
for each $1,000 of insurance. 

4. Policies issued on an after June 1, 
1916—Permit for service as Sub. 3 up to 
$2,000, except in the case of term policies. 

. New policies—Permit for service 
will be granted under policies other than 
term and without disability benefits up to 
an amount of insurance of $2,000 upon 
payment of a single extra premium of 
$50 per $1,000. 

Furnishing supplementary statements 
pene every application hereafter impera- 

ve. 

Refund on account of extra premiums 
for war service if found more than suffi- 
cient to cover the war risk will be made 
as soon as ascertainable, under policies 
maintained in force. 

No commissions will be allowed on war 
risk extra premiums. 

* . * 

Indianapolis Life—The company has 
sent no special instructions relative to the 
writing of national guardsmen, but has in 
its policy contract a war clause which 
states that permission must be obtained 
to serve in the army and navy at the com- 
pany’s regular rates. 


Illinois Bankers Life, Monmouth, I1.— 
The company’s war clause voids the pol- 
icy where the insured dies as a result of 
war. No applications from members of 
the National Guard or of any military 
organization will be considered by the 
company. 

* * * 

John Hancock Mutual—No new insur- 
ance will be written on lives of members 
of the national guard or those who are to 
engage in active military service. The 
war clause of the company prohibits mili- 
tary service for the first year, a violation 
of which voids the policy. Where the 
policy is less than one year old, the in- 
sured must obtain a permit from the com- 
pany to serve at an extra premium of $50 
per $1,000. ies 

* 


Merchants Life, Burlington, Ia.—No 
word has been sent to the agents of this 
company as to the writing of new busi- 
ness on national guardsmen. Where the 
insured is a guardsman and wishes to en- 


Its regular | 





THE OE 
A) LAWS OF THE STATF 
Ni, _ OF INDIANA 





DIXON W. PLACE, Pres. 
A. S. BURKART, V. P. & Gen. Mgr. 
WM. MELL, Sec’y. 


Conservative Life Insurance Company 


ORDINARY and 
INDUSTRIAL 


of America 


We have some splendid openings for experienced 
industrial insurance men in our Monthly payment de- 
partment, and some first class territory for Ordinary 


men. 
Address in strict confidence 


A. S. BURKART, V. P., 


South Bend, Ind. 











WANTED GOOD MEN! 


We hope to place a “live wire’? agent in every county in Indiana 
during 1916. 


We want men who desire to become associated with a growing company 
that contracts direct with its representatives in the field. 


Permanent and profitable connections for the right men. 
Perhaps you are just the man to represent us in your county. 


Write us today. 


The plan and 


Central States Life Insurance Company 


Home Office, CRAWFORDSVILLE, IND. 











Guarantee Fund Life Association 


Omaha, Nebraska 


Centracts Safeguarded by Investments Exceeding $1,500,000- 
in First Mortgage Farm Loans and Municipal Bonds 


t mana 





t of this Association 


have made possible its leadership in a field which in- 
cludes institutions of much greater age. 


Annual Rate per $1000 of Insurance at Age 35—-$13.30 


Licensed in Twenty-two States ; 


« 





RELIABLE AGENTS WANTED ON LIBERAL CONTRACTS 














First Life and ‘Trust Company 


of Illinois 


9th floor, 20 East Jackson Blvd. 


Now organizing, desire five stock salesmen—commis- 
sion basis only. Good territory and leads furnished. 


FOOTY TTUPRS SSPE YT FPR.” 
nee nen 











14 


LIFE 


THE WESTERN 


UNDERWRITER. 





June 29, 1916 








gage in active service, a written permit 

must be obtained from the company at an 

extra charge to be fixed by the company. 
* * * 


Masonic Mutual Life—No new business 
is being accepted by this company where 
the insured is a militiaman or contem- 
plates military or naval service. "Word 
to this effect has been sent to all the 
agents of the company, as the regular 
policy contracts of the company contain 
no war clause. ree 

Manhattan Life—Agents of the com- 
pany have been advised that the company 
wil) not write national guardsmen. The 
war clause contained in the policies of the 
company exclude from military service 
only those of foreign birth. 


Midland Mutual—Issues 
military service, 
$1,000. 


permits for 
but charges $50 per 


* * * 


Missouri State Life—Men who are mem- 
bers of the militia or who propose to join 
regiments which have been or may be 
ordered to mobilize at certain concentra- 
tion points, can obtain policies from this 
company at the present time without any 
extra charge and no additional charge will 
be made unless or until they are ordered 
to the border or outside of the United 
States. The company will not consider 
applications of persons who are or pro- 
pose to be subject to military or naval 
service for amounts in excess of $5,000 
on a single life. Policies will not be is- 
sued to regular army and navy officers 
and enlisted men at the present time. In 
the future the company proposes to insert 
the following military and naval service 
clause in all of its contracts: 

“During the first two years after the 
date of issue this policy does not insure 
against death or total and permanent dis- 
ability caused directly or indirectly in 
whole or in part while the insured is 
engaged in or in any way connected with 
the military or naval service of any na- 
tion, government, state, county or munici- 
pality and while the insured is outside 
the continental limits of the United States 
or within a radius of ten miles of any 
point on the boundary line between the 
United States and Mexico. 

“In time of war this policy does not in- 
Sure against death or total and permanent 
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disability caused directly or indirectly in 
whole or in part while the insured is en- 
gaged in or in any way connected with 
the military or naval service of any na- 
tion, government, state, county or munici- 
pality. 

“These restrictions except as to total and 
permanent disability will be removed if 
the insured shall make written application 
therefor during his lifetime and good 
health and shall pay to the company at its 
home office in St. Louis, Mo., an extra 
annual premium at a rate not to exceed 
10 percent of the face amount hereof 
each year. The removal of the restric- 
tions here referred to will not take effect 
until suitable endorsement has. been 
placed on the policy by the company at its 
home office. 

“If the aforesaid extra annual premium 
paid to the company shall be found to be 
more than sufficient to take care of the 
death claims incurred in the manner herein 
described, the company will refund to the 
insured the excess of such extra annual 
premiums paid by the insured over the 
amount required to pay such death losses, 
it being the purpose of the company to 
charge only an additional amount suffi- 
cient to provide for the extra mortality 
incurred, and no more. The principles and 
methods adopted by the company in as- 
certaining the amount of such refund, if 
any, shall be binding on all parties inter- 
ested. 

“The clause printed on the first page of 
this policy entitled ‘Unrestricted and af- 
ter one year incontestable’ and _ the 
clauses printed on the first and third pages 
hereof relating to total and permanent dis- 
ability remain in force except as hereby 
modified.” 

oo * * 

New England Mutual Life—General 
‘agents of the company have received the 
following telegram relative to the writing 
of national guardsmen: “All members of 
the New England Mutual Life Insurance 
Company holding policies bearing date of 
issue on or before June 20, 1916, are given 
liberty to serve in the militia or in the 
military or naval forces of the United 
States.at time of war without the payment 
of additional premium, any condition in 
the policy to the contrary notwithstand- 
ing. Permits to cover this privilege will 
not be requirea, but will be issued upon 
request. Whether permits for war service 
will be granted to future applicants with 
extra premiums to be charged therefor 
must be determined hereafter.” 

%* * o 

New York Life—Complete instructions 
have been sent to New York Life agents 
announcing that the company will con- 
sider applications from national guards- 
men, naval reserve men, militiamen in the 
service of the United States and from per- 
sons in the Red Cross or other relief serv- 
ice intending to serve in the United States 
or Mexico on the following terms: 

“1. That the applications be for ordin- 
ary life, limited payment life and endow- 
ment policies, for not more than $10,000. 
No preliminary term or any form of term 
insurance will be granted. 

“2. That annual premiums only will be 
accepted. 

“3. That no restrictions will be made 
on account of engaging in military, naval, 
Red Cross or other relief service pro- 
vided such service is within the United 
States. 

“4, That in event of the insured’s en- 
gaging in such service outside of the 
United States within the first two years 
of the policy the amount payable will be 
limited to one-fifth of the face amount, 
unless a written permit is obtained before 
leaving the United States; such permit 
will be issued on payment of a single ex- 
tra premium of 3 percent of the face 
amount of the policy. 

“5. That if a permit is obtained and 
the insured does not go outside of the 
United States the extra premium for such 
war permit will be returned upon surren- 
der of the war risk permit, provided proof 
is furnished satisfactory to the company 
that the insured did not engage outside of 
the United States, in military, naval, Red 
Cross or other relief service. For the 
remainder of the two years from date of 
issue the policy will not cover such service 
outside of the United States, except a 
permit is obtained. 

“6. That while double indemnity and 
disability benefits will be granted under 
the same rules as heretofore, such bene- 
fits will immediately terminate if the in- 
sured engages during the first two years 
of the policy in military, naval, Red Cross 
or other relief service outside of the 
United States. 

“7. That war correspondents, moving 
picture operators, and other employes of 
moving picture companies will be consid- 
ered on similar terms to national guards- 
men. 

_ “8. That applicants of foreign birth re- 
siding in the United States, subject to 
military or naval service abroad will be 
treated as heretofore and will not be en- 
titled to the foregoing war permit. The 
policies will contain a clause providing 
that in event of death during the first two 
years, due directly or indirectly to war- 
fare or insurrection, the premiums only 
will be returned.” 

* * * 

National Life, Vt.—The following notice 
has been sent to the agents of the com- 
pany: 

“You are notified hereby in anticipation 
of inquiry from policyholders of the Na- 
tional Life, that the compgny’s contracts 
under all policies outstanding will fully 
protect them without prejudice to their 
insurance during military or naval service 





in a war with Mexico. In the case of new 
applications, business considerations will 
justify the treatment of intended military 
or naval service as a bar to insuranee, and 
we ask the cooperation of our agency and 
medical forces in obtaining and furnishing 
us with information in such cases and in 
saving the expense of examination when 
inquiry shows the existence of liability or 
intent.” 
* * * 

Northwestern Mutual—Jan. 1, 1910, all 
limitations as to military or naval service 
were abandoned and under the retroactive 
principle all policies in the company, new 
and old, are free from restrictions as to 
occupation, except a few issued in the 
last two years to foreign born residents 
not naturalized and to persons belonging 
to military or naval organizations. These 
few have a clause limiting the company’s 
liability to the return of premiums, with- 
out interest, if death occurs within two 
years as the direct or indirect result of 
service or work in actual warfare. 

As to new business, the company will 
not accept applicants engaged in or who 
contemplate entering either the military 
or naval service. The ordinary rates are 
not sufficient to cover the war hazard 
and the company deems it inadvisable to 
attempt to cover this hazard with an extra 
premium. 

* * * 

North American Life, Toronto, Can.— 
Agents of the company have received no 
word as to the writing of national guards- 
men. The company’s war clause provides 
that the policy is indisputable after the 
first year. 

* * * 

Ohio National Life—No extra premium 
will be charged present policyholders who 
enter the military or naval service of this 
country. 

The company will consider applications 
from members of, or such as intend to 
join, the army, navy, state militia or 
national guard for policies not in excess 
of $1,000 for privates and $2,000 for offi- 
cers, without permanent disability clause. 

If the insured is ordered into service 
during the first policy year, a single pre- 
mium of $30 per $1,000 will be charged, 
to be paid in cash before service begins. 
If the single premium is not paid before 
entry into the military or naval service, 
liability will be limited to $200 per $1,000 
of insurance if the insured dies during the 
first policy year. 

No accident and health insurance will 
accompany the policies. No policies will 
be issued on other than the whole life or 
endowment plans. No commission will 
be paid on extra. premiums. 


Ohio State Life—Charges an extra pre- 
mium of $50 per, $1,000 for war permit. 


Pan-American Life, New Orleans—The 
company has no war clause in its policy 
and has sent no word to its agents re- 
garding the writing of national guards- 
men. It will soon make an announce- 
ment. 

* * e 

Philadelphia Life—Upon policies now in 
force where the insured is a national 
guardsman, the company will pay the full 
amount of the: face of the policy in the 
event of death, where an additional pre- 
mium of 3 percent of the face of the policy 
is paid in cash. Py rae 

Pacific Mutual Life—The company has 
sent the following instructions to its 
agents: “In order to evidence to our pol- 
icyholders the liberal position which the 
company proposes to take, permits for 
service either in Mexico or in connection 
with the Mexican situation will be granted 
free of charge on written request made 
by the insured under all policies issued 
prior to June 1, 1916, and which are now 
in force, such permits to be for a period 
of three years. This refers solely to life 
insurance contracts, and not to accidental 
total or temporary disability benefits, 
which may be contained in such life insur- 
ance contracts or be issued in conjunction 
therewith. tied de 

Pittsburgh Life & Trust—The company 
is requiring a supplemental application 
to ascertain the possibility of the appli- 
cant seeing war service. Where such a 
possibility exists the following clause is 
being used on policies: 

“Military and Naval Service: Any en- 
gagement in military, naval or aerial serv- 
ice in time of war shall require the writ- 
ten permission of the company, and the 
payment of an extra premium at the es- 
tablished rate. Should the insured en- 
gage in such servicé, without the com- 
pany’s written permission, and his death 
occur while thus engaged, or as the re- 
sult thereof, the liability of the company 
hereunder shall be limited to the then 
legal reserve under this policy.” 

s * ak 

Penn Mutual Life—The company will 
accept no applications from national 
guardsmen and has issued special supple- 
mentary blanks to be filled out by every 
male applicant for life insurance. The 
blank closely questions the applicant rel- 
ative to membership in the national guard. 


Peoples Life, Chi o—No new business 
will be written by this company on the 
lives of national guardsmen or those con- 
templating military or naval service. The 
war clause used by this company provides 
for a special war class and reads as fol- 
ows: 

“Military or naval service in war are 
not risks assumed by the company under 
this contract, unless the insured shall 
cause to be sent to the head office of the 
Company at Chicago, Ill., in advance by 


registered mail, a written notice of his 
desire to be classed for one year as a 
member of the company yearly war class, 
in which class no extra premium will be 
required in advance, but the actual losses 
to the company by war will be annually 
apportioned among the members of the 
said class on the basis of the amounts in- 
sured under their contract. This appor- 
tionment (which it is expected will not 
exceed 10 percent of the amount insured 
in any one year) may then either be paid 
in cash, or charged by the company as a 
lien, with interest, against any moneys 
payable under each contract, respectively. 
Pending such apportionment, a sum equal 
to 10 percent of its face will be withheld 
by the company in the settlement of each 
‘maturing contract. Such mailing of no- 
tice shall be the sole and essential requis- 
ite for entrance in this war class and in 
acceptation of its conditions of member- 
ship, and shall act as a waiver of all re- 
strictions against military or naval serv- 
ice in war. In the event of the death of 
the insured through service in war with- 
out membership in the yearly war class as 
thus defined, and without first obtaining a 
special permit for such_ service, the re- 
serve under the policy only will be due.” 

. Provident Life & Trust—Policies issued 
prior to 1911 contain a military clause, but 
upon request the following free permit is 
granted: “To engage in military or naval 
duty as ordered by the government of the 
United States or of any state thereof.” 
Since that date the company’s policies do 
not contain military restrictions. Appli- 


UNUSUAL 
MEN 
WANTED 


Unusual Contract for three 
District Managers for Penn- 
sylvania. 


Accident and Health Insur- 
ance, Monthly Payment Plan. 
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Detroit, Mich. 
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cations are being accepted from members 
of the national guard. 


Reserve Loan Life, polis—On and 
after June 20 all policies issued provide 
that the insurance shall not cover while 
the insured is in the service of the army, 
navy or militia outside the boundaries of 
the United States, but the reserve under 
the policy will be. paid fo the beneficiary. 


Rockford Life—There is no war clause 
in the policies of this company and all 
policies written up to date will remain 
in force irrespective of occupation. The 
company has instructed its agents that on 
all future policies issued on militiamen, 
as long as the insured remains in the 
Unted States and is killed upon United 
States soil, in or as a consequence of mili- 
tary service, in the payment of the claim 
the company will deduct $50 per $1,000. 
In the event that the insured leaves the 
borders of the United States, an extra 


premium of $50 per 421,000 must be paid. 


Reliance Life—Its policy contracts are 
free from war clauses and restrictions, 
but at present the company is not writing 
members of any military organization or 
anyone contemplating military service. 


State Life, Indianapolis—No war clause 
is contained in the regular policy con- 
tracts of this company, and up to the 
present time no special instructions have 
been issued to agents relative to the writ- 
ing of national guardsmen. 


Security Mutual Life, Binghamton, N. Y. 
—There is no war clause in the policy 
contract of this company, and as yet the 
company has taken no action in regard to 
writing militiamen. Sh 

Security Life, Chicago—No special pro- 
vision for writing national guardsmen has 
been made by the company, for the reason 
that its regular war clause makes void 
the policy where the insured participates 
in war. 

oe * ak 

Scandia Life, Chicago—The company 
will not write national guardsmen. Its 
policy contracts contain no war clause 
and it has sent notice to its agents that it 
will not consider applications from 
guardsmen. 

* * oe 

State Mutual Life, Worcester, Mass.— 
The following statement has been sent to 
all of the company’s agents: “No extra 
premium will be charged persons now in- 
sured in this company under policies is- 
sued prior to June 19, 1916, who in case 
of war shall engage in the service of the 
army or navy of the United States or in 
the militia of the several states and such 
service shall not invalidate their policies.” 


Standard Life, Pittsburgh—Policies al- 


ready issued contain no restrictions either’ 


for duty along the border or for service 
in Mexico, and the company under these 
policies cannot impose restrictions. It 
will accept applications for new policies 
from members of the national guard and 
will issue policies provided the assured 
pay an additional charge of $50 per $1,000 
insurance. This single payment covers 
the assumption of the hazard for the life 
of the policy. ts 
Union Central SLife—Applicants are 
asked whether they are members or pro- 
pose to join military or naval organiza- 
tions. If the application is in the affirma- 
tive the application will be considered for 
not more than $5,000 insurance in addi- 
tion to outstanding insurance on any plan 
except term; and the policy will be issued 
Subject to an endorsement effective for 
_ One year providing for reduction of the 
insurance to one-fifth of the face amount 
in event of death during military service, 
unless an extra premium of 3 percent of 
the face of the policy is paid. No dis- 
tinction is made between the policyholder 
called for service on border duty and 
those called for service in Mexico. 
s * * 


United States Life—aA clause in the reg-' 


ular policy contracts of this company pro- 
vides that if the assured is killed in or 
as the result of war within one year 
from date of the issuance of the policy, 
the company will not be liable and will 
return only the first year’s premium. No 
other provision has been made in regard 
to war hazards. 
* * 
United States Annuity & Life, Chicago— 
he company has no war clause in any 
of its policies nor has it made any pro- 
visions for not writing those contemplat- 
ing military service. Because of the 
large enlistment in Chicago the company 
will take some action in the matter within 
the next few days. 
* * 
Union Mutual Life—The company will 
not write members of any military organi- 


zation or those contemplating military 
Service, 


* * * 
nov estern & Southern Life, Cincinnati— 
NO restrictions pertaining to occupation, 
Military service or place of residence are 
contained in this company’s policies. Mem- 
yes of the national guard or other mili- 
ary or naval organizations may secure in- 
Surance if they are otherwise satisfactory. 

* * « 


Western Life Indemnity, Chicago—The 


company is accepting no new business 
Where the assured is a member of the 
guard or signifies his intention 
engaging in military or naval service. 
€ war clause contained in all of the 


national 
of 





policies of this company makes void the 
policy where the assured dies as the re- 
sult of war during the first year the con- 
tract is in force. - a 
Wisconsin National Life—No_ special 
provisions have been made by this com- 
pany restricting the agency force in the 
writing of national guardsmen. The 
policy contracts of the company are free 
from restrictions as to military and naval 
service. 
* * * 

Western Union Life, Spokane, Wash.— 
All policies hereafter issued will carry a 
two-year war clause and members of the 
national guard and other military organ- 
izations will be limited to $3,000. All 
policies issued prior to the call for the 
national guard are free from restrictions. 
The company’s war clause is as follows: 

“If, within the period of two years from 
the date of issue of the policy numbered 
above, the insured shall die while en- 
gaged in or as a result of having en- 
gaged in military or ‘naval service outside 
the boundary of the United States of 
America, the company’s liability under 
said policy shall be limited to one-fifth 
of the face amount thereof, anything in 
oa policy to the contrary notwithstand- 
ng.” 





—————_» en 
MUTUAL’S WHALES ASSEMBLE 





$200,000 Club in Annual Convention— 
Four of Ten Leaders Are Chica- 
goans—Trabue President 


New York, June 28.—(Special.)—The 
annual convention of the $200,000 sec- 
tion of the Mutual Life Field Clubs 
concluded tonight with a banquet at the 
Waldorf Astoria, after two successful 
days of business and social sessions. 
One of the features of the convention 
was the almost unanimous stand of the 
104 delegates against any widening of 
the disability clause now used by the 
company, it being the consensus of 
opinion that the best policy would be 
to continue to stick to good old fash- 
ioned life insurance. 

Second Vice-President George T. 
Dexter called the convention to order 
yesterday morning for the first busi- 
ress meeting. The afternoon was given 
over to an automobile tour of the city 
and the evening to a theater party. 
Today’s entertainment included a cruise 
around Manhattan Island, starting from 
Battery Park. 

To C. H. Anderson of Chicago went 
the honor of having led the entire 
agency staff of the company, with 
$1,155,000 of paid for business. In or- 
der, the following agents took rank 
after him: J. H. Theobald, Chicago; 
W. F. Perrin, Little Rock; R. B. Tra- 
bue, New Orleans; Samuel Heifetz, 
Chicago; Joseph H. Smith, Hartford; 
Samuel Johnston, Winnipeg; Harry E. 
Briggs, Kansas City; David Schnitzer, 
Chicago, and J. P. W. Harty, New 
York City. The total production of 
these ten aggregated $5,766,286. The 
entire membership of the section placed 
$27,362,044. R. B. Trabue of New Or- 
leans was elected president, succeeding 
R. E. Cawl of Newark. 

The southern. $100,000 section of the 
Field Club will meet in New York on 
July 6-7, the western section on July 
18-19, and the eastern section at Niag- 
ara Falls on July 27-28. 





————_—__— ee 
Think Suit Not Serious 


The petition asking that the Manu- 
facturers & Merchants Life of Rock- 
ford, Ill., be declared insolvent and a 
receiver appointed, which was filed last 
week by Grace Nelson, through her at- 
torney, Charles J. O’Connor, is not re- 
garded seriously by the officials of the 
company. The company states that the 
case is one that was taken over with 
the assets and liabilities of the old 
Union Life of Chicago. Officials say 
that the company has a dollar of assets 
for every dollar of liabilities and that 
this particular case is fully protected 
by a bond, and that the bond, since the 
filing of the case, has been reenforced 
by additional securities. 
 2_oe 

Agents Elect Officers 

The annual meeting of the Chicago 
Agents Association of the Northwest- 
ern Mutual Life was held at St. Hu- 
bert’s English grill Tuesday evening. 
Ralph Hamburger was elected presi- 











dent, H. C. Coffeen vice-president, and 





F. M. Kremer secretary-treasurer. New 
members of the executive committee 
are Edward Austrian and Donald Mc- 
Intosh. Benjamin Bevan was named to 
represent the club in the annual meet- 
ing of the National Special & District 
Agents Association of the Northwest- 
ern Mutual at Milwaukee. E. J. Kohn 
was selected as his alternate. 

The club decided to raise a fund to 
be given over to some reputable dis- 
burser of charity for the support of 
wives and children left destitute by the 
call to arms of all militiamen. A com- 
mittee was appointed to make recom- 
mendations on methods of raising the 
money. The general sentiment favored 
a contribution of $100 a month from 
the association. 


= @ aw 
Active After Soldiers 


The New York Life has actively 
sought applications from militiamen at 
Chicago and Springfield, Ill, and has 
secured a considerable volume of busi- 
ness. An agent of the Mutual Life has 
written applications for about $140,000 
on fifty-three officers of one regiment 
encamped at Springfield. The busi- 
ness was taken on a quarterly premium 
basis in competition with the New 
York Life, which insisted on annua! 
premiums and a war risk premium, and 
the Travelers, which asked three an- 
nuals without an additional war risk 
premium. The insurance is to be paid 
by the entire membership of the com- 
pany. 

—_—_— SS tee __—_—__ 
Writing Big Business 

The Chicago general agency of the 
Northwestern Mutual Life under Ho- 
bart & Oates has written $1,100,000 
thus far in June and hopes to pay for 
$1,000,000 by Friday night. This is the 
largest month the agency has had this 
year. No special campaign was used 
to make this record. 

——— te 


Home Office Picnic Held 


The home office of the Union Cen- 
tral Life at Cincinnati was closed on 
Tuesday for the third annual outing 
and basket picnic of the office force at 
Madison Park. There was a baseball 
game, games for the children, ladies’ 
baseball games, pretty baby contests, 
concert by the Union Central Glee 
Club, with field events in the after- 
noon and dancing in the evening. Re- 
freshments were served and prizes 
were awarded winners of all events. 

——__ ee 





Franklin Life’s Meeting 


The agency association of the Frank- 
lin Life will hold its annual meeting 
this year at the home office in Spring- 
field, Ill., Sept. 25-27. 





—_—___—_ ee 
New York Association Outing 

New York, June 28.—(Special.)— 
Nearly 200 members of the Life Under- 
writers Association of New York par- 
ticipated in the annual outing, held yes- 
terday at the Crescent Athletic Club. 
Among the afternoon sports was a ball 
game between the local offices of the 
New England Mutual and the Provi- 
dent Life & Trust. President Priddy 
announced that 201 new members had 
been added within the past ninety days, 
bringing the total to 834. The cam- 
paign for the 1,000 membership goal 
will continue until the national conven- 
tion in September. President Priddy 
also announced that the vice-president 
of the Pacific Mutual had informed him 
by letter that the company would dis- 
continue its so-called cut-rate policy as 
of Aug. 1. It was voted to remit dues 
to all members of the association who 
have been called to Mexico. 

—q@nm ee 


Lincoln Life’s Record 

The record of rejections and post- 
ponements by the Lincoln National 
Life of Fort Wayne for the entire year 
of 1915 shows that the remarkable re- 
sult for the first eight months of that 
year, as given in previous announce- 
ments, is equaled for the whole twelve 
months. It is a wonderful record, the 
total being 2.8 percent of rejections 
and 1.3 percent of postponements. 
When it is understood that the gen- 





eral average of all American companies 
is something over 10 percent, these fig- 
ures are indeed unusual. In the face of 
this, the mortality record of the com- 
pany remains at a low figure, not go- 
ing above 33 percent of the expected. 
This includes the business of the Mich- 
igan State, which it took over; in fact, 
the total insurance in force at the pres- 
ent time. The agents of the Lincoln 
Life have been very successful in plac- 
ing the modified and rated-up cases, the 
record for the past three years being 
66 percent. This would seem to indi- 
cate splendid cooperation as between 
the home office and agency forces. 
“2 ee 


LIFE NOTES 


The Western Life & Casualty Co. of 
Denver, Colo., has been licensed in Utah. 


The hearing on the amended petition 
asking for a receiver for the Royal Life of 
Chicago has been deferred until next 
Monday. 

Edward P. Johnson of Decatur, Ill., rep- 
resentative of the Manhattan Life for all 
of Illinois outside of Cook county, is 
writing about $30,000 a month. 

The Second National Bank of Toledo is 
now running a series of life insurance ad- 
vertisements and has the cooperation of 
the Toledo Association of Life Under- 
writers. 

Joseph M. Brennan of Battery B, Mis- 
souri national guard, has for four years 
been auditor of the Kansas City Life, 
previously serving with the Home Life 
in New York. 

C. H. Rosenbaum, the champion busi- 
ness getter for the Bankers Life of Des 
Moines, is entertaining a ten-pound daugh- 
ter, left at the Rosenbaum home in Des 
Moines by the stork Tuesday. 

The action by Arthur O. Main against 
the Security Life of America, for $60,000 
alleged to be due him on contract, has 
been transferred from an _ Indianapolis 
eourt to the federal court at Indianapolis. 


J. L. Mims, a graduate of the University 
of Texas, where he studied three years 
under Dr. E. L. Dodd, professor of actua- 
rial methods, has joined the Western Union 
Life’s actuarial department, under Ralph 
R. Nelson. 


Cc. F. Wetzel, general agent of the Ohio 
National Life at Cleveland, was made as- 
sistant secretary of the state Republican 
convention held at ‘Columbus, June 21-22. 
He was also secretary of the Cuyahoga 
county delegation. 

Cc. Chandler, superintendent of the Na- 
tional Life of Vermont at Beaumont, Tex., 
and T. P. Davis, an agent of the company, 
are suffering from severe injuries sus- 
tained in an automobile accident near 
Beaumont last week. 

Clement Wilkins, agent of Western Un- 
ion Life, has gone to Boise as major of 
the Second: infantry national guards of 
Idaho. He has charge of the first battal- 
ion of the regiment. J. homson of 
Coeur d’Alene has taken over the agency 
in Mr. Wilkins’ absence. 

The new industrial life department re- 
cently installed by the Western Life In- 
demnity on the west side of Chicago is 
growing rapidly. At present forty-five 
agents are reporting to this branch office 
and the character of the business secured 
thus far is very satisfactory. 

William Robert Craycroft, son of 
Hunter A. Craycroft and a junior member 
of the agency firm of Craycroft & Dyer, 
general agents for the Mutual Benefit Life 
at Oklahoma City, is a member of the 
Oklahoma state militia and has gone to 
camp with the Oklahoma troops. 

Statistics on thirty lea life insur- 
ance companies for 1915 show that the 
surrendered policies were 2.21 percent of 
the mean number in force, an increase 
from 2.08 percent in the preceding year. 
The proportion of lapses fell off from 3.2 
percent in 1914 to 3.14 percent in 1915. 


Arthur W. Pettit, former assistant Okla- 
homa insurance commissioner, who has 
recently been doing independent actuarial 
work in Oklahoma, has formed a law part- 
nership with Judge W. L. Eagleton, of 
Norman, Okla., and they are opening 
oese in the Majestic building,.Oklahoma 

ity. 

Taxes paid in Wisconsin this year by 
Wisconsin life companies amounted to 
$489,001. This is a decrease from the 
taxes paid in 1915, due to a change in the 
law. The taxes paid by home companies 
last year were $583,607. Companies of 
other states this year paid $47,052 in 
taxes, compared with $42,345 in 1915. 


D. C. Newquist, who has spent several 
years building up a general agency in Des 
Moines for the Scandia Life, has dropped 
it all to go with the Iowa national guard 
to the Mexican border. Newquist has 
served in the Philippines and he says he 
couldn’t resist the call. He is an adjutant. 
Lieut. Harry C. Meyer of Company B, 
Des Moines, is an agent for the Prudential. 

The home office employes of the Con- 
servative Life had their annual picnic at 
Springbrook Park, South Bend, Ind., re- 
cently. Mrs. Laura Gower, chief clerk of 
the ordinary department, acted as hostess 
and served a splendid lunch. Among the 
Officials present were President Place, 
Vice-President and General Manager A. S. 
Burkart, Secretary Mell, Treasurer Dennis 
and Medical Director Dean. 
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Illinois Life 
Man 


GREATEST | GREATEST 


ILLINOIS ILLINOIS 


Always an 
Illinois Life 
Man 


COMPANY COMPANY 


ANTS GOOD MEN WANTS GOOD MEN 
AND AND 


ILL PAY THEM WELLG WILL PAY THEM WELL 








Opportunity Knocks at Your Door 


Attractive policies. Liberal commissions and 
cooperation. Openings in States of Ala- 
bama, Arkansas, Florida, Georgia, Indiana, 
Kentucky, Mississippi and Tennessee. 


Inter-Southern Life Insurance Company 


JAMES R. DUFFIN, President 
LOUISVILLE, KENTUCKY 








TOTAL ABSTAINERS 


all, buy policies in the 


TOTAL ABSTINENCE DEPARTMENT 


OF THE 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 


They are benefited, the agent is benefited and 
the Company gets a splendid class of risks 


A GOOD AGENCY OPEN NOW 





INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS 


GENERALACCIDENT FIRE & LIFE 


FREDERICK RICHARDSON 


Weekly Indemnity 


On our Utopia Accident and Health Policies 


Why not write the business that sticks ? 


Assurance Corporation, Ltd. 


General Building 


United States Manager. 4th and Walnut Sts., Philadelphia 














A HUSTLER 


Can Get a Direct General Agency Contract With 


Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308.8' 


9 : 
Death Claims Paid $2,752,963.76 Good Territory Open 








Representing 


The Mutual Life Insurance Company 


the ‘‘oldest company in America’”’ mean certain success for you. 


GEORGE T. DEXTER, 2d Vice-President 


of New York 


You will make money. 
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The great strength, big dividends and incomparable benefits of 





' For Terms to Producing Agents, Address 


34 NASSAU STREET, NEW YORK, N. Y. 











SUCCESS FACTORS 


24th YEAR 


Over $106,000,000 insurance in force. 

Doing more business than any company west of the Mississippi River. 

Proportion of assets to liabilities larger than any other company as 
large or larger. 

Average net rate of interest earned in 1915—6.62%. 

Liberal dividends on participating policies. 

Low cost non-participating policies. 

All policies up to date. 

Attractive contracts to agents. 


The Missouri State Life Insurance Co. 


Incorporated 1892 ST. LOUIS, MO. 


A workman has a big advantage when he can work with tools that are in good order. 
A Life Agent must have the best policies to meet the needs of the times. 


Write us for territory. 


MODERN AND FULLY SHARPENED TOOLS 


He will find them in the UP-TO-THE-MINUTE contracts issued by the 


Manufacturers and Merchants Life Insurance Company 
of ROCKFORD, ILLINOIS 
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AGENTS 











é6 « 99 The fifty-sixth annual statement of the Home 

The Home Life Life Insurance Company, of which George 
E. Ide is President, presents a record of sub- 

stantial benefits to its policyholders during the year and a solid growth in 


financial strength. 


Assets increased to $32,029,439.71 after paying] to policyholders $3,447,381, in- 
cluding dividends of ®GO2,721. site sf eee 


The insurance in force was increased by $4,766,740 and is now $125,660,173. 


W. A. R. BRUEHL & SON, General Managers HOYT W. GALE, General Manager 
Central and Southern Ohio and Northern Kentuc! For Northern Ohto 
Rooms 601-606, The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLVEELAND, OHIO 
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Delaware Ohio 


Philadelphia Life 
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AGENTS OF WISCONSIN 
LISTEN TO ADDRESSES 


Speeches Are Leading Feature of 
State Association Meeting 
Held at Madison 


_ ATTENDANCE NOT LARGE 


Business Takes But Little Time and 
Very Few Discussions Are 
Indulged In 


The Wisconsin Association of Insur- 
ance Agents held its annual meeting at 
Madison on Thursday afternoon and 
Friday forenoon of last week. The 
attendance was not large. The meeting 
lad not been very widely advertised and 
there were probably twenty-five agents 
from outside of Madison. A number of 
field men took occasion to be in the 
capital at the time and some of them 
attended the sessions. There is no one 
issue overshadowing all others before 
the fire agents of Wisconsin at the pres- 
ent time, and a number of different sub- 
jects received about equal consideration. 


Melville and Parker Speak 


Andrew H. Melville, chief of the 
Civic, Commercial and Community De- 
velopment Bureau of the University of 
Wisconsin, delivered the one carefully 
prepared set speech of the meeting. His 
subject was “Organization and Coopera- 
tion of Business Men.” 

J. V. Parker, manager of the Western 
Actuarial Bureau, delivered an address 
on the Central Audit Bureau and its 
advantages, substituting for J. W. 
Cochran, chairman of the subscribers’ 
actuarial committee, who was unable to 
be present. Mr. Parker was given only 
very short notice and in fact had to pre- 
pare his address on the train on his way 
to Madison from Chicago. He had his 
subject well in hand, however, and his 
talk was well worth hearing. 


Others on the Program 


Insurance Commissioner M. J. Cleary 
of Wisconsin gave a very good talk on 
several subjects of interest to agents, 
po remarks being entirely extemporan- 
Ous. 

Clarence S, Pellet of Chicago, chair- 
man of the executive committee of the 
National association, spoke on the sub- 
ject of “Contingent Commissions.” This 
1S One to which Mr. Pellet has given 
much thought and his address was very 
well received. He never makes a speech 
without having something worth saying. 

Henry J. Zechlin, president of the 
Insurance Federation of Wisconsin, 
Spoke briefly on the subject of federa- 
tions at the Friday forenoon session, 

ut his time was so limited that he 
could only touch the high spots. 

Aside from listening to these speeches 
not much was done. There was a little 
discussion of sundry subjects on Thurs- 

ay afternoon, but the business was 
transacted quickly and no general dis- 
Cussion of subjects of interest was in- 
dulged in. 

Durand Calls to Order 
ant Meeting was called to order 


Out 2:30 o’clock on Thursday after-, 


for the best in the business. 





WILLIAM L. JONES, President 


OSCAR GRIEBLING, Secretary 


noon in the senate chamber in the cap- 
itol by President Loyal Durand. He 
introduced Mayor George C. Sayles of 
Madison, who in a brief speech wel- 
comed the agents. Commissioner Cleary 
was then called upon and delivered his 
address, after which President Durand 
announced that Mr. Cleary was ready 
to answer questions if any desired to 
ask them. Theodore H. Herfurth 
brought up the question of policy fees 
and minimum premiums and Mr. Du- 
rand called attention to the arson laws 
of the state and Mr. Cleary expressed 
some views on both subjects. Follow- 
ing this discussion Mr. Parker delivered 
his address. 
Executive Session 


The association then went into execu- 
tive session. President Durand made 
his report, dealing with National and 
state association finances and taking up 
the question of antidiscrimination laws. 
After the appointment of the conven- 
tion committees by the chairman, Sec- 
retary H. J. Boland read the minutes of 
the last meeting, after which the session 
adjourned. 

In the evening the Madison agents 
gave the visitors a boatride. 

On Friday morning Professor Mel- 
ville’s address was the opening feature 
on the program, followed by the ad- 
dress of Mr. Pellet, who in turn was 
followed by Mr. Zechlin. 
of the committee on resolutions was 
unanimously adopted as was the report 
of the committee on nominations. 


Treasurer Reports 


Treasurer Boland submitted his finan- 
cial report for the year, various votes 
of thanks were adopted and the new 
president and secretary accepted the 
offices to which they had just been 
elected. The meeting then adjourned 
in order that visitors might witness an 
exhibition of the fire department, which 
was scheduled for 12 o’clock sharp. 

At the appointed hour the Madison 
fire department made a run through the 
principal streets, exhibiting a fine lot 
of automobile equipment for a city of 
that size. After the run there was an 
exhibition of pumping. A number of 
the agents left for home on the early 
afternoon trains, but those who re- 
mained were the guests of the Madison 
agents on an automobile ride. 
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Policy Fees and 
Minimum Premiums 











Following the talk by Commissioner 
Cleary on Thursday, Theodore H. Her- 
furth of Madison said that he had read 
in THE WESTERN UNDERWRITER that in 
Ohio the agents are charging a policy 
fee on dwelling house policies. He 
desired to ask Commissioner Cleary 
whether the charging of a policy fee 
is permissible in Wisconsin, whether in 
the event that it is charged it must be 
charged universally and whether, in the 
event that the fee is collected, it must 
be reported as part of the premium for 
taxation. 

Mr. Herfurth also said that the cas- 
ualty companies operate on a minimum 
premium plan, presumably because they 
considered that it cost something to 
handle the business. If the new dwell- 
ing house schedule is made effective, 
there will be much business that agents 
will have to handle at a loss. The 
speaker estimated that many three-year 
policies will have a premium of only 
about $1.65. He desired to know, there- 
fore, whether fire insurance companies 
could operate in Wisconsin on a mini- 
mum premium plan. 

Cleary on Policy Fees 

Commissioner Cleary said that the 
policy fee question was up before the 
1913 legislature in connection with the 
mutuals and the opinion was at that 
time that if collected the policy fee 
must be charged as part of the premium 
for taxation. He said he thought that 
the state had no law against charging 
a minimum premium. In fact, Wiscon- 
sin has no law prohibiting discrimina- 
tion in fire insurance and companies can 
do very much as they please. 

Mr. Cleary asked Mr. Herfurth, how- 
ever, if it is not in fire insurance as in 


|other kinds of business, that the seller 


has to handle certain articles at prac- 
tically no profit but makes large profits 
on others. Is it not a fact that while 
the agent may make no profit on some 
small dwelling house transactions, they 
come in the course of business and he 
has to handle them, but depends upon 
large lines for his real profits? 





PARKER EXPLAINS THE 
CENTRAL AUDIT PLAN 


Saving in Expense Is Big Factor 
in Selecting It as Against 
Other Systems 


EXPIRATIONS PROTECTED 


Manager of Western Actuarial Bureau 
Gives Details of Operation of 
New Organization 


J. V. Parker, manager of the Western 
Actuarial Bureau, appeared on the 
program as substitute for James W. 
Cochran, chairman of the subscribers’ 
actuarial committee, which was instru- 
mental in establishing the Central Audit 
Bureau at Milwaukee. As is well 
known, much opposition developed 
among Wisconsin agents to reporting 
through the central bureau and dis- 
continuing the local stamping offices. 
Mr. Parker's mission was to explain the 
workings of the Central Audit Bureau 
and its superiority over any other sys- 
tem of checking rates, and this he did 
in a clear, straightforward way. The 
following is Mr. Parker’s address: 


Whether or not you have an anti- 
discriminatory law of some_ kind 
enacted at the next meeting of the 
Wisconsin state legislature is problem- 
atic. Judging by the trend of general 
sentiment along this line and the action 
taken in nearby states, the probability 
is that you will. 

The commissioner of insurance has 
more than once within the last year 
called attention to the danger of dis- 
crimination and expressed the hope that 
it would not continue to prevail. 

x * x 


THREE SYSTEMS OF CHECKING 
RATES COMPARED 


An antidiscriminatory law by its very 
terms forces the company carefully to 
check its business in order to avoid 
violating it, and this work, where car- 
ried on by each company individually, 
is a laborious and expensive task. 

Having in mind the probability of 
some kind of an antidiscriminatory law 
being passed in your state at no distant 
date and wishing to be prepared for the 
feature of checking the business, the 
companies decided to undertake the 
establishment of an independent audit 
bureau, through which the business 
could pass and be checked, instead of 
leaving each company to check it at the 
home office at a greatly increased ex- 
pense. 

Relative Expense 


The system of checking the business 
through the local organizations, where 
such existed prior to the establishment 
of the Central Audit Bureau, was 
costing the companies approximately 
$20,000 per annum, with only about 30 
percent of the state covered. Under 
such a plan it would cost the companies, 
were that plan extended to the entire 
state, somewhere in the neighborhood 
of $65,000 per annum. The reason is 
simple; each office or district must have 
a manager, maintain an office and carry 
certain fixed expenses, while a central- 
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ized office requires but one manager 
and a requisite number of clerks to 
make the work effective. Such an office 
for the entire state will cost the com- 
panies approximately $20,000 per an- 
num. 

Cost of Individual Checking 


_At a conservative estimate we will 
figure 100 companies, each employing a 
clerk at $720 a year to check its rates, 
and you have an annual cost of $72,000. 
lt is true that some companies would 
not require all of a clerk’s time to check 
the Wisconsin business alone. Still, 
some offices have two and even three 
clerks performing that service, so it is 
not unreasonable to assume the figures 
above quoted. 
There are the three propositions: 

Local stamping offices for the 


ets nerinPoucen, UPTO ee $65,000 
Companies checking rates at 
MOM MINE Ro 0) Ses kee ak 72,000 


ee ey 


20,000 
_If for no other reason, the proposi- 
tion of a central audit office would com- 
mend itself to the public from an eco- 
nomic standpoint. In view of the pro- 
posed reduction in rates to the public 
(justified by the loss ratio) and‘ the 
corresponding reduction in premium 
income to the companies, it behooves 
them to institute an economical check- 
ing service, and the system will appeal 
to the conservative agent who has re- 
gard for the company’s interests. 
x * * 
ARGUMENTS AGAINST SYSTEM 
CONSIDERED 


The change from a local to a central 
checking system may cause some slight 
inconvenience to you. All innovations 
causing a change from fixed customs 
to new ones do that at first, but where 
the change is made simple and easy 
and the ultimate results are so worthy 
of the effort, it should certainly recom- 
mend itself to you. 

Some organizations contend that they 
are not cutting rates and there is no 
necessity for the companies to check 
them. How about the business written 
away from home by some of those 
members? Is the full estimate always 
obtained upon that? Echo, reinforced 
by ample evidence, says “No.” Then, 
if for no other reason, the business 
should be checked as a protection to 
the agent at the point where the risk 
is located. 

Protecting Local Agents 


It is understood to be the common 
knowledge among merchants and manu- 
facturers that they can secure insurance 
‘rom agents at other points at less than 
your local board rates. This state of 
affairs has been commented upon by an 
officer of the Credit Men’s Association, 
who has remarked that it is not fair to 
the assured nor to the agents. At the 
same time he criticises the local agents 
for holding up the rates. Outside agents 
cut rates further as the local boards re- 





duce them and continue to take the 
business. 


Want of Confidence Shown 


When the suggestion was made to 
one city to have the agents agree upon 
some one of their number to act in the 
capacity of joint correspondent with the 
Wisconsin Inspection Bureau and with 
the Central Audit Office for the pur- 
pose of reporting changes in rates, if 
made by the local organization, or risks 
requiring the attention of the bureau, 
if it were publishing the rates for that 
point, the objection was raised that 
none of the members of the local organ- 
ization had sufficient confidence in the 
others to delegate any such authority. 
We do not desire to comment upon 
such a regrettable condition being per- 
mitted to exist. 


Stamp Clerks and Expirations 


Again the fear has been expressed 
that inasmuch as the stamping clerk 
has all the expirations he would get 
companies and go after the business if 
his services were dispensed with. Let- 
ters have been received to the effect 
that local stamping secretaries will take 
their expirations and establish agencies 
of their own. In one instance a local 
stamping secretary has intimated that 
he intended doing this very thing. Now, 
under the Central Audit Office this de- 
plorable condition will never arise, and 
it might be added that that was the 
determining factor in the decision to 
have but one Central Audit Office and 
to keep no records in that office which 
would make it possible for the auditor 
to make use of your expirations should 


che desire to enter the local business at 


any time. This one reason alone would 
immediately appeal to one as the best 
reason in the world why every local 
agent in the state should approve 
changing from a very dangerous system 
to one that is safe and protects his 
expirations—his assets. 


Keeping Rate Books Up to Date 


Others contend that a central office 
removed from their own town would re- 
quire them to keep a rate book and keep 
it always corrected to date, and it is “so 
much easier to call up the local man- 
ager and get the rate.” If such a con- 
tention has any logic in it, then why 
shouldn’t the company employ clerks to 
write the policies, keep the registers and 
make the premium collection? In “Ye 
olden times” it was generally assumed 
that the commission paid was to cover 
that service. 

We are all Americans and conse- 
quently do not take kindly to the idea 
of being bossed or dictated to. If we 
can only get ourselves away from the 
feeling that some person or committee 
is trying to dictate to or coerce us, we 
will have removed the paramount ob- 
jection. Those objections quoted are 
not the result of the system and should 
have no “standing in court,” so to speak, 





as far as the practical working of the 
system is concerned. 


Attitude of Companies 


At a few points the question is raised 
that all of the companies have not in- 
structed their local representatives to 
pass their business through the Central 
Audit Office, and before sending any 
through the agent is waiting for ad- 
vices from all of the companies. The 
agent need not hesitate to send all his 
reports through, excepting for such of 
his companies as have specifically re- 
quested him not to do so. The company 
will not object unless it is already on 
record. 

* Ok Ok 

BUREAU’S ACTUAL OPERATION 
OUTLINED 


Service both economical and efficient 
is what is being rendered by the central 
audit system. When daily reports, en- 
dorsements and canceled policies are re- 
ceived (it is not necessary to send the 
monthly accounts through the office 
unless you wish to do so), they are dis- 
tributed to the clerks according to dis- 
tricts, each clerk having a number and 
a set of stamps bearing a corresponding 
number. 

The advisory estimates and bulletins 
are furnished direct to the audit office 
by the inspection bureau or local board, 
as the case may be, and it is the duty 
of No. 1 to keep all books of estimates 
within its district corrected to date. 


No Expiration Records Kept 


We might, for illustration, take clerk 
No. 1 and the reports assigned to him 
and follow them from the time of their 
arrival at the office until mailed or sent 
on to the companies. No. 1 has a cer- 
tain territory under its charge and must 
keep a set of cards showing the policy 
number of all policies in the agents’ 
possession. (This information is fur- 
nished the audit office by the companies 
direct.) 

No information is placed upon the 
card other than the town, agent’s name, 
rame of company and the policy num- 
bers. When the daily report or can- 
celed policy comes in, its number is 
checked off the card. No expiration, 
amount, name of assured, risk or any 
such information is kept in the office. 


How Stamping Is Done 


Stamp B-1. If the report shows the 
correct estimate, it is so stamped. 

Stamp C-1. If no estimate has been 
published, the report is stamped “No 
advisory estimate published. This stamp 
is used in towns where books of ad- 
visory estimates have been published, 
but this particular risk not rated. In 
such cases a memorandum of the risk 
is referred to the Wisconsin Inspection 
Bureau for advisory estimate. 

Stamp CC-1. This is used where no 
book of advisory estimates has been 
published and applies to outside country 
stores and other risks similarly situ- 


ated. No application for publication of 
estimate to be made in this instance. 
Meaning of Stamps 
Stamp D-1. 
if unexposed by mercantile or special 
hazard. This stamp is used on dwel- 
lings or household furniture insurance 
when impossible to locate on map or in 
book of estimates, and agent does not 
give necessary information. ; 
Stamp E-1. Canceled and date. This 
stamp is used on suspense slips taken 
from the clerk’s file (when policy is 
canceled) and sent to local board for 
its information. : 
Stamp F-1. Corrected and date. This 
is used on suspense slips taken from 
the clerk’s file (when corrected by en- 
dorsement) and sent to local board for 
its information. 


Information to Boards 


Where there are local boards sus- 
pense slips are to be made in duplicate 
by use of carbon paper. One to be sent 
to local board, upon request, and one 
kept on file until notified of correction, 
then stamped with “E” or “F” stamp, 
as above stated, and sent to local board 
for information. 

The report and such other matter as 
may have accompanied it is then passed 
in the company envelope and ready to 
be mailed. Including those in the last 
mail arriving in the evening, all reports 
go forward to the company the same 
day as received. Say : 

The auditor has explicit instructions 
to write no letters to special agents and 
only answer such inquiries from the 
companies as refer expressly to nota- 
tions made on reports by the audit 
office. : 

Auditor is not to allow any special 
agent to see daily reports. 


“Auditor is to quote no rates, either 


-by letter or otherwise, to any agent. 


Advantages of System 


A system of this character serves the 
purpose to the companies, without the 
companies agreeing with each other, or 
any one, in fact, that they will enforce 
the published estimate. ; 

The state grants the opportunity to 
the agents to adopt local measures to 
protect each other. 

The audit office is a protection to the 
agent in preventing his expirations from 
falling into unscrupulous hands. _ 

At the present time you are enjoying 
the privilige, accorded you by the state, 
of organizing local boards for the main- 
tenance of correct rates and practices. 
An antidiscriminatory law will deprive 
you of the privilege of making rates. 
Where rates are made by several local 
organizations under such a law they 
cannot be other than discriminatory, 
and if such a law is ever enacted in this 
state it will necessarily follow that all 
rates therein must be made by one in- 
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| 
Wisconsin Arson | 


Law Is Weak 











Taking up the question of inability of 
the fire marshal’s department to get 
convictions for arson, Mr. Durand said 
that it seemed to him that the arson 
laws should be amended. It is easier 
te send a man to the penitentiary for 
life for murder, he said, than it is to 
send him up for one year for arson. He 
said that in Milwaukee people have con- 
fessed to the police that they had set 
fire to buildings, but afterwards had 
pleaded not guilty in the police court 
and the judge has discharged them for 
want of sufficient evidence. He said 
that the fire marshal’s department had 
about given up prosecuting arson cases 
except where the evidence is over- 
whelming. He thinks it is time for 
agitation for a change in the arson 
laws. 

Cleary Cites Cases 


_Responding to Mr. Durand, Commis- 
sioner Cleary said that recently one of 
his subordinates had reported to him 
the prosecution of four cases. He ad- 
mitted that in one of them the evidence 
was weak and that the acquittal was 
right, but in his opinion there ought to 
have been convictions in the other three 
cases and would have been if other 
crimes than arson had been charged. 
In all three, however, the defendants 
were acquitted. The defendants made 
the claim that the cases were trumped 
un in order to help the insurance com- 


panies to avoid the payment of their 
losses. 





Charles E. Mann, superintendent of 
agents of the Herrick & Auerbach gen- 
eral agency of Chicago, was one of the 
Visitors at the meeting. Mr. Mann was 
in the field for years and met a number 
of friends at Madison. 





Mrs. John West of Oshkosh has be- 
come a very active factor in the busi- 
ness since her husband lost his health. 

€ promises also to become active in 
association matters. 
ees 





CLEARY GIVES VIEWS 
ON AGENTS’ SERVICE 


State Should Enter Business Only 
When Private Enterprise 
Shows Incapacity 


WOULD EXCLUDE UNFIT 


Only Those Who Can Assist in Reduc- 
ing Fire Loss Suitable to Rep- 
resent the Companies 


“Insurance Service” was the subject 
of the address of Insurance Commis- 
sioner M. J. Cleary of Wisconsin, as 
given on the program. At the opening 
of his remarks Mr. Cleary stated that 
he purposed to give only a random talk. 
In substance he spoke as follows: 

The object of the insurance depart- 
ment is to be fair to agents, companies 





more greatly than has fire insurance. 
It has been conducted for some two 
hundred years. For a long time it was 
in the nature of a gamble. In the last 
dozen years there have been very great 
changes and in the future fire insurance 
is going to take on something of the 
certainty that life insurance has. Life 
insurance is no gamble. There is vir- 
tually no chance in it. It is an exact 
science, because the experience has 
been tabulated. We cannot have the 
same definiteness in fire insurance, but 
we can have a nearer approach to it. 
National Board tabulations are a valu- 
able development in this direction. The 
application of schedules is compara- 
tively new. The wonder is not that 
we have it now but that we did not have 
it sooner. The schedule is doing much 
for the business. 


Agent’s Qualifications 


The bane of the business today is that 
we have as many so-called agents as we 
have. No other important business 
would tolerate representatives such as 
many of the cross-roads fire agents are, 
with three or four risks, but without 
qualifications or knowledge of the busi- 
ness. I am not opposed to an agent’s 
gualifications law, but I do not think 





Officers and Delegates 


President—D. D. Harmon, Oshkosh. 
Secretary-Treasurer—Otto A. Braun, Milwaukee. 


Executive Committee—Loyal Durand, Milwaukee; J. D. Rowland, 
Racine; Walter Hartshorn, Waukesha. 


Vice-Presidents—Charles A. Erhart, Superior; Frank Hoffman, 
Manitowoc; W. J. Karn, Madison; Ray E. Chartier, Wausau; Mrs. John 
West, Oshkosh; Henry Johnson, Edgerton; O. S. Morse, Janesville. 


Delegates to National Association—Loyal Durand, Milwaukee; J. D. 
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J. N. Hobbins, Madison; James B. Leedom, Milwaukee; Walter Harts- 
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Dana, Fond du Lac. 


Alternates—G. Y. Wilkinson, Milwaukee; G. A. Strassen, Mayville; 
O. A. Kremers, Milwaukee; H. J. Boland, Green Bay; Mrs. John West, 
Oshkosh; L. E. Kennedy, Burlington; Henry Johnson, Edgerton; C. E. 
Shaffer, Madison; D. D. Harmon, Oshkosh; O. A. Braun, Milwaukee. 


Resolutions 


Resolved, That the suggestion of Commissioner of Insurance Cleary 
be carried out and that the president of this association be empowered 
to appoint a committee of three members of this association to be known 


as the conference committee. 


Resolved. That the work of territorial organization be continued by 


the incoming officers. 


Resolved, That we deprecate the great amount of unnecessary and 
criminal fire waste and we advocate such changes in the present statutes 
as will make less difficult convictions for the crime of arson. 


Resolved, That we hereby tender the heartiest thanks of this asso- 
ciation to the Madison agents and the Madison Board of Commerce for 
the very hospitable and efficient manner in which this convention has 


been entertained. 





and the people. I recognize that the 
department wants your companies here. 
We invite them to enter Wisconsin and 
we need them. We cannot do other 
kinds of business without them. There 
are a number of people who would ex- 
clude the companies because they do 
not apprecite that they must have a 
profit in order to live. If we recognize 
the need of the companies we should 
extend to them the same privileges as 
tc other desirable citizens and enter- 
prises. 
Will Be More Exact 


No other business has developed 
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you will accomplish by law what you 
want. During the period of licensing 
agents we have thousands of applica- 
tions a day in the insurance department. 
The entire office force could not handle 
them intelligently if required to pass 
upon the qualifications, but the com- 
panies have the means to get first-hand 
knowledge of the qualifications, hon- 
esty and standing of these applicants 
tor agencies. 

There are constant complaints about 
rates. To educate the public the agent 
must know the business himself. If 
Smith is paying 1 percent and Jones is 
paying 3 percent, Jones may not under- 
stand why his rate is so much higher 





than that of Smith, but the agent who 
knows his business can explain it and 
show him that he is not unjustly 
treated. 

Reduction of the fire waste is the 
greatest problem the companies now 
have to face. The fire marshal’s depart- 
ment is not worth what it is costing the 
companies if it only investigates fires of 
suspicious origin. I have called the 
deputies together and urged them to 
inform themselves on building construc- 
tion, fire prevention and kindred sub- 
jects, but the fire insurance agents have 
the greatest opportunity to do this class 
of work and to show the owner how he 
can save on his rates by reducing his 
hazard. 

There is agitation in Wisconsin for 
the regulation of the fire insurance busi- 
ness. Since the Kansas rate decision it 
cannot be said that the state has no 
right of control. I am not personally 
in favor of the state’s going into any- 
thing in competition with private enter- 
prise until private enterprise shows its 
incapacity. But there is agitation for 
regulation nevertheless and we mus 
recognize it. I do not think any busi- 
ness should be compelled to operate at 
a loss. In some states insurance com- 
panies are forced to do this. I think 
it is my duty to look after the interest 
of the companies as well as the people. 


Take a Hand in Legislation 


Committees of local agents and field 
men should take up with the insurance 
department the enactment of equitable 
laws for the regulation of rates. It is 
not practicable for all companies to 
make their rates individually. My idea 
is that the law should require all com- 
panies to belong to an inspection bureau 
under departmental supervision with an 
antidiscrimination law. We can’t tell 
whether the rates are just or unjust 
until we have antidiscrimination in the 
writing of the business. Premiums are 
collected for the distribution of losses 
and payment of expenses and each risk 
should contribute its share to the loss 
cost as nearly as it is measurable. Anti- 
discrimination is not a panacea, but 
legislation is going to be demanded and 
the insurance men should take a hand 
and get legislation under which they 
and their companies can operate, for, if 
they do not do it, legislation will come 
from other sources and may make it 
impossible for them to operate. 





THE BOATRIDE 


Thursday evening, as guests of the 
Madison agents, a good sized party 
took a boat ride on beautiful Lake Men- 
dota. J. N. Hobbins acted as chaperon 
and “barker,” pointing out places of 
interest. Among these is the executive 
mansion, behind which is-the executive 
boat house, built of concrete and half 
under water, on which both fire and 
tornado insurance is carried in the state 
fund. General Manager Cleary of the 
fund, who was along, pointed with pride 
to this as an example of the excellent 
underwriting his concern does. 


CONVENTION COMMITTEES 


President Durand named the follow- 
ing convention committees: 

Resolutions—George Y. Wilkinson, Mil- 
waukee; Walter Hartshorn, Waukesha; 
John N. Manson, Wausau; D. D. Harmon, 
Oshkosh; J. N. Hobbins, Madison. 

Nominations—R. E. Chartier, Wausau; 
F. J. Meyer, Milwaukee; A. G. Dana, Fond 
du Lac; Mrs. John West, Oshkosh; A. W. 
Schulkamp, Madison. 








President Loyal Durand did not find 
it necessary to occupy the seat of the 
president of the senate so he could be 
seen. He is ‘way over six feet and 
doesn’t need a pedestal to elevate him. 








Wisconsin Accident & Health Insurance Company 
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A legal reserve, old line company, amply protected financially, furnishing liberal 
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that you can recommend to your friends. There are applications forthcoming 
from your fire insurance and casualty policyholders. 
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PELLET SHOWS FAULTS 
OF CONTINGENT PLAN 


Adoption Would Result in Heavy 
Loss of Income to Local 
Agents Generally 


PROVES IT BY FIGURES 


Chicago Man Says Good Agents Re- 
duce Fire Waste Now—Trouble 
Lies in Unfit 


Clarence S. Pellet of Chicago, chair- 
man of the executive committee of the 
National Association of Insurance 
Agents, spoke on Friday morning on 
the subject of ‘Contingent Commis- 
sions.” He said, in substance: 

I believe in the contingent commis- 
sion plan. I operate under this plan. 
Of late there has been a marked agita- 
tion of the subject of contingent com- 
missions originating in the loose talk 
on this subject by local agents. They 
have talked contingent commissions 
when they wanted them on top of their 
regular commissions, but were too 
polite to say so. The subject has been 
under discussion for several months. 
It began at Indianapolis with Vice- 
President Rumsey’s paper, one of the 
most comprehensive that I have ever 
seen at any time. He told us to go 
home and think the subject over, and 
I did. I think that Mr. Rumsey made 
a mistake and his fundamental mis- 
take was that he had a lawyer’s pen 
and not a salesman’s experience. 


Came Near Getting Contingents 


_On going to the insurance commis- 
sioners’ convention at St. Louis I was 
shocked to find how far the commis- 
sioners had gone toward having a flat 
and contingent commission fixed by 
law. I think that as a result of that 
meeting all but two or three of them 








were converted, but, because of our 
loose talk on the subject, they were 
very close to doing something that we 
would have regretted. The Kentucky 
law requiring flat and contingent com- 


missions would have cost the Louis-- 


ville agents 4 percent of premiums in 
a good year and 6% percent in a bad 
year. 

According to Law’s charts the aver- 
age commission paid agents in the 
United States in 1915 was 21.9 percent 
and after considerable investigation I 
am satisfied that this is not over two- 
thirds of the average cost of distribut- 
ing goods of other kinds at retail, and 
ours is a retail business—very retail. 
President Smith of the National of 
Hartford figures that the average com- 
mission is 19.6 percent instead of 21.9. 


Have to Sell Insurance 


What does a man do when he buys 
a pair of shoes? He goes to the shoe 
store and buys’a pair of shoes. When 
he buys fire insurance he calls up. I 
go to see him. I learn the nature and 
value of his property. I draw up a 
form, get his rate, then go back to his 
place of business and see if there is not 
some possible way of reducing his rate. 
Then I issue the policy and eventually 
collect the premium. There are very 
few professional or business men who 
have any conception of the work and 
care we put in on our business. We 
do it because it means service to our 


‘customers. 


Agent Pays Expenses 


Take the Chicago representative of 
the merchandising concern. He gets 
a salary and the house pays the office 
rent, salaries to help, and other ex- 
penses. In our business we pay the 
rent, clerks’ hire, telephone, and inter- 
est on money to meet the accounts cur- 
rent while we are waiting for cus- 
tomers to pay us. We buy the Dun 
reports, employ inspectors and incur 
various other expenses and if it does 
not cost 6 percent out of the 21 percent 
that the agent receives, I miss my 
guess. This leaves $15, or, as Presi- 
dent Smith puts it, $12.60, out of $100 
of premium, as the agent’s compensa- 
tion. 











We Are Always With You 


The local agents of OSHKOSH have the most delightful 
recollection of the Wisconsin Association of Insurance 
Agents. Come again. We are with you in heart and spirit. 
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Broker Must Be Paid Also 

In large cities, however, the broker 
must be taken into account. We pay 
him about 10 percent for originating 
the business and doing nothing more. 
In a large city the agent who can net 
714 percent on his business is smart. 

In Chicago we have a 5 percent con- 
tingent. Out of $100 in premiums we 
pay the companies about 50 percent to 
meet losses. We retain about 30 per- 
cent to pay for commissions, taxes, fire 
insurance patrol, local board dues, and 
other legitimate expenses. That leaves 
about 20 percent on which to draw 
out contingent. This amounts to $1 
per $100 of premiums in a good year. 
In a bad year, when losses run high, 
it amounts to nothing. 

What 15 and 10 Means 

There has been much talk. of a 15 

percent flat with 10 percent contin- 





gent commission arrangement. On 
that basis an agent would first get $15 
out of $100 premium. On the loss ra- 
tio of last year the company would 
pay $55.60 for losses, $2.10 for taxes, 
making a total outlay of $73.70, leaving 
$26.30 on which the agent might draw 
his contingent of 10 percent, amount- 
ing to $2.63 if luck was good. For last 
year the loss ratio was low. In other 
words, in a good year the agent might 
get $17.63 on $100 of premiums. As 
a 10 percent fluctuation in the loss ra- 
tio is very great, it is not likely that 
the contingent commissions of agents 
generally would vary more than 1 per- 
cent annually. 
Average Rate Going Down 

At this point Mr. Pellet opened a 
box of “contingent” cigars, broad one 
way and thin the other, pleasant in 
prospect and disappointing in practice, 
“and not enough of them to go around 
—like contingents.” He passed them 
around, and the trick made the same 
hit in Madison as it has done at sev- 
eral other points. Continuing, he said: 

The average rate is going down. It 
can’t help go down. The increase in 
sprinklers and fireproof construction 
alone would force it down. The agent 
has got.to do more work to get the 
same money. He has got to give a 
higher quality of service and because of 
this service the rate goes down. 

Principle Is Wrong 

The principle behind the agitation 
for contingent commission is: Take 
away part of my income and hold it 
until the end of the year and then give 
it to me only if I have been a good 
agent. This principle is wrong. If 
there is to be a contingent it should 
be on top of regular commissions. 
How do I get new business? By of- 
fering the property owner a better rate 
than somebody else, which I secure by 
working to find a way to get it under 
the schedule. I have to do everything 
in my power to improve the risk in 
order to get a lower rate in order to 
hold the business. 

Look to the Unfit Agent 

Mr. Rumsey says: “The agent 

ought not to speculate with his liveli- 
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hood.” He is right. Neither by law 
nor by agreement should he be forced 
to give up a certainty for an uncer- 
tainty. To sell our services to the best 
advantage is the test of salesmanship. 
If you want to seek out the root of 
evil in the relation of the agent to the 
fire loss, look at the unfit agents of the 
companies; that is where the trouble 
lies. 





D. D. Harmon, the new president of 
the Wisconsin association, has been an 
agent at Oshkosh for about ten years. 
His brother established the agency 
twenty years ago. For the present 
summer Mr. Harmon is very busy with 
the Interlake Regatta Association, of 
which he is secretary-treasurer. 


Organization and Cooperation 





Andrew H. Melville of the University of Wisconsin Sets Forth the 
Need of Joint Action for the Proper Service of the Public and the 
Attitude Which Should Be Assumed Toward Business 
and Those Engaged in Building It 





of many of its troubles when the. 
public takes the advanced view ex- 
pressed in the address of Professor 
Andrew H. Melville, chief of the Civic, 
Commercial and Community Develop- 
ment Bureau of the University in his 
address on “Organization and Coopera- 
tion Among Business Men.” He said: 

I do not know exactly why I have 
been invited to speak to this body of 
insurance men on this subject this 
morning. I assume, however, that 
every business men’s organization, no 
matter of what character or how tech- 
nical it may be, is interested in these 
‘two all-important factors, organization 
and cooperation, so vital to the very 
life and success of business. I propose, 
therefore, to discuss this topic from two 
viewpoints. There is the attitude of 
the business man towards the com- 
munity which he serves to be consid- 
ered, with all of its responsibilities and 
duties; and on the other hand, what the 
community owes the insurance man for 
the service which he renders. The dis- 
cussion of the subject from these angles 
involves several aspects of organization 
and cooperation. 


Old View of Agent 


Only a few years ago the insurance 
man, whether he sold life insurance or 
fire insurance, was classed with the 
book agent, the lightning rod agent, and 
other persons whose standing in a pro- 
fessional way was somewhat question- 


| NSURANCE will have seen the end 





able. Even today the general public 


knows about as much of the technique 
of insurance and its ramifications as a 
duck does about statistics. But yester- 
day the public considered the well- 
dressed, poiite insurance agent a sort of 
highwayman or brigand, whose purpose 
in life it was to fleece everybody he 
could lay his hands on. It was esteemed 
a mark of superior intelligence on the 
part of all to circumvent him in every 
way possible in his nefarious and ill- 
begotten schemes. It is only recently 
that people have come to credit the in- 
surance business with having any pro- 
fessional ethics, and the insurance agent 
with ideals that are honorable and 
methods that are honest, square and 
aboveboard. 


Business Men Abused 


As a matter of fact, during the past 
twenty years business men everywhere 
have come in for their share of castiga- 
tion and revilement at the hands of yel- 
low journalism, which sought to in- 
crease its circulation through spectacu- 
lar stories resplendent with features on 
graft; while the politician has not been 
slow to cry “Stop thief” on occasions 
where a blow at business, either legiti- 
mate or illegitimate, tended to elevate 
his political fortunes. Now, I am not 
here this morning primarily either to 
defend or to defame the interests of the 
business man. Nevertheless, there has 
been in the past some just cause for 
criticism of the business methods and 
the good intentions of the business 
man. No doubt there have been some 


black sheep among them, as there are 
among other professions; however, I 
doubt if the percentage of those who 
have strayed from the straight and nar- 
row path has been larger in business 
than elsewhere. 

* 

TOO MUCH TALK ABOUT LARGE 
PROFITS DETRIMENTAL 


_ We have heard much of big profits in 
insurance, of large commissions paid to 
agents. For a time there was a merry 
game of big talk on the part of insur- 
ance companies to their agents, calcu- 
lated to imbue the agents, and others 
anxious to achieve financial success, 
with the possibilities for making a for- 
tune through big salaries and large 
commissions paid. The agent, animated 
with these forceful charges of inspira- 
tion, calculated to.inspire optimism in 
the game, talked too much just as the 
companies spoke too freely and thereby 
injured the professional standing of 
those agents who were legitimately and 
honestly attempting to serve their 
patrons on a live and let live basis. 
There has, however, been a perceptible 
decline in this sort of talk since the 
distribution of the income tax schedules 
following the law, providing for a levy 
on large and comfortable salaries. 


Armstrong Disclosures 


Within the recollection of every man 
present, the disclosures of the famous 
Armstrong investigations in New York 
serve to make clear two points; first, 
that there were some overpaid officials; 
second, that the great rank and file of 
men engaged in the insurance business 
did not receive to exceed $800 as a sum 
total of their annual commission earn- 
ings; and that since that, further testi- 
mony along the same line has shown 
that in another of the largest com- 
panies, the average yearly income of its 
agents reached the princely figure of 
$400. 

Real Agents a Credit 


These statistics, taken from the 








records of earnings, suggest to the 
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MADISON Agents 


The agents at Madison believe in the Wisconsin Association of 
They are glad to have the opportunity this 
year of acting as hosts to the State convention. 
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thoughtful person the fact that there 
are ups and downs in the insurance 
business, as well as in every other line 
of endeavor, and that probably some- 
where between the few highly paid men 
of the companies who are furnishing the 


brains and the genius necessary to 


carry on the millions of business an- 
nually scheduled, I say somewhere be- 
tween these few men and the lower 
level of the average agent which I have 
just cited, there is a great middle class 
of real, live, energetic, careful, courage- 
ous, devoted insurance men, who in a 
great majority of cases have taught 
themselves by hard work and _ ex- 
perience. These men are a credit to 
their profession; they are careful, sin- 
cere, and honest, and help make the 
communities in which they live and the 
neighborhoods in which they dwell 
worth while living in. 


Must “Deliver the Goods” 


The man who writes insurance today 
must “deliver the goods,” in the lan- 
guage of the street. It is one thing to 
write insurance, but it is another thing 
and a more difficult proposition to rep- 
resent in the true sense of the word an 
insurance company, create a reasonable 
amount of desirable business, have it 
paid for, and then keep it, and the in- 
surance man today, like all other men 
in a community, must lay claim to 
recognition first and foremost by mak- 
ing the welfare of his patrons—his 
policyholders—his own welfare. Their 
interests must be his interests, and this 
I. believe he is honestly endeavoring 
to do. 

* * ok 
FIRE LOSSES SHOW NEED OF 
SERVICE 


Looking about us on all sides we find 
a tremendous need for the kind of 
service rendered by the insurance men 
of our state. A glance at the statistics 
available shows an appalling loss, not 
only in our own state, but elsewhere, 
due to fires of every description caused 
by improperly built buildings, lack of 


adequate inspection facilities for safe- 
guarding these buildings, carelessness 
on the part of the occupants and many 
other reasons. 

In the “Municipal Record,” just is- 
sued, ninety-six cities of 20,000 or over 
in the United States had less than $1 
per capita fire loss in 1915, which is a 
remarkable record. Steubenville, Ohio, 
ranks first with the lowest per capita 
loss, while Newport News, Va., is high- 
est. New York City, with a total of 
13,422 fires, had a per capita loss of only 
$1; while Chicago came on with $2.08; 
Boston followed with $4.03. The pre- 
vious year Boston’s record was $5.79 
per capita. 

Boston’s Fire Loss 


Mayor Curley, in a recent address, 
called attention to the fact that the 
average fire loss in Boston during the 
past four years was $4,000,000 a year, 
and that the average cost for maintain- 
ing the fire department during the same 
period exceeded $2,000,000 a year, thus 
making an expense of $6,000,000 a year, 
not considering the water rates incident 
to checking fires. Notable examples of 
tremendous fire losses are on record. 
In 1911 Bangor, Maine, had a per capita 
loss of $137.43; in 1912 Houston, Texas, 
$51.14; in 1913 Columbus, Ga., $40.91; 
in 1914 Galveston, Texas, $33.06. In the 
United States the entire fire loss per 
year for every man, woman and child 
was $3, while in Europe it was 33 cents 
per person. In Wisconsin for 1914-1915 
it was $1.76 per capita. 


Wisconsin Loss Low 


Our Wisconsin per capita loss then 
is considerably lower than that of the 
United States as a whole, and very 
much higher than the per capita loss 
for Europe. The city of Toronto esti- 
mates that its annual fire loss in terms 
of premiums paid on policies, the cost 
of a fire department, and the cost of 
water, amounts to $2,860,000 a year, an 
equivalent of 5.6 mills on every dollar 
of assessed valuation in the city for 
1914. It is also equivalent to a tax of 
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$6.08 on every man, woman. and child 
in the city in 1914, or $30.40 for a family 
of five. The city clerk of Toronto, in 
commenting upon this tremendous loss, 
says, “We are buying smoke at a cost 
of $8,000 a day, and it has never dawned 
upon our shrewd, penetrating and 
sagacious intellects that it amounts to 
culpable negligence for an enlightened 
community to tolerate such a state of 
affairs.” A large local agency recently 
told me that nine out of ten fires are 
due to unknown causes or carelessness. 
The city clerk of Toronto says that 
75 percent of fires originate from com- 
mon-causes and are preventable. 


German Fire Loss Low 


In 1913 in twenty-four cities and four 
states of Germany, where the system 
has been worked out most carefully, we 
find that the average premium on in- 
surance was 10.3 cents per $100 of in- 
surance, while in the United States in 
the same year it was $1.06 per $100 of 
insurance. The losses in Germany for 
a three year period, beginning with 
1911, were 9.1 cents; in 1912, 7.5 cents, 
and in 1913, 7.5 cents per $100 of in- 
surance. 

The United States as a whole has 
some of the best fire fighting systems 
in the world. There are probably no 
better anywhere. What is it then that 
causes our fire losses to be so enor- 
mous, and our insurance rates to be 
correspondingly high? Two reasons 
perhaps stand out more than anything 
else; first, improperly constructed and 
equipped buildings; second, lack of 
thorough inspection of buildings during 
the period of construction as well as 
after construction. 

* *k x 


COOPERATION IN INSURANCE 
NECESSARY 


Insurance is preparedness against dis- 
aster by fire; it is home preparedness 
against financial and bodily loss; it is 
preparedness against industrial disaster, 
and when you buy insurance of any 
kind you receive in exchange for your 





money, not merchandise—just a “mere 
scrap of paper”’—evidence of your cour- 
age for, and your devotion to your 
family and your business interests. The 
purchase represents the confidence 
which you express in terms of a finan- 
cial consideration in the integrity of the 
man of whom you buy, and the com- 
pany he represents. 

Fire insurance has grown to be not 
only a protection against fire; it has 
assumed the form of a necessity to the 
person who is seeking credit in busi- 
ness. The National Association of 
Credit Men has an insurance committee 
whose duties are to require of retailers 
to whom they sell goods on time—some 
20,000 in number—a sufficient insurance 
to protect the retailer on the one hand 
from bankruptcy in case of fire, and the 
wholesaler and jobber on the other 
hand from a loss in case the retailer 
burns out. 


Agent a Semi-Public Official 


The insurance agent is becoming 
more and more a semi-public official 
with a very high sense of his responsi- 
bilities to the community, and right 
here I wish to say, insurance companies 
should have the right to organize and 
cooperate, not only for their own good 
but for the benefit of their patrons. 
Combination and cooperation does not 
mean “fixing of rates.” It is fast com- 
ing to mean, and will eventually cul- 
miinate, it seems to me, in schedule and 
joint rate making action whereby each 
risk will be estimated on its own merits, 
determined by a scientifically adjusted 
plan, agreed upon by the companies and 
safeguarded by a full measure of pub- 
licity, with sufficient state or national 
supervision to regulate and thereby 
ascertain discrepancies, should there be 
any. 

Should Be Allowed to Combine 


There can be no question but what 
the insurance men should be allowed to 
combine and cooperate in their field of 
endeavor if they wish to, just as farm- 
ers are allowed to combine and cooper- 
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is for the improvement of fire prevention. 
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ate. The dissolution of large corpora- 
tions, such as the Northern Securities 
Company, the Standard Oil Company, 
the American Tobacco Company, has 
been pointed out and has resulted only 
in the raising of prices of their com- 
modities and not in lowering prices, 
hence combination and _ cooperation 
under proper regulation and_ super- 
vision are beneficial to the public. 


Joint Rate-Making Just 


Joint rate making, according to 
schedules, results in justice as nearly 
automatic as possible, so that the ideal 
in fire insurance will gradually come 
to mean that each man will fix his own 
rate; first, by the choice of his business; 
second, by the character of the building 
which he erects; third, by the kind of 
equipment which he has; fourth, by the 
means of protection afforded by the city 
in which he lives; and fifth, by his gen- 
eral surroundings. Only through a 
system of cooperative effort sanctioned 
and supervised by the state can this be 
brought about. 


Cooperation and Citizenship 


Our insurance men have many prob- 
lems to meet, and the key word for 
developing not only their business, but 
the town in which the agent lives as 
well, is cooperation; and by cooperation 
I mean not only cooperation in his own 
field, but cooperation in connection 
with every effort on the part of civic 
and business organizations for an all 
around more complete development of 
the community. Cooperation does not 
eliminate competition. It does mean 
that business men are not going to 
knife each other. It means that each 
one will be a self-respecting insurance 
man, or doctor, or dentist, or lawyer, 
and that he will respect the other fellow 
who is in the same line of business and 
give him the same show that he himself 
demands. It means a square deal; it 
means that he who renders the greatest 
service to his patrons and his com- 
munity in nine cases out of ten will 
have the largest share of business. Co- 
operation means team work; it means 
pulling together; it implies the develop- 
ment of the “we” spirit rather than 
emphasis on the “I” and “my” idea. 


ORGANIZATION IN BUSINESS 
IMPLIES SERVICE 


_ Organization in business implies serv- 
ice. Now service means that every in- 
surance man here today is not only 
interested in the client which he gets 
today, for the time being, or for this 
year, but that he wishes to make him 
a client for next year and the year fol- 





lowing, and the year following that. In 
other words, that he desires him to be 
a permanent client, and not only that, 
but every permanent client which he 
gets will bring other clients to him. 
And this in turn signifies courtesy and 
hard work; it means attention to de- 
tails; it means personality in business; 
it means developing the salesman in 
you. A man voluntarily buys food be- 
cause he must have it in order to live; 
he buys clothes because he must wear 
clothes. The average man has not yet 
arrived at the place where he feels the 
necessity for buying insurance that he 
ey compels him to buy the necessities 
of life. 


What Service Means 


Service means honesty—plain, frank, 
simple honesty; it means telling the 
truth about what you have to sell; it 
means service in the broadest of terms. 
And service is the only thing any one of 
us has a right to charge for. By service 
I do not mean talk, or promises, or 
printers’ ink—I mean doing things in 
recognition of one’s responsibility to 
his customer to render just a little more 
than the letter of the contract demands 
1f you are an agent selling insurance. 
And if you are a member of this asso- 
ciation of insurance agents it means 
giving a part of your time, a part of 
your energy, some of your brains, and 
a little of your money, in recognition 
of your moral and social obligations 
not only to this association of men, but 
your obligation to the community in 
which you live to make it a better place 
to live in. 


Service to the Community 


Whatever tends to make your town a 
better place to live in, a better place 
to have a home in, a better place to 
rear a family in, a better place to de- 
velop character in, without which busi- 
ness would be as unstable as a rope of 
sand, makes a better place to do busi- 
ness in. 

Hence, yours is the privilege to help 
educate the masses of people regarding 
the terrible losses to life and property 
from fires—the obligation and the op- 
portunity to render to your patrons in 
your community a service which cannot 
be estimated in terms of dollars and 


cents. 
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COOPERATION ALONG VARIOUS 
LINES NEEDED 


Let us have cooperation freely be- 
tween our state insurance department 
and state association of insurance 
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agents. Let us have closer coopera- 
tion between the home company and 
the local agents; let us have close co- 
operation between men _ representing 
competing associations in the same 
community; let us have cooperation be- 
tween the employer and employe; 
between the government and business; 
between the different trade organiza- 
tions; between the business organiza- 
tions and our commercial clubs; all this 
must be brought about and is necessary 
for the progress of business in a com- 
munity. 

Up until very recently our national 
government and business, our state 
government and business have been 
trying to settle the great economic and 
business problems, not by any scientific 
method, not by cooperation, which in 
turn would result beneficially to the 
people as a whole as well as to busi- 
ness, but by resorting to litigation. 
This has been wasteful. It has aroused 
feelings of antagonism and misunder- 
standings have come about which have 
been hard to clear up. 


Business Must Be Protected 
If our business men are to take care 
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of the great wealth of our nation as it 
should be taken care of, amounting now 
to one-half of all the wealth of the 
thirteen belligerent nations of the 
world, or $250,000,000,000, and increas- 
ing at the rate of $250,000 an hour, or 
$70 every time the clock ticks; if we as 
a state and a nation, having become the 
granary of the world, performing one- 
third of the world’s mining operations, 
having one-sixteenth of the world’s 
population, and carrying on one-third 
of the world’s manufactures, are to 
assume the place which is ours for the 
asking; if this wealth which has been 
created through the genius, the enter- 








RACINE 


The local agents of Racine, Wis., desire to express their best wishes to their associ- 
ates throughout the state and to extend fraternal greetings. We are always glad to 
see any local agent who visits our city. We are at your command for any local favors we can bestow. 
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prise, and the initiative of American 
business men, is to be protected, we 
must have cooperation and business 
must be protected by constructive 
policies on the part of not only our 
state government, but of our national 
government, and you men here gath- 
ered, representing the intelligence and 
the brains of the great body of insur- 
ance men of Wisconsin, must help edu- 
cate the people to a fuller appreciation 
of the place that the business man 
occupies today in the development of 
our great state of Wisconsin, and the 
place’ he occupies in the development 
of the resources of the nation as a 
whole. 


Condemning Business Now Unpopular 


We are hearing less and less from 
political shouters, yellow journals, and 
others having ulterior motives, who for- 
merly were damning cooperation and 
damning the business man as a male- 
factor. It is fast becoming unpopular 
to do so. Some of the most magnani- 
mous and public spirited men in our 
state todav are business men who have 
generous impulses. I am sure that I 
cannot conceive of any life more desir- 
able or honorable than that of the suc- 
cessful business man. Many came to 
our state in the early days and endured 
the hardships and calamities of the 
pioneer life with courage and devotion. 


Honor of Business Success 


To have surmounted great difficulties 
by persistence and perseverance; to 
have originated, developed, and con- 
ducted a business semi-public in nature 
such as yours, in itself useful and giving 
employment to many people; to have 
achieved standing, wealth, position, and 
influence in your communities; to have 
a reputation for deeds and not words; 


to have the good will and confidence of 
your fellowmen; to have rendered a 
genuine service, not only to your 
clients, but to your community at large 
and to your state, without sacrificing 
your soul to the God of Avarice and 
Money, is certainly a life that is worth 
while aspiring to 

And this is the ideal which it seems 
to me every man in business, whether 
he be an insurance man, a retail mer- 
chant, a wholesaler, or a manufacturer, 
should aspire to, and having done so he 
may have the assurance that he has 
fought the good fight and that his 
reward, whatever it may be, is well 
earned, 
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The Wisconsin association last year 
having called for more publicity as to 
the finances of the National association, 
President Durand was under certain 
obligations in making his report for the 
year to tell what had been done in that 
direction. At the executive session he 
reviewed briefly the annual meeting of 
the National association at Indianapolis 
and the mid-winter meeting at Chicago 
in February and stated that no financial 
report had been given at either. ‘He 
said that in March, however, a financial 
statement had been sent to some of the 
members. He expressed the opinion 
that it was necessary for the greatest 
efficiency, both of the National and the 
state association, that their finances be 
placed upon a sound basis, with an 
assured income. He said that with un- 
certainty as to whether they would 





have money necessary to carry out 
their plans it was impossible for the 
officers of either to do the best work. 





FINE ARRANGEMENTS MADE 


To the agents of Madison is due 
credit for making excellent preparations 
for the convention and for the enter- 
tainment of the guests. The printed 
program was one of the handsomest 
things that any state association of 
agents has had in years. It consisted 
of an eight page folder, printed on 
coated paper, and illustrated with beau- 
tiful views of public buildings at Madi- 
son, the lakes and other points of 
interest. 

The local committee which handled 
these arrangements consisted of the 
following: J. N. 
R33 Neckerman, Laurence Larson, A. 
O. Wright, A. W. Schulkamp, W. I: 
Karn, L. L. Oeland, P. R. Terry, J. C. 
Haley and William Fehlandt. 





TALKS ON FEDERATION 


Henry J. Zechlin, state agent of the 
Niagara Fire and president of the Wis- 
consin Insurance Federation, spoke 
briefly on Friday forenoon on ‘the fed- 
eration movement. He said that only 
four or five of his hearers were not 
members of the federation. Unfor- 
tunately, some wrong impression seems 
to have gotten abroad among the agents 
as to the relation of the agents’ associa- 
tions and the federation. The state 
association is composed almost exclu- 
sively of fire agents. The federation 
takes in all kinds of insurance men, 
hence it gets many more members and 
can exert a greater influence. The time 
has come when insurance men must 


Hobbins, W. E. Main,’ 


defend the business against state insur- 
ance. This defense cannot be built up 
and developed without expense, and to 
meet expense, membership is necessary. 
It is only by organization that the at- 
tacks on the business can be warded off. 








Some Who Were There 




















No regular registration was had, but at 
the executive session the secretary took 
down the following names, a number of 
the Madison agents being absent at the 
time: 

Burlington—L. E. Kennedy. 

Eau Claire—J. A. Smith. 

Edgerton—Henry Johnson. 

Fond du Lac—A. G. Dana. 

Green Bay—H. J. Boland. 

Madison—John C. Haley, F. R. Ford, 
Theodore H. Herfurth, A. W. Schulkamp. 

Mayville—J. A. Strassen. 

Milwaukee—O. A. Braun, H. D. Plimp- 
ton, B. F. Zinn, O. A. Kremers, F. J. Meyer, 
G. Y. Wilkinson, Loyal Durand, August 
Rebhan. 

Monroe—George W. Wilkinson. 

Oshkosh—Mrs. John West, D. D. Har- 
mon. 

Waukesha—Walter Hartshorn. 

Wausau—R. E. Chartier, John N. Man- 
son. 

Field Men—Among the field men who 
were in Madison during some part of the 
meeting were the following: W. R. Cal- 
houn, North America; E. G. Frazier, 
Springfield; J. Henry Harbeck, Dubuque; 
Robert J. McIntyre, Fireman’s Fund; 
Thomas M. Purtell, Merchants National; 
George G. Gray, Hand in Hand Under- 
writers; H. J. Zechlin, Niagara; Richard 
B. Ellis, Fire ay ot ee E. 0. Basse, 
German American; Fred B. Barnes, North 
Birtish; Frank G. ‘Dela Hunt, Northern of 
New York; M. A. Freedy, Phoenix of Hart- 
ford; George, A. Roberts, Detroit Fire & 
Marine; Welch, Phoenix of London; 
George Y Wilkinson, Standard of Hart- 
ford; George G. Wright, German Amer- 
ican. 

















Purely Mutual 


Chartered 1857 


Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,420,012,571 
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It Will Pay You to Investigate Before Selecting Your Company 


write to George E. Copeland, superintendent of Agencies 
MILWAUKEE, WISCONSIN , 


SATISFIED POLICYHOLDERS each year apply for over 35% of the new insurance issued. 
NORTHWESTERN POLICIES are easiest to sell and stay longest in force. 
Mortality 60.31%. Interest 4.95%. Expense 10.46%. 

AGENTS PROTECTED by enforced No-Brokerage and Anti-Rebate Rules. 








LARGE ‘‘DIVIDENDS”’ 
LOW COST 
SERVICE POLICY 
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